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Southern Illinois Retail Lumber Dealers’ Ass’n 
Southeast Missouri Retail Lumber Dealers’ Ass'n 





Northeast Missouri Lumbermen’s Association 
Central Missouri Ass'n of Retail Lumber Dealers 





last | 0. B. ARCHIBALD, ,—— CHAS. E. KIEFNER, 


nD || Southern Illinois Ass'n Southeast Missouri Ass’n 


- In Big United Annual Convention Consider 


=| Four Themes of Vital Importance 


= 1. BETTER LUMBER MERCHANDISING 


Ith, | ( y es ; : 

‘Watch your book aceounts—the longer you allow them to run the harder they are to collect. ‘*For economy as well 

as efficiency keep your trucks in good condition.’? * * * ‘Plan your advertising ahead and write your ads as though you were talking 
to your prospective customers.’’? * * * ‘Side lines well chosen and rightly handled increase volume and profits.’? 


— 


= 


2. THE AMERICAN HOME A.C. GAUEN, 


CLIFF G. SCRUGGS, 
Illinois State Ass'n 


Central Missouri Ass’n Never allow the home to be put on merely an economic basis. You do not place a 
beautiful piano in your home, or hang pictures on its walls because you expect them to 
pay you 6 or 7 percent. Go home and sell to your community the home owning idea. 








ble Convince the public that home owning is a splendid investment in character, thrift, citizen 
ship and community prosperity—J. F. Bryan. 
ip- 
to 3. BUSINESS MEN IN POLITICS 
hi- The business men of the nation should shape and control polities, rather than be con 
| | 


trolled by polities. ... We ought not to neglect politics. When we do, we neglect the 
greatest business in the country. . . . We should treasure the Constitution of the United 
States as we treasure our hope of Heaven.’’—CHARLES EK. KIEFNER. 








4. HELPING THE TORNADO VICTIMS 


In public address, in invocation to the Almighty, and in private conversation, sym 





te 
gh pathy for the victims of the recent tornado welled forth. And this sympathy took prac 
we tical form in the appropriation from the associational treasuries of liberal amounts to 


be disbursed through the American Red Cross for the relief of the victims. 








FOR FULL REPORT OF THE MEETING SEE PAGES 53-57 
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California Sugar Pine 
in straight carloads 
Ready to ship now— 
We have in stock now and are prepared to make immediate shipment, in straight 
carloads, of thoroughly air cured, well seasoned, band sawn California Sugar Pine: 
5 4 and 6/4 No.1 Shop 
44, 5/4 and 6/4 No.3 Clear 
Also nicely balanced stocks of California Sugar Pine in: 
4/4,5/4, 6/4, 8/4, 10/4, 12/4,164 No. 1 & 2 Clear 
44,54,6/4 C. Select 
44,5 4,6/4 D. Select 
Suggest you wire orders on these items to insure delivery without delay. 
E. J. STANTON & SON 
Specialists for 30 years in California Sugar and White Pine 
2050 East 38th St., Los Angeles, Calif. P. O. Box 177, Sta. C. 




















Specials for 
Hardwood Buyers 


We invite buyers who demand 
more than the usual run of values 
to investigate the following items: 


4 cars 4/4 No. | Com. Basswood 

{ * —_ > 1 Com. & Sel. No. 2 Com. 
assw 

+ car 6/4. ‘No. 1 Com. & Btr. Basswood 

{ large car hag Sel. & Btr. Birch 

f car 6/4 No. | & 2 Com. Birch 

{ car 4/4 No. 2 & Btr. Butternut 

{car 4/4 No. 2 & Btr. Soft Maple 

(car 4/4 Sel. & Btr. Hard Maple 

2 cars 6/4 No. 2 Com. Soft Elm 

{car 6/4 No. | & Btr. Soft Elm 





{car 5/4 No. 2 Com. Rock Elm 
A complete stock of White Pine and Hemlock 


Unvarying Uniformity GAN PANELS '2.5:24!°%himen 


450 pes. 1/4” 3 Ply Birch ISG 24x60 









4 f 100 pes. 1/4” 3 Ply Birch 2SG 24x60 
Perfect matchin ng» side and end. Product A i a ME Bn Ba 
of skilled Grand Rapids woodworkers, ay 311 pes, 1/4” 3 Ply Elm ISG 30x00 
operating machines keyed to split-hair . Gogh 
’ ; 60 pes. 1/4” 3 Ply W. Oak ISG 24x72 
ron 6 A ap gy a y 100 pes. 5/16” 3 Ply R. Oak 28G 30x72 
t roug out the P ant. ire-boun if Lm Above is only a small portion 
bundles, compact and easy to handle. > of stock. We have many other 
i sizes and kinds in stock. 
NICHOLS & COX LUMBER CO ge Send us your inquiries. 
GRAND RAPIDS, MICHIGAN j a . 
Center of fine wood working * 6 
a “. ‘ j 
we (ase wyoo 
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HARDWOOD FLOORING . Be ANSON seen siD: 
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Teaching Building Construction in Public High Schools 


AULT OFTEN IS FOUND WITH EDUCATIONAL systems 
that do not equip students to earn a livelihood, and for many 
years the tendency has been to make instruction in grades 

and high school more practical. The manual training department is 
designed with this object in view; but it may well be doubted 
whether the average manual training course is calculated to turn 
out a good carpenter or to Jay the foundation for any other useful 
trade. No doubt many students take up manual training because 
their aptitudes lie in that direction, or at least because they do not 
lie in the direction of Latin, French and higher mathematics or his- 
tory. Some of the things made in manual training departments 
Suggest attempts to keep kindergartners busy rather than to train 
boys for the skilled trades. 

There are, however, many notable exceptions to the common run 
of manual training schools, and there can be no doubt that when 
properly conceived these institutions may become the proving 


grounds for the mechanical and structural trades. A few such 
schools that have come under the eye of the writer clearly are of 
that sort. An addition to the number of this class evidently has 
been made in Los Angeles, Calif., where a regular four-year high- 
school course in building construction has been established in one 
school. The purpose of this move is indicated by the fact that it 
has the support of contractors and building material dealers. 

In stressing the need of practical instruction in the public schools 
there is no disposition to undervalue instruction of a purely cultural 
character. Time enough can be found for that, however, without 
slighting practical training; and the most that can be expected from 
a high school course anyhow is to excite a healthy curiosity and 
stimulate a desire to seek knowledge in all important fields. No 
person can get much of an education in the few years he spends 
in public school and college. It is there the foundation is laid; he 
must build the superstructure himself in the intervals of business 
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and professional activities. It is to be hoped that other schools 
will give a more practical direction to their manual training instruc- 
tion in order that the time spent in them may count for something 
in the later lives of their graduates. 





Grade-Marking and Standards for Pine 


URING THE TEN YEARS of its existence, the Southern Pine 
Association has taken no more definitely progressive step 
than when at its meeting in New Orleans this week its sub- 

scribers voted unanimously to grade-mark all of their product des- 
tined for interior shipment, beginning immediately. The plan con- 
templates stamping on the end of every piece of lumber before 
shipment the grade, the insignia of the Southern Pine Association 
and the number of the mill producing the lumber. As will be noted 
from the convention report the proposed grade-marking policy was 
enthusiastically endorsed and approved by representative retail 
lumber dealers and representative architects, the two forces that 
will have more to do with successfully selling the idea of using 
grade-marked lumber to the people than will anyone else, not even 
excepting the manufacturers themselves. 

Experience in grade-marking as reported at this convention 
already has shown that the first effect is to improve the product. 
Mills that grade-mark their product are going to do everything 
humanly possible to see that the lumber is perfectly manufac- 
tured, thus assuring to the distributer and to the user a well manu- 
factured product, honestly graded and sold for what it actually is. 
The southern pine manufacturers demonstrated their earnest deter- 
mination in this matter by voting an assessment on their output that 
will provide a fund of a quarter-million dollars to be used in telling 
the public that grade-marked southern pine is available and in cre- 
ating a demand for grade-marked lumber. 

Another outstanding feature of this convention was the unanimous 
determination of the manufacturers to stand squarely behind the 
standardization program and to codperate to the fullest extent with 
Secretary Hoover and the Department of Commerce in this move- 
ment for standardization and waste elimination. Reports made at 
the convention brought out the fact that a very large proportion of 
the product of Southern Pine Association mills is now being manu- 
factured and sold under the American Lumber Standards, and there 
is little call for anything else than standard sizes. 

This convention also has still further crystallized the sentiment 
of lumber manufacturers and timber owners in favor of reforesta- 
tion and conservation of the timber resources of the South. A very 
definite start has been made and as quickly as State legislatures see 
the wisdom of providing the right sort of codperation through legis- 
lative enactments that quickly will the movement gain in momen- 
tum and reforestation on a big scale in the South become a reality. 

Subscribers to the Southern Pine Association are to be congrat- 
ulated upon this splendid tenth annual convention and upon their 
real achievements, not alone for southern pine, but for the entire 
lumber industry. 


Another Richmond In the Field 


le ALL THE LANES OF BUSINESS that profit directly by each 





new residence built should unite in an organized effort 

to “sell” the home building idea to the people of this country, 
the impulse would be irresistible. The difficulty is that practically 
every line except lumber and some other building materials has 
been content to let the building material dealers do the pioneer 
work, being then quite content to step in and reap the benefit of 
the work of others. Lumbermen, and dealers in some of the other 
lines of building materials, are preaching the gospel of home- 
building in season and out of season, but how infrequently does 
one observe a dealer in furniture, plumbing or heating apparatus, 
or any of the other essentials that go into a home, actually urging 
the building of new homes. True, they are aggressive advertisers 
of their own wares, and are not slow to point out how the use of 
their products will add to the comfort and general desirability of 
the new home after it is built, but it is to be noted that they start 
with the new home, and not with the home that does not exist, 
and never will exist, until real creative work has been done by some- 
one toward implanting and cultivating the desire for its existence. 


Every rule, however, has its exception, and a pleasing exception 
to the foregoing perhaps rather sweeping statement is found in the 
action of a Seattle (Wash.) furniture concern, which took the initia- 
tive in an endeavor really to create new homes. A news story 
appearing elsewhere in this issue tells how the president of the firm 
in question called together 150 persons, representing realtors, archi- 
tects, bankers, contractors and other interests relating to building, 
for the sole purpose of endeavoring to inoculate them with enthusi- 
asm for selling the home building idea, not only to the people of 


the community, but to the numerous tourists who visit that section. 

It is time that manufacturers and distributers of everything 
that is used for the furnishing and equipping of the home should 
wake up to the fact that they, no less than the building materia] 
men, are directly interested in the creation and establishment of 
new homes, and do their part in the promotional work necessary to 
sell the idea on a national scale. This is exactly what the 
AMERICAN, LUMBERMAN has been preaching for a long time, and is 
the basic idea in the “Home Owners’ Club” movement inaugurated 
and conducted by this newspaper, which has had a marked effect 
in bringing together the various interests in the work of promot- 
ing home building. 

Consequently we take satisfaction in recording the fact that an 
enterprising and far visioned furniture man recognizes the identity 
of interests of which we have been speaking, and has taken the 
shortest and most effective route to definite community action. 
Accordingly, the name of Berman Schoenfeld, president of the 
Standard Furniture Co., Seattle, Wash., is inscribed on the 
AMERICAN LUMBERMAN’s roll of honor and at the same time the 
hope is expressed that many other business men in lines that relate 
directly to the home, may be inspired to go and do likewise. The 
lumbermen do not purpose to slacken their efforts to promote 
home building, and will continue to hold the center of the line, 
but they will more than welcome the active support of allies in 
every line of industry and trade dependent upon the creation of new 
homes, and that leaves few indeed exempt. 





Forests Are Subject to Crop Hazards 


ONSIDERATION OF THE PROBLEMS of reforestation has 
proceeded logically from a discussion of the theoretical and 
remote factors to the practical and essential. All the hifa- 

lutin is being eliminated and forestry nowadays is thought of as 
the growing of a crop of trees. Therefore, the problems that con- 
front tree growers are seen to be like those of corn and cotton grow- 
ers. Drouths, storms and insects impose hazards that make the 
returns from forestry as uncertain as those from agriculture; and 
in addition the public attitude toward property in trees is such as 
to subject forests to an unreasonable and unnecessary fire hazard. 

Now and then when a plague of army worms or grasshoppers or 
an invasion of boll weevils or chinch bugs, or an extended drouth, 
a hail storm or tornado lays waste the farm crops over a wide area 
the public becomes aware of the hazards of farming and is mildly 
interested in helping solve the farmers’ problems. While the pub- 
lic can not be expected soon to understand forestry even as well 
as it now understands farming,’ yet investigations such as that re- 
garding the destruction of pines in the South, a report of which 
appeared in the AMERICAN, LUMBERMAN of March 21, pages 48 and 
49, are valuable contributions to the cause of forestry education. 

Though the report indicates that the primary cause of the death of 
70,000,000 feet of pine was lack of rain, the effects of which varied 
with the kinds of soil, and therefore was a cause over which man 
has no control, yet the conclusions indicate that losses can be re- 
duced somewhat by prompt cutting of dying trees. The report 
suggests also the need of soil studies in reforestation as well as in 
agriculture. It is with trees as with other forms of vegetable 
growth; insects find trees weakened by drouth and disease most 
susceptible to their attacks, and as secondary causes they add to 
the risks of tree growing. Therefore, the aid of specialists in en- 
tomology as well as in tree diseases and in the technique of forestry 
will be called into the service of timber owners as in the investiga- 
tion made at the behest of lumbermen and others in the South al- 
ready referred to. 





Make Americans First—Citizens Afterward 


URING PERIODS WHEN PATRIOTISM HAS been at white 
heat and when the heart rather than the head has dictated 
policies, concerted efforts have been made to induce aliens to 

become naturalized. Many States offer the premium or withhold 
the reward of employment accordingly as the applicant is or is 
not a citizen. The intention no doubt is good in both cases, but the 
wisdom of a policy that would in effect offer a bribe to a pro- 
spective citizen may be doubted. It is not too much to say that 
in large cities these immature naturalized citizens often are made 
the tools of intriguing politicians of their own race. Becoming 
naturalized should be a voluntary act on the part of the alien, and 
everybody from his witnesses up ought to weigh his responsibility 
as a party to the making of an American citizen. 

There is nothing of narrowness or chauvinism in this. Citizen- 
ship in America when understood will be valued by the applicant, 
and it means so much to native citizens and to the world that all 
the safeguards placed about it by law should be made effective. 
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A brief news report in this paper (page 66) tells of the refusal of 
an application for citizenship to one who would not promise to 
support the Constitution of the United States. 
been other reasons also, but that one was enough. 
Lately a bill has been introduced in the Illinois legislature that 
if it becomes a law will make study of the Constitution compulsory 
For more than thirty years the © 


in the high schools of the State. 


There may have 


teaching of civics has been required, and study of the Constitution 
generally has been included in the civics course; but the instruc- 
tion commonly has been weak and ineffective so far as promotion 
of good citizenship has been concerned. It may be doubted whether 
any law will do much without the support in each community of a 
determined public that sees in an intelligent and liberty-loving citi- 
zenship the only safeguard of American institutions. 


© 





Nominal Increase in Cut and Orders 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 26.—Reports from 
374 of the more important softwood lumber 
mills of the United States received today by 
the National Lumber Manufacturers’ Associa- 
tion show the lumber industry is maintaining 
stability with normal volume. For the week 
ended March 21, as compared with the preced- 
ing week, practically the same number of mills 
reported a nominal increase in new business and 
production and a slight falling off in shipments. 
As compared with the corresponding week a 
year ago, last week shows more new business 
and a nominal decrease in production and ship- 
ments. 


The unfilled orders of 254 southern pine and 
west Coast mills at the end of last week amount- 
ed to 650,378,347 feet, as against 654,086,522 
feet for 256 mills the previous week. The 133 
identical southern pine mills in this group 
showed unfilled orders of 242,100,672 feet last 
week, as against 248,790,954 feet for the week 
before. For 121 west Coast mills, the unfilled 
orders were 408,277,675 feet, as against 405,- 
295,468 feet for 123 mills a week earlier. 


Altogether the 374 comparable reporting 
mills had shipments 92 percent and orders 94 
percent of actual production. For the southern 
pine mills these percentages were respectively 
95 and 86, and for the west Coast mills, 89 and 
103. Of the comparable reporting mills, 350 
(having a normal production for the week of 
219,753,577 feet) reported production 104 per- 
cent of normal, shipments 95 percent, and or- 
ders 99 percent thereof. 


The figures for last week, the week before 
(372 mills) and the same week last year (397 
mills) follow: Production—243,443,301 feet, 
against 240,607,228 feet the week before, and 
245,208,018 feet last year. Shipments—222,- 
829,095 feet, against 226,335,343 feet the week 
before, and 226,749,764 feet last year. Orders 
—227,734,501 feet, against 224,497,772 feet the 
week before, and 215,556,345 feet last year. 


A comparison of the lumber movement for 
the first twelve weeks of 1925 with the same 
period last year follows: Production—2,699,- 
274,325 feet, against 2,719,144,047 feet; 1925 
decrease, 19,869,722 feet. Shipments—2,669,- 
814,563 feet, against 2,785,177,963 feet; de- 
crease, 115,363,400 feet. Orders—2,565,709,- 
691 feet, against 2,783,550,987 feet; decrease, 
217,841,296 feet. . 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills. Consequently, the former are 
not represented in any of the foregoing figures. 
Nine of these mills reported a cut of 8,905,000 
feet; shipments, 8,212,000 feet, and orders, 
7,792,000 feet. The reported cut represents 30 
percent of the total of the California pine re- 
gion. As compared with the preceding week, 
there was an increase in cut of 4,009,000 feet; 
shipments, 668,000 feet, and new business, 
1,251,000 feet. _ 

The West Coast Lumbermen’s Association 
wires that new business for the 121 mills re- 
porting for the week ended March 21 was 3 
percent above production, and shipments were 
14 percent below new business. Of all new 
business taken during the week, 34 percent was 
for future water delivery, amounting to 35,- 


922,480 feet, of which 21,722,480 feet was for 
domestic eargo delivery, and 14,200,000 feet ex- 
port. New business by rail amounted to 2,068 
ears. Thirty-three percent of the week’s lum- 
ber shipments moved by water, amounting to 
29,869,871 feet, of which 17,425,483 feet moved 
coastwise and intercoastal, and 12,444,388 feet 
export. Rail shipments totaled 1,774 cars, and 
local deliveries were 6,838,680 feet. Unshipped 
domestic cargo orders totaled 143,464,447 feet, 
and foreign, 100,293,228 feet. Unshipped rail 
trade orders total 5,484 cars. 


The Southern Pine Association reports that 
for the 133 reporting mills, shipments were 5.22 
percent below production, while orders were 
13.79 percent below production and 9.04 per- 
cent below shipments for last week. Of 97 mills 
reporting running time, 80 operated full time, 
including 21 on overtime, 12 of the latter on 
double shift. Four mills were shut down and 
the rest operated from one to five days. 


The Western Pine Manufacturers’ Associa- 
tion reports a slight increase in production and 


heavy gains in shipments and new business last 


week over the previous week. 

The California Redwood Association reports a 
fair increase in production, a slight falling off 
in shipments, and a fairly good gain in new 
business last week as compared with the week 
earlier. , 

The North Carolina Pine Association reports 
production, shipments and new business for 
last week as almost doubling those of the pre- 
vious week, with nine more mills reporting last 
week. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports production a little more last week 
than for the week before, a marked gain in ship- 
ments, and new business about the same. 

The Northern Pine Manufacturers’ Associa- 
tion reports production a little less last week 
than for the week earlier, a marked gain in 
shipments, and a noticeable decrease in new 
business. 
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Hoo-Hoo Tornado Relief Fund Grows 


[Special telegram to AMERICAN LUMBERMAN] 

St. Louris, Mo., March 26.—Telegraphie ap- 
peals sent from Hoo-Hoo headquarters to forty- 
three Hoo-Hoo clubs throughout the country 
have resulted in cash contributions for relief 
of tornado victims amounting to almost $5,000 
to date. 


Texas Hardwood Mill Burned 


[Special telegram to AMERICAN LUMBERMAN] 


NEW OrLEANS, LA., March 26.—Report has 
been received here of the destruction by fire of 
the hardwood sawmill of the Peavy-Moore Lum- 
ber Co., Deweyville, Tex., last night. The re- 
port says that the planing mill has been saved. 
The Deweyville mill was a new one, having been 
put in operation in November, 1923. It re- 
placed the first mill built by the company at 


Deweyville, which was destroyed by fire in 1922, 


about two months after completion. The mill 
just burned had a capacity of 40,000 to 50,000 
feet daily, and was equipped with modern facil- 
ities throughout. The Deweyville project was 
purchased by the Peavy-Moore Lumber Co. from 
the Sabine Tram Co. in 1919 and had been de- 
veloped into a large and prosperous pine and 
hardwood operation. 


Fire Destroys Large Stave Plant 


MEMPHIS, TENN., Mareh 25.—The Keiser 
Cooperage Co. plant at Keiser, Ark., which 
is a short distance from Memphis, was com- 
pletely destroyed by fire late yesterday after- 
noon. The loss is estimated at $300,000, and 
is only partly covered by insurance. The 
mill was a double band, with a capacity of 
50,000 staves a day, and employed 400 to 500 
persons. A nearby house was destroyed, and 
it is feared that a negro laborer was burned 
to death. The fire was prevented from spread- 
ing further by the arrival of fire apparatus 
from Blytheville and Osceola, Ark. The prop- 
erty was owned by a stock company, which 
owns a number of other cooperage plants in 
Louisiana and eastern Arkansas. The com- 
pany is composed mostly of members of the 
Wunderlick family. C. George Wunderlick, 
local manager, was in Memphis at the time of 
the fire, and George J. Wunderlick, of St. 
Louis, Mo., his father and president of the 
concern, was in Hot Springs, Ark. 
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Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] ° 

WasHINGTON, D. C©., March 26.—Following 
are f. o. b. mill prices, March 19 to 21, of a 
varying number of southern pine mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Common Boards, S2S 


Edge grain— " or S4S 
1x3” Bé&better...$79.05 1x 8” No. 1...... 46.00 

Flat grain— > et ie ee Sere 24.56 
1x4” B&better .. 47.16 ix & Na $...... Ro 
1x4” No. 2 com.. 21.45 Ents” Na. 3...-.. Soe 
1x6” No. 2 com.. 21.24 Fee” Ne Bi ccccs 24.97 
1x6” No. 3 com.. 16.75 | ongleaf Timbers, $45, 

Dimension, 2x4”, 16’ 20’ and Under “ 
WeG@e D céceesacdewa 26.76 SP ‘caseneaaua< *40. 
SURE Gc tree cenes 20.34 8” and under....*25.38 





*Figures for timbers are the average from 
March 1-21. 


Organizes New Southern Concern 


JacKson, Miss., March 25.—Erle Johnston, ° 
who for the last year has acted as southern 
representative and buyer for the Edward Hines 
Lumber Co., of Chicago, has severed this con- 
nection and organized the Mississippi Lumber 
Co., in this city. The new company has head- 
quarters at 432 Edwards Hotel Building, and 
will handle chiefly southern pine, but also hard- 
woods, making a specialty of rough and dressed 
timbers and dimension. 

Mr. Johnston is a lumberman of long and in- 
tensive experience. Before joining the Ed- 
ward Hines Lumber Co., he was for several 
years manager of the southern pine depart- 
ment of the C. A. Mauk Lumber Co., Toledo, 
Ohio. He was also associated with the 
Southern Pine Sales Corporation, at New York 
City, for a number of years. Has earlier expe- 
rience was at the mills of the Great Southern 
Lumber Co., at Bogalusa, La., and the Lyon 
Lumber Co., at Garyville, La. 

While Mr. Johnston will be the active mana- 
ger, his father, Ben H. Johnston, will be asso- 
ciated with him in the Mississippi Lumber Co. 
The elder Johnston has for many years been 
connected with the Crystal Springs Manufac- 
turing Co., Crystal Springs, Miss. 
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Freight Rates and Sales Terms 

We would appreciate it if you would advise us 
your views as to the general use of such expres- 
sions as: “Prices based on present freight rates and 
any increase is for buyer’s account”; and, “Prices 
are based on present freight rates. Should any in- 
crease in rate take effect prior to time of shipment, 
you are to stand the increase”; and also stipula- 
tions referring to taxes, embargoes etc. 

We would like to know if such stipulations are 
in general use in the lumber business, and if in 
your view they are generally accepted by the pur- 
chaser as being part of the contract fair to both 
sides.—INQuIRY No. 1,496. 

{This inquiry is made by a Pennsylvania lum- 
ber concern. There are, of course, various 
phrases used by different lumber concerns on 
their letterheads, invoices and order blanks. 
Strictly speaking a phrase of this kind has no 
validity unless it appears on an offer, an ac- 
ceptance or an order. 
Putting it on an in- 
voice or a statement 
can have no effect for 
the reason that the 
contract is complete, if 
it ever is complete, be- 
for the invoice or the 
statement is rendered. 
Recently, Roy A. 
Dailey, manager of the 
north coast district of 
the National-American 
Wholesale Lumber As- 
sociation (Inc.), Seat- 
tle, Wash., in one of 
his weekly letters 
called attention to the 
fact that one member 
had compiled a 
‘‘elause book’’ eon- 
taining all the clauses 
ever used on orders 
and acknowledgments 
to clarify the contract, 
to avoid ambiguity, 
and ehanees for mis- 
understanding. Most 
of these, he said, are 
stock phrases, but a 
number are original, 
and designed to cover 
certain unusual condi- 
tions based on past ex- 
perience. When the or- 
der is written up the 
stenographer is_ in- 
structed to add cer- 


an organization that has since merged with the 
National-American Wholesale Lumber Associa- 
tion. At the bottom of this order blank ap- 
peared the following: 

Terms: Freight net cash, balance in 10 days 
from delivery, less 2 percent for cash; or note or 
trade acceptance net payable 60 days from date of 
invoice. 

As a note to the heading, of the quantity 
column of the order blank, appeared the fol- 
lowing: 

Specify definitely number feet or pieces. Un- 
less otherwise specified, a carload of lumber prod- 
ucts shall be a fair average weight, but not less 
than minimum nor more than maximum car. 

Another note on the order blank reads as fol- 
lows: 

It is agreed: (1) That upon five days’ notice 
buyer may cancel if not shipped in ———— days 














End Storage of Moldings 

Will you kindly mail us, if you have such a thing, 
a sketch showing molding bins with molding stand- 
ing on end? We stock our molding in flat bins, but 
have considerable difficulty in keeping it clean — 
Inquiry No. 1,497. 

[This inquiry comes from a Maryland manu- 
facturer of lumber. In the AMERICAN LUMBER- 
MAN of July 30, 1921, page 48, appeared an arti- 
cle entitled: ‘‘End Storage of Moldings,’’ de- 
scribing and illustrating bins for the storage 
of moldings on end. 

From time to time considerable interest has 
been shown in the end piling not only of mold- 
ing, but of lumber. In California, particularly 
in certain parts of the State, the lumber is quite 
generally piled on end. One of the advantages 
of end piling of interior finish and moldings is 
that this method takes less space. It also gives 
the customer a better 
opportunity to see the 
stock, and the arrange- 
ment of stock undoubt- 
edly has a stimulating 
effect on the sales, 
Pieces can be turned 
over and stock can be 
looked through very 

asily. In end piling 

also the short pieces 
and the dirt work to 
the bottom and to the 
front, both dirt and 
shorts being got rid of 
more quickly in this 
way because they are 
always in plain view. 
When moldings are 
piled flat, the shorts 
and seraps tend to get 
to the back of the bin 
and are not moved as 
quickly as in end pil- 
ing. 

The accompanying 
illustration shows the 
methods of construc- 
tion of bins for the end 
storage of molding and 
interior trim. Read- 
ers are invited to send 
in sketches and de- 
scriptions of bins in 
which molding is piled 
on end. The name of 
the inquirer will be 








tain numbered clauses. 
A great amount of 
trouble and annoyance 
has been eliminated by 
this means. This company stated that a glance 
over the clause book served to refresh the mem- 
ory and enabled the salesmen to auticipate con- 
tingencies that might cause misunderstanding 
unless they were fully covered. 

In Dee. 20, 1919, issue of the AMERICAN LuM- 
BERMAN, appeared a uniform order blank that 
had been adopted by Indiana, Michigan, Ohio, 
Pennsylvania, and New York retail lumber as- 
sociations. At the bottom of this order blank 
appeared the following: 

Terms: Freight net cash, settlement for balance 
in 10 days from delivery, 2 percent for cash or 90 
days note from date of invoice. Government tax 
and any advance in present freight rate to be paid 
by purchaser. Any reduction in present freight 
rate to be credited to purchaser. This is a written 
confirmation of our agreement with your represen- 
tative on above list. All flooring, siding, ceiling 
and partition to be bundled. All material not up 
to grades and specifications, whether in part or 
whole carloads, will be unloaded and held at ship- 
per’s expense and disposition. 

In the AMERICAN LUMBERMAN of Jan. 29, 
1921, page 88, appeared an order blank adopted 
by the Yellow Pine Wholesalers’ Association, 


piled on end. 





Interior of shed in a California retail yard ; showing how molding and finish may be advantageously 
Owing to the tendency to bend, some stock should be piled flat 


from above date, but not before. (2) That con- 
tents of car shall be unloaded upon delivery. 
(3) That seller shall be notified promptly in case 
of complaint, and contents held at seller’s expense 
and disposition. (4) That official inspection ac- 
cording to established grading rules of the species 
described herein shall govern, unless otherwise 
agreed or adjusted. (5) That hardwood shall be 
held intact unless otherwise agreed. (6) That 
buyer may use any part of a shipment (except 
hardwood) and in such case shall pay at invoice 
price for all that part used. (7) That remainder 
of shipment shall be held intact for official inspec- 
tion, or adjustment. All lumber determined to be 
up to grade shall be paid for according to invoice 
price; stock below grade to remain property 
of seller, unless otherwise agreed. (8) Disputes 
arising which are not covered by official inspection 
may be submitted for arbitration. 

Government tax and any advance in freight rates 
to be paid by buyer; any reduction to be credited 
to buyer. This order is contingent upon strikes, 
Acts of God, or other causes beyond seller’s control. 


It is believed that in the foregoing the views 
of buyers and sellers with regard to conditions 
to be made binding in the sale of lumber are 
fairly presented. Readers are invited to com- 
ment upon this subject.—EDITOR. ] 





—= supplied to interested 
readers on request.— 
Epitor. | 


Grading of Soft and Hard Maple 


On Dec. 12, 1919, we contracted our cut of lum- 
ber, and there was no mention made of hard or 
soft maple, just maple lumber; so that any lumber 
we shipped, the soft maple went with the hard 
maple. We did not ship out on our contract of 
lumber until April 10, 1922, and then the buyer 
threw out all the soft maple, saying that the in- 
spection rules had changed. Now what we wish 
to know is, what year did they change.—INQUIRY 
No. 1,493. 

[This inquiry is made by a Michigan manu- 
facturer of lumber. No reference is made in 
this inquiry to the association whose inspec- 
tion rules are supposed to govern. Neither is 
any mention made of stipulations regarding 
grades. In the grading rules of the National 
Hardwood Lumber Association, separate rules 
are in part provided for hard and for soft 
maple; but it is understood that if lumber is 
contracted as in the case here cited, and merely 
the term ‘‘maple’’ is used, under the National’s 
rules both hard and soft would be included. 
There is no record of any change in the Na- 
tional’s rules in this respect.—EDITOR. ] 

















a ee 





1925 


thing, 
stand. 
Ss, but 
an.— 


1anu- 
{BER- 
arti- 
” de- 
Tage 


; has 
nold- 
larly 
juite 
ages 
oS ig 
xives 
etter 
> the 
nge- 
ubt- 
iting 
ales, 
rned 
n be 
very 
Jing 
eces 
k to 
the 
and 
d of 
this 
are 
lew, 
are 
orts 
get 
bin 
l as 
pil- 


‘ing 
the 
ruc- 
end 
and 
ad- 
end 
de- 

in 
led 

of 

be 
ted 


1m- 
or 
ber 
ard 
of 
ver 


ish 
RY 


1u- 


ft 





Marcu 28, 1925 


AMERICAN LUMBERMAN | 35 








The North Carolina Pine Trade 


Violent fluctuations continue to feature book- 
ings in the North Carolina pine trade. Whereas 
orders during the first week of March. regis- 
tered the highest total for several preceeding 
months, standing at 76 percent of normal, they 
fell off to 48 percent during the succeeding week 
—that being the lowest mark since the Christ- 
mas holiday week. Reports covering the week 
ended March 21 state that ‘‘demand was only 
fair,’? most retail yards being well stocked 
and not showing any disposition to buy. Whole- 
salers also are cautious. North Carolina pine 
production meanwhile has been increased, and 
now ranges close to the 85 percent of normal 
mark. 

As a consequence of this unstability of the 
market, prices have shown further decreases. Of 
the fifty-three items quoted by the AMERICAN 
LUMBERMAN this week, fifteen showed declines 
and six increases, compared with those published 
in the March 14 issue. The decreases averaged 
$1.37, and were especially marked on D4S No. 
2&hetter, which showed a drop of $2 on each 
width. The advances averaged 67 cents. 

The larger mills are not exerting any great 
pressure for new business, as their stocks are 
not overly heavy and they still have some old 
orders to fill. The smaller mills, however, are 
not in so good position. The weather has been 
good, so that their stocks have been drying 
rapidly, and they are forced to sell the lumber 
for what it will bring in order to secure funds 
to keep operating. 


Northern Hard- and Softwoods 


A slight improvement during the last ten 
days in demand for northern hardwoods is re- 
ported by some manufacturers, but the market 
remains very spotty. Call for lower grades re- 
mains the feature, being big in comparison with 
the supplies available, and their prices remain 
frm. Upper grades, however, are in a poorer 
position, but nevertheless not weak. Stocks of 
these also are broken, and it is confidently ex- 
pected that demand will have recovered consid- 
erably by the time new supplies come on the 
market toward the end of May or early in June. 
The automobile industry is taking some maple, 
although its buying is still restricted and is 
confined largely to southern woods. Maple 
flooring manufacturers are poor buyers. They 
are reported to have fair sized stocks of both 
lumber and flooring on hand, while demand is 
slow, and a number of them are said to have 
closed down until the market has improved, as 
it is expected to when spring building gets into 
full swing. Furniture makers report that their 
order files are getting low, and they are also 
buying cautiously. 

More trade in hemlock is reported, as a result 
of better weather conditions having stimulated 
building. There will apparently be a large hem- 
lock production this year, but manufacturers 
believe that Michigan and Wisconsin, together 
with the eastern cargo trade, will easily con- 
sume all offerings, especially as building pros- 
pects are bright in all these territories. 

Reports from the northern pine mills state 
that bookings continue to show an encouraging 
volume, many orders coming from western Min- 
nesota and North Dakota and also from eastern 
cargo markets, for shipment after the naviga- 
tion season has opened. 


Southern Hardwoods Are Unsettled 


Demand for southern hardwoods remains 
quiet, and the market is unsettled as a re- 
sult of the strong competition for business 
and the cutting of prices. The mills continue 
to produce heavily, and will do so until the 
Winter’s log input has been sawed up about 
thirty days hence. Stocks of all items ex- 
cept the better grades of red: gum are con- 
siderable. The latter have not accumulated 
extensively due to the good, constant demand 
from the furniture ihdustry, and while prices 








are a little lower than they were some weeks 
ago, red gum is easily the strongest on the list 
today. 

The present situation is undoubtedly a di- 
rect result of the failure of the automobile 
business to develop as expected, and it is 
felt that a full recovery of the hardwood 
market is contingent on increased consump- 
tion by automotive plants. Reports from De- 
troit say this week that ‘‘ hardwood purchases 
by automobile and body plants have not im- 
proved to any extent, although a strong tend- 





Statistics on production, orders and 
shipments appear on page 44 





ency toward increased production schedules is 
reported.’’ It is felt that car sales are bound 
to increase with the coming of spring, leading 
to larger production and heavier hardwood 
purchases. Meanwhile, buying by the body 
manufacturers is largely confined to moderate 
quantities of southern elm and quartered sap 
gum, 

The furniture industry reports that its or- 
der files are declining but that the outlook 
for the summer is considered good. Buying 
meanwhile is confined to immediate necessi- 
ties, which are small, in view of the facet 
that many plants are running only part time. 
There is a fair sized demand from interior 
trim makers. Hardwood flooring plants are 
all but out of the market. There is no doubt, 
however, that flooring sales will increase ma- 
terially after spring building-has got under 
way. Export business is a little quieter, but 
there is still a fair volume on the books and 
prospects are for a good volume of new busi- 
ness between uow and June 1. 


Rail Trade in Fir Increases 

A further inerease in rail business, sus- 
tained export demand, and a considerable 
falling off in domestic cargo trade are shown 
by reports of mills subscribing to the West 
Coast Lumbermen’s Association covering the 
week ended March 21. Bookings during the 
week exceeded production by 3 percent, this 
being the third consecutive week that orders 
have been above output. Shipments mean- 
while fell off to 12 percent below production, 
which latter factor approximated 100,000,000 
feet. The rail business reported by these mills 
totaled 2,068 cars, compared with 1,977 cars 
during the foregoing week, and 1,772 cars 
during that ended Mareh 7. Most of this 
business evidently originated west of Chi- 
cago, and was the direct result of improved 
weather stimulating building. Contractors in 
Chicago and east also have been busy digging 
foundations, and have been ealling on retail 
vards for deliveries of materials already 
bought, but such consumption has not yet had 
time to find material reflection in wholesale 
demand for fir. There is no question, how- 
ever, but that another couple of weeks of fair 
weather will bring out a good deal of business 
throughout eastern territory. 

Export orders last week totaled 12,444,388 
feet, also an increase over previous weeks, but 
domestie cargo takings fell to 17,425,483 feet 
—the lowest figure for some time. While 
California has cleaned up its supplies pretty 
well and is again showing some interest in the 
market, the Atlantic seaboard remains indif- 
ferent. 

Mill stocks on the Coast meanwhile are 
light, and there is no intense pressure for new 
business. The mills are confident of the fu- 
ture and are holding firmly to their price 
lists, with the exception of an inland mill here 
and there which happens to be in urgent need 
of business. The market in fact is showing 
strength, and early advances on a number of 
items would not surprise the trade. 











Southern Pine Gathering Strength 


The mild weather which has prevailed during 
the last fortnight practically throughout the 
North and East has enabled contractors to start 
much new building, and increased deliveries 
from retail yards have created a need for re- 
plenishment and stimulated wholesale trade in 
southern pine. The movement has not yet gath- 
ered full momentum, however, and the market 
can searcely be called active. Another couple 
of weeks of favorable weather will be required 
before the long-expected improvement will defi- 
nitely set in. 

The bookings by mills reporting to the South- 
ern Pine Associaion during the week ended 
March 20 showed a slight decline, compared 
with the week previous, registering 83 percent of 
normal. Production meanwhile remained on the 
previous high level, totaling 96 percent, while 
shipments stood at 91 percent, of normal. The 
average of unfilled orders on hand’ showed a 
continued decrease, on March 20 amounting to 
1,820,306 feet a mill. This total, however, 
equals nineteen days’ production at the cur- 
rent rate of 97,790 feet a day, which proves 
that the larger mills are still in a comfortable 
position. 

The well filled order files, the relatively 
light stocks and the prospects for an early 
and material improvement in middlewestern, 
northern and eastern demand cause the larger 
mills to hold their prices firmly, and the mar- 
ket as a whole has shown only insignificant 
changes during the last fortnight. Even the 
smaller mills are holding better, and the large 
reduction in the number of transit cars afield 
has lessened the pressure from this source. 
There is a good demand for timbers and spe- 
cial cuttings of all kinds. More railroad busi- 
ness is reported from the South this week, and 
the export movement is characterized as 
steady, with prospects in the foreign field 
encouraging. 


Western Pines and Redwood 


A fair volume of business is reported by 
western pine mills in the Inland Empire, but the 
market as a whole has been disappointing. 
Prices, however, have been maintained steadily, 
in view of broken stocks. The weather has 
been favorable to seasoning, and an early mate- 
rial increase in dry stocks is to be looked for. 
It is not expected that this will weaken the price 
position, as demand will doubtless expand mean- 
while, taking up a good deal of shop lumber as 
well as yard stock. Half a dozen large mills 
have started operations during the last half of 
March, and a few of those already running 
have added night shifts in préparation for an 
active spring and summer trade. Planing mills 
meanwhile have generally curtailed, while some 
have closed down entirely from lack of orders. 
This situation will undoubtedly be quickly cor- 
rected as building in the middle West and East 
increases under the stimulus of warmer and more 
dependable weather. 

California white and sugar pine manufac- 
turers report that while demand has not been 
heavy so far this month, inquiries have in- 
creased and prices have been well maintained. 
Sash and door plants are showing interest in 
shop, and will undoubtedly buy on a larger 
seale as soon as they can ascertain to what 
extent building will be carried on this spring. 
Mill stocks are broken. The volume of this year’s 
production will be largely determined by market 
conditions, as the manufacturers are cautious 
and disinclined to speculate on future develop- 
ments. 

There is a fair California and light eastern 
demand for redwoods, but prospects are for a 
good flow of orders as the building season opens 
up in the East. Prices are low, but unchanged 
from recent levels, and the mills generally look 
for advances. The export movement is moder- 
ate, Australia being the best foreign customer. 
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Lumbermen Tell of Devastation Wrought by Tornado 


Late Wednesday afternoon, March 18, a storm of most destructive 
character swept across the southern part of Illinois and into the edge 
of Indiana, causing nearly a thousand deaths and inflicting damage 
amounting to millions in these two States and causing some damage in 
Missouri, where it started. Conditions in the stricken region are such as 
to excite the sympathies of all, and the responses from all sections in 
money, materials and medical aid have been quick and generous, though 
the situation of many persons is still most pathetic. It is believed that 
most of the buildings will be replaced, but just now lumbermen are not 
thinking so much of the possible sales of lumber as of the means of 
supplying materials for building to persons who have lost their all. Below 
are printed letters from lumbermen and correspondents in several of the 
stricken towns, giving the situation as they see it in their respective 
localities: 

Better and Bigger City Will Rise 
MurrPHyspono, ILL. 

IepiroR AMERICAN LUMBERMAN: Damage caused by the tornado to the 
lumber yards and dwellings and people here are approximately as follows: 

Jackson County Lumber Co. estimates $20,000 (no tornado insurance) loss 
from tornado to yard; $6,000 ($4,000 tornado insurance) to homes and 
$75,000 to farm property. No one seriously injured. 

Osborne Lumber Co. places loss to yard at about $1,000. Home of J. L. 
Osborne, president, torn down and burned, family escaping with minor injuries. 

Murphysboro Construction Co.: no report, but as its plant was in direct 
path of tornado the loss must be heavy. 

French Lumber Co., manufacturer of hardwood lumber, has no yard here 
and damage was light except that the residence and office of W. W. French, 
proprietor, was completely demolished; the loss being about $4,000, with 
$3,000 tornado insurance. The place was not burned, and no one was seri- 
ously injured. 

No other serious damage so far as known. ‘That the loss to the yards here 
is not heavier is due to their being in the edge of the storm’s path. 

The number of deaths probably will reach 300 and the injured around 1,000 
for this city alone. We would think a conservative estimate of property loss 
is $2,000,000. 

Conditions are indescribable, but everything possible is being done to relieve 
suffering and aid is being given by many cities, communities and by the State. 
Wonderful progress has been made in clearing up wreckage and getting back 
as near as possible to normal conditions. 

We are assured that the factories and the Mobile & Ohio Railroad shops will 
be rebuilt. A special effort will be made to rush the work on the hard roads 
near here so as to give the people work. Reconstruction already has begun 
and we hope and believe a new, better and bigger Murphysboro will rise from 
the ruins. 

FRENCH LUMBER Co., 
W. W. FRENCH. 


Pathetic Scenes at West Frankfort 





Marion, ILL. 


Epirok AMERICAN LUMBERMAN: So far as we can learn no lumber mer- 
chant in this county nor in Franklin County has suffered any loss of yard 
equipment, sheds or stock. Neither has the family of any lumberman had a 
single member injured so far as we can learn. One of our yard employees at 
our West Frankfort plant had his home in the path of the storm. It was 
demolished but the family escaped without anything but a few scratches and 
bruises. 

Several property owners whose homes were wrecked owed the lumber dealers 
for small repairs or some instalment payments not fully finished but in most 
instances these items are covered by the insurance on the property. Where 
we will get hit the worst will be probably in the effort to get built back. 
People have very poor work at the mines and with the disastrous storm carry- 
ing away everything, it will take most of their insurance equity to keep the 
family together, making it necessary to extend long time payments on their 
homes so that they can become wage earners and begin all over again. 

The storm seems to not have been a twister but there was undoubtedly the 
equivalent in destructive power. It seemed to carry everything before it, 
somewhat as water rushes along in a well defined channel leaving the drift- 
ings all pretty definitely directed from the southwest to northeast in the full 
extent of its path. There appeared to be little of the indefinitely directed 
debris that is usual in funnel storms. In such storms we know that the 
gathered debris often falls miles away on either side of the path made by 


the intensive part of the whirl. Here it seemed not to do much of that kind 
of scattering. 

Many families are still separated and with members as yet unaccounted for, 
Parents are still frantically searching for children and children are sobbing 
for mother or father or both, and unable because of their childhood judgment 
to recognize them in the morgue. Others have found homes either with rela- 





Airplane view of the devastated town of Princeton, Ind., after the 
tornado had struck 


tives or sume friendly home and are patiently waiting, confidently expecting 
father or mother to come for them today or perhaps tomorrow or the next day. 
Some children, too young to tell their names, will never know their parentage. 
The months and years of their young lives thus far will be only a dream and 
a nightmare of mystery hovering over them for the remainder of their days. 
Some few will be their normal selves once more and in the course of time 
may be able to figure out with a reasonable degree of certainty their parentage 
and their previous place of living and the vague incidents of their family life 
so as to establish their true identity ; but there will be many that will have 
absolutely no clue to aid in unraveling the mystery in which they are now 
enshrouded as to their family. 
’ STOTLAR-HERRIN LUMBER Co., 
E. M. Sroruar, Secretary-Treasurer. 


Grateful for Aid from Outside 


WEST FRANKFORT, ILL. 

Epitok AMERICAN LUMBERMAN.—The newspapers usually paint pictures 
larger than they really should be of happenings such as we experienced in our 
section March 18, but in this case I do not think that the newspapers have 
misrepresented the conditions at all. 

This was indeed a great calamity for us and our people, so awful and _ hor- 
rifying that I shall not go into details at this time. But I would say that up 
until tonight we have one hundred thirty-two dead and our hospital and 
churches are filled to overflowing with thousands of people homeless, roofless 
and foodless. We sent out supplies this afternoon into the devastated district 
for building furnaces and block walls where they place boiler steel on top 
forming a cooking device for frying meats, vegetables etc., and serving hot 
drinks to those who are hungry and have no place to go. 

We are receiving contributions in a small way which will mean a great deal 
for immediate relief, after which we expect the State and the outside folks 
will give us a lift. We have not asked for anything and from what I can 
learn we are not going to have to ask for donations, as it seems that the out- 











A TYPICAL SCENE IN MURPHYSBORO, ILL., WHERE THE TORNADO LEFT 8,000 HOMELESS IN ITS ‘WAKE 
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side world is already rallying to our support, and we certainly do appreciate 
the support the Salvation Army, Red Cross, American Legion and other 
organizations are giving us at this time in helping us take care of tha dead, 


wounded, homeless and needy. 


The property damage to other than the lumbermen of our city is more than 
Possibly seventy-five thousand dollars is fire damage, and 
the balance tornado. The larger building and mine reconstruction has already 
begun. I rather think the home reconstruction will be a little slow on account 
of our coal mines, which our people depend upon, not working very steady. It’ 
seems that the coal markets on which our community depends are very dull at Any 


a million dollars. 


this time. 





Help Needed in Indiana Town 


EpITOR AMERICAN LUMBERMAN: The loss by cyclone in this city and com- 
The large Southern shops and the big buildings of the 
H. J. Heinz Co. plant were completely demolished. 
city was twenty-two and the injured about 300. About 200 houses were com- 
No one knows the number partly damaged. 
deaths or injured among the lumbermen or their families in this city although 


munity was great. 


pletely wrecked. 


The loss of life in this 


several of the employees 
lost their property. Our 
own yard was not dam- 
aged but the Allen A. 
Wilkinson Lumber Co. 
suffered some loss. The 
farm section both east 
and west of this city is 
completely devastated. 
lumbermen' wish- 
ing to help will please 
send remittance to Wil- 
liam Blair, chairman of 
PRINCETON, IND. the relief committee, 
Princeton, Ind., which 
is needed and will be 
appreciated. 


ROLLA M. TREECE. 


WHITE LUMBER Co., 
There were no P. H. Cox, Secretary- 
Manager. 





Business district of De Soto, Ill., as it appeared after the tornado had worked its havoc 





A family of six found refuge in this cave at 
De Soto, Il.’ 


Wrecked Postoffice Quickly Replaced 


EVANSVILLE, IND., Mareh 23.—The Wolflin- 
Luhring Lumber Co., of this city, established 
a record for quick house-building in this section 
when it set up a postoffice building today at 
Griffin, Ind., a town destroyed by the tornado 
that swept that section. On Friday of last week 
the company began work on parts of the new 
building and the parts were shipped to Griffin 
today and set up. The postmaster lost his life 
in the storm. 

Millions Lost in Four Towns 

EVANSVILLE, IND., March 23.—The property 
losses at Princeton, Griffin, Owensville and Po- 
seyville, Ind., in the path of the tornado that 
passed over southwestern Indiana on Wednesday 
of last week will reach at least $4,000,000, 
according to conservative estimates. Nearly 
$20,000 was raised in Evansville for the relief 
of sufferers in nearby towns. 


Southern Retailers Would Revise Southern Pine Rules 


MEMPHIS, TENN., March 25.—The Southern 
Retail Lumber Dealers’ Association has ree- 
ommended for adoption by the Southern Pine 
Association uniform inspection rules for yel- 
low pine lumber, according to an announce- 
ment made here today by W. R. Freidel, see- 
retary of the association. <A special report, 
which was adopted, was recently made to the 
association by the inspection rules committee, 
consisting of T. H. Smith, of the Smith Lum- 
ber Co., of Memphis, as chairman; Herbert 
Jordan, of J. P. Jordan & Co., and John Pil- 
kington, of Pilkington Lumber Co. The re- 
port was distributed among all members and 
many favorable reports were received. 

The recommendation as adopted follows in 
part: 


For the purpose of drawing to bear on the subject 
the opinion of the various interests affected, your com- 
mittee briefly outlines general and specific revision of 
the southern pine grading rules as follows: 

ARTICLE I.—That all dressed and matched lumber 
shall be graded in its finished condition, and without 
reference to knots or other defects it may have con- 
tained in the rough. 

ARTICLE II.—That all combined grades, such as 
B&Btr, No. 1 Flooring; No. 1&C€ finish, etc. must con- 
tain 50 percent or more of the higher quality in con- 
formity to the principle of an average grade value us 
covered in Article No. 27 of ‘General Instructions.’”’ 

Note: We believe this principle of average grade 
value which is so very important in uniforming the 
grades shipped by the various mills is often lost sight 
of by both buyer and seller and frequently disregarded 
by licensed inspectors. 

ARTICLE III.—That rules be provided for the grades 
of No. 1&C€ finish or that this grade which has been 
shipped extensively for many years be discontinued in 
favor of select finish with certain changes referred to 
below in Article 5. 

That rules be provided for No. 2 dropping flooring, 
ceilings, sidings ete., and that the basic principle of 
this definition be, to obtain 85 pereent of B. Grade 
material in not over three pieces 16 inches and over 
long. 

ARTICLE IV.—YThat standard lengths of finish and 
shed stock shall no longer include 4-foot; it not be- 
Ing practical or economical to handle it in average re- 
tail distribution. 

ARTICLE V.—That pitch pockets and pitch streaks 
are more serious defects in grades of No. 1 common and 
better, excepting facing, than they have heretofore 
been regarded, and we, therefore, recommend that these 
defects be reclassified, reducing the length of a stand- 
ard pitch pocket 3 inches back to 2 inches. 


That pitch streaks be classified as small, standard 
and large pitch streaks. 

A small pitch streak is a well defined deposit of 
pitch not over 4 inch wide by 2 feet long. 

A standard pitch streak is a well defined deposit of 
pitch larger than a small pitch streak and not over % 
inch wide by 4 feet long. 

A large pitch streak is a well defined deposit of pitch 
larger than a standard pitch streak. 


ARTICLE VI.—We recommend the revision of all No. 
1 common grades of floorings, ceilings, sidings, and 
kiln-dried finish, raising the technical grade definitions 
applying to these grades up to the grade quality now 
being shipped by the better class of mills; these grades 
conforming more closely to market requirements of 
adaptability und timber conservation than the lumber 
would if graded strictly in accordance with the pres- 
ent rules, 

We further recommend that large pitch pockets and 
large pitch streaks, as outlined above, be excluded in 
all grades of No. 1 common and better K. D. stock, 
and suggest the following definition for D flooring 
with suitable changes in upper and lower grades of 
flooring and other classification of siding, ceiling, finish 
ete. which will be found necessary to effect harmony 
of yellow pine grades as a whole. 

Definition of D flooring: D flooring may contain one 
standard knot, or one standard pitch pocket, or one 
standard pitch streak, or the equivalent of either in 
combined defects, und, in addition, any one of the fol- 
lowing enumerated defects; 15 percent firm red heart, 
15 percent sap stain, two small pitch pockets, two 
small pitch streaks, medium torn grain, six pin worm 
holes, if well seattered; slight season checks or slight 
shapes which do not show an opening through and other 
machine defects that will lay a good floor without 
waste 


Note: Please note that in the present class‘fication 
of D flooring that pitch, pitch pockets, pitch streaks, 
sap stain and firm red heart are admitted without limit, 
while the average shipment of flooring or No. 1 boards 
today would not contain more than 10 percent of either 
of these defects. Southern pine classification puts the 
limit at 100 percent, which is in our mind unreasonable 
and is evidently so regarded by the majority of repu 
table manufacturers of yellow pine lumber today. This 
condition should no longer exist. 


ARTICLE VII.—That the condition of all shed stock, 
such as flooring, ceiling, siding, boards and finish be 
deemed to be properly kiln dried and well manufactured, 
unless otherwise specified on the order, and that all 
yard stock, including dimension, fencing and sheeting, 
excepting timbers, shall be deemed to be well manufac 
tured and as bright and as dry as such lumber will be 
on an average after being properly stacked on = stieks 
for a per'od of ninety days, unless otherwise specified 
on the order. 


ARTICLE VIII.—That your committee recommends 
diligent and enreful consideration of yellow pine grad 
ing rules by all parties interested, with the single pur- 
pose of making pine inspection rules of greater value 
to all concerned, That proper consideration be given 
to timber conservation, adaptability to the purpose in- 


tended with due consideration to the cost of distribu- 
tion of short lengths and an increasing number of 
yrades. We urge, as a point of very great importance, 
that grades be defined in simple language which will ad- 
mit of but one interpretation. In general, raise up the 
technical definitions to fit grades found by experience 
to be most practical, allowing 5 percent variation to 
provide the necessary and reasonable flexibility. 


Seventh Yard in Industrial District 


Str. Louis, Mo., March 24.—The Wiles-Chip- 
man Lumber Co. has purchased the lumber yard 
of the O’Neil Lumber Co. at 4429 North Union 
Boulevard, in the center of what is known as 
the northwest industrial district, and took pos- 
session yesterday. The yard occupies two acres, 
with storage space for about 1,500,000 feet of 
lumber. The ground is under lease but the com- 
pany has an option to purchase at the expira- 
tion of the lease within the next few years. 
This acquisition gives Wiles-Chipman seven 
vards in the industrial district of St. Louis. 
I. R. L. Wiles is president and John B. Chipman, 
vice president of the company. 





Maryland Firms Sustain Fire Loss 


BALTIMORE, Mp., March 25.—Fire of unknown 
origin in the plant of the Williamson Bros. 
Veneer Co., at Texas, Baltimore County, last 
Monday night caused a loss estimated at $160,- 
000. The structures destroyed were tle office, 
sawmill, veneer mill, and drying house, together 
with about 4,000,000 feet of dry veneer in vari- 
ous buildings, and a Pennsylvania Railroad ear 
loaded with 112,000 feet of walnut veneer ready 
for shipment and standing on a siding. The 
loss is partly covered by insurance. 

The lumber plant of R. J. Evans & Sons, at 
Salisbury, Md., was damaged to the extent of 
about $50,000 by fire March 21. The blaze 
started in the planing department from some 
unknown enxuse. The loss is partly covered by 
insurance. 
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N THE upper picture is shown as plain, old-fashioned 

and unattractive a little old farm house as one would 
be likely to run across in a day’s travel. As a matter 
of fact, this house was built almost a hundred years ago, 
when a stage road ran past it. Time has brought changes, 
however, for now, instead of the deeply rutted old stage 
road, a modern concrete highway runs past the door, and 
the house itself has taken on changes in keeping with the 
general improvement of its environment. By cutting out 
the illustration below, which shows the changes, and 
superimposing it upon the original structure, a very neat 
and homelike little cottage is seen. The changes inside, 
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however, are even more important, as they have resulted 
in increased space, comfort and convenience of arrange- 
ment. At the extreme right a fine big bedroom and bath- 
room has been added, and the bedroom formerly at the 
extreme south, or left, end of the house, was converted 
into a cheerful sun parlor by tearing out the whole south 
side of the house, and putting in four good-sized wnidows. 
The “dinky” porch was extended clear across the front 
of the “ell” part of the house, and the posts boxed, in har- 
mony with the general architectural scheme. The en- 
larged porch provided plenty of room for a nice swing, 
while the lattice work gives an added touch of refinement. 





Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effect 
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News and Business Ideas for Retailers 


New Quarters for Retail Association 


MILWAUKEE, WIs., March 24.—Offices of the 
Wisconsin Retail Lumbermen’s Association, 
which for many years have been located on 
the sixth floor of the Merchants & Manufactur- 
ers Bank Building, this city, will be moved on 
Tuesday, March 31, to Rooms 6111-6119 on the 
sixth floor of the Plankinton Building, on 
Grand Avenue, between West Water and Second 
streets. 

The new quarters of the Wisconsin association 
will be in the largest and finest office building 
in the Northwest and in keeping with the high 
quality building the offices will be among the 
finest of any lumbermen’s organization in the 
country. 

There will be three offices in the suite much 
the same as in the past but all of them, espe- 
cially the secretary’s and directors’ room, will 
be much larger than in the past. The main en- 
trance to the offices will open into the center 
room which is to be known as the reception 
office. The office of the Retail Lumbermen’s 
Mutual Insurance Co. of Wisconsin will be lo- 
cated to the left of the reception office. Mr. 
Montgomery’s office will be to the right of the 
reception office. 


Double-decked Shed Houses Dimension 


DENVER, CoLo., Mareh 23.—Among the im- 
provements added to the W. B. Barr Lumber 
Co. since the first of the year is a double-decked 
shed for the housing of common dimension. 
This shed, 40x100 feet, is the only one in the 
city built expressly for this purpose. It can 
be approached from either side, the upper deck 
being conveniently extended over the lower one 
for convenience in loading. 


Will Manage Building Material Business 


CoLUMBUS, OHIO, March 25.—Robert Briggs, 
of the Robert Briggs Lumber Co., of Williams- 
town and Parkersburg, W. Va., and Belpre, 
Ohio, has become general manager and treas- 
urer of the reorganized Continental Clay Co., of 
this city. A department of the company, under 
the name of the Continental Lumber & Supply 
Co., has been formed to handle the lumber and 
millwork section of the business, carrying a full 
line of all building materials. While Mr. Briggs 
retains his interest in the plants formerly under 
his management, the active management of the 
Williamstown business is taken over by Guy L. 
Garber, formerly assistant manager, and the 
Belpre plant is under the management of Rus- 
sell A. Bush. 


Yard Managers Meet 


Mapison, Wis., March 24.—A meeting of 
managers of the Brittingham & Hixon Lumber 
Co. yards in western Wisconsin and Illinois was 
held at the Hotel Lorraine, this city, on Wednes- 
day, March 18. <A meeting of the managers 
from the yards in the eastern territory had pre- 
viously been held at the Republican House, Mil- 
waukee. 

President Anderson, of the King Ventilating 
Co., and James T. Drought, general counsel of 
the Wisconsin Retail Lumbermen’s Association, 
were the principal speakers at the Madison meet- 
ing in addition to the officers of the company. 
Mr. Anderson spoke on the general subject of 
ventilation and discussed the comparative heat 
losses resulting from different kinds of build- 
ing materials and construction. 

The Wisconsin lien law as enforced at present 
and the changes proposed in bills now pending 
before the legislature were discussed at consid- 
erable length by the Wisconsin lumbermen’s 
legal advisor. Mr. Drought also answered a 
number of legal questions which were introduced 
for discussion -from the private experiences of 
several of the attending yard managers. 

3enjamin F. Springer, of the John Schroeder 
Lumber Co. and president of the Milwaukee 
Hoo-Hoo Club, was the chief guest speaker at 
the meeting of the managers of the Milwaukee 
territory. 

Soth meetings were very successful from the 


point of view of perpetuating pride in organ- 
ization and codperation among the managers 
according to the Brittingham & Hixon officials. 


Rushes Roofing to Tornado Area 


Luraber dealers and others listening in on 
WLS, Chicago, last Saturday evening, heard 
with a thrill of interest and appreciation the 
statement by the station’s star announcer, 
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Make Old Homes More 
Comfortable 


There are many older houses in 
this vicinity which can be made 
more beautiful, comfortable and 
salable by a little remodeling. 
The addition of a large front 
porch, a sun parlor, a bath room, 
a room or two, new interior trim, 
new floors, etc., will enhance the 
value, service and contentment in 
these homes. 


Let Us Help You 


Augusta Lumber Co. 


AUGUSTA, MICH. 
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Another of the numerous retailers’ advertise- 
ments inspired by the campaign for remodel- 
ing now im progress 


George Hay, that the Lehon Co., Chicago, was 
rushing ten cars of Mulehide roofing to the tor- 
nado devasted regions of southern Illinois and 
adjoining States, as part of its contribution 
for the relief of the sufferers. ‘‘Isn’t that 
splendid?’’ said Announcer Hay. ‘‘Now we 
can all feel sure that these unfortunate people 
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If you have a house with old- 
fashioned lines, come in and see 
our book on Old Tomes Made 
New. It has some wonderful 


ideas. 


€0 Years in Your Service. 


Beck Lumber Co. 


402—118 E. Front St. 
MONROE, MICH. 
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This Michigan retailer, like many others, finds 
that the AMERICAN LUMBERMAN book ‘‘Old 
Homes Made New’? affords an excellent basis 
for an advertisement on home remodeling 


are going to have good roofs over them any- 
way!’? 

That was a fine advertisement, surely, though 
entirely unsolicited by the Lehon Co., and given 
purely as a recognition of its generous gift. 
No one who knows big-hearted Tom Lehon will 
be surprised at this generous and timely action. 


Inquiry at the offices of the Lehon Co. by a 
representative of the AMERICAN LUMBERMAN dis- 
closed the additional information that the ten 
ears contained 10,000 rolls of roofing, consigned 
to the company’s dealers in the devastated area, 
by whom it will be distributed gratis to aid in 
the construction of temporary shelter for the 
tornado victims. 


Issues Bulletin on Barn Equipment 

‘*Barn Equipment’’ is the title of a hand- 
somely illustrated 15-page bulletin recently is- 
sued by the Long-Bell Lumber Co., setting forth 
the merits of wood construction in all types of 
barns and their equipment. Although the manu- 
facturers of metal barn equipment have widely 
advertised their product through descriptive lit- 
erature, catalogs ete., as far as is known the 
Long-Bell bulletin is the first to be issued by 
any association or lumber firm on lumber-built 
equipment. It is therefore unique in its field 
and worthy of careful perusal. 


The value of the bulletin is greatly en- 
hanced by the fact that it portrays barns and 
equipment in actual use on the farms of 
some of the largest stockmen in this country. 
It contains descriptions and specifications of 
dairy stalls, tie-in stalls, cow pens, feeding 
racks, and sheds, ‘‘loafing barn’’ equipment, 
box stalls, corral fencing ete. The superior 
points of each of these are carefully pointed 
out as is the fact that they may be built of 
lumber by anyone at all handy with simple 
tools. Emphasis is also laid on the improved 
appearance of the barn interior when built 
according to the designs shown in the bulletin. 
Only such equipment as is approved by well 
known stockmen is presented. 


The last three pages are devoted to sugges- 
tions that might prove helpful to any individual 
planning to put up a barn. The economy of 
lumber built barns and equipment is pointed 
out; the various steps in planning the barn, 
from foundation to roof, are touched upon; 
plans of general purpose, dairy and cattle barns 
are shown; and the ideal farmstead is laid out. 


From cover to cover the Long-Bell bulletin 
presents information of value to the prospective 
barn builder while at the same time it plays up 
the advantages to be obtained by wood con- 
struction. It is intended for distribution to 
farmers, and a space is reserved on the back 
cover where the name of the dealer may be 
placed. ‘‘Barn Equipment’’ is indeed a com- 
mendable booklet and its merits will doubtless 
be recognized by the trade as it receives wider 
circulation. 


SAABABBRBBAEBAEBAAAAB: 


Deplores Railroads’ Intentions 


GRAND Rapips, MicH., March 23.—Michigan 
loggers are busy these days changing from win- 
ter to spring equipment and cleaning up the 
stocks accumulated during the winter months. 
Sleighs are giving way to wheeled vehicles and 
rapid disappearance of snow even in the north- 
ern counties is slowing up the work consid- 
erably. 

Herman Lundeen, one of the largest operators 
in the State, this week expressed regret over 
the attitude which he asserted the railroads are 
taking toward Michigan lumbermen. 

The market is glutted, said Mr. Lundeen, and 
it has been the hope of lumbermen that logging 
operations might be extended over a considerable 
period of years yet. In my own case I had ex- 
pected to take twenty-five years at least to clean 
up the holdings. That would be better for the 
public and would give the younger generation a 
chance to enjoy the thrills of the old lumber days. 

3ut the railroads have served notice on lumber- 
men throughout the State that we must get our 
trees all out within a limited number of years or 
they will tear up the branches over which we carry 
our logs and cripple our business. ‘They say these 
branches are becoming unprofitable and they can 
not afford to operate them longer than ten or fif- 
teen years more. Perhaps that is true but it is no 
less a source of regret to me. 
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Home Makes Its Strongest Appeal to Couples With Young Children— 
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Retailers Often Urge Building One for the Welfare of Little Folks 


Last winter we listened while a speaker 
told us how the big advertisers manage to 
attract attention to their publicity. It seems 
that one of the best bets for this purpose 
is an appeal to the good-health motive. 
Everybody wants health if he hasn’t got it, 
and he wants to keep it if he has. Almost 
anything can be hitched up directly or in- 
directly with the getting and keeping of 
health, just as anything can remind you of 
a favorite story that you want to tell. It’s 
something like the pretty girl pictures in 
the advertising pages; you discover them in 
the least expected places. A_ susceptible 
man who turns through almost any of the 
national magazines that carry a generous 
supply of advertising must get a series of 
exquisite heart shocks as he sees society 
buds and sports girls advertising every- 
thing from furnaces to life insurance. Their 
slim loveliness casts a romantic glamor over 
brass pipe and garden seeds and roller bear- 
ings. Beautiful girls seem to be necessary 
in the environment when one presents the 
good points of laundry soap and sea voyages 
and radio sets, not to mention bookkeeping 
systems, tooth brushes, pistols, lawn mowers, 
house paint and sauerkraut. The person who 
introduced the pretty girl into the advertis- 
ing pages seems to have been the fellow 
who threw the switch that set the country’s 
mill wheels to turning. 


"Children and the Home 


It is easy to make a similar list of articles 
recommended as being good for the health; 
foods, fly screens, soap, underwear, germi- 
cides, mattresses, automobiles that take you 
out into nature’s sweet content, rubber heels 
that keep brains from getting addled by the 
pounding of footsteps, lamp shades that 
save the eyes, life insurance that keeps you 
from worrying, and so on. The good health 
theme is generously played upon in the 
great concert of sales publicity. 

Lumber retailers are using the appeal to 
good health in advertising the idea of home 
owning; and why shouldn’t they? At least 
one great millwork concern urges upon read- 
ers that they build homes out where the 
birds are singing. Bird songs, good health, 
home happiness; don’t they belong to- 
gether? 


There’s one phase of the welfare motive 
that we’d like to mention as being of special 
importance in our advertising. It is the 
welfare of children. You might call it a 
part of the good-health propaganda, for 
certainly one of the first things we want for 
little folks is good health, and we can pre- 
sent a plausible argument that the right 
kind of physical surroundings makes for 
physical vitality. But there is more than 
just red cheeks and healthy appetites and 
freedom from ailments involved in the 
matter. In some mysterious way that we 
couldn’t explain offhand to the prosecuting 
attorney, their surroundings seem to be re- 
flected in the mental and moral tone of the 
little folks. We don’t want to labor this 
too much, for it would take too much ex- 
plaining to make everything clear. We don’t 


think that terribly high standards of archi- 
tectural beauty are necessary if one’s child 
is to be intelligent and honest. Too many 
children who have exquisite physical sur- 
roundings turn out badly for us to believe 
that. Children have a great capacity for 
adapting themselves to environment and of 
being happy. It’s one of the traditions of 
American life that out of poor and strug- 
gling households have come some of our 
greatest men and women. Most of these 
illustrious folk look back to their childhood 
as a period of happiness and inspiration; a 
time in which they laid the foundations for 
their later successes. 

While we are glad that these possibilities 
do exist, it isn’t fair to lean too heavily 
upon the adaptibility and self-reliance of 
childhood. Too often these humble circum- 
stances fail to produce geniuses. If we 
were guessing about it we’d say that humble 
or stately surroundings don’t have such a 





That Home of Your Own 





That new home of your own—it represents 
the dreams of a lifetime. It is altogether too im- 
portant a matter to slight with cheap material. 


But there are ways of saving without sacri- 
ficing quality. In that we stand ready to helpyou. 


Let us figure your next lumber bill---let us 
show you how you can have 2 home of your own. 


Home Lumber Co. 


E. T. ARNDT, Sec’y: and Manager. 
“We have it when you need it” 











‘<The picture tells the story’’ of this advertise- 
ment by a retailer at Wynot, Cedar County, 
Nebraska 


great direct effect upon little folks. Chil- 
dren are likely to take their mental tone 
from their elders. But most emphatically 
these elders are influenced in their states 
of mind by their surroundings. If they 
slump down to a squalid and unambitious 
satisfaction, it shows in their own minds 
and characters. If they are bitter or hope- 
less, that shows, too. If they are hopeful 
and sanely ambitious and are taking pride 
in improving their circumstances as fast as 
possible, that shows most of all. For, far 
as this special phase of the matter comes 
into the problem of childhood, it comes by 
way of the mental attitude of fathers and 
mothers. I believe a friend of mine was 
wise when he said he gave up an easy 
position that he liked, and in which he could 
loaf along without trouble, because he be- 


gan to feel that it wasn’t fair to his chil- 
dren. He thought he couldn’t set the right 
kind of example for them unless he was 
working somewhat nearer to full capacity. 

Maybe you can’t advertise this matter 
very well. Maybe you can’t get across the 
argument that a man ought to build a house 
in which he and his wife can take a modest 
pride, so that this feeling of pride and ac- 
complishment may be reflected in the grow- 
ing minds of their children. But it’s some- 
thing for the dealer to have in mind. I 
know one young couple who have under- 
taken life very courageously in primitive 
and almost frontier circumstances. Their 
friends admire their courage, but they de- 
plore the fact that this courage seems to 
run along a single narrow line. These 
young college graduates are willing to work 
as hard as is necessary on their farm, with 
primitive and wasteful equipment, and they 
are willing to go without all luxuries and 
many necessities in order to stay within the 
small earnings of their labors. But in the 
meantime they are becoming conscious of 
sliding down to lower personal and social 
standards. They are investing the irreplace- 
able years of their youth in work with in- 
efficient equipment. Their friends wish that 
some inspiring lumber dealer might get 
hold of these people and convince them that 
it is a waste of splendid material, this being 
brave and self-repressing in the wrong 
place; that they owe it to themselves and to 
their chitdren to make the plunge, reason- 
ably but definitely, for better tools and 
better home surroundings. They would find, 
at least their friends think so, that with 
these more efficient tools and more inspiring 
surroundings their income would increase 
enough to justify the experiment. Maybe 
not; but they are obviously paying a high 
price for their Spartan virtues. 


Young Parents Good Prospects 


The Realm is well aware of the fact that 
not many of our potential customers get off 
on this foot. They don’t sacrifice appear- 
ances along with comfort to make their 
inefficient working tools do. Not many 
Americans have the habit of sacrificing ap- 
pearances at all. Quite the contrary. We 
fuss at them because they try to put up a 
Queen Anne front on a Mary Ann income; 
for when this happens, something essential 
is pretty certain to get overlooked, and quite 
often it is the house in which they live. 
There are thousands of families living in 
houses and apartments that are too small, 
in order that they may belong to clubs, en- 
tertain at hotels and dress on a scale not 
warranted by income. 

It happens frequently that the coming of 
children to such a home is the event needed 
to change ideas and perspective. If the 
Realm were guessing, we’d say that when 
the first baby arrives is a better time to 
sow seeds of home-owning desire than when 
the bride and groom take their mutual vows. 
If we read the signs rightly, it has been 
children who have built the great residence 
suburbs around big American cities. Isn’t 
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that true? A young city couple are married. 
They at once rent a “modest apartment,” 
which is often another name for an educated 
hall bedroom, that is near the young hus- 
band’s work. They’re so happy they don’t 
mind walking up several flights of stairs 
and having a view of tar roofs and chimney 
pots from the so called front window. They 
meet their friends down town or at the 
public golf courses. Presently they feel the 
need of escape from their tiny quarters, no 
matter how cleverly the rooms are furnished 
and decorated; but rather more likely than 
not their idea of escape will be a car that 
can be purchased by the month. Then on 
Saturdays and Sundays and holidays they’ll 
drive out of the city on highways that are 
blocked solid with the machines of thousands 
of other cliff dwellers who are also seeking 
some form of outdoor recreation. 

But if after a while a baby is born, things 
look different to the new father and mother. 
Babies must have outdoor air; but getting 
baby and carriage up and down sev- 
eral flights of stairs is a terrible job. 


that he needs an abiding place; a spot where 
the rent can’t be raised, where the boy can 
dig caves and”where father and son to- 
gether can finish the attic as a play room. 
Probably he could not mention over all the 
things that make him want to own his home, 
now that he has a child; but he does want 
to own it. It’s an age-old instinct. 


Advertising Appeals to Parents 


Here is the copy of an advertisement got 
out by the Century Lumber Co., of Des 
Moines. At the top is shown a man con- 
templating a row of little folks and a sort 
of model or dream bungalow. Below is the 
statement: 

“Your Home. No other investment can 
bring you better returns. Your home—a 
place in a quiet spot, freedom for the chil- 
dren that puts color in tiny cheeks and health 
in little bodies—this is what home-owning 
will mean for you. 

“An investment in a home can not be 


little ad. There must be hundreds of families 
in Des Moines to whom such a suggestion 
and appeal would come with force and con- 
viction. Des Moines is already known as a 
city of homes, and many new houses have 
been built there in the last few years. But 
it is as certain as anything in business well 
can be that this kind of appeal will reach 
prospects; and they’ll be a good sort of 
prospects, too. 

Here’s another advertisement; one that 
appeared last fall in the Champaign (IIl.) 
Gazette and is signed by Hunter Wood & 
Co. It shows a woman and two children 
‘looking at a house. 

“Build a Home—You Owe it to Your Wife 
and Kiddies. 

“The desire to keep up appearances often 
causes people to postpone building a home, 
regardless of the fact that they need it, 
want it and owe it to themselves and family. 

“Build Now is Good Advice. 

“It means to build while the need exists. 
Most people wait too long to build— 
delay the thing the wife and kiddies 





There isn’t enough room in the apart- 
ment, and the renters, especially the 
mother, must spend more time there. 
And what will happen when Roland 
gets big enough so that he’ll want 
to play out of doors? It’s simply 
unthinkable that a boy can be raised 
in a four-room, third floor apart- 
ment. He’ll have no place to play 
but the sidewalks, he’ll be constantly 
menaced by the traffic, and indoors 
he’ll not find space enough to let off 
steam without driving everybody else 
crazy. There’s nothing for it but to 
escape to the suburbs; so there is the 
old hunt for residence towns that 
have good transportation, houses 
with surrounding lawns that can be 
rented, or bought, and schools that 
promise to be adequate. 

This is the time and these are the 
people, you dealers and contractors. 
The unfortunate part of it is that 
in the big cities these inexperienced 
buyers have been skinned without 
conscience or shame. Their desires 
and necessities have been taken ad- 
vantage of, and they have been sold 
jerrybuilt houses that will have little 
or no resale value. It’s a great 
shame, and the practice has done 
more than anything else to discredit 
the lumber business in the larger 
cities. We’d say that one of the 
real opportunities for a dealer in such 
a place is a campaign of advertising, 
backed by definite guaranties of 
sound and lasting workmanship in 
the hidden parts of a home; in other 
words, a home-building service as 
sound and honest and enduring as 
these hopeful and idealistic people 





























for your children 
to grow up in 


| ten, since the first baby came you have been 
talking about building a real home some day. 
One thing and another has kept you fromstarting. You 
will never find a better time than right now, If you 
will figure up the amouht of money you have paid out 
in rent you will see-how much better off you would 
be today if you had been putting it into a home. 


A home is not a speculation. It is an investment in 
happiness. It is a duty to have one. You can build the 
kind of home you and your family need. 


Consult The Hawkeye now about your Building Prob- 
lems whether you wish to remodel, repair or reroof the 
old or build a new home, garage or other building. If you 
are interested in building this year don’t fail to ask to be 
put on our mailing list for building information. 


HAWKEYE ¢ coat, CO. 


Phone 1130. Cedar Rapids, lowa. 


need most—the comfort, satisfaction 
and protection of a home. 


“If you are not sure of the type, 
plan, arrangement or any detail of 
the home you have wanted and 
needed for years, just say the word 
and you will find this company ready 
and willing to help you. 


“We serve to serve again.” 


i 2” This newspaper has spoken of 
the Christmas Savings Club idea as 
applied to home building. I believe 
some banks have taken up the plan 
and are trying it out with the aid 
of building material men. The 
Realm would like to see a further 
development of the idea, a sort of 
Two-Year-Old Club. Our idea is that 
when a baby is born in a family of 
renters, the father and mother be 
urged to start a systematic saving 
plan with the object in view of hav- 
ing a house of their own by the time 
the baby is two years old. It wouldn’t 
be paid for in that length of time; 
but if the head of the family demon- 
strated for a year and a half that 
he could save systematically he’d 
have the money reserve and the moral 
credit to get the additional loans 
needed. Then by the time the young- 
ster had reached the age of locomo- 
tion by means of his own two legs, 
he’d be living in a place peculiarly 
his own. We don’t know, of course, 
but we guess that in more than half 
the trials of the plan both parents 
and youngsters would find such a 
course an interest-bearing invest- 
ment in character building and en- 
during happiness. 








want their home life itself to be. 
But it isn’t in crowded cities alone 
that the coming of children turns 
parental thoughts toward home own- 
ership. There seems to be something 
about the possession of little folks that 
makes a person think seriously of the future. 
Many a man has taken out heavy life in- 
surance for the first time when he has had 
the welfare of a son or daughter to think 
about. In the same way he is likely to think 
seriously of the advantages of owning his 
own place. If he does think long as well as 


serious thoughts he’s pretty certain to begin 
considering home ownership a necessary as 
well as a desirable thing. He begins to feel 


A home is an investment in happiness, says this retail company, 
and the illustration it uses hints at the indoor and outdoor 
joys possible only to home owners 


measured in dollars and cents, it leads to 
something more than money alone can buy 
—peace, happiness and contentment are 
known to the fullest extent only in one’s 
own home. 

“It is our desire to help you in planning 
a home of your own. It places you under 
no obligations to talk over your plans with 
us for suggestions and estimates.” 

We'd say that the Century had hit off a 
wonderful piece of selling publicity in this 


Severs Sales Connection 


LE GRANDE, OrE., March 21.—An- 
nouncement has been made here that 
George C. Robson, who came here sev- 
eral months ago from the B C Spruce Mills, 
Lumberton, B. C., to assume charge of the sales 
of the Mount Emily Lumber Co., has severed 
his new connection. It is further stated in the 
announcement that construction of the new 
plant of the Mount Emily Lumber Co. is pro- 
gressing rapidly under the direction of A. H. 
Stange, of Merrill, Wis., and August J. Stange, 
resident manager. It is expected that sawmill 
operations will begin about Aug. 1. 


(‘Pee eaaesaaaaeanaaaasa 


A THOUGHTLESS camper is no man’s friend. 
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Display Room Is Valuable Merchandising Aid 


Selling by ocular demonstration is an idea 
that has steadily gained ground in the retail 
Jumber business, as in other lines of merchan- 
dising, during the last few years. Once this 
idea took root, the rapidity and = extent 
to which it has been developed is surprising. 
Many are the items that, with a little ingenuity, 
can be attractively displayed before the pros- 
pective customer, without requiring him to go 
out into the shed and wait while samples are 
being pulled out of stock for his inspection. 
Doors, flooring, interior trim of all sorts, mill- 
work, both movable and built-in, and many other 
items that go into the modern home, are now 
displayed by uptodate dealers in well lighted 
and attractively furnished display rooms, in 
which women customers, accustomed to shopping 
in high grade mercantile establishments, find 
themselves quite at home. 

A very good example of such a feature is the 
new display room of the Constance Lumber Co., 
of Mansfield, Ohio, illustrated by the cuts ap- 
pearing on this page. The two pictures are of 








the same room, the one at the Jeft showing the 
west end of the room, the doorway at the left 
leading into the salesman’s office, and the 
passage on the right, with our old friend ‘‘ Bill 
Ding’’ on guard, leading into the estimator’s 
office. The picture on the right shows the 
east end of the room. 

The floor is laid in sections of different 
grades of oak, maple, and edge and flat grain 
southern pine flooring, so that customers may 
readily see for themselves the difference be- 
tween the various grades and kinds of wood. 
The sample doors are mounted on a rack and 
swing so that a clear view can be had of any 
door. These doors are painted in the various 
finishes most popular in that section of the 
country. 

Around the wall, on the wainscoting, are 
specimens of every variety of molding and trim 
which the company carries in stock. The ex- 
hibits also include samples of lath, shingles 
ete. These various displays enable the sales- 
man and estimator to show their prospective 


customers the kind or kinds of woods that are 
being figured on, and also give them a good 
idea of the appearance and the kind of finish 
any particular wood will take. 

Attractive and handsomely furnished as the 
room is, the company does not regard it as 
complete, but expects to add suitable exhibits 
to it from time to time. A proposition from a 
local electrical concern which wishes to install 
special fixtures so that they may be on display 
before the eyes of prospective home builders is 
now under consideration. 

The results obtained from this feature are em- 
inently satisfactory to the company, which feels 
that it is a most valuable merchandising aid, 
‘“We are well satisfied with the results ob- 
tained from this display room,’’ said F. L, 
Stone, secretary and treasurer of the company, 
in response to an inquiry from the AMERICAN 
LUMBERMAN representative, adding, ‘‘I do not 
know how we were able to get along without 
it before this feature was added to our equip- 
ment.’ 





In the homelike atmosphere of this well arranged and attractively furnished sales and display room of the Constance Lumber Co., 
Mansfield, Ohio, the prospective home builder and his ‘‘better half’’ may conveniently inspect the interior trim, flooring, woodwork, 


built-in fixtures, doors etc., for the new home 








An Analysis of Merchandising Expense” 





All of you are familiar with expense. This 
is one thing that we all have personally and in 
every business. Individually we term our ex- 
pense ‘‘Cost of living.’’ To find cost, you 
analyze expense, and in analysis of expense, you 
get cost of doing business. It is not necessary 
from a bookkeeping standpoint to separate your 
expense, for if during the year you had kept a 
Merchandise Account only and charged and 
credited all items to that account instead of to 
the various accounts, your net results at the end 
of the year would have been the same. The ad- 
vantage of segregation is that you can check 
the various accounts at any time and stop any 
increase that is unwarranted. 

Different kinds of business have their various 
kinds of expense, but we in the retailing of lum- 
ber, coal and building material, are dealing in 
the finished product, so that our expense is 
somewhat simplified into getting the merchan- 
dise into our yard and delivering to the trade. 
Even so, there are some items of which there is 
a question as to which, or what, they belong. 
The three general classes are: 





*Address delivered at the annual “Get To- 
gether” convention of the C. N. Dietz Lumber 
Co., Omaha, Neb.; on Jan. 16, 1924. Mr. Ander- 
son is the company’s auditor. 








[By Andrew Anderson] 


1. Expense of getting the merchandise into 
the yard. 

2. Expense of selling and delivery to customer. 

3. Iexpense of business administration. 

The last class has been called by various 
names, the more common one being ‘‘Over- 
head,’’ supposed to be an unproductive expense. 
You have often heard the remark, ‘‘The over- 
head is too big.’’ This is not true, as in most 
cases the fault lies in not figuring the expense 
or cost of the merchandise in the yard high 
enough, or in figuring the expense of selling too 
low. 

Most of our lumber comes to us on a delivered 
basis. You unload the lumber and you have un- 
loading expense. 

Coal is bought f. 0. b. mine and you have the 
freight, which generally is charged to merchan- 
dise account as part of cost of the coal. You 
then have the unloading expense, and in addi- 
tion, shrinkage in weight, known or unknown. 
At some points it is possible to have cars weighed 
at destination. At other points it is not possible, 
but from actual experience we know that four 
out of every five cars of coal loaded in open 
equipment vary in weight at destination, and in 
most cases are short of the mine weights. Part 
of this can be recovered, and part of it can not. 


This adds to the expense of handling coal, and 
belongs to the cost of the coal in yard. 

After the merchandise is in the yard it must 
be protected, and in most yards the precaution 
is in the form of fire and tornado insurance. 
Also, in this connection, you have the expense of 
your yard foreman, part of whose time is used 
in seeing that all material is handled correctly 
in unloading. 

We now have the merchandise in the yard, and 
have the following expenses, added to the in- 
voice cost: 

1. Freight. 
2. Unloading. 
3. Insurance. 
. Shrinkage. 
5. Expense of foreman. 

In selling, you advertise, hire salesmen, have 
loading on delivery equipment expense, deliv- 
ery, shortage and grade claims, collection ex- 
pense, bad debts and shrinkage—mostly shrink- 
age in coal due to rescreening. All of these are 
expenses due entirely to the selling end of the 
business. In addition, you may have a part of 
your foreman’s salary, as part of his time is 
taken in seeing that the merchandise is in proper 
shape for delivery. 

We now come to the socalled Overhead Ex- 
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pense, of which the following items are the more 
common : 

1, Manager. 

2. Clerical help. 

3. Office expense. 

4, Interest on borrowed money. 

5. Taxes. 

6. Depreciation. 

In these days of diversified stock in the lum- 
ber yard, when your competitor handles the 
same kind and grade of lumber, and coal from 
the same mine or district, quality has ceased to 
pe a selling talk and more stress is laid on 
‘¢gervice.’?? When the salesman sells service 
what does he sell and who performs it? Stock 
earefully handled, delivered when and where 
wanted, courteous treatment and competent han- 
dling of the customer’s orders, and an accurate 
accounting covering his bill. The manager and 
his assistants perform these, and if this service 
is what closes the sale, surely it can not be called 
unproductive. The manager is responsible for 
the results which can be attained only through 
team work of the organization. 

Interest on borrowed money may be caused 
by need of capital for carrying a larger stock 
of merchandise, or for carrying accounts re- 
ceivable, and be classed accordingly. 

Taxes are made up largely of police and fire 
protection, and public improvements, such as 
pavement and good roads. Without these, you 
would have larger watchman expense, higher 
insurance rates, and greater expense for de- 
livery. 

In depreciation, you have depreciation on your 
sheds used for storing merchandise. This is 
an addition to the cost of the merchandise, the 
same as insurance. Depreciation on delivery 
equipment is an addition to delivery expense. 

The question has come up a number of times 
as to whether various expenses can be pro-rated 
to the different classes of merchandise carried, 
according to volume of sales. It can be done, 
but it is merely an estimate. If prorated to 
sales, the goods that sell bear an unjust propor- 
tion of the expense, and the goods that do not 
sell would bear none. It is a curious phase of 
our bookkeeping that we inventory twice each 
year, using the invoice price on the inventory. 
When we have closed the books for the year 
the stock on hand does not bear any part of 
the expense whatever, and will not do so until 
sold. 

In analyzing expense along these lines you 
are in a position to start your cost accounting 
as applied to any or all of the classifications. 
This has been done by Mr. Dillehay in his coal 
expense analysis based on ‘‘ How the consumer 
spent his dollar.’?’ Any unnecessary expense 
can be eliminated and thereby increase the net 
profits. ; 

[At the same meeting Malcolm E. Dillehay, 
vice president and manager Gering Lumber Co., 
Gering, Neb., gave the result of some cost 
finding investigations which he had conducted, 
illustrated by a chart headed ‘‘ How the Gering 
Consumer Spent His Coal Dollar in 1923.’’ 
This analysis appears immediately below.— 
Eprror. ] 
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Bill Gives State Title to Sunken Logs 


Detroit, Micn., March 24.—Under the terms 
of a bill presented in the Michigan legislature 
lt is proposed to give the State title to all logs, 
mostly pine, at the bottoms of the scores of 
Michigan rivers on which logs were floated to 
mills during the fifty years of the last century 
When lumbering was one of the principal in- 
dustries of this State. It is further specified 


that all logs must have been on river bottoms 
for five years before ownership can be claimed 
by the State, unfess a claim is presented by 
the original owners. It is roughly estimated 
that there are 2,000,000,000 feet of water soaked 
logs lying in State river beds. Seven dollars 
for each thousand feet is said to be a reasonable 
value for these logs before raising. In recent 
years a small number of mills have been op- 
erated in this State wholly with logs lifted from 
river bottoms. 

In lumbering years when logs were branded 
and brands were registered in various counties 


the status of ownership was quite definite, but 
in view of the fact that many Michigan op- 
erators have abandoned their brands, the pro- 
posed measure, known as the Martin bill, would 
authorize legal proceedings in any county to 
give an owner or his heirs a chance to appear 
and elaim his sunken logs, and if there was no 
appearance the logs would revert to the State, 
be sold, and the proceeds would go into the gen- 
eral fund of the State treasury. Most of the 
sunken pine logs are said to be the best cuts, the 
butt logs, which absorbed water quickly and so 
were the first to sink. 


Retailers Inspect Pine Operation 


Bocauusa, La., March 23.—Forty members 
of the Northeastern Retail Lumbermen’s Asso- 
ciation arrived in New Orleans Mareh 15 after 
visiting many sawmill operations of note on the 
west Coast, and were met by A. C. Long, assist- 
ant general sales manager of the Great South- 
ern Lumber Co., of Bogalusa. The company 
had arranged special train service and the party 
awoke on the morning of March 16 in Bogalusa, 
the home of the Great Southern Lumber Co. and 
the Bogalusa Paper Co. The visitors were then 
escorted by W. H. Sullivan, vice president and 
general manager, and G. A. Townsend, general 
sales manager, to the Pine Tree Inn where 
breakfast was served in true southern fashion. 














ing out 150 feet a minute as the visitors looked 
on while the kraft machine was turning out 
600 feet a minute, or enough paper is being 
made by these three machines during the course 
of a year’s run to encircle the earth three times. 

After leaving the paper mill the visitors were 
taken on a sight-seeing trip over the city which 
is only seventeen years old and boasts a popula- 
tion of approximately sixteen thousand inhabi- 
tants. They also visited the nursery where 
millions of pine seedlings are planted awaiting 
transplanting to cut-over lands, and were then 
taken to the land that is being reforested. 

A delightful luncheon was served at the Pine 
Tree Inn, after which W. H. Sullivan formally 
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Party of Northeastern retailers and their ladies at Bogalusa, La., just before departing: for home 


A committee of officials of the company pi- 
loted the delegation through the big sawmill 
which has a capacity of a million feet per work- 
ing day and which has the distinction of being 
the only sawmill operating without the aid of 
a burner. Everyone was interested in the rapid 
strides being made by this company toward suc- 
cessful sawmill waste conservation which makes 
it possible for this great mill to utilize every 
part of the log. That stock which was formerly 
looked upon as waste is manufactured into lath, 
broom handle squares, box and crate shook, 
and the remainder which is not suited for these 
purposes is transferred to the paper mill to be 
manufactured into wood pulp. An inspection 
was also made of the yard and shed stock and 
other special grades of lumber being mad. for 
railroad and industrial requirements. 

Perhaps the most interesting point of the in- 
spection tour was the visit to the paper mill, for 
here the guests had an opportunity to view at 
first hand the really great results of an earnest 
effort to conserve our natural resources. A 
great trainload of tree tops and branches was 
being received into the mill to be manufactured 
into wood pulp and the visitors were reminded 
of the fact that this was the same material 
which other lumber manufacturers leave in the 
woods as waste material. The two great board 
machines making container liner were each turn- 


extended a cordial weleome to the visiting lum- 
bermen, on behalf of the Great Southern Lum- 
ber Co., Bogalusa Paper Co. and allied indus- 
tries. Response was made by A. H. Dykes, of 
the Dykes Lumber Co., New York City, on be- 
half of the delegation. Short talks were then 
made by W. P. Cooke, of Buffalo, N. Y., chair- 
man of the board of directors of the Great 
Southern Lumber Co.; G. A. Townsend, and J. 
K. Johnson, who is in charge of the company’s 
department of forestry. Mr. Johnson threw new 
light on the subject of reforestation, showing 
why and how it is practical and profitable and 
the steps being taken by the company to insure 
a perpetual lumber supply for the operation of 
its two great mills. He brought out the fact 
that this company is already under contract 
with the State of Louisiana to reforest 92,000 
acres of cut-over land. 

After this very enjoyable and profitable day 
the visitors returned to New Orleans, where 
they departed for their respective homes, thus 
terminating the sixth annual tour of the North- 
eastern Retail Lumbermen’s Association. 

cs2eaea2ea2e2 2024088 

ABOUT ONE-FIFTH of the remaining timber in 
the United States is in the National forests, 
while the other four-fifths belongs to States or 
private individuals. 
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National Production, Shipments and Orders 


WASHINGTON, D. C. 


, March 23.—The following statistics were compiled by the 1 





National Lumber Manufacturers’ 


Association: 


























Softwoods: Production Shipments -_ Orders - 
Week ended: 1925, March 14; 1924, March 15— 1925 1924 1925 1924 - 1 24 
Pen et Pine Association ee eee ee rrr 78,576,322 72,383,806 74,121,966 64,429,365 72,196,188 66,047,982 
West Coast Lumbermen’s ASSOCIAtION......... cece cece eee ee eens 104,039,679 100,134,670 105,081,551 113,819,444 107,341 ,606 118,272,344 
Western Pine Manufacturers’ ASSOCiation.........0..0. eee eees ,443,000 28,506,000 23,558,000 27,491,000 ,180, 20,350,000 
California Redwood ASSOCIATION ........ccccccccccsccecccnscceses 7,473,000 8,243,000 6,315,000 6,609,000 6,069.000 5,621,000 
North Carolina Pine ASSOCIAtION.........00. cece cect eee e ete eeee 6,167,627 6,471,369 5,229,326 5,333,078 4,523,978 4,284,200 
Northern Hemlock & Hardwood Manufacturers’ Association..... 2,201,000 2,038,000 1,598,000 2,412,000 328,000 1,829,000 
Northern Pine Manufacturers’ ASSOCiation.............e eee eeeee 7,455,600 6,487,300 6,609, 300 8,736,300 7,420,000 13,439,000 

ii: ai NN in cn ctv onumapiecuiutiiandecieieins 234,356,228 224,264,145 222,513,143 228,830,187 221,058,772 230,343,526 
Eleven weeks: 1925, Dec. 28 to March 14, 1924, Dec. 30 to March 15— 
Southern Pine ‘Association Bs in nang re aerate Aube PAA AS AR Race See ant 811,601,827 792,705,290 763,476,406 803,119,840 762,938,208 776,671,124 
West Coast Lumbermen’s ASSOCIATION. .........0e eee ee ee eee eens 1,059,354,969 1,101,789,673 1,063,729,506 1,097,269,584 1,012,441,710 1,073, 658,592 
Western Pine Manufacturers’ ASSOCiation............0+eeee ee eee 212,499,000 236,056,000 ,567,000 326,728,000 257,501,000 352,338,000 
California Fe wWood ABGOCIBUION «o.oo i5-6:6 oi 6.06 ic ce ews aaeosessanees 88,229,000 91,513,000 76,613,000 81,515,000 77,122,000 82,846,000 
North Carolina Pine ABSOCIAUION .. «6.6... <6.0/000006.0606 cdaseecsee sews 79,903,843 78,154,701 80,943,429 80,011,171 69,568,572 81,522,657 
Northern Hemlock & Hardwood Manufacturers’ Association 35,084,000 22,338,000 26,747,000 25,057,000 20,230,000 22,594,000 
Northern Pine Manufacturers’ Association...........0++cee+eee- 67,363,200 71,508,200 87,626,600 92,869,100 83,474,000 106,803,000 
Totals, eleven WEEKS...........ssescccccccccccectescesssseece 2,354,035,839 2,394,064,864  2,383,702,941 —-2,506,569,695  2,283,275,490 2,496, 433,373 
‘aliforniz ite & Suge 2ine Manufacturers’ Association, ‘ 
se mem ae ee © ‘a — ns : ; re Mat eraAaeee ’ Sences aeas 65,596,000 74,506,000 120,033,000 153,972,000 pec: 
WU GUNN MAMIE SE occ sconcenncctscrevarvesssenes seoveasens 4,896,000 6,669,000 ,544,000 12,651,000 6,541,000 12,695,000 
Hardwoods: - om 
Northern Hemlock & Hdwd. Mfrs.’ Assn., eleven weeks........- 67,467,000 56,757,000 41,015,000 39,062,000 30,704,000 45,254,000 
*Revised figures for eleven weeks; not included in general totals; represents seventy-six percent of cut in region. 
e . 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., March 21.—Direct sales of Douglas fir from March 9 to 14, inclusive: 
——Sales—— - Prices ———-——_ Sales —— Prices — 
V. g. flooring— * No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
NOD iccwcscnwssoe cane <tanes 8 59,000 5 $55.00 $47.00 = $8.00 No: 2, and (better sc.cscsniane 76 468,000 6 37.00 33.00 4.00 
oe 68 301,000 9 49.00 41.00 8.00 eS eae a 24 194,000 10 31.50 23.50 8.00 
De © vi rchicasincnawennacnss 31 —- 205,000 6 33.00 28.00 5.00 unin ie, se 
S. g. flooring— . OTROS OPEC re 44 356,000 7 19.50 15.50 4.00 
4” No. 2 and better.......-. 28 207,000 6 34.00 26.50 7.50 ee xircacnaareckexcecwenrds 18 89,000 5 19.00 17.00 2.00 
OLB) dbabscona> sas0Rouene 17 167,000 10 27.00 18.50 8.50 Di “ 
6” No. 2 and better.......... 24 75,000 5 41.00 35.00 6.00 imension— 
OS eer ee 14 40,000 4 33.00 28.00 5.00 CER A CTR iS eee ERG 94 309,000 6 18.50 15.50 3.00 
Ste pping— DGS. Siew san sieAre watever ares 82 225,000 8 20.50 16.00 4,50 
NG; 2 GME DOLE. o2.0.2.05.0:6000% 12 31,000 4 67.00 61.00 6.00 Bs dca wareasacte apt ee oe 64 139,000 8 21.50 17.00 4.50 
Finish— Be Mar ptidg nie a nwa ote esos oleae 42 61,000 6 21.50 18.00 3.50 
NN tees os eek .bo eee ab a 9 14,000 4 58.00 54.00 4.00 PG ee 4 SOE 5: 6.6.6 Wiest ew 41 - 98,000 9 25. 00 18.50 6.50 
Casing and base............. 18 32,000 6 67.00 60.00 7.00 2) A Me 5 10,000 3 25.00 22.00 3.00 
Ceiling, %x4”— _ Lath - 2 i 
ING; 2 ADM: BOGIES! 0s 6.6s0800-005 53 248,000 9 32.00 25.00 7.00 S| ene eS eRe ee EAC rman 16 338.000 5 3.85 3.00 85 
Mh e ttkhad Ga shubbeesbeewatane 16 143,000 10 25.00 18.00 7.00 NN eigicts 5VG Gah A Se OSLeE 2 75,000 2 5.70 4.85 85 
e e e 
Hemlock and Hardwood North Carolina Pine Maple Flooring Data 
OsHKOSH, WIs., March 23.—The following NORFOLK, VA., Mareh 23.—The North Caro- The Maple Flooring Manufacturers’ Associa- 


is a summary, for comparative purposes, of 
figures as to the hardwood and hemlock move- 
ment supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by 
twenty to twenty-five firms that ordinarily ship 
about one-third of the annual shipments re- 
ported by all members, and shows averages for 
January and February, weekly figures for 
March and average 1925 to date: 


Hemlock 
Firms Cut Shipments Orders 
Weekly average— 
PARUBTY cnsicc ct 3,552,000 2,645,000 2,069,000 
February .... .. 3,249,000 2,502,000 1,816,000 
March TFT ..c.c0e 23 3,140,000 2,383,000 i, 791,000 
March 14....... 20 2,916,000 2,182,000 1,993, 000 
Average 1925 to 
PRES s3ee6k00 0 3,347,000 2,536,000 1,945,000 
Hardwood 
Weekly average— 
SAMUATY occce 0 6,403,000 3,824,000 3,390,000 
February .... .. 6,438,000 4,079,000 2,412,000 
March 7 ....... 23 7,264,000 3,548,000 2,513,000 
March 14° 2.0.00 20 5,536,000 3,017,000 2,674,000 
Average 1925 to 
MOTE csidicne we 6,415,000 3,818,000 2,889,000 





California Redwood Data 


SAN Francisco, CALir., March 21.—The fol- 
lowing information is summarized from the Cal- 
ifornia Redwood Association’s report for the 
week ended March 14: 


———— Redwood White- 
No. of Percent of wood 
mills Feet production 
Production .... 15 17,473,000 100 1,242,000 
Shipments ..... 15 ~=6,315,000 87.5 1,375,000 
Orders— 
Received .... 15 6,069,000 80 1,383,000 
On hand .... 14 30,642,000 7,752,000 


Detailed Redwood Distribution for Week 





Shipments Orders 

INO; AUTOPMIA® 2 sccccsscviee 3,471,000 ,892,000 
0. CORUIGINIA® 2 0.066000%00000 950,000 1,006,000 
a ere. 131,000 56,000 
RUM OUNE icckeksaasendesanaed 1,496,000 1,158,000 
WINER: Sanckskiuoosssesceune 267,000 957,000 
i) ee eee -++ 6,315,000 6,069,000 





*North and south of line running through San 
Luis Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

tAll other States ‘and Canada. 





lina Pine Association makes the following 
analysis of figures from thirty-nine mills for 
the week ended March 14: 


Percentage of —— 





Production Ship- 
Production— Feet Normal* Actual ments 
Normal .... 9,750,000 Sie sisi eae 
ACUHAL 6.2 8,474,827 87 Pre ; 
Shipments .... 6,982,326 79 82 ee 
PGES) cia ec 4,162,987 49 49 60 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

AS compared with last week, there has been a de- 
crease in orders of 55 percent; last week there were 
reports from forty-six mills. 





Northern Pine Statistics 


MINNEAPOLIS, MINN., March 24.—Shipments 
of northern pine so far this year are nearly 
20,000,000 feet in excess of production, accord- 
ing to a report just prepared by W. A. Ellinger, 
secretary Northern Pine Manufacturers’ Asso- 
ciation. Orders for the year to date are about 
4,000,000 feet less than ‘shipments. 

The report for the week ended March 14 was 
for eight mills affiliated with the association. 
In this week, orders booked exceeded by more 
than 2,000,000 feet the preceding week’s total. 
Production showed an increase of 500,000 fect, 
while shipments declined 400,000 feet, as com- 
pared with the preceding week, which had cov- 
ered activities for nine mills. 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for 
the weeks ended as shown, and comparative 
periods: 


1925— Production Shipments Orders* 
PRATCR TT 6 swiss 8,624,000 7,279,000 7,210,000 
POWs BOE seiscemem 8,856,000 8,504,000 7,815,000 

1924— 

BIAPON SD 655406805 6,671,000 6,835,000 4,273,000 





735 mills. £36 mills. 


*Orders booked for the week ended March 7 
were 16 percent, and shipments 16 percent, under 
production. 





tion has issued the following comparative sta- 
tistics for February, 1925 and 1924, based on 
the reports of the same eighteen member mills: 


i le February, —Decrease— 
924 Feet Pet. 


Production ... 8,438,000 9,752,000 1,314,000 A 5 
Shipments ... 7,604,000 8,698,000 1,094,000 
OFGCTE: 2666505 7,142,000 8,653,000 1,511,000 17 5 


End month— 
Orders unfilled.12,559,000 19,534,000 
BCOCES. 2.0% <00% 28,481,000 22,747,000 


*Increase. 


Average Value, 25/32x2!4” Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 
February, es. —Decrease— 
1925 1924 Amount Pct. 
Price $84.30 $1.00 1.2 
The following are percentages of stock sold 
Feb. 28: 


6,975,000 35.7 
5,734,000 *25.2 


Maple-Beech- 





Birch Maple Maple, 214” 
EE ae A a are 46 54 98 
IMI, i. oi 4 65a o 0/0 05 oar 40 40 57 
2 2, ln er er Ce 47 50 72 
BE CRPO6 iiscsccncues 44 47 75 
e e 
National Analysis 
WASHINGTON, D. C., March 23.—The Na- 


tional Lumber Manufacturers’ Association has 
issued the following analysis for the period 
ended March 14, orders and shipments being 
shown as percentages of production: 


During During 11 
Week Ended Wks. Ended 

March 14 March 14 
No. of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ‘ 94 92 94 94 
weet Coaget ...cs«< ase 38 101 103 100 96 


Western Pines 83 78 134 121 
Calif. Pines* 154 134 183 203 


Calif, Redwood .:... 15 85 81 (87 87 





No. Carolina Pine. 38 85 73 101 87 
No. Hemlock & Hawa. 7 14 65 56 66 50 
Northern Pine ..... 8 89 100 130 124 


3744 96 94 102 98 
*Represents 27 percent of cut in region. 
yIncludes hardwoods and softwoods. 
tLast week there were reports from 386 mills. 
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Bire 


fd 





439,000 


343,526 


671,124 
658,592 
338,000 
846,000 
522,657 
594,000 
803,000 


54,000 


——$__. 


spread 


4.00 
8.00 


4.00 
2.00 


3.00 
4.50 
4.50 


6.50 
3.00 
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Hardwood Institute’s Stock Report 


MEMPHIS, TENN., March 23.—The Hardwood 


Manufacturers’ Institute has compiled from re- 


ports of 191 units the following data as to stocks, March 21: 


Eastern Territory,* 1383 





Unitst Southern Territory,* 5124 Unitst 





Total Unfilled Total Unfilled 
Species Dry & Green Dry Orders Dry & Green Dry Orders 

RR re aiec aia ants ahcekece 18,763,000 13,925,000 5,658,000 2,607,000 -1,742,000 573,000 
Basswood ........... 78,000 48000 ........ 6.295.000 3,468,000 1,072,000 
WOME cae cic eee wwsiazes 2,852,000 1,573,000 642,000 3.269.000 1,795,900 1,228,000 
Pie sew coe res Agisies 8,000 6,000 meer 586,000 266,000 192,000 
WRRCGINCE a cceNle sine es 17,000 yee 19,000 19,000 we eee eee 
DE cienriucelen SRE | 86BARERERIID 6 6 eeRaNs 769,000 525,000 161,000 
MHEG. cc cuttascr cee daree  adeimeeunn agrees 243,000 128.000 15,000 
Cedar .---- eee eeeeee 3,000 TO kn iedeldcn 8 - 00wane <cteaee  —aceeamens 
PURRED yee ccaielnie lone eet 18,000 AZOOG go. ve eue 169.000 46,600 _ 114,000 
ARRAS ec SO | TRE aa te een 22.155.000 9,919,006 5,243,000 
(ottonwood ......... 24,452,000 16,573,000 10,677,000 247,000 129/000 16,000 
BARHOS wore 2¥5<'4~ wasecra 51,027,000 30,324,000 4.853.000 9,177,000 3,296,006 1,539,000 
|) CRIA Sr OrePe tse ire urge 21,654,000 15,112,000 3.826.000 575,000 385.000 44,000 
Pass Sees ae ae 211,090,000 = 111,981,000 47.468,000 8,411,000 5.442.000 2,101,000 
MESERREES. vis 5c és eas 710,000 392,000 45,000 14,000 (s.r eree ee 
HE IO Ga ksitects cdaecaee S8ubakaaens tteedanes 3,949,000 2.166.000 356.000 
PEGE xiv eee ae nies 2,605,000 1,571,000 242,000 1,252,000 862,000 21,000 
PE go: 6:0:6 8 ase veo. 8 37,000 BONY 8Ckbametet 6wiesaiemen. ‘xscuagey s¥eebmas 
RAGHeM ioe Sickie ee cosa 365,000 SRO awe. 67,000 MEO kawawew 
MAMNOUG 222s ccc sccse 3,710,000 2,036,000 1,476,000 96,000 GEOG | vsaceaus 
SUS SPS rea 169,412,000 86,625,000 3S.899,000 58,258,000 51,770,000 10,952,000 
| Re aera ere re 846,000 496,000 200-000 #*#‘steawees i s0édeaeane  «eeedmns 
POIIIINOD. 2.0 6 ok cee 18,000 12,000 eer seer 10,000 10,000 settee 
BME rca «ies cecacn tore 8,814,000 5,678,000 1,890,000 33,727,000 19,370,060 7,006,000 
Sassafras ........... 7,000 IMM  ietieaes i. <Gemaame i ormgasae «Palawean 
Soet Maple 2k ewes 5,188,000 3,106,000 1,300,000 310.000 270.000 69,000 
PNTIOIEES, corm piace cetee = 3 4,973,000 2,967,000 953,000 79,000 GEO kévwienee 
CS ee eer rer 112,000 54,000 30,000 210,000 83,000 66,000 
MNO os stared 4 es 3 3,886,000 2,009,000 240,000 2,000 teen 
Mixed hardwoods 5,263,000 4,451,000 4,456,000 980,000 719,000 63,000 
535,908,000 299,208,000 122,858,000 153,476,000 $2,621,000 30,831,000 


*Dividing line between “Eastern” and ‘Southern’ 
the nee 
4a., all points west of this line being “Southern” territory. 
with re 


Chicago & Bastern Illinois to Evansville, Ind., 
Orleans, . 
*Unit equivalents are: 


triple band, 3; circular, 14. 


Single band, 1; 


territories is a line from Chieago following the 
following the Louisville & Nashville to New 


saw, 1144; double band, 2; with two resaws, 2%; 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


Lumber— Feb., 1925 Jan., 1925 Feb., 1924 
Manufactured .... 4,056,210 4,649,700 2,702,000 
Shipments ....... 3,825,210 4,181,900 3,568,000 
BUOGNS sccice nes ces 17,084,900 16,709,400 7,819,000 
Logs— 
Purchases ....... 3,472,072 3,204,653 2,383,000 
Made into lumber 

and veneer .... 3,208,399 3,073,209 2,234,000 
GINGEE ac ccn eke sce 4,002,117 3,356,471 3,782,000 





The West Coast Review 


SEATTLE, WASH., March 21.—For the week 
ended March 14, 123 mills report as follows 
to the West Coast Lumbermen’s Association: 





Production ...104,039,679 

Shipments ...105,081,531 2% below orders 
RIROGES «seis. 9:3 107,341,606 3% above production 
Shipments— 
Water delivery: 

BURHOCROIG! fic cucawe vad eae 31,909,600 

Oe ee errr 11,827,515 

TOU WRECP C429G Yo <cccccccaccccvses 43,737,115 
WM, StS COUR. oc wcceccsnceneveveraees 54,570,000 
Local auto and team deliveries....... 6,774,436 

GIG) SHIPMGNIS .icdescccsedvcecs tec 105,081,531 
New business— 
Water delivery: 

WIMOSEO “cui oo eden deve 28,888,490 

NRG Sc claid cei aiaes 3.65.3 /e x 12,368,680 

POUL WEEP. (O8Ob hic cscs cccesiveessée 41,257,170 
ME EGE COUN. soda cans ts veabew wees ae 59,310,000 
Local auto and team deliveries........ 6,774,436 

OtAl HOW: DUGINESS.......66 5c ccdcdwccd's 107,341,606 
Unfilled orders— 
NE SUNN cc viddarwsceeasecuean 146,784,525 
MRCOG lars icy Sc eardnc WE SOUR Ken ee 99,420,943 
Mi Olio CHM: «/tracuaenes veeuenededs 159,090,000 

Total unfilled orders............ecee: 405,295,468 








Southern Pine Barometer 


NEw Orueans, LaA., March 23.—For the week 
ended March 20, Friday, one hundred thirty- 
three mills report as follows in the Southern 
Pine Association: 

Percent Percent 


of pro- of ship- 
Cars Feet duction ments 
Production -se- 78,088,353 
Shipments ... 3,549 73,968,258 94.78 
Orders*— 
Received .. 3,228 67,277,976 86.21 90.96 
On hand end 
week ...11,616 242,100,672 


*Orders on hand showed a decrease of 2.69 per- 
cent during the week; one hundred thirty-three 
mills contributed to previous week’s report. 

Based on February average load, 20,842 feet. 


California Pine Sales 


SAN Francisco, CALtr., Mareh 21.—For the 
period March 15 to 21, the California White 
& Sugar Pine Manufacturers’ Association re- 
ports sales as follows: 


California White Pine Mixed Pines 


Nos. 1&2 clr... 85,000 Common— Feet 
© select ..ccss. 219,000 ING westewae 14,000 
D seleet: 060s 178,000 1S OS. ae 283,000 
No. 3 clear.... 93,000 ING SO wénmwas 479,000 
Inch shop ..... 8,000 No. 1 dimen... 125,000 
No. 1 shop...... 71,000 No. 2 dimen... 23,000 
No. 2 shop..... 196,000 TRODGES. s.<602 6,000 
No, 3 shop..... 77,000 Jeveled sidine— 
Panel, %”&a.w. 2,000 Beveled sting Lin. ft. 
D&btr., std.... 12,000 B&btr. ...... 61,000 
No. 3 clr., std. 10,000 © Waavaaneads 5,000 
Shop, std...... 13,000 OP acecnanewes 25,000 
Sugar Pine EP wieccadcewes 31,000 
Nos. 1 & 2 clr.. 488,000 Douglas Fir 
€ BGIGCE occcees 165,000 Feet 
D select ....... 63,000 COD. sca ccinne 98,000 
1 Oe C1 66,000 Com., 4/4 a. w. 187,000 
Inch shop ..... 18,000 Com., 5/4 & up 83,000 
No. 1 shop..... 208,000 Dimension . 407,000 
No. 2 shop..... 206,000 
No. 3 shop..... 108.000 Lath 
Nos. 1 & 2 clr., Mix. pine— 

CT eer 5,000 ING awa cana 937,000 
D&btr., std.... 16,000 Whe saewaaas 20,000 
No. 3 clr.. std.. 26,000 ING iiéectaes 160,000 
Shop, std...... 142,000 White fif....2<: 5,000 

White Fir Box 
CERES eckisicues 27,000 Mix. pine— 
No. 3 & b WMO. Wawenaeda 75,000 

common ..... 103,000 5/4 & 6/4.... 35,000 
No. 4. com., asst. 10,000 White ff scece. 50,000 
No. 1 dimen... 192,000 Cedar 
No. 2 dimen... 75,000 Miscellaneous . 29,000 





Western Pine Summary 


PoRTLAND, OrE., Mareh 21.—The Western 
Pine Manufacturers’ Association summarizes as 
follows reports for the week ended March 14 
from thirty-four member mills: 

Percentage of 


Ship- 

Production— Carsf Feet Cut ments 

Normal ....s<. oa 30,525,000 

ye | ere ; 28,443,000 .... 
Shipments ...... 885 23,010,000 82.82 

Local deliveries 548,000 

J | Aree -.- 23,558,000 
Orders— 

Canceled ...... 29 754,000 ee er 

ENUM icsitdcran wa or 832 21,632,000 77.98 94.15 

On hand.......3,644 94,744,000 wae ie 


+Car basis is 26,000 feet. *Local sales included. 


Bookings for the week by thirty-three identical 
mills were 86.94 percent of those of previous week, 





showing a decrease of 3,250,000 feet. 





Southern Pine Stocks 


NEw ORLEANS, La., Mareh 23.—The South- 
ern Pine Association has compiled the follow- 
ing statisties: 

Reports from 173 Subscriber Mills 


Percent 

Percent Pro- 

Feet Normal* duction 

Stocks Feb. 1...... pe 2 bo cer 
February cut ...... $81,352,949 Gee sees 

1,320,745, 765 

February shipments. 357,411,101 87.82 93.72 
Stocks Feb. 287.... 963,334,664 Sere 
Cders Cl44 We ac. acca ceeues 88.75 93.55 


*“Normal”’ is amount reported by subscribers for 
the first four months of 1916. 


7Stocks increased 23,941,848 feet, or 2.55 per- 
eent during February. 

Of the 173 mills, 4 were not running, and 29 
did not report on running time; the other 140 
report lost time representing a capacity of 
8,565,000 feet. 

Comparative Report of 156 Identical Mills 

A statement for 156 identical mills, eompar- 
ing operations for February, 1925 and 1924, is 
as follows: 

1925 as 








percentage 

1925 1924 of 1924 

Stocks Feb. 1. 907,597,166 896,240,176 101.27 

February cut.. 365,511,201 362,980,352 100.70 
1,273,108,367 1,259,220,528 

Feb. shipments 342,729,520 340.592,258 100.63 

Stocks Feb. 28 930,378,847 918,628,270 101.28 


Two Months’ Report of 138 Identical Mills 


Comparative figures for production and ship- 
ments reported by 138 identical mills for the 
first two months of the last three years are as 
follows: 

Shipments as 
percentages of 


Production Shipments production 
1 eee 729,862,316 672,866,300 92.19 
ere 704,201,862 719,652,070 102.19 
1923 ......683,795,743 770,592,794 112.69 


February Exports Through Southern Ports 

Exports through southern ports for the fourth 
quarter of 1924, and for January and Febru- 
ary, 1925, are given as follows: 





February, January, Oct. 1to 
1925 1925 Dee. 31 
Southern pine— 
Lumber 51,707,548 44,101,037 137,916,702 
Timber 14,196,149 8,557,004 35,470,273 
Other kinds.. 20,056,550 16,847,572 48,941,032 
Totals ..... 85,960,247 69,505,613 222,328,007 


Total exports for February increased 12.4 per- 
cent over January. 


Total exports for two months, January and 
February, 1925, were 155,465,860 feet. 

Total exports for the last quarter decreased 2.9 
percent from previous quarter. 

The percentages of kinds making up the to- 
tals are as follows: 


Feb.,. Jan., Oct. to 
Southern pine— 1925 1925 Dec. 
i a a awa G's 60.2 63.5 62.0 
EE ad ase caer 16.5 12.3 16.0 
Other kinds ........ 23.3 24.2 22.0 





Pointers on Red Cedar Shingles 


SEATTLE, WASH., March 21.—A recent red 
cedar shingle bulletin says: 

While it is almost humanly impossible to keep 
off-grade shipments from getting on the market, yet 
it is humanly possible to reduce the number to a 
minimum. 

One car of off-grade shingles will do more harm 
than fifty good cars will do good. Therefore, every 
possible effort should be put forth to reduce com- 
plaints to as small a number as possible. 

It is not only expensive to the manufacturer who 
carelessly or otherwise permits off-grade shingles 
to be shipped, but has a decided tendency to retard 
the progress of the industry as a whole. 

Watch each detail of your manufacture, taking 
necessary pains to see that your shipment is right 
before it is on its way to market. 

Nature has provided the manufacturers of red 
eedar shingles with its own product to be made 
into a roofing that neither human mind nor human 
hands can improve upon. 

You have the material. It is up to you as indi- 


viduals to do your share to keep this fact out- 
standing. 








46 AMERICAN LUMBERMAN 


MARCH 28, 1995 








NEW ORLEANS, LA., 
March 24,—The tenth 
annual meeting of the 
subscribers to the 
Southern Pine Asso- 
ciation opened formal- 
ly this morning in the 
Roosevelt Hotel. 

President KE. A. 








E. A. FROST, 
Shreveport, La. ; 
Reélected President 





Frost, of Shreveport, 
called the meeting to 
order in the flag 
draped convention hall, and within a few min- 
utes every chair was filled. Following the invo- 
cation by Rev. U. D. Mooney, of New Orleans, 
President Frost addressed the convention. 








President’s Address 


A salient point made by President Frost, at 
the opening of his address was that the general 
business outlook in the country for the im- 
mediate future is distinctly encouraging. In 
this connection he said: 


As I see it, the business outlook for this country 
is clear, for the following reasons: Car loadings 
are normal, or above; steel orders and production 
seem satisfactory ; building permits and contracts 
are above normal; factories are all busy; money 
is plentiful and cheap for all legitimate enterprises 
and new industries; labor is well employed at good 
wages, and there are fewer strikes today than at 
any time in the last fifteen years. Then why 
should we not have good business for a period, at 
least? Not boom, not depression, for we need 
neither; but just honest-to-goodness business. 


Pine to Continue an Important Factor 


The president next took up the question of 
how long southern pine will be an important 
factor in the lumber markets of the country. 
Basing his statement on the results of the asso- 
ciation’s survey of the standing timber in the 
South during the last few years, he declared 
that southern pine will be an important factor 
for many years to come and will be available 
to the public in the quality and quantity desired. 
Continuing, he said that this conclusion was not 
arrived at by guess but by consideration of 
all known factors and a conscientious estimate 
of all the unknown factors. As to the deeper 
implications of the survey, President Frost said: 


This investigation shows that some States, cut- 
ting almost wholly on second-growth or cut-over 
pine timber land, are og | producing more board 
feet than at any time in the past when they were 
cutting on virgin timber. This condition, however, 
will some day end unless a greater interest is 
taken in forestry and a more equitable distribution 
is made of the burden of reforestation. We owe 
something, of course, to future generations, but 
I claim that we ¢o not owe it as individuals or as 
individual lumbermen; society as a whole owes 
whatever debt there may be due. In other words, 
the public, as a whole, should bring about condi- 
tions that will permit reforestation to be a reality. 
I also claim and commit every yellow pine manu- 
facturer, without fear of reversal, that we stand 
ready and willing to meet the public and pay any 
debt we may owe to future generations for the 
trees that we take from the soil. But we decline 
to accept total responsibility. = 

I claim that making yellow pine lumber from 
yellow pine trees with which to build yellow pine 
homes is a business, and I claim that planting and 
growing yellow pine trees to make yellow pine lum- 
ber for future generations is another business 
just as much so as raising cotton or sheep is one 
business and making cotton cloth and woolen goods 
is another business. 





Tax System Makes Reforestation Impossible 


No individual and no corporation can grow tim- 
ber under the present taxation system except at a 
loss; and when I tell you that there are parishes 
in Louisiana in which there are a great many 
acres of cutover lands, and the millage rate is 
higher than Shreveport or New Orleans, running 
from 28 to 38.2 mills in some districts, then you 
must know that it would be impracticable and im- 
possible for anyone to grow timber and carry the 
burden under these conditions. I might say, too, 
that in some of those parishes there is not a mile 
of gravel road or a single block of paved street. 

i Of course, there is some reforestation being prac- 
ticed by some of the manufacturers, but it is not 
far-reaching enough to be of sufficient magnitude 


to have a material effect—and there never will be, 
under present methods of taxation. I claim that 
it is up to society—the State and National govern- 
ments. Also, that there is only one way to make 
reforestation effective and a reality, and that is to 
first sell the idea to the public. And there is 
only one route through which it can be sold, and 
that route is through the public schools, because 
through the public schools you reach every home 
in the State. If you will take one dime out of 
every dollar spent by the Government and the 
States and go to work through the schools in a 
sane and conservative manner, you will accom- 
plish more in one year than the Government has 
accomplished in twenty-five. You can not force 
the proposition; you have got to do it through 
salesmanship, and the school is the place to start. 


Opposes Tax Exempt Securities 


Mr. Frost deplored the rapid increase in tax 
exempt securities, saying that although he was 
in favor of good schools, good roads and civic 
improvements he believed the issuance of bonds 
for such purposes should be tempered with 
sanity. At the present rate, he asserted, thirty- 
seven years will see the debt in these securities 
increased to $50,000,000,000, and in his opinion 
this is more than the country can bear. Presi- 
dent Frost stated his position on this subject 
positively by saying: 

I am opposed to the issuance of tax-exempt se- 
curities for two reasons: First, it encourages ex- 
travagance on the part of States, cities and mu- 
nicipalities; and second, it furnishes a route for 
the “idle rich” to evade their just proportion of 
the war debt. It is reported that a certain man— 
we will not call his name or mention the State in 
which he lived—died leaving an estate in excess 
of $50,000,000. 

This estate was investigated for inheritance pur- 
poses, and it was found that he had not paid one 
dollar in income taxes since 1916, because he had 
converted his wealth into tax-exempt securities; 
and he was within his rights and within the 
law. 

I claim that everyone who is protected by our 
Government should be willing to pay his or her 
just and fair proportion of the war debt, and any- 
one who is not willing, should go out and “register 
under another flag.” It is‘ up to the citizenship 
and the voters of this country to give to our con- 
gressmen and senators the backing that they want 
and that they deserve, so that all these evils may 
be corrected. 


Discusses Transportation Problems 


President Frost then introduced C. H. Mark- 
ham, of Chicago, president of the Illinois 
Central Railroad, who spoke on ‘‘Trans- 
portation Today and Tomorrow.’’ One of the 
dangers confronting the country’s transporta- 
tion, Mr. Markham declared, is the continued 
threat of legislative interference with the Trans- 
portation Act and with the operation of the 
Interstate Commerce Commission in its efforts 
to administer it. ‘‘ Having determined upon a 
policy of railway regulation that promises sup- 
port to the railroads as well as protection to 
the public, we should leave the details of its 
administration to the body of men who do 
nothing else but administer it, rather than ex- 
pect Congress, with its manifold duties, to pass 
upon matters which call for long acquaintance 
and careful study of the facts involved,’’ he 
said. Mr. Markham held that the fact the 
railroads are beginning to make money was an 
‘faugury of continued adequate transportation 
for the future.’’ 

Speaking as a railroad man before an audi- 
ence of lumbermen, he proceeded to sketch the 
inter-relationship of the two industries. He 
told how the pioneers of the country deemed 
both its timber resources and the benefits in- 
exhaustible and how thefe has grown up similar 
tendencies and similar trends of thought in the 
two industries, the effect of which will be to 
make secure the future of each for the common 
service of the people. In the railroad industry, 
Mr. Markham said, these promises of future 
strength are shown in the increased economy 
exhibited at present and in the extensive prep- 
arations that are being made for adequate serv- 
ice in the future. As for the lumber industry, 
he continued: 

Lumber is being more carefully cut and more 
economically utilized than ever in the past. The 
nation is naturally interested in every indication 
you show of more scientific sawing, reduction of 
waste and development of byproducts that will 





Southern Pine Association Adopts Grade-Marking 


mean the greatest possible use of the material sti]] 
on hand. The railroads are doing their part in 
this program of conservation by applying preserya. 
tives to most of the timber they use. The growing 
practice at the larger mills of producing complete 
bills of finished lumber for factory purposes jg 
an insurance against waste at the factory sawmill 
and also against loss by decay of rough lumber jn 
the factory storage yard. In some instances, what 
was once waste is being utilized by manufacturers 
of paper. In these ways and many others better 
use is being made of the current supply of lumber 
than ever before and the public is accepting that 
improvement as an indication of long continued 
strength in the lumber industry. 

Referring to the quantity, variety, and cheap- 
ness of our timber, the speaker declared that 
‘‘to the extent that the lumber industry can 
bring about a continuance of these favorable 
conditions by growing new forests, it will insure 
its own future and popularity.’’ 

Mr. Markham asserted that the railroads 
are in a fairly satisfactory condition today and 
that the problem to which they are now directing 
their attention.is the necessary expansion and 
enlargement to meet the demands of the future, 
The ability of the railroads to take care of the 
traffic in the future, he said, will depend upon 
the interpretation of the Transportation Act 
and the attitude of the people and Congress 
toward it. 

The speaker pointed out that in the past the 
railroads have relied too largely upon loans 
secured by mortgages on their properties in rais- 
ing money, but what they need now are in- 
vestors ‘‘who can be brought in by reasonable 
inducements of receiving reasonable returns for 
their investments.’’? In closing he said that 
‘‘if the railroads are to advance in the future, 
as they must, it will be by an advance of their 
standing in the eyes of the investor—and that 
simply means the railroads must be allowed to 
make money.’’ 

At the conclusion of President Markham’s 
address, Edward Hines, of Chicago, stated that 

















P. S. GARDINER, 
Laurel, Miss. : 
Vice President 


A. J. PEAVY, 
Shreveport, La. ; 
Vice President 


in appreciation of Mr. Markham’s speech and 
of him personally and in appreciation of the 
confidence shown by the Illinois Central in pur- 
chasing and reviving certain lines serving parts 
of Mississipi it was fitting and proper that the 
convention tender him a rising vote of thanks. 
This was done. 

President Frost then called upon John H. 
Kirby to introduce the next speaker. Mr. Kirby 
stated that it has long been a custom of the 
Southern Pine conventions to spend some time 
in considering the state of the nation and in 
patriotic exercises. This it intends to do this 
vear. Eternal vigilance is still the price of 
liberty. Congress is still ready to do the public 
bidding if the publie will inform itself so that 
it can speak clearly and authoritatively on cur- 
rent questions. But if the public does not speak, 
Congress can not hear. A national election has 
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eclares for Standards, Conservation and Forestry 


peen held, and the country has chosen the ad- 
ministration to lead it for the next four years. 
General conditions seemed wholesome and sound, 
and yet there has been a small halt in business 
activity. Just possibly this may have been in- 
duced by a certain fear or uncertainty caused 
by congressional action. A minority deposed 
from one of the major parties has conspired 
with the other party to humiliate the President 
of the United States. The event in itself was 
not important, save as it indicates that a similar 
conspiracy can halt other public projects. There 
is no question of the legal authority of the 
Senate’s action, but the public must look with 
apprehension upon the use of legal power for 
personal and partisan ends. Mr. Kirby called 
attention to the fact that so called progressives 
had rejected one nominee to the attorney gen- 
eralship and then had unanimously confirmed a 
conservative, whom the speaker called the 
‘Goliath of Vermont,’’ a lawyer who had op- 
posed the sixteenth, seventeenth, eighteenth 
and nineteenth amendments to the Constitution. 
After causing some amusement by dwelling on 
this curious combination of facts, Mr. Kirby 
made an eloquent plea for the Constitution’ and 
then introduced Dr. John Wesley Hill, chancel- 
lor of Lincoln Memorial University, a university 
that is ministering to the needs of several mil- 
lions of forgotten people in the southern moun- 
tains. 


In beginning his address Dr. Hill mentioned 
the fact that his university had conferred the 
degree of Doctor of Laws upon Mr. Kirby for 
his distinguished leadership in industry, citizen- 
ship and science of government. He added 
that Mr. Kirby had been ‘‘hard to eatch’’ and 
had not as yet ‘‘done service.’’ So he an- 
nounced that since Mr. Kirby was now before 
him he would in that place confer the degree, 
and throughout his very eloquent and moving 

















JOHN L. KAUL, 
Birmingham, Ala.; 
A Director 


JOHN H. KIRBY, 
Houston, Tex. ; 
A Director 


address from time to time he referred to the 
distinguished Texan as ‘‘ Doctor Kirby.’’ 


University Chancellor Eulogizes Lincoln 


_In addressing the convention on ‘‘The Prin- 
ciples of Lincoln Applied to Present Day Prob- 
lems,’’ Dr. Hill declared that Abraham Lincoln 
foresaw the grave dangers confronting America 
from socialism and radicalism and left ample 
evidence that he would not compromise with 
such questions were he alive at the present time. 

Dr. Hill deseribed graphically Lincoln’s ar- 
dent love of peace but denied that Lincoln was 
an isolationist on the one hand, or that he 
Would tolerate the thought of a super-state on 
the other. He quoted Lincoln to show that the 
sixteenth president of the United States held 
that the natural American love of liberty was 


the United States’ greatest safeguard of peace 
and summarized Lincoln’s views in this con- 
nection by saying that he believed in ‘‘collec- 
tivism at home—peace among ourselves— codp- 
eration abroad— ‘with all nations’—that was 
the vision of Lincoln.’’ 


The speaker decried the fact that the bolshe- 
vist, socialist, and professional uplifter are all 
trying to capitalize Lincoln’s name by muster- 
ing him into the ranks of Jawlessness and revo- 
lution. He said that there are more than two 
hundred revolutionary publications in this 
country ‘‘continually invoking Lincoln’s words, 
but in each the quotation is distorted and 
twisted to suit the pernicious principle in- 
volved.’’ 

Dr. Hill quoted several of Lincoln’s ut- 
terances to show that he believed in the insti- 
tution of private property, was aware of the 
dangers of mob law, and favored the inculea- 
tion of reverence for the law in the heart of 
every citizen. He also stressed the Great 
Emancipator’s belief in religious liberty. 


Following this address the convention ad- 
journed for lunch. 


TUESDAY AFTERNOON 


At the opening of the afternoon session, with 
A. J. Peavy in the chair, H. C. Berckes, secre- 
tary-manager, stated that the convention was 
being kept free of routine reports. But since 
it seemed only proper that some accounting be 
made, he called attention to a printed pamphlet 
prepared by him and entitled ‘‘A Decade of 
Service,’’ which was a fitting commemoration 
of the tenth anniversary of this great lumber 
organization. While it was impossible in the 
pages of this book to recount all the accomplish- 
ments of the association in the last decade, Sec- 
retary-manager Berckes succeeded in crowding 
into it accounts of major services rendered 
the subscribers, industry and the publie during 
that period. Among these he enumerated the 
following: 

The Southern Pine Association has spent in the 
interests of the lumber manufacturer, distributer 
and consumer more than $4,500,000, or an average 
of about half a million dollars a year; it has as- 
sisted in the better manufacture and grading of its 


subscribers’ product by making approximately 
16,000 mill inspections; it has handled about 
14,000 claim inspections on complaints as to 


grades; it has brought the merits of southern pine 
before the public through advertisements which 
have had a circulation of more than 185,000,000, 
and has spent for advertising about $1,500,000; it 
has distributed more than 5,000,000 booklets and 
pieces of literature, designed to assist home build- 
ers and users of lumber in solving their construc- 
tion problems; it has served as a medium for the 
exchange of usgd sawmill machinery and logging 
equipment, aggregating more than $5,000,000 in 
value; it has furnished to the press millions of 
lines of news and information, concerning the 
southern pine industry and its product, and it has 
distributed more than 2,000,000 pieces of statis- 
tical information, the bulk of which was sent to 
non-subscribers, lumber distributers and the public 
generally. 


A Few of the Things Accomplished 


In addition to these services enumerated, Secre- 
tayr Berckes mentioned that the association, in 
the last ten years, through its traffic department, 
had secured innumerable readjustments of freight 
rates on southern pine lumber, which had saved 
the manufacturers and consumers millions of dol- 
lars in transportation costs, and had initiated and 
participated in many cases for the protection of 
lumber shippers and consumers, against unfair and 
discriminatory freight rates; that through its in- 
spection and grading department the association 
had established and maintained uniform and 
standard specifications for the grading of southern 
pine lumber and timber; that it had determined 
and established the average standard weights of 
southern pine; had played a leading part in the 
effort to standardize sizes and grades of all lumber 
manufactured in this country, and was among the 
first lumber organizations to definitely adopt the 
national standardization program as far as com- 
pleted; that it had initiated the movement for 
grade-marking of lumber to protect the buying pub- 
lic against fraud on the part of unscrupulous dis- 


tributers and had spent 
much time, effort and 
money in the endeavor 
to improve methods and 
processes of manufactur- 
ing and handling lumber, 
through research work 
and tests in coéperation 
with Government and pri- 
vate agencies. 

Mr. Berckes described 
some of the _ principal 
phases of the service per- 
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formed by the various de- 
partments of the associa- 
tion. He told of the 
work of the inspection de- 
partment, and showed the 
benefits of the regular mill inspection performed 
by the association at subscriber mills, citing fig- 
ures, which showed that during 1924 the results 
of claim inspections revealed that there was al- 
most twice as much stock below grade in the ship- 
ment of non-subscribers, who do not receive the 
mill inspection, as in the shipments of subscribers. 

The association’s trade extension work and ad- 
vertising, he said, had not only been of great 
value in setting forth the merits of southern pine 
to lumber consumers, but also had assisted in im- 
proved methods of merchandising lumber, which 
have proved of great benefit to the buying public, 
as well as to the lumber distributers. The associa- 
tion has rendered important service in the move- 
ment for home building, and home owning, through 
the issuance of plan books of homes and by as- 
sistance rendered for the extension of the work of 
building and loan associations throughout the coun- 
try. In the last ten years, Mr. Berckes stated, ap- 
proximately 2,000 different articles have been writ- 
ten and furnished to the press by the association’s 
publicity department, and, in addition, several hun- 
dred photographs, depicting scenes and phases of 
the industry, have been furnished the press. Nu- 
merous special articles, entire home building cam- 
paigns, illustrations and other special service, have 
been given to newspapers, trade journals and 
magazines. 


Codperation in Forestry Problems 





“The association always has codperated with 
the United States Forest Service, and all other 
forestry bodies, both State and national, in study- 
ing the forestry problem,” said Mr. Berckes, “and 
our forestry committee has given much time and 
effort to the study of national and State legisla- 
tion, which would be conducive to the preservation 
and reproduction of timber. The problems of 
forest property taxation and fire control have been 
given serious consideration, and the association 
has expended large sums to secure information 
tending toward a solution of these questions.” 

He mentioned the laborious and comprehensive 
surveys of the amount of merchantable southern 
pine timber standing in the forests of the various 
southern States, conducted by the association in 
1919 and 1924, and also the assistance and funds 
contributed by the association for a comprehensive 
study of the rate of growth of southern pine, which 
is being conducted by representatives of the United 
States Forest Service. 


Stresses Statistical Work 


Secretary Berckes laid particular stress on 
the association’s statistical work, saying: 


Perhaps no similar association serving any large 
industry has a more highly developed statistical 
organization than the Southern Pine Association. 
Our statistics are given national distribution, and 
through coéperation with the United States De- 
partment of Commerce, supplemented by extensive 
newspaper publicity, they find international outlet. 
Special reports are compiled for the Federal Re- 
serve Banks at Washington, D. C.; Atlanta, Ga., 
and Dallas, Tex., and through those sources our 
industry and its statistical status is kept con- 
stantly before a select list of bankers and business 
men. Our statistics are used in class work in 
schools and universities, and students have used 
them as a basis for theses dealing with lumber 
production, distribution and costs, 


General Scope of Association’s Activities 


Summarizing the general scope of the asso- 
ciation’s activities, the secretary said: 


The Southern Pine Association is a big business 
institution. During the last ten years the expense 
of conducting its work has amounted to $4,343,- 
636.30, or an average of approximately $500.000 a 
year. During the last few years the expenditures 
have exceeded $600,000 a year, which increase is 
due largely to service rendered by the association 
to non-subscribers, lumber distributers and the 
public generally. This revenue from special service 
has been steadily increasing, until at this time 
more than 25 percent of the association’s revenues 
comes from sources other than the usual subscrip- 
tion fees paid by the southern pine manufacturers. 

Because of the association’s facilities, it is re- 
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ceiving increasing numbers of calls for service from 
lumber distributers and the public. And all this 
service the association has been ever ready to 
render at cost. It is conceived to be the function 
of the assocation to undertake any work permis- 
sible under its charter which will be of benefit, 
not only to its subscribers, but to non-subscribers, 
distributers and consumers as well. 

Mr. Peavy then called upon Col. William B. 
Greeley, United States forester, who delivered 
an address entitled ‘‘The Business of Growing 
Trees.’? 

Forestry in the United States has got well 
beyond the stage of being a crusade or an 
untried theory, and has now become a hard- 
headed business proposition in which men of 
vision can make a profit, declared Col. Greeley 
and he submitted figures to indicate that land 
owners in the South, where trees grow with 
comparative rapidity, could make about $230 
an acre on their holdings over a period of years 
through forest culture. Continuing, he said: 

Today reforestation is not an undertaking re- 
stricted to public agencies and public lands, but 
it has become a concern of every-day business. 
We have and should have both laws and _ public 
sentiment which seek the protection and growth 
of timber; but forestry at bottom is a matter of 
economics. It is part of the gradual evolution in 
land use and industrial practices brought about 
by the law of supply and demand. Forestry is 
claiming the attention of American business men 
because it is becoming the cheapest source of 
timber. 

Col. Greeley sketched briefly the reforesta- 
tion situation in Europe, especially in France 
and Germany, and stated that in neither was 
forestry an outgrowth of law and public con- 
trol over private property. Though a contrary 
view obtains in this country, it is alto- 
gether untrue, Col. Greeley said. He insisted 
that the basis of timber culture in Europe, 
where it is successful and profitable, ‘‘is 
economic’’; and added that its lessons would 
not be read aright by Americans in any other 
light. 

Will Pay Cash Dividends 


Col. Greeley estimated that the original 
supply of virgin timber in the United States 
exceeded five trillion board feet, and added 
that as long as this supply was abundant and 
within easy access to the consumers, reforesta- 
tion was regarded as too slow to be profitable; 
but now that about two-thirds of the virgin 
supply is cut out and 75 percent of the re- 
maining stands is about 2,000 miles from the 
centers that consume two-thirds of the lumber 
produced in this cou»try, farsighted business 
men are beginning to realize that reforesta- 
tion can be made to pay eash dividends. 


‘*The important point in this whole process 
that I want to bring before the lumbermen of 


the South,’’ said Col. Greeley, ‘‘is its effect 


upon timber values in this region and its prac- 
tical bearing upon commercial opportunity for 
forestry. On this point he said further: 

Let us take such typical milling points as Beau- 
mont, Tex., and Hattiesburg, Miss. In compari- 
son with competing lumber from the West, they 
have the benefit of a freight differential into 
Kansas City of about $6 a thousand feet, into 
Chicago of from $7 to $9.75, and into Detroit of 
about $9.50. Omitting the northern Atlantic 
markets, where the freight differential in favor 
of southern lumber is much less on account of 
competing shipments from the west Coast through 
the Panama Canal, there remains an enormous 
consuming territory in which southern pine en- 
joys an advantage in freight of from $6 to $10 a 
thousand board feet. 

Col. Greeley then proceeded to show how 
this economic advantage of southern timber 
expressed itself in stumpage values, stating 
that in 1880 choice timber might be pur- 
chased for 10 cents a thousand board feet; 
that in 1915 stumpage averaged about $4.50 a 
thousand and that in 1920, it had risen around 
$9 and $9.50. ‘‘I have heard,’’ said Col. 
Greeley, ‘‘of recent sales of virgin longleaf 
at as high as $12 a thousand board feet.’’ 


What Forestry May Offer 


‘*It is not surprising,’’ Col. Greeley held, 
“*that the values already attained by timber 
in our eastern forest regions are leading far- 
sighted men to regard forestry as a profitable 
investment. In the southern pine belt, even 
if we undertake to earry an account with 
the individual acre of logged-off land that is 
used for timber culture, a method that is 


questionable for at least many business con- 
cerns, the result indicates that there is some- 
thing in it for cold business. Men who have 
studied second growth pine believe that an 
average acre will yield a cut of 25,000 board 
feet in not more than 50 years. For the 
first 30 years the going costs for taxes and 
protection would have to be advanced. Dur- 
ing the last 20 years, it is reasonable to be- 
lieve that such costs will be paid by thinnings 
and turpentine leases. We might figure that 


a land owner who cuts a virgin stand with a 
view simply to getting a second crop started 
would carry an investment of $4.50 an acre 
for the land and $4 for the stumpage left in 
The cost of planting would be 
To this he might add 50 
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seed trees. 
little if any more. 
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cents an acre for simple measures of brush 
disposal to reduce the fire hazard. He might 
set off 25 cents an acre annually for taxes 
and protection, adding such costs for the first 
30 years to the initial investment.’’ In ex- 
planation he said: 


I am, of course, not attempting to set forth 
just what the financial returns would be, but am 
simply drawing a picture of what forestry may 
offer if these assumptions check out. If, when 
the new growth of timber is cut, the stumpage 
is worth $8 a thousand feet, the investment would 
have earned 5 percent compound interest and an 
additional profit of $55 an acre. If the second 
growth stumpage proved to be as valuable as 
similar material is today in central New England, 
$15 a thousand board feet, the profit in excess of 
5 pereent compounded on the outlay would be- 
come $230 an acre. 


Great Profits in Stumpage Value 


‘Another business approach to the possi- 
bilities of forestry in the South, which in my 
judgment is far more sound, at least for many 
timber land owners,’’ he said would be the 
continuous and growing stumpage values of 
their land as a financial background for their 
operations. ‘‘In fact, it has often been 
said,’’ Col. Greeley continued, ‘‘that the 
greatest profits in lumbering were gained 
through the rising values of stumpage rather 
than through its manufacture.’’ If this is 
true, with respect to virgin forests, Col. 
Greeley held, it should be all the more so with 
respect to second-growth stumpage. 

Continuing on this phase of the subject, Col. 
Greeley said: 

The value of the operator of such a backing for 
the permanence of his business, with the good 
will he has built up and the cumulative results 
of his advertising and merchandising, would be 
even greater than in the case of a new lumber 
plant founded on a supply of virgin stumpage. The 
end of any supply of virgin timber is reached at 
some time; the end of a timber supply afforded 
by growing land is never reached. 

The capital invested would be much less per 
unit of output because the actual stand of mer- 
chantable timber which must be carried to keep 
a sawmill operating indefinitely would be less. 
For the same reason the tax burden would be less, 
and there would be the great further advantage 
that while holdings of virgin timber increase in 
value only through the general rise of stumpage 
prices, holdings of growing timber increase in 
value both through the general rise of stumpage 


————. 


prices and through the added growth that is accu. 
mulating. 

I doubt if there is any secure investment in the 
United States that will earn a higher interest re. 
turn than a well-stocked, thrifty stand of young 
southern pine that is producing wood at the rate 
of 500 board feet an acre every year. The oppor. 
tunity for the pioneer to reap large rewards by 
acquiring and holding virgin resources is past in 
the South; but the opportunity for the pioneer 
forester to reap rewards through utilizing the 
growing power of good southern soil may be 
equally great. 

The ideal solution would be to work out a back. 
ing for the plant in the form of growing land 
which contains timber of different ages, so that 
enough stumpage would reach merchantable size 
from time to time to carry the plant, and the 
yearly growth on the land would offset the yearly 
cut of lumber. This is the sustained yield idea] 
of the forester. Wherever this is possible, the 
taxes and other carrying charges on the land can 
be paid out of the current returns in lumber 
manufacture; and the bugbear of accrued interest 
disappears. This is the usual way of paying taxes 
and other carrying ‘costs on virgin timber which 
forms the backing for a sawmill; and the prin- 
ciple is certainly just as applicable to land that 
is growing timber for future manufacture as to 
land that is holding timber in storage for future 
manufacture. 


Greatest Forest Asset of South 


Col. Greeley added that the pursuing of a 
policy of reforestation would be an induce- 
ment to the operator not to cut his smaller 
timber, but to let it continue to grow. ‘‘If 
the single vital point that the greatest forest 
asset of the South is the growing power of its 
land, is once thoroughly grasped, business 
genius and commercial incentive will work 
out many ways of utilizing this growing 
power in the future course of the lumber in- 
dustry of the South,’’ Col. Greeley asserted. 
He said that underlying all of these ap- 
proaches to forestry as a business is the fact 
that the timber supply of the whole United 
States must gradually pass from the virgin 
forest to the forest crop, that nothing could 
stop this and that it would, therefore, be up 
to lumber producers to regrow their own raw 
material or to go out of business. He said 
that with all the economies and substitutions 
that can reasonably be anticipated, there is 
little doubt that the demand for wood will 
create timber values generally which assure 
a profit to the timber grower. 

“In my judgment,” he said, “the opportunity 
for profitable timber culture already exists widely 
throughout the southern pine region. Forestry is 
not necessarily a profitable undertaking for every 
timber operator or land owner. But it is, indeed, 
2x present phase of the timber and land business 
of the South that no one engaged in_ this busi- 
ness can afford to dismiss offhand. It deserves 
the same sort of critical study as the manufactur- 
ing or merchandising of lumber. I believe that it 
holds in store financial rewards, opportunities for 
industrial stability, and gains from the construc- 
tive application of commercial foresight fully 
equal to those realized by the pioneer lumbermen 
who appreciated the opportunities offered by the 
South thirty or forty years ago. Forestry unde- 
niably involves certain risks in such matters as 
fire losses and inequitable taxation. Its returns 
can not precisely be calculated. But such as these 
drawbacks may be, I doubt if they are any greater 
than the handicaps and uncertainties encountered 
in the earlier development of the great lumber 
manufacturing industry of this region. In the one 
instance as in the other, business foresight and 
xrasp of the essential economic facts as to timber 
supply and timber values are the key to success. 

In conclusion, Col. Greeley declared there is 
urgent necessity for reducing the present 20 
percent preventable waste in the lumber in- 
dustry and praised the industry for the progress 
it is making in respect to this conservation. 


Discusses Conservation Problems 


In carrying out the plan that this session 
should be devoted to the problems of forest con- 
servation and reproduction, John LL. Kaul, of 
Birmingham, Ala., chairman of the forestry 
committee, spoke on ‘‘What the Southern Pine 
Manufacturer is Doing to Conserve the For- 
ests.’’ After detailing some of the reasons why 
forestry and conservation had not progressed 
rapidly in the South, Mr. Kaul took up the sub- 
ject of forestry legislation in relation to south- 
ern pine. In this connection he said: 

We must recognize the fact that it is up to the 
lumberman and the timber owner to accept his 
full share of responsibility in developing practical 
forestry methods, and in seeing that the several 
States which have not done so, enact proper for- 
estry laws, under which the work may be success- 
fully carried on. Those who have not given this 
matter full consideration in the light of the infor- 
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mation we now have can ill afford to put off any 
longer beginning to deal with the situation. 
Speaking distinctly of the South and our yellow 
jne, at the present time there are only two vital 
points to be considered, and these are fire control 
and taxation. Both of these problems can be han- 
dled effectively if we will but address ourselves 
properly to the matter. The time has come for the 
jumbermen to do their part; if we do not, we shall 
have — ourselves to blame if we have imprac- 
tical and burdensome forestry legislation to deal 


ith. Y 
™ Elaborate Forestry at Outset Unwise 


My own observation and study of the subject 
over a good many years have definitely convinced 
me that it is unnecessary and unwise to undertake 
at first too elaborate a scheme of forestry. The 
essential things in the South are to keep the fire 
out, and to defer the taxing of timber until the 
timber is ready to harvest. The less a law pro- 
viding real fire protection and relief from tax bur- 
dens is encumbered with other intricate and costly 
regulations, the more headway will be made, and 
the better off all the people of the State will be. 

I realize that some difficulty may be encountered 
jn carrying through such a program, but it can be 
done, and it is up to the lumberman to educate the 
people of their respective States, and their legis- 
Jators, to the practical facts and their possibilities. 
In time, as a matter of evolution, these simple and 
fundamental laws can be changed as it becomes pos- 
sible to put into effect more elaborate forestry 
plans, that is, when it becomes profitable to do the 
things which can not be done now, such as burn- 
ing slash, seeding, planting etc. The States which 
are delaying the enactment of such forestry laws 
are making a serious mistake. 

All of this is not to say that the problem is not 
essentially the problem of all of the people of the 
State, or that its solution does not rest eventually 
upon their so considering it, and by suitable legis- 
lation and practical codperation making possible 
the practice of forestry and the reforestation of our 
cut-over lands. 


Recounts Advantages of Selective Cutting 


To illustrate the advantages to be gained 
from selective cutting, Mr. Kaul related the 
experiences of his own operation. He said that 
with the assistance of the United States Forest 
Service a plan was worked out providing that no 
strong, healthy tree under 14 inches waist high 
was to be cut. This plan was carried out on a 
tract of 10,000 to 15,000 acres, and, today after 
a period of twenty years, according to Mr. Kaul, 
the timber on this tract measures 60 percent or 
more of the original stand and its commercial 
value is more than that of the original timber at 
the time it was cut. It has been noted that the 
timber has had a greatly accelerated rate of 
growth since the larger timber was cut out, and 
the percentage of summer growth shows an in- 
crease. 


introduces Resolution on Reforestation 


Mr. Kaul said the forestry committee believes 
that the time has come for the Southern Pine 
Association to declare itself on the subject of 
reforestation, and, as chairman of the commit- 
tee, he offered the following resolution in clos- 
ing: 

WHEREAS, The survey recently completed by the 
Southern Pine Association shows there are approx- 
imately 220,000,000.000 feet of southern pine tim- 
ber of commercial size still standing in the several 
southern States and that about 7,000,000,000 feet 
additional of commercial timber is added to the 
supply each year through new growth; and 


WHEREAS, It has been demonstrated that with 
proper protection against and suppression of forest 
fires, with adequate public forest reserves, with 
proper adjustment of forest property taxation, with 
practical methods of silvicultural management and 
with close conservation and utilization of forest 
products, there is every assurance of an adequate 
and permanent yield of southern pine timber and 
lumber to maintain its present supply in meeting 
the needs of the American people for all time to 
come; and 

.WHEREAS, The measures enumerated above like- 
wise will guarantee an adequate and perpetual sup- 
ply of forest material for the great and growing 
wood pulp and paper-making industry, now pro- 
sressing so rapidly in the south; therefore be it 

Resolved, That the subscribers of the Southern 
Pine Association, in annual meeting here assem- 
bled, do hereby pledge their sincere coéperation and 
assistance to Federal and State forestry agencies, 
in all proper and effective movements and actual 
Plans for reforestation, fire protection and closer 
conservation and utilization of southern pine; that 
they earnestly urge the government authorities, 
both Federal and State, to provide adequate funds 
and measures for forest fire prevention and sup- 
Pression and for the establishment of adequate 
public forest reserves in the South; that they 
earestly appeal to the citizens of each southern 
State to make such revision or adjustment of their 
methods of taxing forest property as will encourage 
the growing of timber on lands now virtually going 
to waste on account of existing uncertainty con- 
cerning the burden and effect of taxation, and that 
they appeal to all citizens of the country to effect 
a closer utilization of lower grades, short and odd 
lengths of lumber and forest products, all to the 


end that there may be produced a supply in present 
proportions of southern pine for the future genera- 
tions of America fpr all purposes and for all time 
to come, an achievement known and acknowledged 
by forestry experts, lumbermen and others to be 
practicable and possible of fulfillment, so that 
southern pine shall not perish from the earth. 


The resolution was carried. 
Forestry Committee’s Report 


The progress which forestry has made in the 
southern States was reviewed in the forestry 
committee’s report submitted by Mr. Kaul. 


In Alabama, the report stated, six of the larger 
lumber companies are engaged in the work of re- 
forestation or are practicing forestry methods in 
some manner. The principal forestry practices 
adopted thus far include fire protection, selective 
logging, low stump heights and small top diame- 
ters and close utilization in manufacture. The 
Alabama State forestry commission, organized in 
1924, has initiated a survey of forest conditions, 
which will require several years to complete. In 
the meantime, however, the commission is devoting 
its attention to the establishing of forestry dis- 
tricts, organizing a fire patrol system, and giving 
advice to owners of small tracts. 

Four of the larger lumber companies in Arkansas 
are practicing forestry, two concerns contemplat- 
ing continuous production of lumber. The State 
has no organized public fire control system, al- 
though the need for one is keenly felt. <A forestry 
bill was introduced in the last session of the leg- 
islature and, after passing the senate, was killed 
by an adverse vote in the house. However, there 
is a widespread sentiment for a forestry law which 
will start forestry work in the state, according to 
reports received by the association’s committee. 

Not much has been done toward reforestation in 
Florida, although it is understood that one or two 
concerns have made a beginning by leaving seed 
trees. Repeated efforts have been made to secure 
forestry legislation, but proposed bills have been 
rejected by each assembly. 

Absence of any large reforestation project in 
Georgia has been ascribed by forestry advocates as 
due to the lack of appropriate forestry legislation. 
For several years forestry bills have been intro- 
duced at each session of the legislature only to be 
rejected. The Pine Institute of America, an or- 
ganization composed of owners of cut-over lands 
and representative of the naval stores industry, has 
been recently organized at Savannah to promote re- 
forestation and conservation. 

In Louisiana, more than 225,000 acres are now 
under reforest=tion contract with the State. These 
contracts are held by about a score of land owners, 
including five 1arge lumber companies, the remain- 
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der being farmers or owners of small tracts. Sev- 
eral other large operators are also practicing for- 
estry and aiding reforestation on their own account. 
Further work along this line is contemplated. The 
forestry department now has more than 13,000,000 
acres under patrol, but the force of rangers and 
equipment are regarded as inadequate. It is 
deemed desirable that the present taxation law 
should be amended to provide for a fixed rate of 
assessment for deferred taxation on the timber, so 
as to eliminate the uncertainty as to what the tim- 
ber grower will have to pay on his product. 
Several lumber companies in Mississippi are prac- 
ticing reforestation in some form. A forestry 
committee of seven men, several of them lumber- 
men, has been appointed by the governor to investi- 


gate the forestry situation in the State and this 
body has appointed a subcommittee to draft a for- 
estry law with the assistance of members of the 
legislature. At its last session the legislature 
passed a law which would relieve growing timber 
from annual assessment for a period of ten years 
in those counties desiring to put it into effect. 

So far as is known only one large company is 
practicing forestry methods in Oklahoma. This 
company has adopted a policy of cutting trees of a 
specific diameter limit, leaving seed trees for re- 
production. A firm of forest engineers is now en- 
gaged in making a survey of forestry conditions for 
about ten lumber companies in the eastern part of 
the State and western Arkansas. A forestry bill 
has been introduced at the present session of the 
legislature and is now being considered. 

Three large lumber companies in Texas are prac- 
ticing forestry or have under way investigations 
with that purpose in view. Considerable interest 
is being displayed in the development of farm for- 
estry. A forestry commission has been appointed 
to investigate the situation in the State and it has 
recommended a constructive forestry program, in- 
cluding a constitutional amendment empowering 
the legislature to enact equitable taxation laws to 
permit reforestation. The proposition of submit- 
ting an amendment of this character is now being 
considered by the legislature. 


Utilization of Forest Material Resolution 


At this point Secretary Berckes, at the request 
of Mr. Kaul, read a resolution providing for 
the creation of a new department of the asso- 
ciation ‘‘devoted to the organization in each 
of the southern pine producing States, of asso- 
ciations of mill managers and superintendents, 
similar to those now existing in east Texas 
and west Louisiana, to consider at regular meet- 
ings, mechanical and manufacturing problems 
in the industry; to devise ways and means for 
improving the methods of lumber manufacture 
and handling, and to secure the thorough utiliza- 
tion of forest material.’’ The resolution fur- 
ther provided that the secretary-manager ‘‘em- 
ploy the necessary experts whose time and effort 
shall be devoted to the service of the manufae- 
turers and to the purposes of this new depart- 
ment.’’ 


Supports Adoption in Stirring Talk 


John H. Kirby, of Houston, Tex., seconded 
the resolution and supported its adoption in a 
stirring speech. He said: ; 

The action provided for in this resolution is 
something we southern pine manufacturers have 
thought of and desired to take for some years. I 
believe it is one of the most forward moving steps 
ever proposed by any organization of lumber 
manufacturers and that it will produce results and 
benefits highly gratifying to all southern pine 
operators and the public as well. 

The action proposed in this resolution is 
thoroughly in harmony with the policy of the 
Southern Pine Association throughout the ten years 
of its existence, of codperating promptly in every 
way and whenever possible with the Government 
agencies in all matters affecting the welfare of the 
industry and the public. The Southern Pine Asso- 
ciation can point wtih justifiable pride to its con- 
sistent record in this respect, and I know the Gov- 
ernment officials will bear out the assertion that 
they have always found this association and its 
members ready and willing to codjperate with them 
in good faith and with wholehearted energy when- 
ever the opportunity was presented. 

Having sounded the keynote of hig plea in 
these words, Mr. Kirby proceeded to review in- 
stances in which the association had worked 
hand in hand with the Government for the wel- 
fare of both the industry and the public. Be- 
sides codperating in various forms of experi- 
mental work, he referred particularly to the 
readiness with which the association had sub- 
scribed to the standardization movement and 
its promptness in putting the new standards 
into effect. 

He then explained the nature and purpose 
of the Washington utilization conference, point- 
ing out that the Southern Pine Association had, 
at various times in the past, declared the same 
principles enunciated by this conference. 
Outlines Activities of Proposed Department 

Mr. Kirby briefly sketched the activities of 
the proposed department. In addition to or- 
ganizing mill managers associations, he said 
that it would serve as a medium for educating 
the public as to their part in the closer utiliza- 
tion of the output of the sawmills. In this 
connection he said: 

One of the duties and services to be performed 
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by the new department we are here proposing shall 
be to assist in educating the architects, contrac- 
tors, engineers, carpenters and the consuming pub- 
lic with respect to the obligation that rests upon 
them in discharging their individual responsibility 
for forest conservation, as pointed out by the na- 
tional utilization conference, by making proper use 
of short and odd length and low grade lumber, 
thereby not only saving in their material costs, but 
also saving in time and labor on the building job 
and helping to put into useful service a large quan- 
tity of material which is now disregarded and 
seldom utilized. This is a great and important 
task, but it is believed that through this proposed 
new department we will be able to make strides that 
will result in closer utilization of a large part of 
our sawmill output, which is now a burden on the 
hands and in the stocks of every lumber manufac- 
turer in the country. 

Mr. Kirby closed his address with a plea 
to the convention to put the project through, 
as the association had so many progressive 
propositions in the past, with complete har- 
mony and without a single dissenting vote. 

This resolution was also earried. 


National President Speaks on Conservation 


Mr. Peavy then called upon Frank Wisner, 
president of the National Lumber Manufactur- 
ers’ Association, to speak upon reforestation 
and conservation. Mr. Wisner stated that he 
had been given much time to questions involved 
in the general subject of conserving the present 
supply of southern pine and producing new 
crops. He spoke with high appreciation of the 
work done by Mr. Kirby, Mr. Blodgett, Mr. 
Sheppard and Mr. Murray in the standardiza- 
tion movement; a movement that is of the ut- 
most importance in bridging the inevitable gap 
between the present supply of virgin timber 
and the forests that are yet to be grown. 

Mr. Wisner spoke of the utilization confer- 
ence held last fall on call of the late Secretary 
Wallace of the Department of Agriculture and 
stated that he feared some manufacturers may 
not have appreciated the very great importance 
of that conference. For one thing, it had very 
high educational value. It was composed of 
some 400 people drawn from all lines of  in- 
dustry and walks of life. Lumbermen were well 
represented but did not predominate. A com- 
mittee of 24 was chosen to bring in a report in 
regard to utilization, and after much hard work 
this committee brought in a report that must 
have made clear to the remainder of the confer- 
ence that lumbermen were not solely responsible 
for all the mistakes of the past in forest utiliza- 
tion, nor must they be asked to do all that must, 
be done in the future to assure adequate future 
supplies of lumber. This report stated definitely 
that this future work rests its responsibility on 
all classes of people. Better utilization as a 
program, Mr. Wisner stated, is of value beyond 
the immediate problem of preventing waste. It 
creates interest in the whole problem and natu- 
rally prepares the way for the second part, 
namely, reforestation. 


Booklet Compiled to Assist Students 


In describing this work of general informa- 
tion which is so necessary a part of the conserva- 
tion-reforestation program, Mr. Wisner men- 
tioned the fact that a New Orleans bank had 
offered a,prize for an essay written by a Louisi- 
ana high school senior on some phase of this 
great question that is of so much importance to 
the State. The competing students were told 
to get their information from the Southern Pine 
Association. So many wrote in that it was im- 
possible to answer all of them by personal let- 
ter, so a booklet was compiled entitled ‘‘Re- 
forestation and Timber Conservation’’ that con- 
tains a wealth of fact on these subjects. It is 
contemplated that the booklet will be used in 
general educational propaganda. Mr. Wisner 
suggested that the visitors take copies of this 
pamphlet home and hand them to their friends. 


Mr. Wisner then asked Lynn H. Dinkins, 
president of the Interstate Trust & Banking 
Co., who had offered the prize, to tell the con- 
vention about it. Mr. Dinkins said that he al- 
ways felt grateful to the Southern Pine Asso- 
ciation, both because it brought some of his 
good friends to town once a year and also be- 
cause it had always been ready to make itself 
helpful. Evidently the students had been per- 
sistent, for Mr. Wisner had published a book 
to meet their queries. Last year the essay had 
been about Brazil, and the students were told 





that the president of Brazil would answer their 
questions. As a result the president of Brazil 
resigned! He added that he was glad Mr. Wis- 
ner had shown some resentment of the common 
opinion that business men are responsible for 
all the ills of the country. This is a grossly 
unfair opinion, and it is well that the public 
is shown that it is unfair. 

Mr. Peavy stated at this point that lumber- 
men are always ready to go half way in solving 
the problems which they have in partnership 
with the public. The lumberman is glad to go 
more than half way, and usually he is asked to 
go all the way. Mr. Peavy added that he found 
Col. Greeley’s speech the most practical and 
sensible he had ever heard on the subject. 


Outlines Objects of Pine Institute 


O. H. L. Wernicke then described something 
of the origin and objects of the Pine Institute 
of America. This organization has to do with 
the conservation, replacement and scientific use 
of pine. It is not organized as a trade associa- 
tion. It will attempt to create a staff of chem- 
ists and engineers and other scientists who are 
to study the widespread problems involved in 
this program and make their findings available 
to the members. It has no intention of infring- 
ing upon the territory of any other organiza- 
tion but hopes to be a clearing house to co- 
ordinate all their efforts. He expressed a hope 
that the Southern Pine Association either 
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formally or informally would suggest one of 
their members for a place on the founders’ com- 
mittee. 

Retiring Directors Reélected 


The chairman then announced the election of 
directors as the order of business. On motion 
of Robert M. Hallowell the retiring members 
were reélected. 

Following adjournment there was a lecture 
and motion picture about ‘‘Nonplus Lamella’’ 
roof construction, at the Orpheum Theater. Sec- 
retary Berckes in announcing it stated that the 
association was interested in it solely because 
it offered a certain system for the utilizing of 
short-length lumber. 


WEDNESDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

New OriEANS, La., March 25.—At a brief 
meeting of the board of directors yesterday 
afternoon, all officers of the association were re- 
elected for the ensuing year, as follows: 

President—E. A. Frost, Shreveport, La. 

Vice president—P. S. Gardiner, Laurel, Miss. 

Vice president—A. J. Peavy, Shreveport, La. 

Treasurer—H. M. Young, New Orleans, La. 

Secretary-manager—H. C. Berckes, New Or- 
leans, La. 

At the opening of this morning’s session, A. 
J. Peavy offered a resolution of appreciation 
of the diligent efforts of the trade and daily 
press and press associations for the fairness and 
intelligent codperation they have given in telling 
the story of southern pine. 


The morning session was given over to thor. 
ough canvassing of the problem of grade mark. 
ing. Speakers discussed all mechanical and 
merchandising problems, and representatives of 
other branches of industry were called upon for 
their opinions. 


Progress in Grade Marking 


The report of the grade marking committee 
was presented by Chairman C. C. Sheppard, of 
Oakdale, La. Mr. Sheppard said that an in. 
vestigation of patented machines for the me. 
chanical grade-marking of lumber had _ been 
made but their cost, ranging around $450 a ma- 
chine, was regarded as prohibitive. An effort 
was then made to devise some other machine 
that would cost less and would be easier and 
more economically installed. The committee, 
in cooperation with J. G. McDonough, of Eau 
Claire, Wis., holder of the patents on the more 
expensive machine, built another and more sim- 
ple machine which it installed at the plant of 
the Louisiana Sawmill Co., Glenmora, La. This 
machine has been in operation since December, 
1924, according to Mr. Sheppard, and has effi- 
ciently and economically performed the service 
for which it was designed. A guaranteed price 
of $150 has been obtained on it. 

In the opinion of the committee, Mr. Shep- 
pard said, mechanical grade-marking can he 
made effective at the plants of the majority of 
the subscribers to the Southern Pine Associa- 
tion. To add this feature, however, it will re- 
quire alterations in the planing mills of many 
of the subscribers. Furthermore, he added, it 
will require many additional months in studying 
the individual problems of each mill where the 
machines are to be installed. 

At this point Mr. Sheppard took up the ex- 
periment in hand marking authorized by the 
board of directors at its meeting in Memphis 
on Nov. 6, 1924. He said that he and Secre- 
tary-manager Berckes visited the plant of F. H. 
Farwell, The Lutcher & Moore Lumber Co., at 
Orange, Tex., in February, 1925, when Mr. Far- 
well’s experiments in grade marking by hand 
had been in process for two months. As a result 
of these experiments the grade-marking commit- 
tee has become convinced that if the grade- 
marking of lumber is to be made effective soon, 
Mr. Farwell’s system of hand marking must be 
accepted. 

Mr. Sheppard then presented the views of 
the subscribers on the grade-marking of lum- 
ber as obtained through an inquiry addressed 
to each subscriber from the secretary-manager’s 
office. Forty-three subscribers, he said, repre- 
senting seventy-nine mills and 2,342,714,248 feet 
of production, or 52.9 percent of the total pro- 
duction of subscribers, have signified their will- 
ingness to grade-mark lumber. Of this number 
practically all have agreed to an additional as- 
sessment of 3 cents a thousand feet to conduct 
an advertising campaign, or are awaiting 
further decision of their companies. Negative 
replies were received from twenty-four subscrib- 
ers, representing twenty-four mills and 619,657,- 
383 feet of production, or 13.9 percent of total 
production. According to Mr. Sheppard the 
remainder of the subscribers still have the mat- 
ter under consideration or are awaiting discus- 
sion at this meeting. 

In addition to communicating with subscrib- 
ers, Mr. Sheppard said, the views of 1,500 re- 
tailers, architects, and contractors on the sub- 
ject were solicited, and from the information 
gained from this source the committee has be- 
come convinced that there is really an urgent 
demand for grade-marked lumber. In view of 
the fact that subscribers representing 52.9 per- 
cent of the association’s total production 
favored grade-marking, Mr. Sheppard stated 
that the committee felt that the association 
should proceed immediately; first, to start the 
hand-marking of lumber at the plants of those 
subscribers who are willing to start now; and 
secondly, to collect an extra assessment of 3 
cents a thousand feet for the purpose of bring- 
ing grade-marked lumber to the attention of 
the public. 


Retailers’ Attitude Toward Grade Marking 


At the conclusion of his talk, Mr. Sheppard 
introduced a resolution that grade marking be 
begun immediately and that 3 cents a thousand 
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feet be devoted to an advertising campaign to 
last six months. 

In debating this resolution, Edward Hines, of 
Chicago, recalled having presented to a former 
convention cases of grade juggling, with the 
plea that something must be done to stop it. 
He has been keeping account of the cases of 
the kind since, but he wished especially to 
speak of results of the conference between the 
Northern Hemlock & Hardwood Manufacturers’ 
Association and the Wisconsin retailers. A joint 
committee of retailers and manufacturers met, 
and at this meeting retailers asked that all 
grades of hemlock and hardwoods be branded. 
Manufacturers were happy to agree. At the 
second conference, attended by 400 retailers, 
the retailers again made the same request. 
They want grade marking to protect themselves 
against unscrupulous fellow retailers. 

Mr. Hines stated it was a mistake to think 
that retailers opposed the movement. He added 
that grade juggling brought complaint from 
consumers, hurt the reputation of manufactur- 
ers and caused a shift to western woods. Chi- 
cago architects have asked for grade marking 
and have agreed to specify lumber marked in 
this way. The Michigan association directors 
followed the lead of Wisconsin in asking for 
marked lumber. Mr. Hines stated he thought 
the 3-cent advertising levy was too small; hem- 
lock manufacturers have appropriated 25 cents. 
Mr. Hines recounted a number of flagrant 
cases of grade juggling, with the resultant loss 
of large sums of money. At the close of his 
talk, Mr. Hines read from the AMERICAN LuM- 
BERMAN the resolutions adopted at the northern 
conference. 

Charles S. Keith, of Kansas City, Mo., stated 
he believed this assurance of quality would be 
well received. Southern pine is in a peculiar 
position because of the great volume of low 
grade lumber developed by non-member mills 
and because of the competition of high grade 
lumber from the West. He stated he would be 
willing to pay 25 cents for advertising, but 
calculations seemed to show that that sum was 
not needed. He concluded with the statement 
that he believed grade marking the most con- 
structive thing presented to the association since 
its founding. 


Grade Marking of Lumber 


One of the most interesting features of the 
convention was the report presented by F. H. 
Farwell, of Orange, Tex., on the grade marking 
of lumber. The report was based on the ex- 
perience gained from hand marking lumber in 
Mr. Farwell’s mill during the last ninety days. 
How the experiment happened to be undertaken 
and some of the first observations made in rela- 
tion to its operation are explained by Mr. Far- 
well as follows: 


At a meeting of the directors in Memphis last 
November, the subject of grade marking came up 
for discussion. At this meeting we offered to try 
out the hand-marking experiment for a period of 
ninety days and, at the annual meeting, give the 
subscribers the benefit of our experience. The 
offer was readily accepted and immediately our 
salesmen and the territory we cover were advised 
that on Dee. 15 all sales to the interior would be 
made with the understanding the stock as shipped 
would be grade marked. No advantage was taken 
of the orders on the books, hence grade marking 
started at the middle of December instead of 
December 1. A little over ninety days have passed, 
and we have in our file mail orders specifying 
“grade-marked lumber.” Our story might end 
with reference to that particular order, but you 
are entitled to the whole story. . 

The best rubber stamps available were originally 
ordered by the association. These turned out to 
be just the ordinary kind and soon wore out. We 
are now using a wood-mounted, extra-thickness 
stamp, with a rubber cushion that allows flexi- 
bility when impressed on the end. Without any 
extra investment, a man was put on in each plan- 
ing mill, whose sole duty was to follow behind the 
grader and stamp the grade on each piece of lum- 
ber coming through the planing mill. This feature 
alone has eliminated in our mills the mixing of 
grade bundles on a truck, hence there is no pos- 
sibility of a mistake being made in putting a 
bundle of No. 1 common in a No. 2 common bin, 
or vice versa. We hasten to say that some may 
object to the grade marker following the marks 
Placed on the piece or the bundle as his guide, but 
Permit us to point out that whether the grade 
Marking is done by hand or mechanically, the 
uman element is in neither case eliminated. In 
our method, crude as it may seem, there is no 
Possible chance, nor, for that matter, any excuse 
or the stamper making mistakes. 


The very first principles of grade marking 


developed improvements in our methods of man- 
ufacturing and ghipping lumber, Mr. Farwell 
declared. This was accomplished by calling the 
graders together and explaining what the new 
system meant. They were made to realize that 
with the grade-marking system in operation 
they were linked up with the outside world and 
were consequently responsible for their com- 
pany’s reputation. Similar conferences were 
held between the superintendents, foremen and 
filers, because it soon developed that the grader 
was unable to do a good job on the sawmill 
trimmed lumber passing through the planer, 
and specific instructions were given that the 
trimmer saws must be cared for like all the rest. 
In this way they were made to feel their 
responsibility in the same degree as the graders. 
The shippers called their own conference and 
voluntarily assumed the responsibility of seeing 
that the lumber was not only better trimmed 
and properly marked but that the stock was put 
into the car in better shape. 

The marking of lumber was nothing new, Mr. 
Farwell declared, as shipments for export had 
been trade marked for over twenty years and 
foreign buyers had come to specify a certain 
trade-mark in placing orders. In view of these 


facts he believes ‘‘that within a twelve-month 
period should the subscribers of the association 
decide to grade mark, they will be given every 
aid by the American buyer,’’ who certainly is 
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just as intelligent and discriminating as the 
foreign buyer. 


Marking Tends to More Uniform Grade 


Pointing out that the objections to grade 
marking are perhaps understandable because 
it is impossible to do away with the human ele- 
ment in grading lumber, Mr. Farwell admitted 
that neither machine nor rubber stamp would 
eliminate mistakes or make corrections. 


However, he continued, grade marking tends to a 
more uniform grade, and if 60 or 70 percent of the 
subscribers will avail themselves of the simple 
methods we have described, this re-grading of 
stock will practically be eliminated, while the re- 
tailer to a degree will be getting a better average 
grade and the practice of re-grading in their yards 
will have been eliminated. 

If we are going to standardize the products of 
America, and lumber in particular, thereby to a 
degree revolutionizing some of the things that have 
held sway in American business for so long, then 
we think it is only fair to say that hand in hand 
with standardization should come grade marking, 
for when all is said and done, it is only putting 
your stamp of approval upon your own stock. 


In relating the reaction of the trade to the 
plan, Mr. Farwell stated that there had been 
fewer complaints on the quality of stock since 
grade marking had been started than for any 
like period prior to Dec. 15, and he cited in- 
stances to show the typical attitude of buyers. 
Continuing he said: 

Cost of Grade Marking by Hand 


You are all interested in the cost of grade 
marking by hand. Bearing in mind that we are 
compelled to use ordinary rubber stamps and 
ordinary, cheap stamping pads, our experience has 
been that the stamps B&better, No. 1 common, No. 
2 common and No. 3 common wore out at the rate 


of two a month, while the stamp pads hardly last 
any time. Perhaps we should say here that if we 
are going to grade mark by hand, a better quality 
of rubber for the stamps and a more serviceable 
pad will have to be made—two factors easily 
changed. On Dec. 15 we started grade marking 
all interior shipments from our three mills, and 
based upon mill production, the cost of grade 
marking has been .027 cents a thousand feet, while 
cost based on planer production was .04 cents a 
thousand. One of our mills showed a cost of a 
trifle over 1 cent a thousand, and as we expect 
to continue grade marking, we expect to reduce the 
cost by the use of better material to around 1 to 
1% cents. 

Our judgment is the subscribers should either 
grade mark lumber or not grade mark lumber. Our 
judgment, too, is that the association should di- 
vorce itself from any machine or idea of invention 
of a machine. While it is not our intention, of 
course, to say anything detrimental to any grade- 
marking machine now in process of perfection, 
still we can not help thinking that if the subscrib- 
ers will go home, make the necessary arrangement 
for the use of the Southern Pine Association’s 
grading stamps and start grade marking lumber, 
the first major step will have been taken. If it 
costs you too much a thousand to grade mark the 
way we do, the natural conclusion is you will seek 
a more improved method, and if some machinery 
will fit into your plans and your planing mill more 
advantageously and do the work more economically, 
then that is the machine for you to buy. The 
thing is—start grade marking. You will be sur- 
prised how helpful it is to yourself and how little 
opposition, if any, will come to you from your 
retail trade. 

If lumbermen can get into their minds, and par- 
ticularly the sales managers, that they are selling 
something besides boards, the rest will be easy. 
More and more in American life do we realize that 
one of the principal assets to any business is its 
service. And we know of no better way of illus- 
trating the relationship that lumber bears to ser- 
vice to the other fellow than for the mill to grade 
mark a board and pass it on as an honest piece of 
goods to the man who ultimately buys it as a 
part of the bungalow he is building for a home. 


Architects Would Welcome Precise Marking 


President Weiss, of the Louisiana chapter of 
the American Institute of Architects, then 
stated that architects are supposed to know 
all about all building materials, but ean not 
do this without the codperation of manufactur- 
ers. He stated that architects would welcome 
standardization and precise marking. 

G. E. Melliff, of San Antonio, Tex., speaking 
for the retailers, said grade marking would be 
one of the best of many good things done by 
the manufacturers for the benefit of retailers. 
The retailer is the manufacturer’s salesman, 
and the manufacturer has largely left the whole 
problem of selling to the retailer. There are 
crooks among retailers as well as among all 
other classes of men. If stock is regraded, then 
prices and standards mean nothing. Many re- 
tailers know little about grades, and the mark- 
ing would be of practical benefit to them. It 
would help them with the publie by curing the 
suspicion of doubt which has hung over the 
lumber business. It would help them in local 
competition, for one or two grade jugglers in a 
town can demoralize the business of all the rest. 

In answer to a question about the situation 
if lumber were not up to grade, Mr. Melliff 
suggested that the inspector place a stamp on 
the face of the board, showing the number 
of the inspector and carrying the statement that 
it was regraded by the Southern Pine Associa- 
tion and was such and such a grade. This 
would show that regrading was done by the 
Southern Pine Association and would indicate 
that the retailer was watching carefully the in- 
terests of the customer. 


WEDNESDAY AFTERNOON 


John W. Blodgett, of Grand Rapids, Mich., 
stated that the manufacturer was aware of 
the protection afforded to him as well as to 
the public by grade marking. He told of in- 
terviewing the president of the American In- 
stitute of Architects and of persuading him 
of the value of standardization, and stated he 
intended to call this further protection to the 
attention of the institute. 

J. W. Link, of Houston, Tex., stated he had 
been convinced for a long time of the value of 
grade marking, but had felt some doubt about 
the machine for doing it. Hand stamping as 
practiced by Mr. Farwell seems to have set- 
tled this difficulty. All manufacturers ought 
to begin this practice together. It will be 
necessary to advertise this protection very 
widely in order to call it to the attention of 
the once in a lifetime buyer. 

Adolph Pfund, of Chicago, stated that re- 
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tailers have all along been favorable to grade 
marking. The retailer in general is a quality 
man, but local price war may develop bad 
practices. Marked lumber will be protection 
to the honest dealer in such a situation. The 
more manufacturers who get into line, the 
greater the protection will be. The retailer 
needs the sincere confidence of the public. 
There can be no good reason against the pro- 
posal, 

A resolution was then voted on and carried 
by unanimous rising vote. Charles 8. Keith 
then offered a motion that grade marking be- 
come effective April 1. This was earried. 

WEDNESDAY AFTERNOON. 

At the afternoon session, George W. Cart- 
wright, of Los Angeles, Calif., spoke on 
‘“Problems of the Hour.’’ The theme of his 
address was legislative interference with busi- 
ness and a defense of private property. 

He was followed by Harry Atwood, of Chi- 
cago, who explained the growth of the move- 
ment for understanding the Constitution. 
This movement grew out of a speech he made 
several years ago before this association. He 
described the oratorical contest in which 
more than a million high school students are 
writing orations dealing with the Constitu- 
tion. 

C. C. Sheppard, of Oakdale, La., presented a 
resolution of sympathy to W. T. Murray, who 
was unable to attend on account of illness in 
his family. The resolution was adopted. 

John H. Kirby, of Houston, Tex., called at- 
tention to the origin of the constitutional 
movement sponsored by Mr. Atwood, and 
urged all members to continue their support. 
Denounces Shipping of Substandard Lumber 

Kdward Hines presented a_ resolution, 
which was adopted, denouncing the practice 
of certain manufacturers shipping substand- 
ard lumber and calling upon the National 
Lumber Manufacturers’ Association to take 
appropriate action to bring the stand of the 
Southern Pine Association against this prac- 
tice to the attention of the public. Several 
members spoke for this resolution. 

C. C. Sheppard was asked to present briefly 
the gist of the report Mr. Murray was to have 
made in regard to the standardization pro- 
gram. He stated the association had a right 
to be proud of the prompt action in adopting 
the standards and of the completeness of put- 
ting them into effect. As a result, the asso- 
ciation has a high standing in the opinion of 
industry as a whole. 


Advertising and Trade Extension Activities 

The activities of the advertising and trade 
extension committees during the last year were 
set forth in a joint report submitted by R. B. 
White, of Kansas City, chairman of the ad- 
vertising committee, and E. J. Hurst, of Brook- 
haven, Miss., chairman of the trade extension 
committee. Thanks to the efforts of these two 
departments, southern pine is known more ex- 
tensively than at any time in the past. It was 
pointed out that the association’s plan books 
are in the hands of dealers throughout the south- 
ern pine consuming territory, and the merits of 
its merchandising displays are becoming so 
widely known that many dealers have been led 
to install permanent sales and display rooms 
of their own. 

Display advertising in national magazines and 
trade periodicals, which has done so much to 
establish the popularity of southern pine, will 
be continued, although the size of the advertise- 
ments will be cut down to permit greater con- 
tinuity in appearance. As the year develops 
it is expected that the present campaign will 
be extended to include all the principal items 
manufactured from southern pine. 

It was further reported that the dealers’ helps 
service has been developed to a point where 
about 1,700 of the best southern pine dealers 
are regular buyers and distributers of the asso- 
ciation’s plan books and 9,000 other dealers 
use them more or less regularly. In five years 
$117,000 has been collected from this service 
with an annual loss on dealers’ accounts of less 
than $25 a year. An important addition to 
the service will soon be made in the form of a 
plan book showing one hundred designs of 





driveway lattice arches, driveway pergolas, lat- 
tice gates, fences, screens ete. Separate plan 
sheets will also be published showing groups 
of the various designs. Several hundred mer- 
chandising displays showing popular finishes in 
interior trim are also in preparation. 

More attention will also be given to the con- 
tractor this year than ever before. It is the 
plan of the departments to furnish him with 
information such as specifications for laying 
and finishing southern pine floors, painting 
southern pine interiors etc. Literature that will 
aid architects to properly specify southern pine 
will be distributed. 

Reviewing further the activities of the two de- 
partments, the report brought out that the asso- 
ciation’s publications have enjoyed a wide dis- 
tribution in the last year and have been favor- 
ably received everywhere. Numerous inquiries 
have been handled, newspapers encouraged to 
establish special departments devoted to home 
building, and the association’s movie ‘‘ From 
Log to Lumber’’ witnessed by about a million 
people. 


Work of Rail and Equipment Department 


The report of the rail and equipment depart- 
ment was presented by E. J. King, manager. 
According to Mr. King, the total value of 
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material disposed of last year through the de- 
partment was $520,926. 

Following a brief discussion of insurance 
matters by several members, John H. Kirby 
introduced a resolution commending the work 
of the Lincoln Memorial University in Ten- 
nessee and asking the directors to provide in 
any way they saw fit the timbers to be used 
in building the new hall of citizenship. This 
was warmly seconded by Mr. Hines and car- 
ried unanimously. Dr. Hill, the chancellor, 
responded in an eloquent speech of thanks. 


The final speech was by the veteran chief 
counsel, Judge Lucas. The judge reviewed 
the program of the meeting, which he called 
one of the greatest ever held by the associa- 
tion, and recalled a number of matters sug- 
gested to his mind by the addresses. In re- 
gard to the suit against the association, he 
stated that nothing had been heard of it for 
a year and he was waiting for the Govern- 
ment to take the next step. 

President Frost then declared the meeting 
adjourned. 


DIRECTORS’ MEETING 


At the executive session of the board of di- 
rectors, March 23, intimate business affairs of 
the association were transacted and reports and 
recommendations of the various committees 
were approved, or acted upon. The directors 
voted to contribute $5,000 a-year to codperate 
in the work being done by the American Wood 
Preservers’ Association, in promoting the treat- 
ment of lumber and timber when suitable, with 
preservatives for better utilization of forest ma- 
terial. The directors also decided to lend the 
association’s exhibit material to the Louisiana 


——— 


subscribers of the association, for use in their 
exhibit at the Southern Exposition to be held 
in New York City next May. 

The invitation of the Kaul Lumber Co., of 
Birmingham, Ala., offering the use of its plant 
at Tuscaloosa, Ala., to the association in cop. 
ducting experiments in the kiln drying of long. 
leaf yellow pine, was accepted by the directors 
and this work will begin shortly. 

In adopting the report of the grading com. 
mittee, the directors approved the action of its 
representatives upon all matters connected with 
the national lumber standardization program. 
The reports of the grade-marking committee 
and of F. H. Farwell, of Orange, Tex., who 
conducted the experiments in grade marking by 
use of hand stamps, were given approval by the 
directors, as was the joint report of the com- 
mittees on advertising and trade extension, of 
the last year’s work and plans for future activi- 
ties. 

The report of the forestry committee, includ- 
ing a number of resolutions which are to be 
presented to the general meeting of subscribers 
Tuesday afternoon, was approved by the direc- 
tors, who also adopted a resolution endorsing 
and recommending the adoption in the public 
schools of the South of the text book, ‘‘Ele- 
ments of Conservation,’’ written by Garrard 
Harris, member of the editorial staff of the 
Birmingham (Ala.) News. 

The directors, upon recommendation of the 
transportation committee, authorized continua- 
tion of the compilation and publication by the 
association’s traffic department of its own 
freight rates on southern pine lumber. A reso- 
lution also was adopted by the directors to the 
effect that the executives of the railroads be 
informed that the directors of the Southern 
Pine Association feel that the industry is being 
burdened by unjustifiable advances in freight 
rates on southern pine, and that the railway 
executives be asked if anything beneficial in 
regard to this situation can be accomplished by 
a joint conference between the railroad execu- 
tives and representatives of the Southern Pine 
Association. 

BANQUET OF OLD TIMERS 
[Special telegram to AMERICAN LUMBERMAN] 
NEW ORLEANS, LA., March 25.—One of the 

most pleasant events in connection with the 
Southern Pine Association annual was the Dutch 
treat banquet of old timers, held in the Roose- 
velt Hotel last night. Approximately seventy- 
five lumbermen, who had been in the business 
continuously for more than twenty-five years, 
sat around the festal board, sang old time songs, 
exchanged experiences of the early days of 
lumbering, told stories and altogether had a 
delightful time. 

F. H. Farwell, of The Lutcher & Moore Lum- 
ber Co., Orange, Tex., presided as toastmaster. 
He explained that the idea of this old timers’ 
gathering grew out of a suggestion made last 
fall at Memphis, when he, Eli Weiner, of the 
Angelina County Lumber Co., Keltys, Tex., 
James Boyd, of the Lumber Trade Journal, and 
A. L. Ford, of the AMERICAN LUMBERMAN, were 
gathered about a table in the hotel dining room. 
Mr. Boyd was asked to compile a list of those 
eligible, and this first old timers’ meeting was 
so successful that it probably will be made an 
annual feature. 

A lumbermen’s quartet, composed of E. V. 
Folsom, of Orange, Tex.; E. J. Hurst and L. J. 
Hollands, of Brookhaven, Miss., and A. D. 
Wickes, of Jackson, Miss., rendered a number of 
old songs and led the singing of many other old 
time choruses. 

Experiences were related and stories told by 
Mr. Farwell, the toastmaster, and E. A. Frost, 
Frost-Johnson Lumber Co.; Frank Wisner, East- 
man Gardiner & Co.; W. E. Gates, Crossett 
Lumber Co.; Charles S. Keith, Central Coal & 
Coke Co.; S. H. Bolinger, S. H. Bolinger & Co.; 
John H. Kirby, Kirby Lumber Co.; J. R. Buck- 
walter, a patriarch from Union, Miss., and 
Harry Giesy, of Columbus, Ohio. The latter 
passed around an advance ecard used by him 
when selling Little River soft pine in 1896, this 
ecard having been reproduced from the North- 
western Lumberman. The occasion truly was 
a pleasant one, and in bringing it to a close, 
Mr. Farwell suggested that next year the old 
timers bring their wives to the dinner with them. 
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Missouri and Illinois Retail Dealers in Joint Convention Discuss 
Credits, and Other Merchandising Problems 


Home Building, 


[Special telegram to AMERICAN LUMBERMAN] 

Sr. Louis, Mo., March 26.—The joint con- 
vention of the Southeast Missouri Retail Lum- 
ber Retailers’ Association, Northeast Missouri 
Lumbermen’s Association, Central Missouri As- 
sociation of Retail Lumber Dealers, and South- 
ern Illinois Retail Lumber Dealers’ Association 
brought together about eight hundred retailers 
and ladies prepared to enjoy to the fullest meas- 
ure the three days of instruction, inspiration 
and entertainment provided by the program 
committees and the St. Louis dealers who played 
the part of hosts in a most hospitable and gen- 
erous manner. The Black Cat also was every- 
where in evidence as was to be expected in this 
stronghold of Hoo-Hoo. The St. Louis Hoo-Hoo 
Club provided an active and efficient reception 
and courtesy committee whose members did 
much to make the stay of the visitors pleasant. 


Convention Opens with Luncheon Session 


The convention began with a luncheon at 
12:09 p. m. in the Palm Room of the Hotel 
Chase, more than 500 persons being present 
when the meeting was called to order by L. E. 
Clark, vice president Huttig Sash & Door Co., 
who presided at the luncheon. The invocation 
was delivered by ‘‘Parson’’ Peter A. Simp- 
kin, Grand Chaplain of the Coneatenated Order 
of Hoo-Hoo, who referred feelingly to the tor- 
nado which had devastated sections of southern 
Missouri and southern Illinois. He expressed 
the hope that something good would come out 
of the convention not only for lumbermen and 


the lumber industry but for the service of 
humanity as well. 
The good feeling that existed manifested 


itself at the outset, when first a representative 
of the Southeast Missouri association gave nine 
‘‘yahs,’’ followed by similar greetings from 
members of the Central Missouri, Southern Ili- 
nois and Northeast Missouri associations. 

Mr. Clark declared that this was one of the 
largest gatherings of its kind in this section 
and that it was the first time that four associa- 
tions had ever met in a unified convention, 
which was all the more remarkable, he said, 
because St. Louis was not loeated in the terri- 
tory served by any one of the four associations. 

The Country Club orchestra, a group of young 
men, enlivened the occasion with ‘‘jazz’’ se- 
lections, and there was community singing led 
by John M. Lyon of LaHarpe, Ill., president 
of the Western Illinois Retail Lumber Dealers’ 
Club. Parson Simpkin led the crowd in giving 
the Hoo-Hoo yell, which could be heard beyond 
the confines of Forest Park, adjoining the hotel. 
A baritone singer also rendered several solos. 
The ladies were present in force, and altogether 
it was a most festive affair. 

Mr. Clark introduced W. T. Findley, see- 
retary to Mayor Kiel, who acted as the sub- 
stitute for the city’s executive, who was ill. 
Mr. Findley said that lumber had played a 


big part in the advancement of the world. ‘It 
was lumber of which the Cross upon which 
Christ was crucified was made,’’ he said. He 


paid a tribute to the ladies, adding that he did 
not know why women wanted the ballot, as they 
have always ruled the world anyway. 

“St. Louis is the capital of the Mississippi 
Valley, ’? he said. ‘*Formerly it was renowned 
for its breweries and booze. Now we are proud 
of our community spirit and our shoes. Once 
we boasted of our beer, now we call attention to 
the fact that we have the largest filtration 
plant and the purest water. Our community 
Spirit was shown in the passage of an $87,000,- 
900 bond issue to make our beautiful city more 
beautiful, ?? 

Paul W. Brown, editor of the Executive’s 
Magazine, spoke for the St. Louis Chamber of 
Commerce, He is chairman of the industrial 
committee of the chamber. Mr. Brown’s wel- 
come breathed the spirit of the woods, and he 
related his experiences in the camps and mills 
of northern Michigan and Wisconsin. He re- 
ferred to the disastrous tornado. Et) 4s 


wonderful, the share that the lumber industry 
plays in the work of relieving distress,’’ he 
said. 


There is nothing more characteristically Amer- 
ican than the lumber business. It is as American 
as the Stars and Stripes. The lumber industry 
has always kept. pace with every great movement 
in American life. Here in St. Louis where so many 
lines and influences of this great industry have 
converged, it is a pleasure to remember this. 

Some of the lumber that was brought here in 
the pioneer days may not have been of the grade 
it should have been. While there may have been a 
few crooks engaged in the lumber business, I re- 
member the big men of the industry who stood 
four square against all practices that were crooked. 
Many firms were known for producing better grades 
than others. 

The lumber industry has had a great history. 
Nothing has been a greater force in the upbuilding 
of this country. It required courage, and heroism 
to work in the woods. He told several instances 
timber and 


of the heroism of the workers in the 
mills of northern Wisconsin. 

There is something about the companionship of 
clean, white boards that is good for a man, con- 
tinued the speaker. 
than ever. 


The cities use more lumber 
Industries of whatever character, even 
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if their object is to produce something that sup- 


plants lumber, are great consumers of lumber. 
More lumber was used in building the conerete 
frames of one of St. Louis’ big buildings than if 
the posts and beams had been of lumber. The 
lumber business is here to stay. 
Snark Extends Welcome of Hoo-Hoo 
A. weleome on behalf of Hoo-Hoo was ex- 


tended by James H. Allen, of St. Louis, Snark 
of the Universe. Mr. Allen told of the part 
members of the order were playing in the re- 
ception of the delegates, and said that Hoo-Hoo 
were ready and eager to act as errand boys, 
chauffeurs, or to get dance partners for the 
retailers. He had some fun at the expense of 
Mark M. Elledge, Elledge Lumber Co., Corinth, 
Miss., formerly a member of the Supreme Nine 
of Hoo-Hoo, whom he made stand up and be 
pointed to as a ‘‘wifeless lumberman.’’ 

‘¢The lumberman is no longer a stranger in 
a strange land,’’? said the Snark, ‘‘We have 
members of the order all over the land, and 
there are forty-three Hloo-Hoo clubs to whom 
Hoo-Hoo may look for a friendly hand.’’ 

The responses to the addresses of welcome 
began with that of A. C. Gauen, of Collinsville, 
Ill., president Illinois Lumber & Material Deal- 
ers’ Association, who was referred to by Mr. 
Clark as three-times mayor of Collinsville and 
two-times president of his association. He 
spoke of the value of such get-together meet- 
ings as this, and explained that in Illinois 
they had the district plan in the organization 
of lumber dealers, there being nine districts, 
each holding at Jeast one meeting and some two 
and three meetings annually. 

Mr. that he felt that Missouri 


Gauen said 


was Illinois’ best neighbor, and that while they 
were proud of Chicago and regarded it as the 
best city in the world, they liked to come to 
St. Louis. 

As the representative of the three Missouri 
associations represented at the association, 
Cliff G. Seruggs, of Jefferson City, president 
of the Central Missouri Association of Retail 
Lumber Dealers, responded for that State. Hoe 
urged an exchange of ideas at the convention, 
so that all might profit thereby. ‘‘Do not 
think that your ideas will not be worth any- 
thing,’’ he said. ‘‘It may be that what you 
know will help the other fellow, and that what 
he knows will help you. We folks in the ‘tank’ 
towns are sometimes suspicious of the people 
in the larger cities until we meet them,’’ he 
added, ‘‘and then we find that they are human 
just as we are.’’ 

Mr. Clark asked O. B. Archibald, president 
of the Southern Illinois Retail Lumber Dealers’ 
Association, Charles E. Kiefner, president of 
the Southeast Missouri Retail Lumber Dealers’ 
Association, and Karl D. Miller, president of the 
Northeast Missouri Lumbermen’s Association, 
to stand, and they were applauded. 

Mr. Clark referred to the sudden death on 
Sunday last of Henry A. Boeckeler, vice presi- 
dent of the Boeckeler Lumber Co., of St. Louis, 
and Parson Simpkin said a word of prayer for 
him, eulogizing the dead lumberman for his 
fine character. 

The meeting then adjourned, the various as- 
sociations going into executive session. 


HOLD SEPARATE BUSINESS MEETINGS 


Not more than an hour was devoted Tues- 
day afternoon to executive sessions of the 
four associations holding the unified conven- 


tion. Two of the associations elected officers. 
The Southern Illinois Retail Lumber Deal- 
ers’ Association appropriated $500 to the 


American Red Cross for the relief of those 
stricken by the cyclone in southern Illinois 
and southern Missouri. These officers were 
reélected: 

President—O., B. Archibald, Cairo. 

Vice-president—F. C. Wenthe, Effingham. 

Seeretary-treasurer—H. L. Zeigler, Carmi. 

Directors—J. H. Mallonee, Harrisburg; H. H. 
Sonneman, Vandalia; J. B. Bruso, Collinsville; 
Ned Langan, Cairo; and two new members, Isaac 
Hill and Edward Blankenship. 

A ‘*Better Homes’’ advertising campaign 
was discussed by the Northeast Missouri 
Lumbermen’s Association, but action was de- 
ferred until the annual meeting of the asso- 
ciation, which will be held in Macon in June. 
The election of officers also will take place 
then. 

The Southeast Missouri Retail Lumber 
Dealers’ Association reélected these officers: 

President—Charles E. Kiefner, Perryville. 

Vice president—W. B. Massey, Bonne Terre. 

Secretary—W. C. Henry, Poplar Bluff. 

Treasurer, Otto Pfefferkorn, Chaffee. 


The Central Missouri Association of Retail 
Lumber Dealers discussed business conditions 
and association matters in an informal way. 
Election of officers was deferred until the 
summer meeting to be held in July. 


Big Hoo-Hoo Class Initiated 
The first evening of the convention was de- 
voted to a big Hoo-Hoo coneatenation, held in 
the ball room of the Chase. Fifty-one candi- 
dates, ineluding St. Louisans and Missouri 
and Illinois lumber dealers, were initiated into 


the order. The concatenation was in charge 
of Frank J. More, St. Louis representative 
for the W. R. Pickering Lumber Co., Vice- 


everent Snark for the eastern district of Mis- 
souri. Snark of the Universe James H. Allen, 
Supreme Senior Hoo-Hoo A. J. Hager, Lan- 
sing, Mich.; Grand Chaplain P. A. Simpkin, 
and Mark M. Elledge, of the Elledge Lumber 
Co., Corinth, Miss., a former member of the 
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Supreme Nine, took part in the ceremonies. 
Following the concatenation, a buffet supper 
was served, Hoo-Hoo being joined in this by 
the ladies who had earlier gone to the theater 
party at the American Theater. 


WEDNESDAY MORNING 


The second day’s general session of the con- 
vention was called to order in the Crystal 
room of Hotel Chase at 10 o’clock Wednes- 
day morning by Julius Seidel, president Julius 
Seidel Lumber Co., who presided and intro- 
duced the speakers. The room was well filled, 
about 500 lumbermen being present. 

In his opening remarks, Mr. Seidel gave a 
history of the development of the lumber 
business in St. Louis. ‘‘If there is any city 
in the United States that understands the 
manufacturing, distribution and merchandis- 
ing of lumber, it is St. Louis,’’ he said. ‘‘St. 
Louis got its first lumber from Pennsylvania 
in 1810, and in 1838 Wisconsin crowded out 
that market with its white pine. The Eau 
Claire Lumber Co., with which I started my 
lumber career in 1882, had four sawmills with 
a production of 128,000,000 feet annually. 
Twenty million feet annually was rafted to 
St. Louis. 

‘‘The cost of towage from Wisconsin was 
90 cents a thousand feet, wharfage at St. 
Louis was 20 cents and the cost of hauling it 
to the yards was 40 cents, a total of $1.50. It 
now costs from $16.50 to $23.50 for freight 
on lumber. This freight rate is one of the 
reasons for the present price of lumber.’’ 

When the white pine forests were exhausted 
St. Louis began to draw southern pine, cotton- 
wood, oak and gum from Missouri, he said, 
and later from the South and now the western 
country. Mr. Seidel gave a long list of lum- 
ber consuming industries in St. Louis. 

‘*America’s Great Need,’’ was the subject 
of a talk given by J. F. Bryan, secretary of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation. ‘‘America does not need any more 
money; we have money enough to do all that 
we want to do. We have the best financial 
system in the world. The savings deposits 
in the United States on Dee. 31 last amounted 
to $21,000,000,000. The United States does 
not need more production. We do not need 
any more consumption. We are the greatest 
consuming people in the world. What Amer- 
ica needs is a more intensive love of home 
and country, more respect for the Declaration 
of Independence and the Constitution of the 
United States. By this we will have a higher 
type of citizenship and there will be no dan- 
ger of Bolshevism or anarchy. Plant in the 
hearts of the people that every man should 
have his wife and children living in a home 
of their own, and we will make more rapid 
steps toward a higher civilization and a 
higher type of citizenship.’’ 


Should Further Home-Owning Movement 


Mr. Bryan then launched into the subject 
of home-owning and told why the lumbermen 
should further the movement in every way. 
He pointed out that the field was big, as 45 
percent of the population of the United States 
are tenants. There are exceptional towns, he 
said, like Elgin, Lll., where 84 percent of the 
homes are owned by those who live in them, 
and Park Ridge, [ll., where the percentage of 
owned homes is 90 percent, the highest in the 
country. 

Mr. Bryan said that he had made fifty-one 
speeches to organizations throughout Illinois 
on the value of home-owning to the commu- 
nity. He had always explained that this was 
not a job for the lumber and building ma- 
terial dealer alone, but that it was something 
in which the whole community should join 
hands. 

The speaker took issue with the lumber 
dealer who is prone to agree with the cus- 
tomer that lumber and building materials are 
high and that it is ‘‘cheaper to rent than 
own a home.’’ ‘‘Perhaps it is, if you look 
only at dollars and cents, but if that is your 
only idea of a home, you have the wrong con- 
ception of your object in life. Homes are an 
investment in character building that is de- 
veloping citizenship. It is a contribution to 





the highest type of American citizenship. It 
is helping our boys and girls get started in 
life and giving them the experience of a 
happy childhood.’’ 

Mr. Bryan urged that lumbermen cooperate 
with the building and loan associations as a 
means of encouraging home-owning. 

The lumber dealer is the biggest man in the 
community, bigger than the banker, because 
the banker operates on other peoples’ money 
and the lumber dealer operates on his own, 
said Mr. Bryan. 


‘*Business Men in Politics’’ 


Charles E. Kiefner, president of the South- 
east Missouri Retail Lumber Dealers’ Associa- 
tion, Perryville, Mo., which, under his direc- 
tion, has become one of the few lumbermen’s 
associations which have as members every 
eligible person in the district served, was the 
next speaker. Mr. Kiefner is a former mem- 
ber of the Missouri legislature, and was 
elected to Congress last November from the 
Thitteenth Missouri district. As Mr. Seidel 
pointed out, he is well qualified to speak on 
the subject assigned to him, ‘‘Business Men 
in Politics.’? Mr. Kiefner spoke as follows 
in part: 

We have reason to be proud of our business, for 
we are engaged in a line of activity that adds 
greatly to the sum total of human happiness. We 
are engaged in a patriotic business, because we are 
the medium whereby homes are provided for the 
people. Where there are no homes, there is no pa- 


triotism. Home is the pot of gold at the end of 
life’s vari-colored rainbow. Home is the founda- 
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tion stone upon which civilization rests. Men have 
died in its defense in every age, in every clime. The 
lumber business is elevating as well as inspiring. 
It satisfies the longing that many of us feel for a 
life of usefulness. No other business, in my judg- 
ment, can compare favorably with it. 

My message today is to reiterate the warning to 
the business men of the nation to take a more 
active part in politics, both for their own good and 
for the good of the whole people. Someone may 
say, Well, just what is meant by politics? and I 
reply, politics is the science of government, whether 
it be the government of a business, of a church, of 
a school or of a whole people. It is the govern- 
ment of a people of which I am speaking today, 
and let it be understood in this address when I 
speak of business men I mean those who are en- 
gaged in carrying on the commerce of the nation, 
not lawyers or doctors or preachers nor teachers, 
although they, too, are business men in the strict 
meaning of the term. 

Business men, those who carry on the commerce 
of the nation, too often fail in their civic duties. 
Some of them neglect to register; they fail to at- 
tend political discussions; they scorn the candi- 
dates’ approach ; they dodge taxes as a virtue; they 
vent their wrath upon governors and upon legis- 
latures. They lampoon and lambast Congress, they 
repudiate the ballot, they designate as crooks and 
purloiners of the public funds, all those who affili- 
ate with Government in any way, nor pause to con- 
sider what ill effect their action may have upon the 
perpetuity of the Republic. To that class of busi- 
ness men I appeal for a change of heart. The gov- 


ernment of a people is a sacred duty not to be 
lightly disregarded. Since this is a government of 
the people, by the people and for the people, as was 
stated by the immortal Lincoln in his Gettysburg 
address, it becomes obvious that it is the duty of 
each individual to help sustain it, and the only way 


it can be done is to take an active part. The sta. 
tistics of the elections in the last twenty years dig. 
close the fact that only one-half of the people vote 
at the present time. If the decline continues at 
the same ratio in the next twenty years as took 
place in the last twenty, only one-fourth of the 
people will attend the elections, of those who have 
the legal right to vote. Such conditions need to be 
remedied, and I for one believe the business men 
can help to do it, because I fear they are the great. 
est offenders among the stay-at-home voters, par. 
ticularly in the large cities. 

Lumbermen as a class of business men, I believe 
to be more free of faults or transgressions against 
good citizenship (and active participation in poli- 
tics is nothing more nor less than good citizenship) 
than those of any other class and yet not wholly so, 
To illustrate the point. When I became a candi. 
date for Congress, not a few of my lumbermen 
friends turned up their noses, deprecating my ac- 
tion. They extended doleful commiseration, pro. 
found sympathy and condolence as if I were dead 
or about to pass away. Some of them thought that 
I was about to commit suicide, so great was their 
horror of politics. Let me remind business men 
who feel that way that business and politics go 
hand in hand in this country. They are inseparably 
interwoven, one with the other. If the govern- 
ment is bad, business will be bad and vice versa, 
Some great statesmen and politicians in our his. 
tory have been great business men. George Wasb- 
ington was the best business man of his day. A 
visit to Mount Vernon, where his old records are 
kept, to the old Masonic Temple at Alexandria, or 
to the Congressional Library, will confirm the 
statement, 


Interesting Topics Discussed 


E. D. Whiteside, of Fort Scott, Kan., spoke 
on ‘*Tiny Town,’’ a conception of the Cham- 
ber of Commerce of Springfield, Mo. The 
houses in Tiny Town were first built to a scale 
of one-half inch to the foot. There were sev- 
eral hundred of them, no two alike. The new 
Tiny Town will have 1,200 houses, which will 
be built on a scale of one-inch to the foot, 
will have regular streets, alleys and lawns, 
and there will be a mayor and other officers 
just as a regular city has. He pointed out 
the advantages to the lumber dealer of ‘‘ Tiny 
Town.’’ 

Ray Durham, of Harrisburg, a director of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation, spoke on ‘‘Relations Between Deal- 
ers.’’ He declared that ‘‘a business man is 
no bigger in business than he is as a man,’’ 
The problem of the dealers are those of living 
together, he said, and these problems are 
not solved by individuals. ‘‘Individuals may 
give birth to the idea,’’ he continued, ‘‘but 
to reagh the goal many are needed in process 
of development, and therefore we come back 
to what men have always known, but not 
always have they understood; that is that 
man’s mental processes make him a com- 
plexity. Man must survive; he must be a 
unit in society and he must through all that 
he undergoes be better and bigger and 
broader in his conceptions or the race will not 
advance.’’ 

F. M. Hartley, manager of the Ives-Hartley 
Lumber Co., Baldwin, Kan., vice president of 
the Southwestern Lumbermen’s Association, 
brought greetings from that association in an 
informal talk. He especially urged that lum- 
bermen codperate with the manufacturers in 
the sale of short-length lumber. He told of 
a customer going into a Kansas yard the 
other day and asking for a 2x6x32 fir board, 
and insisting upon that size. After much 
trouble the dealer got the long board for the 
customer, only to learn that he wanted to get 
eight 4-foot pieces out of it. Needless to say, 
the dealer then sold the man 4-foot boards 
and both profited. 


Stresses Importance of Reforestation 


E. A. Sherman, associate forester United 
States Forest Service, Washington, D. C., 
spoke on ‘‘Reforestation.’?’ He explained 
that Unele Sam was in the business of sell- 
ing lumber, making 5,000 to 6,000 sales an- 
nually amounting to about 1,000,000,000 feet 
from the forest reserves. The speaker de- 
elared that reforestation is a national prob- 
lem, which in itself is a national indictment. 
America, he said, is a nation that came into 
possession of the most easily worked forests 
on the globe, which if we had handled with 
anything like reasonable prudence there 
would not now be a problem of reforestation. 

Mr. Sherman said that America was Ccon- 
suming four and one-third times more wood 
than her forests grew. Lumber is as essential 
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to a man as air and life itself, he said. He 
explained the operations of the national for- 
ests and Jauded the work of Amos Pinchot 
and Theodore Roosevelt in saving them. 
These forests are now but the tag ends, 158,- 
000,000 acres that have been developed into 
one of the great resources belonging to all the 
people. 

The speaker urged the establishment of the 
office of forestry commissioner in Missouri. 
He explained in detail the workings of the 
Weeks law, and urged that Missouri enact 
legislation to take advantage of its provisions 
in the establishment of forest reserves. 


Missouri reached the peak of its lumber 
roduction in 1909, when its forest products 
were worth a little short of $724,000,000, since 
when there has been a gradual decline, the 
production in 1923, the last year for which 
figures are available, being less than $179,- 
000,000, the speaker said. He did not urge 
the adoption of European plans for reforesta- 
tion, but the adaption of their policies to 
meet American conditions. 


A. W. Holt, Minneapolis, Minn., in an ad- 
dress on ‘‘Bid Estimating,’’ explained his 
system, which has been presented to readers 
of the AMERICAN LUMBERMAN previously in 
reports of other conventions where he has 
spoken on the same subject. 


The session adjourned about 1:30. and fol- 
lowing luncheon, the dealers and the ladies of 
the party went on a sight-seeing tour of the 
city. 

THE BANQUET 


More than eight hundred persons attended 
the banquet given Wednesday evening by the 
St. Louis 1925 lumber convention committee 
to the visiting lumbermen and their wives. 
The big Palm room of the Hotel Chase was 
crowded to the limit and an overflow crowd 
was served in the main lounge. L. M. Tully, 
chairman of the program committee, presided. 
Seated with him at the speakers’ table were 
Mrs. Tully, H. C. Gorbet, chairman of the ex- 
ecutive committee, and Mrs. Gorbet, Con- 
gressman and Mrs. Charles E. Kiefner, Snark 
J. H. Allen, Parson P. A. Simpkin, Julius 
Seidel, chairman of the finance committee, 
and Mrs. Seidel, and Congressman Newton. 
The entertainment feature of the program 
was elaborate. A male trio sang a number 
of songs and a numbers of young women also 
sang. A scarf dance and a minuet were grace- 
fully performed by a group of girls. An 
orchestra played and there was dancing dur- 
ing and after the dinner. A humorous talk 
was given by Andy Gump, the comic strip 
character being cleverly represented. Short 
talks were given by Mr. Seidel and Mr. Allen. 
Mr. Newton discussed ‘‘Rates and Transpor- 
tation’’ in which he made a plea for the de- 
velopment of the country’s waterways. Trans- 
portation is the great problem of this country, 
he said, and the only solution is the use of the 
waterways. The speaker urged that lumber- 
men use the Federal barge line operating on 
the Mississippi River and said that lumber 
from the west Coast should come via the Pan- 
ama Canal and the river to St. Louis. 


THURSDAY MORNING 


[Special telegram to AMBRICAN LUMBERMAN] 
Sr. Louis, Mo., March 26.—The roundtable 
discussion on Thursday morning, in which all 
the associations took part, was presided over 
by A. J. Hager, of the A. J. Hager Lumber 
Co., Lansing, Mich., former president of the 
Michigan Retail Lumber Dealers’ Association 
and a member of the Supreme Nine of Hoo-Hoo. 
He was introduced by L. M. Tully, chairman 
of the program committee, and past Snark of 
Hoo-Hoo, who mentioned Mr. Hager as a pos- 
sibility for the office of Snark at the annual 
meeting. 

Mr. Hager said that lumbermen should be 
proud of their business, which meant the selling 
of homes ‘‘upon which the civilization of this 
country depends.’’ He said it was necessary 
that lumbermen should know their business 
even more than men engaged in other lines 
should know theirs. Lumbermen owed it to 
themselves to make reasonable profits, he 


said. He explained that some of the problems 
that must be solved would be discussed. 

‘*Credits and Collections,’’ was the subject 
discussed by A. C. Gauen, president of the Illi- 
nois Lumber & Material Dealers’ Associa- 
tion. The necessity for fixing a definite date 
of settlement and sticking to it was declared 
by the speaker to be most important in the 
granting of credits. The date should be made 
a part of every contract at the time of the sale. 
It should be predicated upon the financial sol- 
idity or ability to pay of the person who makes 
the contract. 

‘¢The stronger the impression made upon the 
customer that the terms imply that at a certain 
specified time must come a settlement, the sooner 
will that creditor realize that here is a credit 
system, and the better it will be,’’ said Mr. 
Gauen. 

‘¢The credit business has grown within the 
last few years. I find that some Illinois re- 
tailers have outstanding accounts amounting 
to more than their stock inventories. I think 
that is a very bad condition. Accounts re- 
ceivable should not be more than the total 
volume of sales for two months. For instance, 
if you do $10,000 worth of business a month, 
your accounts receivable should not be more 
than $20,000. It is dangerous beyond that 
point.’’ 

Mr. Gauen discussed the French debt to the 
United States, and said that if this country 
had fixed a definite date and terms for set- 
tlement, it would have eliminated the quib- 
bling that has prevailed. He spoke of the 
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importance of dealers in a community work- 
ing together to promote better credits, and 
said that manufacturers of lumber had great 
difficulty in educating the retail lumber deal- 
ers to the importance of definite dates for the 
settlement of bills, and declared that it was 
the retailers’ duty similarly to educate the 
contractors and the public generally. 

Dealers should work with the legitimate con- 
tractor, the one who really realizes the value 
of credit, thereby assisting the good con- 
tractor in his fight against scalawags—all to 
the interest of the retail lumber dealer, Mr. 
Gauen pointed out. ‘‘In extending credit, it 
is essential to consider the character of the 
applicant. The character of a man is best 
shown in his handshake—a good sturdy hand- 
shake usually carries with it a good character, 
while a flabby handshake denotes a weak 
character and a poor credit risk.’? Mr. Gauen 
said that the tendency of the times, extrav- 
agance and the purchase of luxuries, all of 
which obligations are paid before the lumber 
dealers, make it necessary to use caution in 
the granting of credits. 

E. C. Robinson, president of the E. C. Rob- 
inson Lumber Co., St. Louis, operating retail 
yards in southeast Missouri and northern Ar- 
kansas, asked ‘‘ what looks best to the banker, 
a big stock of lumber or a big lot of outstand- 





ing accounts?’’ Mr. Gauen said that the lum- 
ber was preferable to most bankers, although 
others preferred accounts, depending upon 
market conditions. Mr. Robinson thought that 
the lumber was better, as that represented 
eash. No matter how good the customer 
might be, he did not feel he had really sold 
the lumber until he got cash for it. 


Effect of Interest on Collections 


The question of charging interest was 
brought up, 7 percent being the rate agreed 
upon by the Illinois association to apply on de- 
ferred payments. Mr. Robinson said that the 
rate made little difference, as the lumber in 
the yard increased more in value than the 
interest charged. Mr. Gauen thought that the 
charging of interest did have the effect of 
hastening payment by those who disliked this 
charge. 

J. G. Waddell, of Kansas City, Mo., mana- 
ger of the Adair Lumber Co., operating six- 
teen retail yards in Missouri and Kansas, said 
that last year the company’s accounts ran 
from thirty-five to one hundred and five days, 
the average being seventy-two days, while in 
1923 the average was only fifty-nine and one- 
half days. The Adair yards were in towns 
ranging from 400 to 15,000 population, and 
most of the customers are farmers. 

A. W. Holt, of the Holt-Bid Service Co., 
Minneapolis, Minn., went into details as to its 
system of estimating, illustrating his points 
with a miniature house. In answer to ques- 
tions by Cliff G. Scruggs, of Jefferson City, he 
advised the making of a guaranteed bid, 
rather than the list of materials. 


Volume That Justifies Delivery Service 


‘Truck Costs,’’? discussed by Joseph J. 
Springman, Springman Lumber Co., Alton, 
Ill., brought out some interesting figures on 
truck operation. Mr. Springman said that a 
condition where no deliveries were necessary 
was ideal. ‘‘The dealer who employs dray- 
men to make deliveries for him should install 
delivery service if his sales amount to $15,000 
or more per year and he has a yardman who 
ean act as driver. The smaller dealer prob- 
ably would not be justified in maintaining a 
delivery department. Oftentimes immediate 
delivery service is quite an asset to the dealer 
who ean render it.’’ Mr. Springman pointed 
out that one of the dangers of motor truck 
operation is the wide range in which de- 
liveries could be made, thus causing some 
dealers to encroach upon the territories of 
others. Alton has 20,000 population. 


Details of Truck Operating Cost 


The Springman company’s delivery service 
costs 3 percent of its sales. It operates four 
trucks, two 1-ton Fords, one 2-ton and one 
4-ton, the latter a Packard, which is in good 
condition after six years’ service. Its trucks 
operate on an average of 260 days a year. The 
cost of operating them, including the wage of 
the driver, averages 29 cents a mile, and with 
the driver’s wage omitted the cost is 12 cents 
a mile. The average mileage per gallon of 
gasoline is 6.6 miles. The amount charged off 
for depreciation is 334% percent. Mr. Spring- 
man said that the company uses a roll-off 
body, so that lumber is unloaded easily. 

Mr. Waddell expressed the belief that the 
lumber dealer who did only a $15,000 annual 
business could not afford an automobile, nor 
an extra man in the yard. He agreed with 
Mr. Springman that it would be far better 
if the dealer could get along without delivery 
service, which was usually forced by compe- 
tition. 

Mr. Staples, of Mt. Vernon, asked about the 
cost of loading lumber from cars, but Mr. 
Springman was unable to give him any figures 
on this operation, as the Springman com- 
pany’s yard is on a railroad track, and most 
of its receipts are of carlots, which are un- 
loaded directly into the yards. 


Suggests Codperative Delivery Service 

Julius Seidel, of St. Louis, Mo., discussed 
the handling of lumber in yards. His com- 
pany uses tractors, and the cost of these is 
charged to piling expense. Mr. Seidel sug- 
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gested the operation of trucks on a ‘‘taxi- 
cab’’ basis, the lumber dealers in each com- 
munity organizing a separate company to con- 
duct the delivery, paying for service as they 
used it. Greater efficiency and lower costs 
would result, he said, if in addition to haul- 
ing lumber such a cooperative delivery com- 
pany could also haul other commodities at a 
profit. 

H. J. Coleman, of Chicago, was unable to be 
present on account of having undergone an 
operation, and the subject assigned to him, 
‘‘Know Your Costs,’’?’ was handled by Mr. 
Hager, who explained the workings of the cost 
system installed by the National Retail Lum- 
ber Dealers’ Association. The many ad- 
vantages of the plan, including the perpetual 
inventory system, were pointed out by Mr. 
Hager. Figures showing the cost of doing 
business by retail lumbermen were of such a 
wide range as to be ridiculous, he said. Some 
dealers do not allow themselves a salary, and 
probably they are not worth it, if they do 
not. 

Mr. Hager said that it was important that 
retailers have some standard system of know- 
ing their costs, so that when they came to 
conventions or held other meetings they could 
all talk the same language. 

Importance of Accurate Cost System 

Mr. Seidel emphasized the importance of an 
accurate cost system, and told of the diffieul- 
ties attendant upon the installation of such 
a system. St. Louis has thirty-six parent 
yards, with a total of fifty yards. The alloca- 
tion of expenses had been a vexing problem. 
Some years ago twelve yards agreed to having 
«a survey made, which cost $3,600. Later, 
twenty-three yards made a survey, which cost 
$11,000. The dealers all laid their cards on 
the table. 

‘‘One dealer was allowing only $1,800 a 
vear salary for himself. I told him I was 
willing to pay him $38,600 for his services, 
and he admitted that he was worth at least 
that much to his own business. Another deal- 
er was charging rent on an investment of 
$10,000 in ground rent, when the property was 
easily worth $35,000. ’? 

Mr. Seidel said that the members of the 
old St. Louis Lumber Trade Exchange were 
proud of their connection with this organiza- 
tion, which sought to upbuild the industry of 
St. Louis. 

Discussion on Advertising 

Advertising was diseussed by L. T. Metz, of 
Poplar Bluff, Mo. Mr. Metz urged that news- 
paper advertising be planned ahead from six 
months to a year to be effective. ‘‘Our busi- 
ness, and consequently our advertising, is dif- 
ferent from that of the drygoods merchant, 
who is overstocked on ladies’ dresses and 
wishes to sell them this week, or the clothing 
merchant who wants to be rid of his surplus 
overcoats. They can decide to do this today 
and tomorrow run an advertisement to that 
effect and get results. But we can not sell 
homes in this manner. The day of the lumber 
yard selling boards is past. Today it is the 
lumber store selling homes which can not be 
sold on the spur of the moment. We must 
first create home desire and must create it 
stronger than the mere desire for a home.’’ 

Mr. Metz declared that copy must be run at 
regular intervals and have the same general 
trend of thought, but each advertisement must 
be different. ‘‘ Nothing will kill interest in ad- 
vertisements as will running the same one five 
or six times. People get disgusted and will not 
look for them. On the other hand, if copy is 
new and interesting you need not worry about 
it being read.’’ 

Mr. Metz went into the details of the prepara- 
tion of newspaper copy. He also discussed an- 
other medium, personal letters. ‘‘ What should a 
retail lumber dealer write about?’’ he asked. 
‘*Why a home, of course, the most interesting 
subject in the United States today.’’ 

The subject of advertising was further dis- 
cussed by W. W. Wood, of New York, origi- 
nator of ‘‘ Bill Ding.’’ He said that his concern 
had just completed an analysis of 4,000 retail 
lumber advertisements, only 5 percent of which 


had any selling argument. He stressed the im- 
portance of ‘‘eye flagging’’ advertisements. 


Side Lines and Turnover 


J. R. Moorehead, of Lexington, Mo., was in- 
troduced as the son of the late J. R. Moore- 
head, one of the great men in the lumber busi- 
ness. Mr. Moorehead discussed side lines. He 
told of a clothing merchant in his town, who 
did $100,000 worth of business annually, of 
which only $20,000 was in clothing, the re- 
mainder in side lines, such as silk underwear, 
ladies’ hoisery, parasols ete. Mr. Moorehead 
related how a confectioner made 33 1/3 percent 
profit and sixteen turnovers annually on the 
sale of cut flowers. Cement and roofing were 
first regarded as side lines in the lumber busi- 
ness. Builders’ hardware was also added as a 
side line by his father. An investment of $750 
in builders’ hardware had a turnover four times 
with an average of 33 1/3 percent profit. Mr. 
Moorehead said that last year at Lexington 
his company sold 107 carloads of material dis- 
tributed as follows: Roofing 2, sand 21, rock 22, 
cement 33, sewer pipe 3, lime 3, plaster 4, brick 
1, and lumber 18. ‘‘Lumber represented only 
one-third of our business last year,’’ he said. 
““We are building service men. We are not 
retail lumber dealers. We do this to get away 
from mail order competition, as the word ‘retail’ 


gives some people an idea that they are paying — 


higher prices for merchandise. ’’ 

Mr. Moorehead said that it cost his company 
$2.16 per customer last year to make a sale, 
this being arrived at by dividing the number 
of sales by the total amount of sales. 

S. W. Arnold, of Kirksville, led a discussion 
of ‘* Building and Loans.’’? The question was 
brought out as to whether the retail lumber 
dealers should raise a fund to advertise the 
building and loan associations if the latter 
would not do it themselves. Mr. Waddell 
thought that the associations should do their 
own advertising. Mr. Scruggs said that in Jef- 
ferson City, five of the eight building and loan 
associations advertised. 

It was agreed by Mr. Waddell, Mr. Gauen 
and others that a retail lumber dealer should 
be a member of the board of directors of a 
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building association, because of the valuable ad- 
vice he could give it on building materials. 

B. E. Line, secretary of the Southwestern 
Lumbermen’s Association, who was to speak 
on association activities, was prevented by ill- 
ness from doing so, but his paper was read 
from the platform. 


Question Box Discussions 


At the opening of the convention, a box had 
been placed in the lobby in which dealers were 
invited to drop any questions that they wished to 
be taken up at the roundtable session. Several 
questions were deposited therein, but time per- 
mitted taking up only one, which was, ‘‘ Why 
Should Cement Manufacturers Expect Retailers 


to Sell Cement by the Sack and Reserve the 
Carload Sales for Themselves?’’ J. B. Bruso 
of Collinsville, Ill., answered that it was because 
the dealers have not had sufficient nerve to de- 
imand a different sort of deal from the floor. 4 
dealer said he had been in business for twenty 
years and had never made a dollar on cement, 
Another dealer immediately rose to say that hig 
cement account had proved the most profitable 
of any item handled, considering the investment 
and rapid turnover. The first dealer countered 
with the emphatic claim that unless a dealer 
can make 20 percent on his cement sales he 
loses money. 

_ A committee was appointed, consisting of Pres. 
ident Archibald, of the Southern Illinois 
President Scruggs, of the Central Missouri as. 
sociations, and Ray Durham, of Harrisburg, Ill, 
to draft resolutions, 


Farewell Luncheon 

The session was then adjourned to 1:30 p. m, 
to reassemble immediately at the farewell 
luncheon given in the Palm Room of the hotel 
at which M. E. Meacham, president of the 
Goodfellow Lumber Co., St. Louis, presided, 
The spacious room was filled to eapacity with 
retailers and their ladies. There was com- 
munity singing and several musical numbers, 
Mr. Meacham spoke of the pleasure that the 
St. Louis dealers had had in planning for this 
great meeting, preparations for which began 
thirteen months ago, proving that there is 
nothing in the supposition that thirteen is an 
unlucky number. <A. J. Hager spoke of the 
great need for an aroused public interest in 
reforestation and the work which Hoo-Hoo is 
doing along that line. Ray Durham presented 
a resolution expressing the thanks and appre- 
ciation of the retailers for the splendid hos. 
pitality and generous entertainment which their 
St. Louis hosts had provided for their enjoy- 
ment during the three days of the convention, to 
which Chairman Meacham responded in fitting 
words. 

Parson Simpkin then spoke a few words of 
farewell in his characteristically effective and 
eloquent manner, this bringing to a conclusion 
a most successful and enjoyable meeting. 


PROGRAM FOR LADIES 


If the lumbermen think that they were the 
only ones who had three days of solid enjoy- 
ment they are forgetting to consider their 
wives. Forty visiting ladies and an equal 
number of St. Louis hostesses enjoyed during 
the three days of the convention a schedule 
full of pleasure, which gave them a variety 
of occupations with plenty of time left for 
the friendly talk which forms long remem- 
bered friendships. Much of the credit for 
the success of the ladies’ part of the conven- 
tion belongs to J. C. Anderson, of the Gideon- 
Anderson Lumber Co., who acted as chairman 
of the ladies’? committee. 

Tuesday was spent in getting acquainted 
with the guests and in outlining for them the 
schedule of coming events. The ladies joined 
their husbands at noon at the weleome lunch- 
eon, and enjoyed the musie¢ of the Chase Hotel 
orchestra as well as the brief addresses. The 
various exhibits also drew a great deal of at- 
tention. The wives were favored visitors at 
the booths and they left laden with souvenirs 
enough to make their husbands groan over the 
suitcases on the homeward journey. Private 
cars conveyed the ladies to the theater Tues- 
day evening, then earried them back to the 
Chase Hotel for a buffet luncheon and dance. 

Wednesday’s program began carly and 
ended late, but it was fully attended and en- 
joyed. A shopping tour, of course, is a part 
of every visit to the city but it is a delight- 
ful exception to find it followed with a fash- 
ion show and organ recital in such a beaut 
ful auditorium as that of the Seruggs, Van- 
dervoort & Barney department store. Lunch- 
eon at the Hotel Statler was featured by 4 
talk by Parson Simpkin, who delivered 4 
glowing tribute to women, full of the true 
poetry of inspiration. Cars were waiting to 
convey the convention guests on a tour of the 
residence section of the city. A banquet and 
dinner dance made Wednesday night a repe 
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tition of Tuesday night’s success. Thursday’s 
tour of the Zoo, Art Institute and Missouri 
Botanical Gardens was thoroughly enjoyed. 


EXHIBITS FORM ATTRACTIVE FEATURE 


Very pleasing in appearance and variety were 
the exhibits, which were housed in artistically 
designed booths on the Roof Garden of the ho- 
tel The layout of the exhibit space was de- 
signed by Louis Seidel, a brother of the well 
known head of the Julius Seidel Lumber Co. 
Many compliments were expressed with regard 
to the designer’s skillful work. All booths were 
of uniform size and appearance, and decorated 
jn an attractive color scheme of white and 
green. Among the most interesting exhibits 
were those of the Lehon Co., Mule-Hide shin- 
gles and roofing, Chicago; Goodfellow Lumber 
Co. St. Louis; Frost-Johnson Lumber Co., 
St. Louis; Huttig Sash & Door Co., St. Louis; 
Exchange Saw Mills Sales Co., Kansas City, 
Mo.; Andersen Lumber Co., Bayport, Minn.; 
Central Coal & Coke Co., Kansas City, Mo.; 
Boeckeler Lumber Co., St. Louis, featuring 
Celotex and other products for which the com- 
pany is sales agent; Julius Seidel Lumber Co., 
St. Louis, and the Wiles-Chipman Lumber Co., 
St. Louis. 


HOO-HOO GLAD HANDERS ON THE JOB 


The comfort of the delegates to the conven- 
tion was well looked after by a committee com- 
posed of St. Louis Hoo-Hoo, of which Frank 
J. More, representative of the W. R. Pickering 
Lumber Co. and Vicegerent Snark for eastern 
Missouri, was chairman. 

One section of the committee maintained a 
reception booth at the foot of the west stair- 
way in the Midway at Union Station to meet 
the arrivals on incoming trains, welcome them 
and despatch them to convention headquarters 
in taxi service provided by the St. Louis hosts. 
For those who desired to breakfast downtown 


or attend to errands before going out to head- 
quarters, hand baggage was checked and de- 
livered at the Chase Hotel later. 

Another section of the Hoo-Hoo committee 
was in charge of the information booth at the 
Chase, while still another group was stationed 
in the main lounge of the hotel to assist in the 
registration. : 

‘“TIn addition to these services, it became the 
duty of Hoo-Hoo to introduce the delegates 
to one another, answer questions as to meet- 
ings and other matters, direct delegates to such 
places as they may want to go or see, and, as 
Mr. More put it in his instructions, ‘‘ other- 
wise comport ourselves as a bunch of good 
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fellows who want these retailers and their 
families to enjoy themselves thoroughly.’’ 


The committee of Hoo-Hoo, most of them 
salesmen, who performed a unique service in 
the history of lumber conventions, headed by 
Mr. More, follows: 

Sam R. Snoddy, H. C. Burke, J. H. Bernson, J. 
N. Heady, E. C. Lent, Huttig Sash & Door Co., 
R. P. Bransford, W. L. Waltrip, Al. J. Duensing, 
James H. Washburn, Carr Trombley Manufacturing 
Co.; George E. Kottmeier, William R. Irvin, R. R. 
Imse, G. C. Engelke, Imse Schilling Sash & Door 
Co.; V. A. Schutte, J. P. Kilgore, H. J. Kauffeld, Jr., 
G. R. Laverty, H. F. Wessel, St. Louis Sash & 
Door Co.; Miles W. Heitzeberg, Herbert Darrah, 
B. M. Jones, Julius Seidel Lumber Co.; Lawrence 
K. Price, R. L. Pisher, Goodfellow Lumber Co.; 
William F. Pfeffer, Dian Lumber Co.; C. Todd 
Clark, Great Southern Lumber Co.; C. A. Neuen- 
hahn, Central States Tie & Lumber Co.; Geo. C. 
Geary, W. T. Ferguson Lumber Co.; L. B. Oeth, 
Exchange Saw Mills Sales Co.; Eis F. Rucker, 
Alpha Portland Cement Co.; F. L. Zander, Lee 
Wilson & Co.; W. J. Lockwood, Continental Tie & 
Lumber Co.; H. C. Diringer, Gravois Planing Mill 
Co.; W. H. Goranson, Lyon Lumber Co.; Edgar 
Graham, Graham Lumber Co. 


LINE YARD MANAGERS CONFER 


St. Louris, Mo., March 25.—Managers of all 
line yards operated by the EK. C. Robinson Lum- 
ber Co., Areade Building, came to the St. Louis 
1925 lumber convention, and also attended the 
company’s regular semiannual conference. Re- 
ports of managers indicated that the prospects 
are bright for the building of many homes in 
the sections covered by the yards. Policies of 
the company were outlined in talks by E. C. 
Robinson, president, and F. M. Robinson, vice 
president. Managers present were: Joe Cun- 
ningham, Charleston; Ed Fuchs, Sikeston; Wal- 
lace Henry, Poplar Bluff; A. C. Ross, Kulin; 
Don Fitzgerald, New Madrid; Vernon Smith, 
Lilbourn; John Gardner, Campbell; J. Barron, 
Kennett; J. C. Davis, Senath, Mo.; Charles 
Goessling, Piggott, Ark., and EK. D. Ferguson, 
Blytheville, Ark. 


Retailers Express Views on Business Prospects 


Catno, ILL.—The business situation looks good 
tous. There is a lot of building in progress and 
contemplated in our city this year. Last year was 
a good one, but this year promises to be even 
better. Thus far this year our business shows 
a good increase as compared with last. Home 
building is proceeding actively, and there also is 


considerable other construction, such as _ school 
buildings and business structures. We are mak- 
ing quite extensive improvements and additions 


to our own plant, including a new office and store 
building, and mill.—O. B. ARCHIBALD. 


LA Harpr, ILL.—Business is improving. The 
higher prices of wheat and hogs, especially the 
latter, have helped a lot. Farmers are beginning 


to buy. Just the day before starting for the 
convention we sold a $1,500 barn bill. Every 
time we have a few days of sunshine business 


picks up. On the whole the situation looks very 
encouraging.—JOHN M. Lyon. 


PERRYVILLE, Mo.—Business in our section of 
the State appears to be definitely on the upgrade. 
On the whole I regard the situation as quite 
Satisfactory, with prospects of further improve- 
ment.—CuaArLES E. K1EPNER. 


Harrispurc, Inn.—On account of the shutdown 
of coal mines, business in our section is not as 
good as we could wish. Usually the mines are 
operating for at least six weeks beyond this time, 
and the stoppage of the wages of hundreds of 
miners for that length of time of course is seri- 
ously felt in the lumber trade as well as in all 
other lines. However, there is some lumber busi- 
ness, and we are looking for a pretty good trade 
to develop in about sixty days.—Ray Duruam. 


Cairo, Inu.—P. T. Langan, dean of the Cairo 
lumber fraternity, was an interested participant 
In the convention, and usually surrounded by a 
sToup of friends. He was accompanied by Mrs. 
Langan. As usual, Mr. Langan was optimistic 
Tegarding the business outlook, saying: ‘Things 
are brightening up right along, and everything 
Points to a good trade—nothing phenomenal prob- 
ably, but a good steady business.” 


JEFFERSON City, Mo.—We are going to have 
Jefferson City is preémi- 
Eighty-five percent of the 


& good building year. 
hently a city of homes. 


residents own their homes. We have always be- 
lieved in aiding home builders all we could and 
have extended financial aid to deserving persons 
to help them to attain the goal of home ownership. 
There is considerable home building under way 
right now, and more will be started as the season 
progresses. The outlook for the farmers of our 
section is the best in five years.—L. L. Orr. 


COLLINSVILLE, ILL.—Right in our immediate 
section business is poor on account of the shut- 
ting down of some of the coal mines, but taking 
the State as a whole business is good and the out- 
look very favorable.—A. C. GAUEN. 


EFFINGHAM, ILL.—Things look pretty favorable 
in our section of the State. We don’t look for any 
sensational gain in business, but a good steady 
volume. In facet, if business continues as good 
with us as it has been for the last four years, we 


shall be well satisfied. ‘The farmers of our sec- 
tion are largely engaged in dairying and _ there- 


fore have not felt, to the same degree, the vicissi- 
tudes that have beset those who have concen- 
trated on the grain crops.—IF. C. WENTHE. 


LEXINGTON, Mo.—We have an unfavorable local 
condition in that the coal mine area is partly closed 
down, but notwithstanding this we are doing a 
fair business and look for an average year. Farm 
conditions are better than they have been for three 
years, and it is reasonable to look for some increase 
in trade from that source.—JAMES R. MOOREHEAD. 


BARNETT, Mo.—There is not much in sight right 
now, outside of repair work and small farm con- 
struction such as chicken houses ete. If our farm- 
ers raise a good crop this year and get a fair 
price for it we ought to have pretty good business 
this fall—J. D. BrapsHaw. 


COLLINSVILLE, ILL.—The coal mine situation in 
our section of the State is a great handicap to 
business at this time, though this of course is a 
more or less temporary condition, and we are 
expecting a better trade later on.—JOHN Bruso. 


East St. Louis, Itu.—There is still a con- 
siderable shortage of houses in our city, particu- 
larly of those of moderate cost, suitable for 
the usage of earning classes. So construction in 


that line is going forward quite actively, and 
there also is a big volume of semi-public or insti- 
tutional building under way, including a large 
hospital, two or three churches, and other struc- 
tures apart from residences.—C. A. EWING. 


Fercuson, Mo.—Conditions in our territory (the 
company operates eleven yards in northern 
Missouri) are picking up and we look for an im- 
provement of 20 percent over last year. Farmers 
in our section, as in many others, have felt the 
effects of speculation and over-expansion, but are 
gradually getting their old obligations cleaned up 
and will soon be in shape to make needed improve- 
ments.—D. R. Firzroy, C. J. Harris Lumber Co. 


JEFFERSON City, Mo.—The outlook is favorable 
for good business. Building is active in our city; 
forty or fifty houses now under way and many 
more planned. The farm situation also is im- 
proving, and on the whole everything looks very 
encouraging.—CLIFF G. SCRUGGS 

‘TAYLORVILLE, ILL.—Business in our line does 
not seem to be opening up much as yet, but we are 
looking for a good trade a little later.—R. C. 
JONES. 


Makes Profit from Pulp Mill Fumes 


Bocatusa, La., March 23.—It is announced 
that the Bogalusa Paper Co. has adopted and 
placed in operation a system for the recovery of 
turpentine, pine oil and alcohol from the fumes 
generated during the ‘‘cooking’’ of wood pulp. 
R. H. Laftman, general manager of the com- 
pany, explains that while the process has been 
used for some time by European mills, the Boga- 
lusa installation is the second of its kind in the 
United States. The recovered byproducts have 
to go through a refining operation, but it is 
estimated that the Bogalusa operation will pro- 
duce, by this additional utilization process, 
about 150,000 gallons of turpentine, 30,000 gal- 
lons of wood alcohol and 30,000 gallons of pine 
oil per annum—worth about $150,000 at current 
market prices—netting a healthy profit through 
byproducts recovered from wood pulp fumes 
hitherto considered ‘‘ waste.’’ 
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Southern Millwork Men Discuss Bidding and New Catalog — 
Peddlers Hit by Skit—Need for Advertising Is Seen 


SHREVEPORT, LA., March 23.—If an invitation 
extended at the closing session [A report of the 
first session appeared on page 61 of the March 
21 issue.—EpITor] of the first quarterly con- 
vention of the Southern Sash, Door & Mill- 
work Manufacturers’ Association here at the 
closing business session Thursday afternoon 
is accepted, the July meeting of the or- 
ganization will be held in Chattanooga, Tenn. 
The invitation was extended by W. P. McBroom, 
of the Lookout Planing Mills, who is second 
vice president of the association and was among 
the active participants in the discussions here. 
It was not definitely decided, however, where 
the next meeting will be held, and a referendum 
vote of the members, President E. M. Oettinger 
indicated, may be taken through a questionnaire 
circulated by Secretary C. B. Harman. 

Some of the members, especially those re- 
siding east of the Mississippi River, left here 
Thursday afternoon on the same train with 
Mr. Enochs, who invited all the members to 
stop over at Jackson Friday morning and visit 
the plant of his company, which, by the way, 
is one of the oldest and largest in that part 
of the country. Other members remained here 
for the closing entertainment features, which 
included a sight-seeing trip to Caddo Parish 
oil fields, of which Shreveport is the hub, and 
members of the Hoo-Hoo fraternity stayed over 
Thursday night for a concatenation, the first 
staged here in a long time, at which seven 
‘‘kittens’’ were initiated into the mysteries of 
the great lumbermen’s order. 

The final formal speechmaking of the con- 
vention was during a luncheon at the City Club 
Thursday afternoon, at which the local members 
of the association were hosts. The feature ad- 
dress at this luncheon was delivered by Clarence 
W. King, a Shreveport architect, who spoke 
on the furnishing of plans for small houses. 
Mr. King stressed the importance 
of members of the association securing com- 
petent architects in having work of this kind 
done. 

Report of Resolutions Committee 


A concluding feature of the final business 
session of the convention was the receipt and 
adoption of the report of the committee on 
resolutions, consisting of: J H. Mubherin, 
Augusta, Ga.; William Roberts, New Orleans, 
La., and W. M. Walsh, Little Rock. The 
resolutions placed the association on record as 
endorsing the Clarke-MeNary law, and urged 
the members to support the measure, and also 
put the association on record ‘‘as regretting 
the failure of the International Woodwork 
Institute to receive support sufficient to carry 
out the advertising campaign which had been 
contemplated, and recommending that the asso- 
ciation and its members reaffirm their former 
approval of the solid support of the institute 
and instruct the delegates to the Millwork Cost 
Bureau meeting at Chicago next month to do 
everything in their power to revive it and give 
their hearty support should it be revived.’’ 

In the open forum Thursday several short 
talks were made, including one interspersed 
with witticisms by D. C. Mitchell, Durham, N. 
C., who related a number of his business expe- 
riences. Parson P. A. Simpkin, chaplain of 
Hoo-Hoo, urged the lumbermen to profit from 
the excellent lessons taught at the Shreveport 
meeting, praised them for holding quarterly 
meetings, and urged them to stand firmly for 
their prices when they believe they should re- 
ceive those prices. 

President Oettinger spoke on the Interna- 
tional Woodwork Institute’s proposed trade- 
mark, saying that he disliked the emblem and 
suggesting that there be provided one that will 
show millwork plants manufacturing finished 
products. 


Remodeling Campaign Is Praised 


The AMERICAN LUMBERMAN came in for some 
praise from President Oettinger in an address 
on ‘‘advertising and plan book service,’’ one of 


the most interesting talks of the Thursday ses- 
sion. Mr. Oettinger referred especially to what 
his own firm does in the matter of advertising, 
saying it believes in advertising. The first 
call, he said, is created by advertising; to get 
subsequent calls, however, takes merit, he 
said. To keep a customer the firm must give 
something of merit, was his conviction. Feeling 
that the public isn’t so very familiar with the 
term ‘‘millwork,’’ he uses the term ‘‘wood- 
work’’ in his advertising. He also uses a 
trademark, ‘‘Olumbo,’’ which, he finds, calls 
attention to the particular firm. He said he 
didn’t believe in taking ‘‘ads’’ collectively, 
but as individuals. His firm, he stated, aims to 
spend not less than 1 percent and not more than 
2 percent of its.sales on advertising. 

Mr. Oettinger exhibited copies of advertise- 
ments he has used, containing photos of struc- 
tures for which his firm furnished the woodwork 
products, giving the names of contractor and 
architect as well as his own firm. The plan 
has proven effective. He showed copies of plan 
books which the firm distributes, using care to 
place the copies where they will produce best 
returns; also copies of a book sent to archi- 
tects and contractors; and of house organs, with 
data applying anywhere. 

He also exhibited copies of remodeling ex- 
amples provided by the AMERICAN LUMBERMAN, 








E. M. OETTINGER, 
Greensboro, N. C.; 
President 


Cc. B. HARMAN, 
Atlanta, Ga.; 
Secretary 


showing ‘‘Old Homes Made New,’’ which he 
said, have proved popular and beneficial, not 
only to those with materials to sell, but to 
owners of the property. He said he used in his 
newspaper advertising cuts relating to these 
plans, showing how houses may be remodeled at 
reasonable cost. 

Mt. Oettinger also called attention to adverse 
advertising and cautioned the members to be 
careful about dealing with persons looking for 
“suckers. ’’ 


Commends Retail Lumber Associations 


W. A. Robinson, president of the Robinson- 
Slagle Lumber Co., of Shreveport, and a director 
of the National Retail Lumber Dealers’ Associa- 
tion, spoke on the importance of retail associa- 
tions and said that his firm considered money 
spent for memberships in them as profitably in- 
vested. He exhibited copy of an accounting 
system recommended by the national organiza- 
tion whereby tab can be kept easily on custom- 
ers as regards payment of their accounts. 

D. C. Mitchell, of Durham, N. C., led the 
discussion on the importance of a southern mill- 
work catalog, pointing out that the southern as- 
sociation needs this catalog for use, in addition 
to the standard catalog published for the en- 
tire industry at Chicago. Florida, it was 
stated, not only uses the southern catalog but 


also has a special catalog for use in that State, 

Ashton Glassell, secretary of the general con. 
tractors’ association of Shreveport, in an ad. 
dress on the uniform millwork contract, en. 
dorsed this contract. He urged millwork men 
not to sign the bonds of sub-contractors and 
not to continue the practice of indemnifying 
these contractors. He scored some of the gl. 
leged ‘‘barnyard contractors.’? He urged that 
a stipulated contract be furnished contractors, 
and advocated a discount for cash. Mr. Glassell 
termed the lien law an ‘‘expensive luxury,” 
His talk was largely along the lines of a talk 
made at the opening session by W. H. Werner, 
president of the Shreveport general contractorg 
association, who denounced the practices of ir. 
responsible contractors and cautioned millwork 
people and others against the evil of ‘‘ peddling 
bids,’’ and the ‘‘bargain counter,’’ and who 
predicted that unless this evil is stopped the 
responsible contractors will have to go out of 
business within the next five years. 


Phil Branton in speaking of the publicity 
work of the architectural bureau, which has 
been endorsed by the association, pointed out 
that a great deal of construction work can be 
fostered by sending out to prospective builders 
literature showing home designs and estimated 
costs of buildings of different types. 

““Ts It Practical and Profitable to Make a 
Blanket Bid?’’ was discussed by W. P. Me- 
Broom, J. Harold Mulherin and Charles F. Goll, 
jr. The two latter said they employed the 
blanket bid and found it satisfactory; they did 
not use the blanket bid on lumber, but only for 
millwork. Mr. McBroom said he did not use the 
blanket bid system. 

Albert Steves, jr., of San Antonio, Tex., led 
a discussion on the International Woodwork In- 
stitute, speaking especially in favor of active 
support being given this institute. 

Especially interesting features of the pro- 
gram were practical demonstrations by the Viec- 
toria Lumber Co., of Shreveport, testing lum- 
ber for moisture; and by the I. C. Enochs 
Lumber & Manufacturing Co., of Jackson, Miss., 
making duplicate details. 

F. L. Houston of the National Dry Kilns, 
Indianapolis, Ind., in conjunction with the 
Victoria Lumber Co., put on the moisture test 
demonstration, using the Evapercenter machine 
manufactured by the Humidity Control Co., of 
Indianapolis, it was announced. An electric 
furnace for dry samples was also used in con- 
nection with the demonstration, through which 
it was explained how samples of wood are 
weighed, with scales and balance, the samples 
placed in the oven and baked at certain tempera- 
tures, and then placed back in the scales and 
weighed. The difference in weight between 
the times of weighing is figured out so as to 
arrive at the original percentage of moisture. 


Tells of Duplicating System 


M. S. Enochs, of the I. C. Enochs Lumber 
& Manufacturing Co., of Jackson, gave a talk 
on the system used by his company in making 
duplicate details or impressions by use of what 
was referred to as the ‘‘gelatine duplicator,”’ 
a duplicating machine. 

A report by the catalog committee, A. S. 
Parker, High Point, N. C., chairman, read by 
Secretary C. B. Harman, recommended adop- 
tion of the new molding book, to be used as far 
as possible until publication of a new catalog 
is deemed necessary. A vote of thanks was 
given the national molding committee by the 
association when it adopted the committees 
recommendation. 

The relationships committee reported on ef- 
forts being under way to get architects and 
contractors to provide certain detailed drawings 
and to adopt a system of awarding contracts 
on millwork, which was discussed later 1n the 
meeting. 

In a stirring talk, supporting the recom 
mendation of the board of directors, vice pres! 
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dent G. C. McBroom urged the use of a technical 
engineer or expert, thoroughly informed on the 
industry, who can ‘‘show the short row’’ to 
the members. He said such a man would mean 
a large saving. 


Urges Advertising of Southern Woods 


Pushing the uses of southern wood products 
was one of the most prominent subjects at the 
convention, another being enlargement of sup- 
port of the Millwork Cost Bureau, Secretary 
W. P. Flint, of Chicago, having addressed the 
gathering on the latter subject. The resolu- 
tio adopted on pushing southern woods, offered 
by J. H. Mulherin, of Augusta, Ga., was in 
full as follows: 


Having great confidence in advertising, with the 

realization that as the public reads so does it think 
act. 

“> with the thought, that unless the public is 
informed regarding the merits of our material and 
of the proper use of same that it is led away 
from the use of same. 

And with the idea that unless we take the initia- 
tive ourselves toward informing the public that 
it will not be informed at all. 


Be it resolved, That it is the sense of the mem- 
pers of the Southern Sash, Door & Millwork Manu- 
facturers’ Association that each of its members 
who is engaged in the manufacture of millwork 
made of yellow pine, cypress, gum, tupelo, oak, 
poplar, chestnut or any other southern wood should 
undertake forthwith to advertise such material 
as extensively as the situation now seems to de- 
mand and in doing so, that every honest and rea- 
sonable effort be made to induce our southern 
architects, contractors, dealers, as well as all 
others, to give due preference or consideration to 
same. And 

Be it further resolved, That it is likewise the 
sense of the members of the Southern Sash, Door & 
Millwork Manufacturers’ Association that some 
concerted action should be taken, more especially 
by the larger factories or those engaged in the 
nee of stock sizes along the same lines. 
An 


Be it further resolved, That the president of the 
Southern Sash, Door & Millwork Manufacturers’ 
Association is authorized to appoint a committee 
of eleven, one from each State, to study and in- 
vestigate the situation during the next four months 
and make report of its findings and recommenda- 
tions to the membership at its next general meeting 
to be held during the month of July, next. 


Mr. Mulherin spoke briefly on the subject, 


‘*Shall we push the sale of sash, doors and 
millwork made of southern wood?’’ saying: 


My firm having been engaged in the manufac- 
ture of sash, doors and millwork for a number of 
years, both of stock and special sizes, principally 
of southern yellow pine and cypress, we are indeed 
very much interested in codperating with any ef- 
forts that may be undertaken to push or further 
the sale of same. 

It seems to us that unless we wake up and ad- 
vertise extensively both individually and collec- 
tively in a measure equal to the Pacific coast peo- 
ple, as well as others who are pushing their sales 
from the outside into our territory that we may 
as well become prepared to meet the day when 
about all that customers will ask for in connection 
with their orders will be the framing lumber in 
southern pine. 

It is folly to say that yellow pine and cypress 
are not suitable for making sash and doors, for 
practically every State in the South has been built 
and civilized with these woods. 

We acknowledge the consistency of the use of 
other material for certain work and have no fight 
to make in that direction, but we do wish to take 
this opportunity to say that if we will advertise 
and push yellow pine and cypress that we can 
increase the sale. 

Many of our members at this time are engaged 
in putting themselves out of business as far as 
manufacturing is concerned and are drifting into 
the game of buying and selling which is all right 
if they prefer to do business that way—but— 

We have a duty to our Southland and to our 
customers as well as to ourselves as manufactur- 
ers, to do everything we can to keep the cost down 
and to preserve our resources for our own use. 

Whenever we discontinue entirely the manufac- 
ture of sash and doors of southern pine and cypress 
we may expect a corresponding advance in price of 
Pacific coast goods, for it is supply and demand 
which governs selling prices, and with the southern 
supply reduced or removed entirely it will make a 
very important difference. 

Our failure to properly advertise the use of 
millwork made of southern wood is operating 
against us every day and we are in favor of begin- 
ning a concerted movement to advertise it by all 
members who are so interested. 

If we are not in favor of doing this then would 
we not better discontinue the manufacture of 
southern wood and concentrate on something else? 

The whole thing resolves itself to the proposi- 
tion of, Do we as manufacturers wish to continue 
the use of southern woods? Do we or do we not? 
If we do then let’s get busy and go at it in the 
latest or most modern way. If we do not, then 
let’s say so and devote our energies to something 


else. 
Spider Club Presents Skit. 
One of the biggest entertainment ‘‘hits’’ at 


North Carolina Pine Association 


{Special telegram to AMERICAN LUMBERMAN] 

NorFoLtk, VaA., March 26.—The thirty-sixth 
annual convention of the North Carolina Pine 
Association was held here today with a good 
attendance. President F. G. Davies called the 
meeting to order at 10 o’clock and, while hav- 
ing no prepared address, thanked the members 
for their coéperation and expressed the pleasure 
he had received in serving them. Secretary 
John M. Gibbs then delivered his annual report, 
reviewing the activities of the association in the 
last year. 

The annual report of the committee on costs 
and values was presented by W. S. Riddick, 
chairman. Attention was called to the fact that 
several of the association’s reports had been sent 
to non-members, and a committee was appointed 
to investigate the prospects of making a charge 
for this service in the future. The secretary 
also authorized a list of second-hand machinery 
wanted by members, in the Southern Pine Asso- 
clation’s book. 

R. L. Woodward, chairman of the inspection 
committee, gave a resumé of reinspections made 
and conferences with mill inspectors. He stated 
that the new rules would not be presented today 
48 certain changes in definitions of grades had 
been made at the Chicago standardization con- 
ference, and until these were considered by the 
subcommittee, the pine people will not present 
rules for action. He said that the standardiza- 
tion conference had adopted a standard molding 
book, and that the North Carolina Pine Asso- 
Clation’s inspection committee recommended the 
adoption of this book and the purchase of suffi- 
tient copies for distribution. The recommenda- 
tion was also made that the charge for rein- 
spection to nonmembers be placed at $15 a 
day and expenses. The committee urged the 


necessity of at least three mill inspectors who 
would meet yearly. 

G. J. Sherry, chairman of the membership 
committee, was unable to be present because 


Note: A complete report of the annual 
meeting of the North Carolina Pine As- 
sociation will appear in the April 4 issue 
of the AMERICAN LUMBERMAN.—EDITOR. 





of an accident. However, his report showed 
the association’s present membership to be 130. 
Bunch & Hernsberger, Lincolnton, Ga., 8S. W. 
Mullis & Son, Peachland, N. C., and Thomas 
O’Berry, Wilmington, N. C., were elected to 
membership in the association. 

Walter Walton, manager of the associa- 
tion’s insurance department, reviewed the 
work done in the last year and urged greater 
care by millmen around plants to reduce rates 
and losses. Wilson Compton, secretary-man- 
ager of the National Lumber Manufacturers’ 
Association, was introduced and in an able 
address outlined the activities of his associa- 
tion and gave his opinion on the business situ- 
ation and political activities. W. J. Strobel, 
traffic manager for the association, was unable 
to be present as a rate hearing care in Mem- 
phis today demanded his presence there. His 
report, covering rate matters affecting lum- 
bermen and the progress made in the last 
year, was read by the secretary. It was ex- 
tremely interesting and will be distributed 
to the members that they may more thor- 
oughly digest it at their leisure. 


The secretary was instructed to send a tele- 
gram to G. J. Cherry, of Charleston, 8. C., 
regretting his absence. At this point John L. 
Cobbs, of Wilmington, N. C., director of pub- 
lie relations for the Atlantic Coast Line Rail- 
road, gave an outline of the railroads’ pro- 
gram for handling traffic this year and told 
how much money had been spent for cars ete. 
during the last three years. Much of the 
railroads’ success in handling freight was 
made possible through codperation with the 


the convention was the Spider Club’s presenta- 
tion at a dinner on Wednesday evening of a 
millwork comedy skit prepared and staged by 
Secretary C. B. Harman, through which the 
evil of ‘‘ peddling bids’’ was exposed. 

Two scenes were shown. One was the office 
of the contractor, and the other the office of 
the architect. About the walls of the contrac- 
tors’ office were several pertinent signs, some 
of which read: ‘‘Honesty is the best policy,’’ 
*“In God we trust,’’ ‘‘ Notice, material men, 
we have your bid beat 10 percent; sharpen 
your pencil;’’ ‘‘We do not countenance ped- 
dling of bids.’’ Another sign said: ‘‘ We have 
your bid beat 20 percent.’’ 


The contractors’ office, as the curtain was 
first rung up, showed the contractor, the boss, 
returning with his plans and announcing cap- 
ture of the job. He carried a grip from which 
were taken empty cigar boxes and whiskey 
bottles, indicating that somebody had been 
‘‘treated’’ before the job was landed, although 
his firm’s estimate was lowest by many thou- 
sands. Having taken the job so low, he an- 
nounced that sub-contracting figures would have 
to be cut. Then the fun begins, aided and abet- 
ted by the stenographer, a gum-chewing, roug- 
ing, rolled-stockinged, ear-ringed, bob-haired, 
bad-spelling, talkative flapper, represented by 
Jack Trigg, who was a show by himself, or 
‘*herself.’? 

Calhoun Allen played the part of ‘‘Tom 
Quack,’’ the hard-boiled estimator, who car- 
ried out the instructions of the boss, Secretary 
Harman, as ‘‘Mr. Hookum,’’ so successfully 
that the sub-contractors chop their bids and 
the architect accepts the changes without con- 
sidering the complaints of sub-contractors, ex- 
cept to take their charges ‘‘ under advisement,’’ 
after the contract has been signed. 

E. A. Frost, president of the Southern Pine 
Association, was toastmaster. He commended 
the millwork organization for the resolution it 
adopted to push the use of southern wood prod- 
ucts, declaring that this was similar to action 
taken by the pine manufacturers, as southern 
woods are as good as the best anywhere. 


Holds Annual 


shippers, he said. The railroads appreciated 
this service, he added, and want to keep in 
close touch with their patrons. 


Grace J. Landon, statistician of the Na- 
tional Lumber Manufacturers’ Association, 
spoke on the gathering and dissemination of 
statistics, stating that production statistics 
were available and efforts are now being made 
to secure figures covering distribution. 


Charles Hill, of New York, when called 
upon for a talk, read the address delivered 
by him last week at the meeting of the Na- 
tional-American Wholesale Lumber Associa- 
tion in Atlantie City, N. J., dealing with in- 
tercoastal shipments of lumber and the dif- 
ficulties encountered in this trade. 


The afternoon session opened at 2 o’clock. 
Judge F. S. Spruill, general counsel, reported 
on his activities and urged the importance 
of conservation and reforestation. Various 
other committees also reported. 

F. G. Davies, of Charleston, S. C., was re- 
elected president of the association and a full 
list of officers and directors chosen. F. 8. 
Spruill, jr., of Rockymount, N. C., delivered 
an interesting address on the difference be- 
tween the old school and the new school of 
folks. This was greatly enjoyed. 

After various communications had been dis- 
posed of the convention adjourned, and the 
new directors met and reélected John M. 
Gibbs, secretary-treasurer, and F. 8. Spruill, 
general counsel. 

At the banquet, which will be held at 7 
o’clock this evening, Judge Spruill will 
preside as toastmaster and William A. Hug- 
gins, of Kansas, and Dr. W. Warren Giles will 
be the main speakers. This function will be 
attended by the ladies and many guests as 
well. 
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March 28-April 4—Milwaukee Home Show, Auditorium, 
Milwaukee, Wis. 


April 3—Eastern Lumber Salesmen’s Association, 
sellevue-Stratford Hotel, Philadelphia, Pa. Annual. 


April 6-11—Home Complete Exposition, Manufacturers’ 
Building, Indianapolis, Ind. 


April 8-10—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual. 


April 10—New Hampshire Lumbermen’s Association, 
Hotel Carpenter, Manchester, N. H. Spring meeting. 


April 14-15—Central Kansas Lumbermen’s Association, 
Memorial Hall, Salina, Kan. Spring meeting. 


April 14-16—Lumbermen’s Association of Texas, Beau- 
mont, Tex. Annual. 


April 15-16—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 


April 16-17—-Mlillwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 


April 21-22—Appalachian Logging Congress, 
Hotel, Cincinnati, Ohio. Semiannual meeting. 


April 22—Plywood Manufacturers’ Association, 
torium Hotel, Chicago. Spring meeting. 


April 28-29—National Lumber Manufacturers’ Associa- 
tion, Chicago. Annual. 


May 1—General Standardization Conference, Washing- 
ton, D. C. 


May 4-6—Associated Cooperage Industries of America, 
Gayoso Hotel, Memphis, Tenn. Annual. 


May 5-6—Hardwood Manufacturers’ Institute, 
Chisca, Memphis, Tenn. Annual. 


May 7-8—Florida Lumber & Millwork Association, Or- 
lando, Fla. Annual, 


May 8-9—American Construction Council, Hotel Bilt- 
more, New York City. Spring meeting. 


May 12-14—National Fire Protection Association, Con- 
gress Hotel, Chicago. Annual. 


May 15-16—Plains Retuil Lumbermen’s Association, Am- 
arillo, Tex. Annual. 


May 20-22—Chamber of Commerce of the U. 8. A., New 
Washington Auditorium and New National Chamber 
Building, Washington, D. C. Annual. 


May 25-28—National Association of Puchasing Agents, 
Milwaukee Auditorium, Milwaukee, Wis. Annual. 


June 11-12—National Hardwood Lumber Association, 
Brown Hotel, Louisville, Ky. Annual. 


June 19-20—Pacific Northwest Millwork Association, 
Grays Harbor, Wash. Quarterly meeting. 


June 22-24—Lumber Trade Golf Association, The Gris- 
wold, New London, Conn. Annual tournament. 


June 24-26—National Foreign Trade Council, Olympic 
Hotel, Seattle, Wash. Annual. 


Plans for Hardwood Institute Annual 

MEMPHIS, TENN., March 24.—A large num- 
ber of reservations for the third annual meeting 
of the Hardwood Manufacturers’ Institute, 
which is to be held at the Hotal Chisea, Mem- 
phis, May 5 and 6, have already been made 
by hardwood manufacturers from all parts of 
the United States. From the advance reserva- 
tions made it is a certainty that the conven- 
tion will be one of the largest ever held in 
Memphis and that several hundred manufae- 
turers from all parts of the United States will 
be in attendance. 

W. A. Ransom, chairman of the program 
committee, expects to have a detailed program 
to announce within the next week or ten days. 
He has several men of national prominence 
under consideration for the main speech and 
is also arranging some entertainment features. 

Further plans for the statistical department 
of the institute will be discussed at this time, 
as well as the planning of additional sales pro- 
motion work for the Gumwood Service Bureau 
and the Oak Service Bureau. The latter bureau 
will be organized at that time and full plans 
will be announced at the annual meeting. 


Millwork Cost Bureau Program 


The program for the eleventh annual conven- 
tion of the Millwork Cost Bureau, to be held 
April 16 and 17 at the Congress Hotel, Chicago, 
has been fully prepared and invitations have 
been extended to interested millwork execu- 
tives in all parts of the United States and 
Canada, and it is hoped that a large attendance 
will be present. 

The Thursday morning session will ‘be de- 
voted to a directors’ meeting and registration 
of delegates, followed by a discussion on the 
bureau’s service, by O. L. Appleton, technical 
director of the bureau. At the Thursday after- 
noon session, the officers and committees will 
make their reports and committees will be 
appointed. Standard glass grades will be dis- 


Sinton 


Audi- 


Hotel 


cussed by H. P. Dixon, of Los Angeles, Calif., 
and H. T. Didesch, of the Millwork Institute 
of California, Los Angeles, will tell of the 
value of regional associations. An informal 
banquet and entertainment will be tendered the 
visiting members and guests in the Florentine 
room of the hotel at 7 o’clock. 

The Friday morning session will open with 
a discussion on ‘‘ Apprenticeship Training,’’ in 
which a number of millwork executives from 
some of the best known plants in the country 
will take part. ‘‘Peddling Bids,’’ which is 
to be discussed also by officials of various con- 
cerns, promises to bring out some interesting 
information. 

The Friday afternoon session will begin with 
a discussion on ‘‘Schedule Estimating,’’? which 
will be participated in by well known executives 
of millwork concerns. The ‘‘Operation of List- 
ing Bureaus’’ is the chief discussion listed for 
the Friday afternoon session, and here again 
a number of well known millwork men will 
participate. Then will follow adoption of reso- 
Jutions and the election of officers and directors 
for the new year. 


Material Men Hold Annual Dinner 


New York, March 23.—Their twenty-second 
annual dinner proved a banner event for mem- 
bers of the Westchester Building Material 
Men’s Association. More than 150 men at- 
tended the big feast held at the Astor Hotel 
Jast week. There was no talk of business and 
a big vaudeville show was the chief attraction. 

President James Floyd, of Yonkers, was mas- 
ter of ceremonies, and the speakers were Daniel 
J. Cashin, corporation counsel of Yonkers; 
Humphrey C. Lynch, attorney of White Plains, 
and the Rev. Oscar S. Treder, of Garden City, 
Long Island. 

Invited guests included Walter R. Pettit, 
president, and Paul Collier, secretary, North- 
eastern Retail Lumbermen’s Association; George 
Bahr, secretary Long Island Dealers’ Associa- 
tion; Joseph I. Murphy, president, and H. B. 
Coho, secretary, New York Lumber Trade Asso- 
ciation; Harry W. Smock, president, and Erwin 
Ennis, secretary, New Jersey Lumbermen’s As- 
sociation; John G. Schwartz, president, and G. 
Ii. Underwood, secretary, Lumber Dealers’ As- 
sociation of Connecticut; H. J. Wight, secretary, 
and Charles S. Simon, president, New York 
State Builders’ Supply Association, and Justin 
Peters, of the Pennsylvania Lumber Mutual 
Mire Insurance Co. 


National Manufacturers Plan Annual 

WASHINGTON, D. C., March 23.—The annual 
dinner of the National Lumber Manufacturers’ 
Association on the evening of April 28, during 
the national convention at Congress Hotel in 
Chicago, will have as its speakers’ theme the 
objectives of the observance of American Forest 
Week. It is expected that the Izaak Walton 
League and the Dllinois Forestry Association 
will be represented. 

The trade extension committee will be in 
session all day Monday, April 27, in the English 


room, Congress Hotel. Committee members 
and representatives of the regional lumber 


manufacturers’ associations will be guests at 
luncheon of the National Lumber Manufactur- 
ers’ Association. The National association 
hopes that every regional association will desig- 
nate a representative to attend the trade ex- 
tension session. <A list of twelve topics has 
been prepared for discussion. 

A joint meeting of the waste prevention 
committee and the standardization committee 
of the National Lumber Manufacturers’ Asso- 
ciation will be held Tuesday morning in the 
Walnut room of the Congress, preceding the 
first session of the association convention in 
the afternoon of the same day. This meeting 
will consider the award of prizes in the $2,000 
contest for ideas and devices which when ap- 


plied will result in a material reduction of 
manufacturing cost or saving of waste in Ameri- 
can sawmill and logging operations. More 
than 250 entries have been made. The same 
meeting will also consider the action to he 
taken by the manufacturers at the standardiza- 
tion conference to be held in Washington, May 
1. 

The publicity committee and the forestry 
committee will have a joint meeting at the 
same hour as the waste prevention and stand- 
ardization committee in the Gray room; the 
Credit Corporation committee at the same time 
in the French room. 

The committees on economics and Federal 
taxation will also meet at the same time. 


Master Builders Elect 


SHEBOYGAN, WIS., March 24.—John H. Fin- 
dorff, prominent Madison (Wis.) contractor, 
was elected president of the Master Builders’ 
Association of Wisconsin at the annual con- 
vention of the organization held recently in this 
city. O. H. Ulbricht was elected general secre- 
tary; Richard C. Ferge, field and financial sec- 
retary; and Henry Jahns, treasurer; all of Mil- 
waukee, where the organization offices are main- 
tained. L. W. Burch, of Madison, was elected 
to the board of directors for a five-year term. 
The next convention of the Wisconsin Master 
Builders’ will be held in Madison, in February, 
1926. 


Tri-State Salesmen Elect 


Sioux FAtts, 8. D., March 23.—The annual 
meeting of the Tri-State Association of Build 
ing Material Salesmen was held here last Satur- 
day at the Carpenter Hotel, at which time of- 
ficers for the coming year were elected as 
follows: 

President—Fred Y. Fellows, Fellows Sales Co. 

Vice president—H. J. Kleyman, Northern Coal 
& Dock Co. 


Secretary-treasurer—George A. Carroll, John W. 
Tuthill Lumber Co. 


Directors—F. T. Thompson, American Steel & 
Wire Co. (1926); Ray Gore, St. Paul & Tacoma 
Lumber Co. (1927); Earle D. Williams, Weyer- 
haeuser Sales Co. (1928). 


See aeaaeaaaaan 


New Brunswick Association Elects 


Sr. Jonun, N. B., March 23.—At the annual 
meeting of the New Brunswick Lumbermen’s 
Association held here this week, C. Perey 
Burchill, Neweastle, was eleeted president of 
the association, and C. W. Alden, vice president 
for the ensuing year. 

The new executive committee consists of Don- 
ald Fraser, Kenneth L. Golding, Angus Me- 
Lean, (. Perey Burehill, J. W. Brankley, J. H. 
Irving, C. L. Fenderson, C. W. Alden, Stanley 
Douglass and William Richards. W. KH. Ander- 
son was appointed secretary, replacing It. W. 
McLellan, of Fredericton, N. B. 

The Lumbermen’s Safety Association also 
met and elected F. C. Beattey, of St. John, 
president, and Mr. Alden, vice president. Mueli 
work was reported by the safety association, m 
codperating with the Government factory Mm- 
spector in improving working conditions in the 
mills and plants throughout the Provinee. 


S@eaaaartaaani 


Oak Service Bureau Makes Progress 


MEMPHIS, TENN., March 24,—Announce- 
ment is made by J. H. Townshend, executive 
vice president of the Hardwood Manufacturers 
Institute, that more than 200,000,000 feet of 
oak production has now been signed up for 
the Oak Service Bureau, which will be another 
of the activities of this organization. The Oak 
Service Bureau will be similar to the Gumwood 
Service Bureau which has been so successful 
in the advertising and promotion of the sale o! 
red gum. . oe 

S. M. Nickey, of Nickey Bros., Memplis, }S 
chairman, of the managing committee of the 
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Oak Service Bureau. Other members of this 
committee are A. J. Peavy, Peavy-Byrnes Lum- 
per Co., Shreveport, La., and John Raine, 
Meadow River Lumber Co., of Rainelle, W. Va. 
This committee will hold its first meeting in 
Memphis at the time of the annual meeting 
of the Institute on May 5 and 6, at which 
time the organization of this bureau will be 
completed and plans made for the advertising 
campaign along similar lines to the gum ad- 
vertising campaign which is now under way. 
About 20,000,000 feet of oak production was 
signed up by J. H. Townshend at the regional 
meeting held in Charleston, W. Va., recently. 


Supplemental Pine Specifications 


JACKSONVILLE, FLA., March 23.—In further- 
ing the efforts being made by the lumber indus- 
try of the United States in general, for conserva- 
tion of forest products and of adapting the re- 
sults of manufacture to its most productive uses 
and the elimination of waste, the Georgia-Flor- 
ida Saw Mill Association has issued a supple- 
ment to July 1, 1924, specifications for yellow 
pine lumber, and is advocating the manufacture 
of short lengths, end-matched flooring and 
ceiling. 

Rules covering the manufacture and grading 
of end-matched flooring and ceiling are as fol- 
lows: 

End-Matched Yellow Pine Flooring and Ceiling 

Guanes—"A,” “BB,” “common,” “DD,” “Ne. 1 
common,” “No, 2 common,” and “No, 3 common.” 

Lencrus—Standard lengths 12” to 7’ 6” in mul- 
tiples of 1”. 

WIDTHS—-114”, 2”, 234”, 2%” and 314” face. 

FINISHED ‘'HICKNESSES—Flooring 4%” 33” and 
iw: 

FINISHED THICKNESSES—Ceiling, Ye", Ye", Ye” 
and 43”. 

Grades 

“A” END-MATCHED flooring and ceiling must be 
practically free from defects on the face side and 
well manufactured. 

“B” END-MATCHED flooring and ceiling will admit 
one of the following defects in lengths up to and 


defects: Rough skips in dressing, slight wane, 
knots not necessarily sound, red heart, splits, 
shakes, worm hgles, deep torn grain or other 
defects equivalent. 

“D” and BETTER END-MATCHED flooring and ceil- 
ing will admit wane on the reverse side equivalent 
to one-third the width and one-sixth the length 


of the piece, provided the wane does not extend 
into the tongue or groove. 


The defects enumerated for short end-msatched 
flooring and ceiling are based upon a piece manu- 
facured from 1x3 stock, and may be increased or 
decreased proportionately as to wider and narrower 
stock widths. 











LUMBER CLUBS 











Eight New Members Enrolled 

MEMPHIS, TENN., March 24.—Hight new 
members were voted into the Lumbermen’s Club 
of Memphis at the regular meeting held March 
19 at the Hotel Gayoso. The new members are: 
R. Y. Duquisnay, P. C. Merriam and R. M. 
Darnell, R. J. Darnell (Ine.); J. C. Mahhannah, 
Kelsey Wheel Co.; F. J. Daugherty, Poinsett 
Lumber & Manufacturing Co.; D. B. MelIlwain, 
Payne-MelIlwain Co., Lyon P. Wilbur, Memphis 
Band Mill Co., and W. W. Gary, W. W. Gary 
Lumber Co., Valley, Miss. Mr. Gary was named 
an associate member. 

An address was made by Rev. Clovis D. Chap- 
pell, pastor of the First Methodist Church, 
of this city, and also a short talk on ‘‘ Kiln 
Drying’’ by L. L. DuFlon, of the Forest Prod- 
ucts Laboratory, Madison, Wis. 

A resolution on the death of J. W. Dickson, 
late president of the Valley Log Loading Co., 
was also passed. 


Club Elects New Officers 


Houston, TEx., March 23.—The Houston 
Iumbermen’s Club, for many years an active in- 
fluence in the social life of Houston lumber- 
men, will be headed for the ensuing year by 
Henry A. Sauer, one of the owners of the 
Spencer-Sauer Lumber Co. 

Mr. Sauer was chosen president to succeed 
(. B. Granbury, of the South Texas Lumber 
Co. at the annual election of officers, Tuesday 





NO MAN GROWS— 





Healthy by watching other men exercise. 

In efficiency by bragging about yesterday’s sales. 

Bigger than his job by watching the clock. 

So wise that he is superior to the ten commandments. 

In his ability to lead until he has first learned to obey. 

In popularity by planting suspicions concerning other men. 
In value to the firm by the cultivation of expensive habits. 








including 7’ 6”: Pin knot, small pitch pocket, 
slight torn grain, slight pitch streak, small season- 
ing checks, 

“C” END-MATCHED flooring and ceiling will admit 
two of the following defects or their equivalent of 
combined defects in lengths up to and including 
7’ 6”: Medium torn grain, small pitch pockets, 
small pitch streaks, seasoning checks which do not 
£0 through the piece, pin knots, 5 percent sap 
stain, 10 percent firm red heart. 

“D” END-MATCHED flooring and ceiling will admit 
any one of the following defects or equivalent of 
Combined defects in pieces one foot to 7’ 6” in 
length : Sound knots not-to exceed one inch in diam- 
eter, three pin knots, one standard pitch pocket, 
three small pitch pockets, seasoning checks or 
Shakes that do not go through, 10 percent pitch, 15 
percent red heart or sap stain, heavy torn grain or 
other machine defects that will lay without waste. 


No. 1 ComMoN END-MATCHED flooring and ceiling 
ig the combined grade of “C” and “D” and_ will 
admit all pieces that will not grade “B” and are 
better than No. 2 common. 


No. 2 COMMON END-MATCHED flooring and ceiling 
Will admit the following defects: Pitch, pitch 
pockets, pin worm holes, firm red heart, sap stain, 
shakes, sound knots or knots not necessarily sound, 
but So fixed by growth or position that they will 
Tetain their place in the piece, the average diam- 
eter of Which shall not exceed one-half the cross 
Section of the piece at any one point in which 
located, loosened or heavy torn grain or other 
machine defects, and must lay without waste. 

, No. 3 COMMON END-MATCHED flooring and_ ceil- 
ane Will admit all pieces which will not grade as 
rood as No. 2 common end-matched flooring and 
ceiling, and may contain in addition the following 


night at the Lumbermen’s Club in the Bender 
Hotel. 

James W. Rockwell, of Rockwell Bros. & Co. 
was elected vice president, and the following 
were named directors: Harry G. Dean, F. D. 
Wherritt, J. F. Hennessey, jr., Fred R. Breaux, 
C. B. Granbury and J. I. Laird. 

A membership campaign has been started un- 
der the chairmanship of Fred Breaux. 

Following the business session a jazz band 
and group of pretty girl dancers entertained 
the Jumbermen. 


Activities of Nylta Club 


New York, March 23.—The Nylta Club 
reached the peak in attendance at its weekly 
meetings Jast Friday night, when a capacity 
gathering turned out to hear George H. Storm, 
president George H. Storm & Co., retailers. Mr. 
Storm came to the Nylta meeting as the guest 
of Joseph F. Murphy, president New York Lum- 
ber Trade Association. 

Mr. Storm’s career in New York lis 
one of repeated and continuous successes, cul 
minating, in a way, last year when he sold his 
lumber yard site at Seventy-first Street and 
the East River at a big profit. Mr. Storm told 
his story in a straight-forward way and made 
a big hit with the younger members of the club 


been 


when he said he was glad to outline his career 
and would be more than glad to have the lum- 
bermen profit by what he had accomplished. 
Mr. Murphy, in introducing Mr. Storm, 
praised him for his career as a business man and 
also took occasion to laud the work of the elub. 
He also asked Nylta’s codperation in helping 
the New York Lumber Trade Association in 
selecting new quarters, for the first time re- 
vealing that the two organizations are seeking 
more commodious space for their activities. 


Getting Busy on Election Campaign 


CINCINNATI, OHIO, March 25.—Though the elee- 
tion is more than a month off, the Lumbermen’s 
Club of Cincinnati campaign has begun to spark. 
The regular committee and the floor eommittee 
are shaping up their tickets for presentation 
at the April dinner meeting which will be held 
at the Business Men’s Club on the evening of 
April 6. While the tickets are not definitely 
determined, it is understood that Ed H. Ward, 
with the Dwight Hinckley Lumber Co., and 
Edward Barber, of the Barber Lumber Co., will 
be the opposing candidates for president. Owing 
to the greatly increased membership of the elub, 
old alignments are expected to be broken, mak- 
ing the election an open competition. 

The April meeting will be the annual ladies’ 
night affair. A large attendance is expected 
and as the ladies are to be the guests of honor, 
business matters are to be held down to a mini- 
mum so that the dancers can get busy early. 
For those who do not dance, the entertainment 
committee, of which C. W. Tunis is chairman, 
has arranged for card tables for bridge and 
five hundred. 


Standing Committees Named 


ToLEDO, On10, Mareh 23.—The Toledo Lum- 
bermen’s Club held one of its most suecessful 
meetings last Saturday evening at the Elks 
Club. Dinner was served to about seventy-five 
members, during which time the Temple Male 
Quartet sang several entertaining selections. 
The meeting was presided over by J. V. David- 
son, president. 

The following committees were appointed: 


Entertainment—W. II. Prentiss, chairman; Har- 
old Ryan, Otto Lammers. 

Acquaintance—J. C. Pattison, chairman; A. W. 
Frank, Ben Johnson. 

Advertising—Henry B. Schwartz, chairman; L. 
W. Burmeister, Harry Mauk. 

Membership—H. L. Bravo, chairman ; 
born, F. E. Osgood. 


John Os- 


A resolution upon the death of William Ryan, 
one of the club’s most beloved members, was 
introduced by Ben L. Stephens and unanimously 
accepted by the elub, with instructions to the 
secretary to spread it upon the club’s permanent 
records. 

Mr. Davidson then turned over the meeting to 
Robert Campbell, chairman for the evening, 
who in turn introduced R. EK. Dugdale, director 
of the extension department of the board of 
edueation, and J. M. Sterling, assistant princi- 
pal of the Woodward technical school, who com- 
mented on the work being done by the Toledo 
schools in their trades department to provide 
skilled mechanics for the future. 

The film, ‘‘From the Cocoon to the Stock- 
ing,’’? was shown, and afterwards a box of silk 
stockings was raffled off. Hugh Pelton was 
appointed chairman for next month’s meeting, 
after which the meeting adjourned. 
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Texas and Louisiana Mill Managers Discuss American Lumber 
Standards With Southern Pine Grading Rules Committee 


New Orweans, La., March 23.—The East 
Texas and West Louisiana Mill Managers’ as- 
sociations and the grading’ committee of the 
Southern Pine Association held a joint meeting 
this morning in the Roosevelt Hotel, for the 
purpose of discussing a number of matters 
¢hief of which was the operation of the Ameri- 
ean Lumber Standards. C, C. Sheppard pre- 
sided and called for the report of the grading 
committee. W. T. Murray, chairman of the 
committee, was not present, and the report was 
read by J. E. Jones, chief inspector of the 
Southern Pine Association. 

Mr. Murray in beginning his report gave a 
history of the activities of the grading com- 
mittee from May 8, 1923, stating that it had 
labored diligently and faithfully to serve the 
interests of the southern pine manufacturers 
and that in the recommended changes of sizes, 
manufacturers have been benefitted by means 
of conservation, so that they have been able to 
surface cleanly, thereby holding much material 
in its proper grade that formerly had to be 
lowered on account of imperfect dressing. 
Further, his report was as follows: 

At a general meeting of subscribers, held at the 
Gayoso Hotel, Memphis, Tenn., last June, a com- 
plete report of the activities concerning standard- 
ization was made, and the board of directors and 
subscribers unanimously approved the standardiza- 
tion movement, as far as it had gone, and author- 
ized the association to revise the grading rules to 
conform. The subscribers also went on record as 
100 percent in approving and agreeing to put into 
effect, the American Lumber Standard sizes. __ 

The association immediately revised the grading 
rules to include the American Lumber Standards 
and distributed approximately 75,000 copies to 
manufacturers, retailers, wholesalers and the in- 
dustry at large. 

Results of Questionnaire 


Since that time, some effort has been made to 
ascertain just what the manufacturers were doing 
toward the adoption of American Lumber Stand- 
ards in practice, and the results of a questionnaire 
sent out recently by the association, show that 
approximately 95 percent of all stock produced is 
in accordance with American Lumber Standards. 
An analysis of the questionnaire sent out shows 
the following results, the tables being made a part 
of this report: 

Standard or Extra-Standard 


(Analysis of orders received by subscribers to the 


Southern Pine Association since July 1, 1924.) 
% of 
No. of % of Sub- 
Mills Y of Extra- Stand 
Reporting Standard Standard ard 
Finish 1° and 2”...... 66 91.66 08.18 00.16 
PION: © b.<eiandeacvee 63 97.08 02.69 00.23 
Fencing and boards... .69 92.72 03.90 03.38 
Fencing and Board 
Mills Mills 
Report Standard Report Standard 
ME. 059645484005 50050 100% Pe From 90 to 94% 
B.. santsawssensasanioe se, ae Se From 75 to 89% 
S.. s0sbaardnaeamnse 98% S -connane From 50 to 74% 
Di dawastee From 95 to 97% S cs5%060e0ensn bens *49% 
*and under 
Dimension 
Mills Mills 
Report Standard Report Standard 
A sieetseuedehocanee ge, i Borers From 90 to 94% 
D seessanesseownsin 99% rere From 75 to 89% 
- stukieceewac nace 98% From 50 to 74% 
S sane From 95 to 97% L. a0ssduresespuneee *49% 
*and under 
Finish, 1” and 2” 
Mills Mills 
Report Standard Report Standard 
Sn? Sawenseoavaeeanee 100% OE From 90 to 94% 
er ee eee 88 Ksevere From 75 to 89% 
ES seGsussoesnaansee 98% a ewes ele From 50 to 74% 
© s«stase From 95 to 97% R.cieeediassseaneoe *49% 


*and under 
While it is regretted that the replies to the 
questionnaire were incomplete, they are still suf- 
ficient to show that nearly all stock is ordered 
according to standard sizes. only a small percent 
of extra standard and practically no sub-standard. 
It will be noted that the majority of the mills 
reporting show that in finish and fencing and 
boards, 100 percent is shipped standard size, and 
a large majority of the remainder run from 75 to 
100 percent standard. 


NOMENCLATURE—'The grade names that were rec- 
ommended by the manufacturers’ and consulting 
committees, and approved by the Central Commit- 
tee, were those that have been in use by this asso- 
ciation for many years; therefore, practically no 
changes were necessary in that respect. We did 
use the term “Select Common” as a designation 
for the grade of “C’’ finish for a few years; there- 
fore, in following the standardization program we 
have gone back to the use of the term “C” as had 
been our former practice. 





REVISION OF GRADING RuLES—At the June, 1924, 
session of the grading committee, the question of 
revising our grading rules to conform as nearly as 
was practicable with the recommendations of the 
Central Committee on Lumber Standards for basic 
grades was discussed and the resolution, as stated 
above, was adopted and at the same time upon 
motion of Mr. Sheppard, seconded by Mr. Peavy 
and carried, the chairman of your committee ap- 
appointed a committee of three, consisting of P. A. 
Bloomer, chairman, A. J. Glassow and F. EK. 
Stewart, to codperate with Chief Inspector Jones 
in revising the grading rules. 

Ready for Final Revision 

Mr. Jones reports that this committee has met 
and splendid work was done by it. While consider- 
able work has been done on the revision, it was 
impossible of completion until the final action of 
the Central Committee, as there were many rec- 
ommendations of the Consulting Committee which 
had not been passed on by the Central Committee. 
But practically all of those recommendations were 
passed on by the Central Committee at its last 
meeting, March 13 and 14, of this year, so that 
the final revision may now go ahead without ma- 
terial hindrance. 

MOLDINGS—The Central Committe, last year, 
appointed a committee consisting of architects, 
engineers and representatives of sash and door 
manufacturers to submit a draft of molding forms 
that would more nearly fit the needs of present- 
day architecture and reduce the number of pat- 
terns, where possible. This work has been com- 
pleted and was immediately approved and adopted 
by the Wholesale Sash & Door Association and put 
in book form. This molding book was submitted 
to the Central Committee on Lumber Standards at 
its last meeting, and was approved by it and it 
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C. C. SHEPPARD, 


Oo. N. CLOUD, 
Oakdale, La. ; Shreveport, La. ; 


Who Took Prominent Part in Mill Managers’ 
Meeting 


was recommended that it be adopted by all regional 
manufacturers’ associations which engage in the 
manufacture of moldings. 


These molding designs are far ahead of any- 
thing that has ever been in use and, in my opinion, 
fill a long-felt want. 


STRUCTURAL TIMBERS—At a previous meeting of 
the grading committee, the subcommittee on timber 
specifications was instructed to make a study of 
the structural timber grades as recommended by 
the Central Committee and compare them with the 
actual production of southern pine timbers. The 
subcommittee has given this matter considerable 
thought and has held various meetings at the mills 
where practical application of the _ structural 
grades, as recommended by the Central Committee, 
could be applied. After considerable deliberation, 
your subcommittee on timber specifications recom- 
mends that our timber rules, as at present written, 
should be revised so as to conform, as nearly as 
practicable, to the specifications as set forth in the 
rules for “Selection and Inspection” as submitted 
by the technical committee, except that in our re- 
vision no restriction should be placed on the loca- 
tion of knots. 


The “Selection and Inspection”? grades, as sub- 
mitted by the special committee referred to, were 
formulated on a scientific basis and represent qual- 
ities of building material on which the American 
Society for Testing Materials and the Forest Prod- 
ucts Laboratory will approve of a working stress. 
It was not contemplated that these rules would 
be adopted in their entirety by the manufacturers’ 
associations, but that the defect limitations, as far 
as sizes go, should be approved—that the defect 
location should be a matter of selection by the dis- 
tributer and the special-use consumer. 


SHort LENGTHS—At a meeting of the Central 





Committee on Lumber Standards in Chicago in 
March, 1924, a resolution was offered that the pro- 
vision for short lengths be eliminated from al] 
grade rules. This resolution was passed by the 
Central Committee, but was voted down at the 
general conference held in Washington, April 22, 
and a substitute motion was passed, reading ag 
follows: 

“That between the dates of this meeting (April 
22, 1924) and May 1, 1925, the percentages of 
short lengths eligible to inclusion in shipments of 
random lengths remain as provided in present prac- 
tice.” 

Association Well Represented at Conference 


The association was well represented at this 
conference, having representation of thirteen manu- 
facturers, together with Secretary-manager H, ¢, 
Berckes and J. E. Jones, chief inspector, from the 
association, and | think to them is due con- 
siderable credit for assisting in putting this motion 
over. 

At the last meeting of the Consulting Committee, 
the chairman of the manufacturers’ committee, 
(. C. Sheppard. offered the following resolution ; 

“Resolved, That it is the sense of the Consult- 
ing Committee on Lumber Standards that specifica- 
tions of short length shipping practice be omitted 
from American Lumber Standards as incapable of 
national standardization, due to the wide variation 
between species and between manufacturing regions 
in the types, grades and proportions of short 
lengths, resulting from the process of lumber manu- 
facture.” 


The result of vote on this resolution was: Yes, 
3; No. 2, several of the group representatives not 
voting. As the action of the Consulting Commit- 
tee was not unanimous, the Central Committee did 
not see fit to take any action on the question, but 
preferred to submit it to general conference next 
May. 

Following this report, George Christie, sec- 
retary of the Kast Texas Mill Managers’ As- 
sociation, who occupied the chair while Mr. 
Sheppard was absent for a short time, called 
upon F. V. Dunham, of the Southern Pine As- 
sociation, who outlined in brief the origin of 
the mill managers’ organizations. In his opin- 
ion these associations are of the very highest 
usefulness and importance. The mill manager 
is always the first man to encounter any new 
problem of general importance to the industry, 
and in a majority of cases he is the man who 
furnishes the solution. There should be similar 
organjzations all through the South, and they 
should include producers of cypress and hard 
woods as well as producers of southern pine. 


Discussion on Standards 


The chairman then announced a series of 
questions for informal discussion as the order 
of business. E. V. Folsom and O. N. Cloud 
were asked to open discussion of the matter of 
standard and extra standard sizes. Mr. Folsom 
stated that orders coming to his firm are for 
standard lumber and are so filled. He has had 
no trouble, and he does not quote on extra 
standard or sub-standard sizes. The inquiries 
for these sizes are so very small, amounting to 
less than 1 percent, that it has not been neces- 
sary to create any special policies in dealing 
with them. In answer to questions he explained 
that this referred to yard stock and not to rail- 
road stock or lumber used in the manufacture 
of millwork. 

Mr. Cloud said that while the call for extra 
standard in his office had been very small, yet 
these sizes were important to some consumers; 
especially millwork manufacturers. Accord- 
ing to his understanding the standardization 
program calls for the furnishing of extra 
standard, and he has done this where the de- 
grade is allowed for. He added that 25/32- 
inch is so nearly % that in many cases the 
trade can not tell the difference. 

Walter Robinson stated that he understood 
a number of millwork manufacturers are 
changing from 13/16 to 25/32-inch. 

J. E. Jones said he doubted if railroads could 
be induced to use 25/32-inch for car siding. He 
added that a prominent wholesaler had told him 
he was getting %4-inch stock shipped to him as 
inch stuff from representative mills in the South. 
Mr. Jones said if this was true he would like 
to know the names of the guilty millmen. This 
is a direct violation of the American standards 
and is very important. If extensive shipments 
of this kind are being made it may well mean 
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the collapse of the movement. It is a direct 
challenge to standardization. 

John Bissell, of Laurel, Miss., said he had 
found little if any sub-standard lumber made 
at any of the mills with which he was ac- 
quainted. Laurel mills have very few inquiries 
for %4-inch stuff and could discover no feeling 
or desire for it. In his opinion the mills ship- 
ping it ought to be discovered. 

J. M. Crawford asked why lumber that is cut 
4 full inch in the rough should be planed down 
to 34-inch, and Mr. Jones answered that there 
was no justification for it. The practice rises 
from a desire to save a little freight. 

H. T. Kendall questioned whether a standard 
of 13/16-inch would be an advantage from a 
manufacturing standpoint, allowing for the re- 
manufacture of droppings. E. L. Kurth re- 
plied that there would be some advantage, for 
it is impossible to match flooring out of 25/32- 
inch stuff. Mr. Jones agreed with this and said 
that in such remanufacture it is necessary to 
have a spread larger than 1/32 of an inch. 

Mr. Kendall stated that he wanted to know 
the attitude of the men present toward 25/32- 
inch as a permanent standard, in order that the 
Southern Pine Association representatives 
might be informed when they attended the May 
conference. Mr. Jones stated that he under- 
stood a considerable group of retailers is 
going to this conference, asking for a stand- 
ard of 13/16 of an inch for finish and boards. 


Says Most Retail Orders Specify 25/32-Inch 


(. C. Sheppard then stated that the ques- 
tionaires compiled by the Southern Pine As- 
sociation showed that an overwhelming majority 
of orders from retailers specified 25/32-inch. 
In fact 93 percent of the sales reported by 66 
mills were of this size. He said he had quoted 
these facts and had asked Adolph Pfund, sec- 
retary of the National Retail Lumber Dealers’ 
Association, at a meeting of the Consulting Com- 
mittee, if in the light of these figures he 
could say that there was any considerable de- 
mand on the part of retailers for a 13/16-inch 
standard. Mr. Pfund replied, so Mr. Sheppard 
stated, that in general there was no howling de- 
mand from retailers for thicker lumber. 


Mr. Sheppard said he could not see any press- 
ing reason for a change to the thicker size. 
The Southern Pine Association has been a 
leader in putting the standards into effect. It 
has worked in advance of other manufactur- 
ers’ organizations. The time has come when 
wholesalers must help. They can no longer stay 
on the fence. Mills ought to insist that whole- 
salers with whom they deal must toe the line. 
Manufacturers can not be parties in any way to 
the making of thinner lumber. 

Johu Bissell stated that the wholesalers with 
whom his company deals are maintaining the 
standards. He said he would like to know 
where all the statements about %4-inch lumber 
were coming from. Mr. Sheppard replied that 
the mills shipping thin lumber were not mem- 
bers of the Southern Pine Association. Mr. 
Kurth ventured the opinion that this particular 
Wholesaler, who had stated that so large a per- 
centage of the lumber he bought and sold was 
% of an inch in thickness, was merely trying to 
start something that had no bearing on the 
Southern Pine Association. 

Mr. Kendall stated that he was troubled 
mostly by thin shiplap coming from the West. 
He said in a certain city the retailers had 
passed a resolution asking for a standard of 
13/16 of an inch, while to his belief about 60 
percent of the shiplap these same men bought 
and sold was 11/16 of an inch thick or even 
thinner. 


Problem of Remanufacture of Degrades 


Mr. Cloud raised the question of remanufac- 
ture again and stated he believed the southern 
Pine industry was at the beginning of a period 
of real service and that lumber ought to be re- 
fined to the highest point of utilization. Pieces 
worked to utilization size, in his opinion, are 
quite as valuable as the same grades in long 
lengths, This makes the problem of remanu- 
facture of degrades a very important one. Mr. 
Kurth stated he did not believe the new stand- 
ards affected the reworking of finish droppings; 


that difficulty of reworking applied chiefly to 
the making of flooring. 

E. L. Hanley said that car siding was the real 
problem; that if this could be brought to 25/32- 
inch he would be willing to say no more about 
thicker sizes. 

Mr. Kendall stated that he was well satisfied 
with 25/32-inch and had insisted on the dis- 
cussion merely for the information and 
strengthening of Southern Pine Association 
representatives to the May conference. To 
make the matter definite, Mr. Kurth made a 
motion that the meeting favored the present 
standards. 8. M. Lee stated that it was the 
wrong time even to think of essential changes 
in standards. Eli Weiner said it was better 
to get on an even basis with other sections in 
order to equalize freights and that he favored 
the motion for the purpose of letting the com- 
mittee know that the industry is solidly behind 
it. The motion was carried by a unanimous 
rising vote. Mr. Crawford then said the time 
had come to add consistent practice to reso- 
lutions. 

The chairman then called upon Wilson Comp- 
ton, secretary of the National Lumber Manufac- 
turers’ Association, who had just entered the 
room, to say something about standardization. 
Mr. Compton said that nothing has happened to 
indicate that any changes were needed in the 
softwood standards, unless perhaps it might 
be in a few minor places. If the standards were 
good a year ago, they are good now. The prob- 
lem of standards is to put them on a basis 
representing good manufacture, grading and 
sorting. Sizes that do not conform to funda- 
mental principles of efficiency play into the 
hands of inferior competition. The time has 
come for practice. Mr. Compton complimented 
the Southern Pine Association on the construc- 
tive and leading place it had taken in the whole 
matter. 

The meeting then adjourned for luncheon. 
The trade extension committee met at luncheon 
and listened to and approved King Pullen’s re- 
port. In the afternoon the grading committee 
met and, lacking a quorum, discussed informally 
a number of matters that will be raised in the 
course of the Southern Pine Association con- 
vention. Among these was the end-matching 
of flooring and ceiling, moisture content, grade- 
marking of lumber and other subjects. 


Resolution Favors Wood Shingles 


NEw York, March 23.—The New Rochelle 
Chamber of Commerce has come out strongly 
against the proposal to prohibit the use of 
wood shingles in New Rochelle. <A report on 
the subject had been submitted by the cham- 
ber’s building code committee, and after a long 
debate the resolution against the prohibition 
of shingles was adopted. 

Members of the building code committee were 
instructed by the chamber to attend a public 
hearing that will be held on the shingle question 
in the near future. 


Large Shipment of Canadian Pine 


TORONTO, ONT., March 23.—One of the finest 
shipments of Canadian white pine logs ever 
sent out from Ontario in the memory of lumber- 
men consisted of four trainloads of white pine 
logs cut from the Egan limits in Preston and 
Clancy townships in the Algonquin Park dis- 
trict. The logs were cut on order of the British 
admiralty and shipped last week via the Ca- 
nadian National railways to Quebee and des- 
tined for England. The timbers were hand 
hewn by the J. R. Booth Co., and in some in- 
stances were three feet square, with no log 
less than two feet through. The shipment re- 
quired 120 flat cars and totaled 120,000 cubic 
feet of timber. As the logs were loaded on 
the ears, J. R. Booth, the venerable Canadian 
lumberman now in his ninety-ninth year, in 
company with his two sons, C. Jackson, and 
J. Fred Booth, gave the shipment a minute 
inspection. Mr. Booth is probably the oldest 
Canadian lumberman still actively at work, and 
he loses no opportunity to see that orders cut 
from his limits and at his various mills are 
aceording to specification. 


This is Station EBHC Chicago 


—the E. Bartholomew 
Hardwood Company 
starting our program 
with our own 


Oak Flooring 
Quartet 


—Plain, Quartered, 
Clear and Select, sing- 
ing ‘‘We Should Be in 
Every Room of Your 
Home.” After hearing 
that we are quite sure 
you agree they will fit 
into any room you 
have, large or small. 


Next you will hear 
our. own 


Silver Edge, Tongue and Groove 
Orchestra 


with entire ensemble of all sizes and grades 
including the Clear Quartered White down 
to the No. 2 Common. 


© Stand by, please. 


We will not detain you about the telegrams, 
phone calls, etc., from our radio audience, only 
this announcement. If you will cut this out and 
mail to us in the next thirty days with your 


order for local shipment 
from here, we will allow you 00 
a special discount of....... $12 per M. 

Or send this to us pinned to your own sta- 
tionery, and we will send you a very substantial 
genuine leather vest pocket memorandum beok, 
delivered to you free. 





Now Signing Off. 


E. BarTHOLOMEew HARDWOOD CO, 


4052 Princeton Ave. CHICAGO Tel. Boutevard 0636 
3-28-25 


Saw Mills 
That Produce 


lumber economically must be scien- 
tifically designed and correctly built. 
That has been our business since 1890 
and we'll gladly refer you to dozens of 
operators whose plants we have built, 
such as, 
White Grandin Lumber Company, 
Slagle, La. 


Write for complete data on our 
service and list of other mills. 


“THRALL&SH EA 


HANICAL SAWMILL ENGINEERS AND DESIGNERS 
Lake Charles, La. 
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Retailer Discusses Better Merchandising 


SEATTLE, Wasa., March 21.—Karl P. Asch- 
bacher, of the Swan Creek Lumber & Supply 
Co., Toledo, Ohio, enlivened the Thursday 
luncheon of the Hoo-Hoo Club of Seattle with 
a keen and timely talk on better merchandising 
entitled, ‘‘Sharpening the Point of Purchase.’’ 
When President Alvin Schwager called the as- 
semblage to order, he asked A. J. Wartes, of 
the Excel Shingle Co., to introduce the guest of 
honor, and in responding Mr. Wartes reminded 
the members of the club that Mr. Aschbacher 
was considered to be ‘‘one of the livest wires in 
the lumber business today.’’ The reception ac- 
corded the visitor, and the unusual interest de- 
veloped by his talk along the lines of problems 
mutual to the west Coast group and the eastern 
retailers showed that the introductory remarks 
were correct. 

Mr. Aschbacher opened up his subject by stating 
that there was a good opportunity for elevating the 
attitude of the retailer toward the wholesaler and 
manufacturer. “I have found that there is a lack 
of information among the manufacturers on the 
Coast as to what the consumers want and likewise 
there is a singular lack of knowledge among the re- 
tailers as to what the Pacific coast woods will do,” 
said the speaker. 

He referred incidentally to the efforts of the 
shingle branch of the West Coast Lumbermen’s As- 
sociation in securing better bundling, declaring 
that the condition in which some carload shipments 
reached destination was “a crime,” when the ad- 
dition of a nail in the bandsticks would be a guar- 
anty of secure bundling. He spoke of typewritten 
and printed lists submitted to the trade. “I want to 
raise my voice very strongly against the type of let- 
ters you are accustomed to send,” he continued. 
“You ought to brighten up those communications so 
that the minds of the retailers will be enlightened 
as to the goods they want to use.” 

He spoke of the merits of red cedar siding, and 
alluded to the fact that hemlock, even, was being 
advocated to some extent. “I am leaning strongly 
toward red cedar,” he continued; “but I am here 
to tell you that if the requisite information had 
been placed at my command, we would have devel- 
oped that portion of our business at least five years 
sooner.” 

Mr. Aschbacher made a passing reference to the 
6/2 shingle, and to the use of the right kind of nails 
with thicker shingles—saying that his company 
had already sold seven carloads of zinc-coated nails. 
Intensive marketing had been developed to the 
point that in Detroit one would now get a quota- 
tion on shingles with nails included. 

Turning to another phase in the marketing of 
forest products, he supported the plan of getting 
in touch with contractors, and of learning to what 
uses wood products were put in the construction of 
a building. He spoke at some length on 3} sheath- 
ing, referring particularly to California and Idaho 
as recognized sources of supply, and said that while 
he recognized the weight of the contention that 
sheathing should be made as thin and light as pos- 
sible in the interest of a reduced freight charge, 
still the }% thickness was to be preferred. 


Refers to Wood Utilization Problems 


Mr. Aschbacher alluded to the indifference of 
some west Coast manufacturers to the problems of 
wood utilization. “I have seen enough lumber 
burned on the Coast to supply the needs of many 
a man in the Ohio valley,” he continued; “and I 
am inclined to the view that the man in Ohio is 
entitled to the use of that lumber.” He spoke of the 
entry of southern pine manufacturers into the west 
Coast field, and made the point that in some in- 
stances the southern pine manufacturer has been 
more quickly accepted by the dealer East than has 
the west Coast man who has been in the field for 
years, 

“There are manufacturers on the Coast who do 
not know what their woods are suitable for,” he 
went on, declaring that if untiring efforts were 
employed to bring about a greater use of west 
Coast woods there could be a reversal in attitude. 
“I don’t believe you are sending enough informa- 
tion back to them to enable them to handle west 
Coast woods intelligently,” he said. “In our own 
organization we are applying that idea. When, 
for example, we send out a letter on flooring, we ar- 
range it so that the contractor or builder or con- 
sumer who sees that letter will know at a glance 
that we handle that stock, and we register in his 
mind the fact that we have a lot of kinds and 
grades of flooring. You of the west Coast think 
that the retailers know about these west Coast 
products. I am here to tell you that they don’t 
know ; and if you fellows made a really intelligent 


effort to get the information to them, I am sure 
the result would be highly satisfactory.” 


Answers Numerous Questions 


Mr. Aschbacher stated his willingness to an- 
swer questions. ‘‘Do the retailers ever cut 
16s in two?’’ inquired Frank W. Smith, of the 
Wallace-Ballord Lumber Co. ‘‘They do,’’ was 
the answer, amid laughter, and then an explana- 
tion from the guest that perhaps the western 
pine people were somewhat responsible for the 
problem of short lengths, from their practice in 
shipping 16s, thereby educating the trade to 
that length. There was a question as to the 
sentiment on standardization. Mr. Aschbacher 
stated that where there was concerted associa- 
tion activity, as in Ohio, the sentiment for 
standardization was very strong, but in small 
communities where there was no group effort 
the support was a little weak. 

The speaker again took up the question of 
sheathing. ‘‘If any of you are making 11/16, 
please stop,’’ he counseled. This advice called 
forth a comment from Sam P. Johns, district 
sales manager of the Weyerhaeuser Sales Co. 
““We are met by arguments that the manufac- 
turer should make the stock the way the buyer 
wants it. It takes two to make a bargain. It 
will require both of us to put the thicker stock 
through.’’ Mr. Aschbacher admitted that many 
retailers were attracted by the price. ‘‘But it 
is a mistake to allow the double standard,’’ he 
said. ‘‘In a year or two we expect to develop 
enough strength that the manufacturers will 
not make the thinner stock.’’ 


Another question fired at the speaker dealt 
with stocks of fir in Detroit, and the answer 
was that such stocks were low. 


Yet another question, propounded by J. J, 
Starks, related to composition roofing. ‘‘The 
stained shingle is answering a lot of questions,”’ 
was the reply. ‘‘In our own organization we 
have seen a very strong tendency in favor of 
that kind of roofing.’’ 


As Mr. Aschbacher closed, the Hoo-Hoo club 
paid him the unusual tribute of rising. ‘‘It ig 
one of the most interesting sessions we have 
ever held,’’ remarked President Schwager. 


Announces Sale of Iowa Business 


MINNEAPOLIS, MINN., March 24.—The Thomp- 
son Yards (Inc.), just has announced sale of 
its Sioux City (Iowa) coal, sand and gravel 
business to the L. G. Everist Co. (Inc.), of 
Sioux City. The sale includes the Thompson 
Yards (Ine.) coal crane, trucks, garage and 
other equipment. 


Announcement of the sale was made by Dean 
Glenn, assistant general manager of the Thomp- 
son company, and H. H. Everist, vice president 
and treasurer of the Sioux City company. The 
sale is to become effective April 1. 

The Thompson Yards (Inc.) is following its 
announced policy of giving its attention exclu- 
sively to the sale of lumber and allied products. 
At Sioux City the yards and equipment of the 
two companies are to be combined. 
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Some of our American rail- 
road men might “turn an 
honest penny” where there is 
a pine land grant of ten thou- 


mopolitan 


ingly merged into more cos- 
regulations; the 
laws of inspection should be 
one and the same throughout 


yet, either in Canada or 
Michigan, and there is a large 
amount still left in New York. 
* * * The supply of timber 


sand acres a mile to a railroad|the lumber markets of the 


projected from Montreal to 
Quebec on the north bank of 


the St. Lawrence, two hun- 
dred miles long. 
s 8 & 
Black River Falls, Wis. 
March 11. 


W. B. Judson, Editor, Chicago 

Illinois. 

Dear Sir:—Yours received 
and noted. As regards a 
lumbermen’s convention, we 
think such an_ association 
properly managed, would be 
of vast importance to the 
whole Northwest. In our 
opinion there is no more cen- 
tral point than Chicago to 
hold such a convention.—Re- 


spectfully yours, Sawyer & 
Austin. 
os 8 #& 
There is certainly no 


branch of trade or industry 
which, it seems to us, needs 
harmonious action, and more 
clearly defined modes of man- 
ipulation, than the handling 
of pine timber from its cul- 
tivation to consumption. As 
the sphere of its usefulness is 
extended, when we take into 
consideration the numerical 
aspect of those engaged in 
handling it, so likewise should 
the features of its governing 
principles be widely compre- 
hensive. Local phrases, rules 


and methods, should be will- 





world. 
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Between May and Decem- 
ber last year, fifty-seven ves- 
sels in the lumber trade were 
wrecked or abandoned _be- 
tween British and American 
ports. 

* * & 

At the mill of A. Mack & 
Co., Tusket River, last week, 
under seven feet clear head of 
water, 80,000 feet of pine 
lumber was sawed within 24 
consecutive hours. One log 
was sawed in twelve minutes, 
made 1,300 feet, being eighty- 
two feet a board. Can any 
mill in the Dominion beat 
this? — [Reprint from Yar- 
mouth (N. 5S.) Herald.] 


* % * 


The amount of yellow pine 
in Georgia, North and South 
Carolina, Florida, Alabama 
and elsewhere in the South is 
not appreciated. It is, in re- 
ality, enormous and it is 
rapidly reproduced. The hem- 
lock of Pennsylvania, which is 
of superior quality, almost 
equal to spruce, is hardly 
touched as yet, and will not 
be until they exhaust their 
white pine, when it will be for 
many years a_ business of 
great magnitude. The amount 
of it is very large. Hemlock 
has hardly been touched as 





required for the wants of the 
next generation will, never- 
theless, be dificult to procure, 
their wants are proportionate- 
ly as large as those of the 


present. 
* * 


Chicago wholesale prices 
are quoted as follows: Ist 
common flooring, $32@36:; 
2nd common flooring, $20@ 
25; lath, $2.50 @ 2.75; 
shingles, carload lots, $3.50, 
yard, $3.75. These quota- 
tions are for rough lumber., 
Prices for dressed lumber are: 
Ist common flooring, $33@ 
35; 2nd common flooring, $26 
@ 30; siding, common, $18@ 
20. Hardwood: Oak, plank, 
common, $18@25; oak, 
plank, clear, $28@40; maple, 
clear $25@35, common, $18 
@25, cull, $10@15. Prices 
at Burlington are quoted as 
follows: Common boards, No. 
1, $15; No. 2, $12.50@ 
13.50. 

s 8 & 

The loss in lumber in raft- 
ing from the time it is taken on 
the Chippewa River until it 
reaches its destination in the 
yards at Burlington, Iowa, 18 
about 6 percent; cost 0° 
“pulling” (taking it out of the 
river) 25 cents a thousand; 
draying, 30 cents; washing 
and piling increases the whole 
expense t» $2 a thousand feet. 
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Club Di Field Studi 
ub Discusses Field Studies of Sap Stain Just to tell 
dealt [Special telegram to AMERICAN LUMBERMAN] Chair should appoint a committee to arrange The HOO HOOS 
iswer New ORLEANS, La., March 26.—Treatment the date of the studies, and select the mills 
and cure of fungus attacks upon sap gum for experiment, in consultation with Mr Whose Who 
I. J Jumber er discussed at length before today’s Knauss. ; In th 
an. meeting of the Southwestern Hardwood Manu- : “il 7 — 
Bin facturers’ Club. A. C. Knauss, of the Forest Pateente Daeiguesel: Saenee eNie 
ig Products Laboratory, Madison, Wis., attended, H. B. Clark, manager National Lumber <a APRON 
- ye and President W. J. Stebbins, of Garyville, La., Manufacturers’ Inter-Insurance Exchange, ; 
0 asked for the discussion as a preliminary to the Chicago, delivered an interesting talk on — 
cooperative field studies and experiments to be reciprocal insurance, tracing its history from 
club made this summer. early times and reviewing its advantages and * 
It is A poll of the members indicated that gum benefits. Among the latter he mentioned the “GREEN DUCK” 
have averages 30 to 80 percent of their respective steady reduction of insurance costs since the Aprons are used 
outputs, the average pereentage for the group e¢iprocals were organized, and the prompter pidge sever 
represented being about 48 percent, revealing and fairer adjustments that followed their ap- a 
the importance of the sap stain studies to the pearance in the insurance field. 
PSS southwestern hardwood industry. Guy H. Mallam, of New Orleans, who par- MULE-HIDE 
: ticipated in the organization of the fi ’ BIRD & SON 
| T+ Geter ; 1 LE 0 he first | Qin! sl is... 
omp- 2 ee Money Value of Treatments reciprocal insurance concern in 1899, recalled CELOTEX, 
le of Mr. Knauss explained that he has sought an in- ge ee : : : Style N. S. : 
rly rene . : that it started with eighteen members. Stock LOGAN- LONG 
av formal discussion of the sap gum problem to ai¢ _— , 
ravel p gum | o aid . PLASTER 
), of in preparation for the coming field tests. Both sap company rates then ranged from 5 to 7 per- on BEAVER -BOARD, 
, 0 stain and decay are caused by fungus growths, ent. The reciprocals brought a progressive CAREY, WEATHER BEST, RICH- 
a which i promoted by the combination of favor- Teduction in rates. Their growth in member- ARDSON, STORMCOTE, ETC. 
able conc itions in four respects—food, air, warmth ship and business volume has been ea 
en agp eg Wo = — feeds upon the he declared, by their service, ie gp IS THERE A REASON ? 
sap, its 0 amage being discoloration, as it does > one To ' " F is i ill i i 
a not affect the strength and serviceability a ne other benefits to policy holders. Las . wd there “ . oe wil uhdeneieataie 
e lumber. Decay fungus eats the woody ce ntent, i i en ee eee ‘ 
— detnidiing, both. strength suk sanvieeabiiity. ‘Pe — peumnageaiananag seni THE ALLIED BELT ING 
1e attacks of both can be prevented by reducing the President Stebbins asked for discussion of Dept. B-1 i a 
moisture content of the wood to 20 percent of its the consolidated stock reports. It finally was ct aaa ware 
g its dry weight. Thus rapid drying aids prevention. decided to continue their issuance in present 
xelu- By dry kiln or steam curing at temperatures of form, and to urge the “" he , nite i 
| 125 degrees for any considerable time, the fungi hei a ats SS ee 
ucts, are killed and attacks are stopped so long as the “a oe reports mane regMinaty, } 
f the lumber is kept dry. Among the experiments con- Mr. Stebbins urged all the club members to t isappears 
a gad ge Leggo is coating log ends and i = ee ae Manufacturers’ Insti- 
mn bark spots, to keep out moisture and f s ute meeting in Memphis, T : ay 5- i 
ey from the time the timber is cut. Setahions. ton reminded them of the pire cal ae ———_ 
5 this purpose contain sufficient poison to kill the Southwestern and West Side club £ 1e Ceiling 
) fungus growths already on the surface. “We j M > I ; : Pei —— nadine 
plan,” he said, ‘‘to follow through and compare ag ess rg hae ngs ve 
results secured through these treatments, with re- P Roundtable reviews of logging and operat- 
sults where no treatments are applied, in order "8 conditions indicated that the mills as a 
to determine the value of protective measures in eneral thing are well supplied with logs and 
actual dollars and cents to the lumberman.” labor, but that several have shut down pend- 
Find Treated Lumber Worth Premium ing an improvement in demand. 
: Secretary-treasurer George R. Schaad, jr., of 
a Pon —— asked the members for their New Orleans, reported the enrolment of Bessler 
or ‘iews about the date of beginning the tests, seven new members si slub’ i 
arge and their experience with tn 4 roa! meetin “ Pres id * t Stebbina bree ud aa Movable 
ao at ee a ' gard t PASE’ g. President Stebbins extended thanks 
ork. ieee b. mn treater to prevent sap stain. to those responsible for this excellent showing, St be 
alane Several members who are steam curing their sap and expressed the hope that ‘‘the good work airway 
r* gum said oe | believed that it should command — will go on.’’ ¥ 
Hc a premium of $2 over the untreated df iia i 
ver sated, and found é 
sie, most buyers ready to pay it, though the trade T N Fi § Ohi Ch — a nse ng 
eile — some education as to the greater de- wo New Firms secure 0 arters bination of advantages of 
ra —* p Regents g nied 2 ag ee ' CINCINNATI, OHIO, March 25.—Two new lum- all the devices ever invented 
» that the e emands kiln driec yer concerns were inc ate i 
or steam cured gum, specifying ‘‘dry and few days, both in Gile cacuae an compe ga oe nanan more comfort- 
iii pao — member, who buys consider- do business in Cincinnati. The Buskirk Lumber able. t. is a firm, practical stair- 
able quantities of gum, said that he pays : & Mill Co. was ine g ith ¢ i way that you i i 
- enor ak ee pay - _ , a ne with an authorized y mat y can slide up into a 
) 36; lake 62 » fa ; k ied sap, and capital of $100,000. The incorporators are U. B. panel in the ceiling when not 
0@ s $2 a fair premium for steam cured. a Howard N. Ragland, Carl T. Foley, needed 
75: Some Find End-racking Satisfacto yeorge W. Kennealy, jr., and Walter D. : i 
3.50, There ensued the usual gf ist a the pet - Buskirle will hold psa saga Sr iledinae 
1ota- relative merits of kiln drying, steam curing ae elgg bid and will be its active The Bessler Movable Stairway Co. 
ol pre-e Benet ing, nusiness head. The new company will take over Sead 
racking. John Deblieux, of Opelousas j i ee 
aes I : » OL UE » the business, yards and mill of the Buskirk i t il 
: 4a., reported that a neighbor of his end-racks ' : pcndlnscadsniconnldandisscde 
3 @ his gum, and markets it to a buyer who called popes re ig? boa senegal gga 
: = dried but finds the end-racked product ante Short Mill. & Tamber Oo. peony 
p satisfac , ' ; ae eto : apse ae : 
ie ee — a others reported satis- ated with an authorized capital of $50,000. It For 37 years Swisher-Made Log Hammers 
me svi id sults from end-racking. Another has purchased the yard, mill and business of and Lumber Marking Devices have been 
’ ember reported that something like 20 per- (©. W. Short Lumber C "HH. ©. Si i CR 
iple, cent of his steam cured saps was still Rips naga monn ag so tage toe hee 
$18 Mitte ia ten een ‘ I ; or s un- the active manager of the company, holding the ° 
ine Meni -xport trade, though this position of secretary and treasurer. Mr. Simcox Swisher Lo Hammers 
- yor d to run counter to the experience of formerly was with the Pease Lumber & Mill Co. 
No Sie whe sto macheting sicun ered fee ob Cinetanate : Stand the Gaff ! 
0 , . : SS er eee ; 
0@ Committee on Time and Mills for Study LUMBERING as it was done in early days is We make many styles; L. H.25 
Regarding the ti aidap? now being demonstrated along Fontenelle Boule- preferred in many camps be- 
' man, g “% time of beginning the co- vard between Jaynes Street and Redman Ave- cause the pick point is helpful in 
raft- Chie? he = ( = opinions differed. nue, Omaha, Neb., where a timber tract is being grading. Every tool unsurpassed 
+. jel caren Jones, of the Southern Pine cleared away to make room for homes. This for design and balance. Send 
i _ rsa om suggested July and August asthe 20-acre tract along the Chicago & Northwestern specifications tor estimate and 
the rom vhen greatest damage normally was _ right-of-way is covered with a 40-year growth enjoy manufacturers’ prices. 
Ay ‘ ine ae — in stack. President Stebbins of cottonwood. E. W. Miller, who has been 5 I fold Saat (N 
jug ig " , 4 ¢ ™ e ‘i < . a 7 > A 7 or Lum No. 
ie the beh ni ba be well to start work when engaged in the sawmill business at various AL3). rach 8 ‘cad describes 
. inaction _ bs run a. ve gee Nebraska points for the last thirty years, has hundreds of items you use every day. 
and; este amage began with the earl , ati i a 
va Giles salen. rer rn eo ong ee — of operations. An old fashioned saw- TheR D. Swi h Mf C cs 
hole rain,’’? he quoted, ‘‘and you ruin the m is t anus isente te age ig Pig picorprcemapiegaag kato Style LH25 
B , 0 e é 3 i i i 
feet. Crop with stain.’’ It was decided that "the oe of land. maanearianinnid each Sami 
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Cc PITTSBURGA Co 





Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers ot 


tee) Hardwoods 


Won Viren 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 





New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title ~~ 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 


UTI 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


poten ag PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





CASING 
Kiln Dried, Well Manu- . 
Domed. High Grade. BASE AND 
Capacity, 250,000 Feet MOULDINGS 
er Day. Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 


[pouslas Fir tie. 








Ties an 
Piling 





Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 


0 TIMBER ESTIMATORS O 


Clark & Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber “ands 
920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 

















feewer Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS _sF.H.Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028-29 Whitney Bank Bldg. NEW ORLEANS 








Phone Main 2479 








JAMES W. SEWALL 


Consulting Forester 


Old Town, Pay Maine 
Largest Cruising House in America 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 





Incorporate Under Delaware Laws 


BALTIMORE, Mp., March 24.—A charter was 
issued at Dover, Del., last week to the Charles 
R. McCormick Lumber Co., which is to have 
a capital stock of $15,000,000. Charles R. 
McCormick, 8. M. Hauptman and J. Arthur 
Olson, of San Francisco, and John M. Bencken, 
of Oakland, Calif., are named as the incorpo- 
rators. The principal office is to be in Dover, 
Del. The McCormick interests are thus fol- 
lowing in the footsteps of other large lumber- 
ing concerns and taking advantage of the lib- 
eral eastern laws to get their charters. The 
Long-Bell Lumber Co. was incorporated some 
time ago in Maryland, and the Morgan inter- 
ests, sash and door manufacturers of Oshkosh, 
Wis., got Delaware incorporation papers. 


Hardwood Not Hardware Specialists 


JACKSON, Miss., March 24.—J. W. Bertrand, 
manager of the local hardwood mill of the 
Williams & Voris Hardwood Co., wishes to an- 
nounce to Jumbermen all over the country that 
the aforesaid company is not engaged in the 
hardware business, regardless of what the letter- 
heads used for about a week by this company 
indicated. Mr. Bertrand says a short time ago 
an order was given a local printing concern for 
the letterheads and they were received with the 
word ‘‘hardware’’ substituted for ‘‘ hardwood’? 
and that he sent out several without noticing the 
error. Twelve letters, asking for quotations on 
rakes, wheelbarrows, and other hardware items, 
were received before he noticed the mistake. 
He says he can furnish the hardwood for any 
hardware item. 


“‘Wobbly’’ Denied Citizenship 


SEATTLE, WasH., March 21.—Gust Olson, 
member of the I. W. W., was denied an applica- 
tion for American citizenship Tuesday by Judge 
Jeremiah Neterer, in the Federal court. Re- 
marking that he had read the preamble of the 
constitution and by-laws of the I. W. W., which 
declare that the worker and employer ‘‘have 
nothing in common,’’ Judge Neterer made this 
comment: 


The organization recognizes no country and 
knows no flag; whereas, the object of the Consti- 





tution of the United States is to insure domestie 
tranquillity, promote the general welfare. It ree. 
ognizes labor and capital. Aliens asking citizep. 
ship must swear to support and defend it against 
all enemies. We can’t have a divided allegiance, 
Citizenship is a privilege, and to obtain it one mugt 
show love for the adopted country. The petitioner 
has not met the test. 

Olson would not promise to support the Con. 
stitution of the United States in any and g)) 
circumstances under which it might conflict 
with the I. W. W. 
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To Extend Market for Naval Stores 


New Or.eEAns, LA., March 23.—Secretary 
Carl F. Speh, of the Turpentine & Rosin Pro. 
ducers’ Association, with headquarters here, 
has been appointed member of a special com- 
mittee representing the naval stores industry, 
to codperate with Government departments in 
the expansion of foreign markets for American 
naval stores. J. C. Nash, of the Columbia 
Naval Stores Co., Savannah, Ga., will serve as 
chairman of the committee, which was organized 
after a series of conferences at Washington be- 
tween a delegation of naval stores producers 
from the South and various Government officials, 
including Secretaries Jardine and Hoover and 
Julius Klein, director of the bureau of foreign 
and domestic commerce. 


TROUBLE AND LITIGATION 


GRAND RAPiIps, MicH., March 24.—Judge Wil- 
liam B. Brown, of Kent circuit court, threw out 
of court the $30,000 damage suit brought by George 
J. Thomson, of Kalamazoo, Mich., against the for- 
mer officers of the National Hardwood Co., and 
Joseph J. Jacobson, of Detroit, broker who handled 
the concern’s bonds. ‘Three similar suits are still 
pending. At least one of these will be carried to 
the supreme court if unsuccessful in the lower 
courts, it is believed. 





BiLox!, MIss., March 23.—The circuit court of 
appeals reversed the judgment of Judge Holmes in 
June in the suit by the Ingram-Day Lumber Co. 
to recover taxes paid under protest. The tax was 
levied on payments received by the company for 
towing barges of lumber from Woodsbluff to Mobile 
by contract. The Government claimed three per- 
cent of the aggregate of those sums. The company 
paid the tax under protest. The decision of the 
circuit court of appeals is to the effect that the 
tug company was not a common carrier, never 
published tariff rates or schedules and never con- 
nected with any rail or water carrier and the com- 
pany therefore did not come under the tax pro 
vision tovering such transportation. 


Import Mark Ruling Rescinded 


Treasury Will Not Change Practice 

[Special telegram to AMERICAN LUMBERMAN] 

NEw York, N. Y., March 26.—Today W. W. 
Schupner, secretary of the National-American 
Wholesale Lumber’ Association, made the 
following announcement regarding the ruling 
of the board of appraisers as to the marking of 
imported lumber: 

Last week the board of appraisers ruled that 
shingles and hardwood flooring imported from Can- 
ada must be individually marked. Our convention 
adopted resolution requesting postponement of the 
effective date, after which our officers took steps to 
have the decision set aside entirely through our 
National counsel, Davies & Jones. The Treasury 
Department yesterday wrote collector of customs 
including the paragraph on which his decision was 
based, as follows: “The department sees no reason 
for any change of practice in this regard and you 
are hereby instructed to continue the present prac- 
tice of admitting shingles in bunches and flooring 
boards in bundles with marking on each bunch or 
bundle to indicate the country of origin.’”’ This is 
a good accomplishment for our association. 


Canada Also Has Similar Rule 


VANCOUVER, B. C., March 21.—Just when the 
lumber trade has been studying how to carry 
on until better markets were in sight, atten- 
tion has been drawn to a new regulation, or a 
regulation newly enforced by the United States 
customs authorities, requiring that every piece 
of lumber, every shingle, imported, must be 
marked ‘‘Made in Canada.’’ 

A protest meeting held today was apprised 
that the move to enforce such a regulation had 
its cause in eastern Canada. There, it was 
stated at the meeting, Ontario insisted that 
lumber of American origin going into that 


province must be marked to show its origin. 

Action taken was to wire Wm. MeNeill, sec- 
retary of the Timber Industries Council, now in 
Ottawa, to take the matter up with the Domin- 
ion Government there and seek to adjust both 
the Canadian and American rulings. 


Mark Ruling Would Stop Imports 


MONTREAL, March 24.—Lath and shingle ship- 
pers were surprised to learn that the port 
authorities had held up a consignment of 5,- 
000,000 lath and shingles aboard the Canadian 
Winner, at Boston, Mass., because each piece 
was not marked. 

““We have stamped our shingles by the bun- 
dle, but we have never been required to stamp 
lath,’’ said one dealer. 

Stamping each shingle separately in order te 
comply with entry regulations to the United 
States, is regarded here as ridiculous. The 
necessity of so doing would have a serious effect 
upon the trade, if not destroying it entirely, 
was the opinion expressed. 


East Coast Importers Handicapped 


Boston, Mass., March 24.—If the latest deci- 
sion of the General Board of Appraisers 1 
Washington is allowed to stand, lumber dealers 
here say they will be obliged hereafter to 
stamp every single lath, shingle or piece of 
lumber imported from Canada or any other 
foreign country. Heretofore the practice has 
been to stamp only the bundle or unit of sale. 

The decision was made in connection witb 
an importation of shingles, planks and boards 
by C. 8. Emery & Co. of St. Albans, Vt. 
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He'll Never Know. 


I lost a ten-spot on a deal, 
Enough to buy a hat; 

And I am Scotch enough to feel 
Calamities like that. 

The worst about the matter is 
The error wasn’t mine, but his— 
The other fellow got the ten 
And didn’t know it even then. 


I might have made an awful roar, 
As others often do; 

I might have made him good and sore 
And fought the matter through 

Until I got my money back— 

I could have shown in white and black 
That such and such was so and so, 
And yet I didn’t do it though. 


Because I knew, whatever I 
Might say about the case, 
However I might tell him why, 

And tell him to his face, 
The fellow honestly believed 
That only value he received, 
That he was right as honestly 
As any man could ever be. 


And so I said (but to myself), 
'€*Why, what’s a five or ten, 
Or any goods upon the shelf, 
Or lumber now and then, 
Beside a friend? I’d rather choose 
A ten-spot, even more, to lose. 
I might convince him in the end, 
And win my case, and lose a friend.’’ 


He’ll never know I let him take 
What really wasn’t right. 

An awful fuss I didn’t make, 
Or try to start a fight. 

I let it go. I’ll tell you why: 
Some day he’ll come again to buy, 
And then I’ll add a ten or so, 

And then again he’ll never know. 


Between Trains 


RocHEsterR, N. Y.—The Rochester Kiwanis 
Club worked out an idea tonight that some time 
you may wish to work out in your own organ- 
ization. They announced a dinner, but didn’t 
say where. The boys (and girls) were merely 
told to meet at the Hotel Rochester, and that 
competent guides would lead them to the scene 
of festivity. The guides, properly capped, did 
so—by various routes—the place eventually 
proving to be across the street. Not a bad 
idea. And not a bad time was had. Not at all. 


Enpicott, N. ¥.—This is the shoe city. Com- 
paring population and production, there are 
more shoes per head made in Endicott than in 
any other city in the world. Of course, as a 
matter of fact, they are not made for heads at 
all, and least of all for Endicott heads, but for 
the feet of people in distant parts. We were glad 
to see an old friend, A. H. Price, the lumberman, 
among those present. 


Oweco, N. Y.—As a name for a community, 
we can’t think of any better than that of this 
fair city. Any town that has ‘‘go’’ in it, and 
the ‘‘we’’ spirit, ought to do well, and Owego 
has. For it is the ‘‘we’’ of it that makes a 
““go”? of it. 


CarTHAGE, N. Y.—Back to the Chamber of 
Commerce of Carthage again, always a delight- 
ful town to be at, and a delightful bunch to be 
with—if you don’t mind ending a sentence with 
4 preposition. Since we were here last the folks 


in Carthage have done a wise thing; they had a 
Chamber of Commerce and a Carthage Club, 
both largely with the same membership. Now 
they have combined the two, giving the Chamber 
of Commerce club facilities, and tying the club 
«p to the community work of the town. 





Newark, N. J.—A few years ago the people 
of Newark used to run over to New York for 
everything—that is a few of them did. Like- 
wise visitors used to touch and go—running 
over in the Hudson tube from New York, and 
shooting back again in the same tube and hurry. 

But Newark suddenly became conscious— 
community conscious. The Newark people still 
find New York a convenience, but they use it 
for that, and make Newark their home. Now 
Newark has a wonderful Chamber of Commerce, 
housed in its own sky-scraper, has the Robert 
Treat Hotel, and the splendid Newark Athletic 
Club. 

It was the latter organization that invited 
us to Newark on this occasion, and not only 
were the lumbermen of Newark there, but Con- 
rad Pitcher, the Beau Brummel of Broadway, 
and manager of the million-dollar lumber yard, 
headed a distinguished delegation from New 
York. 


East ORANGE, N. J.—East Orange needs no 
introduction to the country, for it is the home 
and workshop of Thomas A. Edison. The in- 
ventor was in Florida, so we missed seeing him, 
but his son Charlie, as they call him hereabouts, 
chairman of the board for the Edison inter- 
ests, came to the Chamber of Commerce dinner, 
and, in fact, made the other speech, for he is 
national councillor from the Oranges to the 
national chamber. We had a long and interest- 
ing chat about his father, for whom we have a 
great admiration for a good many reasons, and, 
not the least among others, because he got his 
start in the old lumber days in Michigan, making 
his first experiments while a train butcher on 
the Michigan Central between Detroit and Sagi- 
naw. 

The son told us it was true, that story about 
the conductor who threw the young inventor off 
his train because some chemicals with which he 
was experimenting exploded, which perhaps was 
sufficient provocation. But this particular con- 
ductor threw the boy off by the ears, and to 
this the inventor attributed his deafness, which 
is practically complete. Thus the man who gave 
the world the phonograph is deprived of hearing 
it. 

When you think over the world’s benefactors 
it is hard to find one who even approached the 
American inventor. He has done more to in- 
crease the comfort and enjoyment of humanity 
than any other man. We have a little mental 
picture of him right now reaching his room in 
his hotel down there in Florida, and touching a 
button, thus flooding it with light. Think of 
doing that and then being able to say to your- 
self: ‘‘And I did that!’’ 


NEw York, N. Y.—A great American corpora- 
tion gave a dinner to its representatives to- 
night, and served them liberally with cham- 
pagne and other liquors. Perhaps some time 
one of these representatives will be found short 
in his accounts—the law-breaker! 


MICHIGAN City, InD.—Bob Rogers used to 
hold us on his knee when he kept books for the 
old Ducey Lumber Co. in North Muskegon. He 
couldn’t do it now. Not that there is anything 
the matter with Bob’s knee, but we have changed 
some ourself since then. Bob Rogers took us 
trout-fishing one day when we were about ten— 
and we never forgot that—and we can still see 
one particular pool where he was sure there was 
a big one—and recall that there wasn’t. But, if 
you realized how a boy remembers, and treasures, 
the things a grown man does for him, you would 
spend less time amusing yourself and more amus- 
ing the boys of the family and the neighborhood 
—and boys who have no particular family or 
neighborhood—as Bob Rogers did and does. 
They call him R. A. Rogers here, and he has 
quit the lumber business, but he was on hand at 
the Rotary luncheon today to see to it that we 
didn’t disgrace him, after all these nearly forty 
years. 


And in Boston Too, 


Superior Brand 


OAK FLOORING 














Another notable example show- 
ing the high type of building in 
which “America’s Finest” oak 
flooring is serving America’s 
leading citizens in enhancing and 
beautifying their homes. 


This exclusive apartment located 
on aristocratic Beacon Street, Bos- 
ton, is floored throughout with 


SUPERIGR 12h 


‘Americas Finest-" 


In catering to the exacting taste 
of those occupy apartments of 
this character, it is imperative 
that every detail of the decorative 
features be the acme of perfection. 


Thus from coast tocoast, Superior 
Brand Oak Flooring is becoming 
more and more relied upon to 
insure the maximum in beauty 
and utility through its matchless 
uniformity in color and individ- 
ual superiority in manufacture. 


Interesting Booklet on Request. 
Shall we quote now? 


SUPERIOR OAK FLOORING 
COMPANY 


Helena, Arkansas 
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NorthernWoods 








We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 


of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, = T umber Co. 


Try 
Us 


















A Brand to 


Tie tow 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 





Members of 

Maple Flooring 

Manafacturing 
ssociation. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage, 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 


















The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 








17 = 
VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 


17 





Manufacturers of 17 different species 


of Northern Hardwoods 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Chicago Holds “Own Your Home’ Show 


The first day of spring proved to be an ap- 
propriate date for the opening of Chicago’s an- 
nual ‘‘Own Your Home’’ exposition, as the 
event was attended by balmy spring breezes and 
fair weather. As in previous years the exposi- 
tion was held in the spacious Coliseum and was 
sponsored by the Chicago Real Estate Board. 

Although the attendance on the first three 
days was small, the crowds began to arrive on 
succeeding days and before the exposition is over 
it is expected that attendance figures will equal 
if not exceed those of last year. A lively inter- 
est was manifested in home building, exhibitors 
report, and, from the inquiries made, it would 
seem that considerable building will be done in 
Chicago and vicinity in the remaining months of 
this year. 

The exposition was notable for the large num- 
ber of exhibitors, 160 retaining booths. These 
were appropriately decorated and set with the 
products of the exhibiting firms. The greater 
part of the exhibits consisted of house furnish- 
ings and equipment and real estate subdivisions, 
very few lumbermen or contractors being repre- 
sented. 

One of the most attractive booths was that 
of the Northern Hemlock & Hardwood Manu- 
facturers’ Association, which was in charge of 
W. H. McDonald, of Oshkosh, Wis., chief in- 
spector for the association. The display con- 
sisted of birch panels and doors, and birch and 
maple flooring. It was attractively arranged 
and drew numerous inquiries from prospective 
home builders. 

As usual the exhibit of the Lehon Co. was one 
of the most conspicuous in the entire exposition. 
Built in the form of a Chinese pagoda, it tow- 
ered above all others and could be seen from 
all corners of the large hall. To demonstrate 
the qualities of the famous ‘‘ Mule-Hide’’ roof- 
ing a stream of water was kept pouring down 
the pagoda roof to be carried off by convenient 
eave troughs. 

The Upson Co.’s booth was constructed in the 
form of an interior finished with Upson board. 
Its Blue Book for dealers was also prominently 
displayed. 

The Weyerhaeuser Sales Co. was represented 
by an exhibit in which Balsam-Wool was the 
central object of interest. 


Confer on Millwork Standards 


NEW York, March 23.—The East probably 
will stand pat on New York sizes when Secre- 
tary Hoover’s conference called to simplify 
stock mill products throughout the country is 
held in Washington, May 1. At least New 
York sizes seemed to have the preponderance 
of favor at a conference held last Friday at 
the New York Customs House between William 
A. Gately, representing the Department of Com- 
merce, and an executive committee appointed 
by the Eastern Millwork Bureau. 

The aim of Secretary Hoover is, it was ex- 
plained, to standardize millwork for the purpose 
chiefly of eradicating waste in the industry. 
Mr. Gately told members of the committee that 
similar hearings had been held throughout the 
country. 

The New York conference came to no conclu- 
sion and it was not the purpose to reach definite 
findings, Mr. Gately explaining that the Depart- 
ment of Commerce wanted to get the general 
views of the millwork men and therefrom to 
formulate a program at the big meeting with as 
little friction as possible. The conference here 
was unique, in that it brought together one of 
the most representative gatherings ever assem- 
bled in the East to study this particular phase 
of the lumber industry. 

George H. Blakeslee, of the Blakeslee Lum- 
ber Co., Albany, N. Y., was chairman of the 
committee appointed by the Eastern Millwork 
Bureau, and the other members were: 

E. B. Newcomer, Hall Bros. & Wood, Philadel- 
phia; Arthur S. Vaughn, L. Vaughn Lumber Co., 
Providence, ; A. W. McLennan, Waterbury 
Lumber Co., Waterbury, Conn. ; L. W. Brosius, Bro- 
sius & Smedley Lumber Co., Wilmington, Del. ; C. D. 
Root, Retail Lumber Dealers’ Association, of Indi- 
ana, Crown Point, Ind.; John H. Geis, John H. 


Geis & Co., Baltimore, Md.; J. Wilson Duffy, 
Lafayette Mills, Baltimore, Md.; A. H. Caverly, 


Brockway-Smith Co., Boston; S. L. Foster, Hous. 
ing Co., Boston; Allan H. Church, Alfred W. Booth 
& Bro., Bayonne, N. J.; George Adams, jr., George 
A. Adams Lumber Co., Far Rockaway, L. I.; Ben 
Downing, Downing Bros., Locust Valley; S. E. Gil. 
bert, Charles C. Kellogg & Sons Co., Utica, N. Y,; 
S. S. King, Dayton Lumber & Manufacturing Co,, 
Dayton, Ohio; Evan §S. Jones, Washburn, Williams 
& Co., Scranton, Pa. 


Leroy E. Kern, of 19 West Forty-fourth 
Street, New York City, attended the conference 
as the representative of the American Institute 
of Architects and the Associated General Con- 
tractors. 

Organizations represented in the Eastern 
Millwork simplification division include: 


American Institute of Architects, Association of 
General Contractors of America, Buffalo Lumber 
Dealers’ Association, Eastern Millwork Bureau, 
Lumber Dealers’ Association of Connecticut, Mas- 
sachusetts Retail Lumber Dealers’ Association, Na- 
tional Retail Lumber Dealers’ Association, New 
Jersey Lumbermen’s Association, New York Lum- 
ber Trade Association, Northeastern Retail Lum- 
bermen’s Association, Ohio Association of Retail 
Lumber Dealers, Pennsylvania Lumbermen’s Asgso- 
ciation, Retail Lumber Dealers’ Association of In- 
diana, Rhode Island Millwork Association, Sash & 
Door Association of Philadelphia and _ vicinity, 
Southern Sash, Door & Millwork Manufacturers’ 
Association, and the Wholesale Sash & Door Asso- 
ciation. enauneanaaue 


Exhibits Oak Flooring at Home Show 


GRAND Rapips, Micu., Mareh 23.—The ae- 
companying illustration depicts a panel of %x 
1¥%-inch face clear quartered white oak flooring 


a de ae 


NEW FLOORS "OLD 


Ea 

Panel of *%&x1%-inch face clear quartered white 
oak flooring exhibited at Grand Rapids 
(Mich.) Better Home Show by Nichols & 
Cox Lumber Co. 





exhibited by the Nichols & Cox Lumber Co., of 
this city, at the Better Home Show held re- 
cently in Grand Rapids. In commenting on 
this exhibit F. E. Holland, manager of the 
flooring department of the Nichols & Cox Lum- 
ber Co., states: 


We had an elaborate display, and took a great 
deal of time in making up different grades and 
finishes as well as various species of flooring 
panels, but none of them attracted so much atten- 
tion as did this one panel in showing the principle 
of laying and the appearance of a finished %-inch 
floor laid over old floors. 

We selected for our subfloor 1x4-inch No. 2 yel- 
low pine flooring which had been used in an_old 
clubhouse. On top of this we put a layer of black 
saturated and coated asphalt treated waterproof 
paper. Next you see the end of the flooring in 
white, then the finished floor. This finish was ob- 
tained by first filling the pores with the natural 
paste filler thinned with turpentine. On top of 
this we put two thin coats of shellac, then two 
coats of wax well rubbed. 

If the interest shown by the people who came to 
this home show is any criterion, it would be well 
worth while for dealers to make up a display of 
ed kind for use in their show windows or thelr 
office. 





DOING SOMETHING, even imperfectly, is vastly 
better than doing nothing. 
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Recent Hoo-Hoo Happenings 


Hoo-Hoo Clubs Help Relief Fund 


Sr. Louis, Mo., March 25.—More than $4,000 
for the relief of victims of the recent tornado 
which swept through several States in the Mis- 
sissippi Valley, had been turned in last Tuesday 
by Hoo-Hoo clubs throughout the United States 
in response to an appeal from Hoo-Hoo head- 
quarters. 

In several instances, special meetings were 
called at which money was subscribed. Many 
telegrams had been received since the appeal 
was sent out giving the amounts of contribu- 
tions by the various clubs. In each of the mes- 
sages there have been expressions of sincere 
sympathy for the sufferers. Hoo-Hoo clubs are 
being urged to make their contributions through 
the central office so that the lumber industry 
as a whole might be able to make a distinct con- 
tribution. 

The money received is to be distributed to 
individual communities throughout the tornado 
district, according to the needs of each. 

Members of the local committee are: Snark 
James H. Allen, chairman; Julius Seidel, Past 
Snark; L. M. Tully, Thomas C. Whitmarsh, 
Marvin W. Meacham, I. R. L. Wiles, John 
Reheis, L. EB. Clark, J. C. Anderson, C. S. Ches- 
bor and William Bemis. 


Observance of American Forest Week 


An appeal to all Hoo-Hoo clubs to codper- 
ate in the observance of American Forest 
Week, April 27 to May 3 has been issued by 
Alton J. Hager, of Lansing, Mich., vice chair- 
man of the committee and the representative 
of the Friends of the Forest. Mr. Hager is a 
member of the Supreme Nine of Hoo-Hoo. 


New Vicegerent Snarks Announced 


The following appointments are announced 
by Snark J. H. Allen: 

Ralph H. Davis, Vicegerent Snark of the San An- 
tonio (Tex.) district, to succeed Albert Steves, of 
Ed Steves & Son. 

John F. Barnes of the W. F. & J. F. Barnes Lum- 
ber Co., Waco, Tex., to be Vicegerent Snark of the 
Waco district, succeeding Clarence H. Olsen. 

Duluth Club to Hold Concat 

The Duluth (Minn.) Hoo-Hoo Club will hold 
a concatenation April 14, in charge of William 
P. Heimbach, jr., Vicegerent Snark of the 
Duluth district, it is announced by Hoo-Hoo 
headquarters. More than thirty applications 
for admission have been received. The event 
will be held at the Spaulding Hotel. 


Club Donates to Tornado Relief Fund 

SEATTLE, WASH., March 21.—To Henry R. 
Isherwood, secretary-treasurer of Hoo-Hoo, St. 
Louis, Mo., went a telegram Thursday from 
Phil G. Hilditch, secretary of the Hoo-Hoo Club 
of Seattle, saying: 

You may draw on our club in an amount up to 
$150 for any relief work the national order might 
undertake for the immediate relief of Mississippi 
Valley tornado sufferers. Would suggest that if 
possible relief work be an immediate offer to the 
American Red Cross of suitable lumber products 
for temporary shelter, but rely absolutely on your 
discretion. 

The matter of immediate relief for the tor- 
nado sufferers was the first question of impor- 
tance to be placed before the luncheon of the 
Hoo-Hoo club. It was presented by Frank W. 
Smith, who suggested that a carload of lumber 
be shipped at once. An amendment was offered 
by Sam P. Johns that there be a donation in 
cash from money to be thrown on the tables by 
those present at the luncheon. Various sugges- 
tions were made, all dealing with the necessity 
for instant action. Among the speakers were 
Don Clark, William A. Whitman, Robert Adair 
and William C, Krafve. 

The motion as amended was carried unani- 
mously. 

As soon as the vote was announced, there was 
the tinkling of coin in all parts of the room as 
silver dollars dropped into bowls and plates. 

When the donation was canvassed, it was 
found that the fund was exactly $128. Secre- 
tary Hilditch is sending out letters to club mem- 


bers not present at the luncheon, giving them a 
chance to subscribe; and with the knowledge 
that more money would come in, he wired Mr. 
Isherwood, as stated. 

This donation was made with the knowledge 
that ‘‘He gives twice who gives quickly.’’ 


Hoo-Hoo Active in Canada 


Toronto, ONT., March 23.—A Hoo-Hoo con- 
catenation was recently held at Windsor, Ont., 
when thirty kittens were received into the order. 
The new members were principally from the 
border cities. The concatenation was under the 
direction of Vicegerent Snark W. A. Griesinger, 
of the Windsor Lumber Co. (Ltd.), Windsor. 
The degree work was put on by members from 
Detroit, and an address on Hoo-Hoo aims was 
delivered by Theo. A. Sparks, of Winnipeg, 
Supreme Custocatian for Canada. Mr. Sparks 
spent several days in Toronto recently on his 
way home from the convention of the National- 
American Wholesale Lumber Association at At- 
lantie City. He recently addressed the eastern 
representatives of British Columbia mills at 
their regular weekly luncheon at Toronto, and 
outlined to them the progress that has been 
made by Hoo-Hoo in Canada. Mr. Sparks has 
been invited by the minister of the interior to 
take part in a conference at Ottawa in connec- 
tion with the forthcoming ‘‘Save the Forests 
Week.’’ Mr. Sparks’ invitation to take part 
in this convention is a tribute to the interest 
being taken by Hoo-Hoo in the problem of for- 
est preservation. 


SARBABEBRBEBLAai 


Tax Expert Addresses Club 


MINNEAPOLIS, MINN., March 24—Minneapolis 
and St. Paul lumbermen who are affiliated with 
the Twin City Hoo-Hoo Club at their regular 
biweekly meeting Thursday were given a lesson 
in public thrift. 

The speaker was H. J. Miller, secretary of the 
Minneapolis Taxpayers’ Association. 

Tax spending groups of municipalities and 
the State must be controlled, Mr. Miller said. 
The day of increasing taxation has ended and 
there is public demand for reduction of the 
burdens. One of the functions of the associa- 
tion of which he is an official, he said, is to en- 
able the taxpayers to obtain 100 cents of serv- 
ice from each tax dollar. Minneapolis, accord- 
ing to Mr. Miller, spent $30,000,000 for opera- 
tion of the municipal government last year, and 
he said the city was not obtaining full value 
for its money spent through public bodies. 

At the meeting 114 Hoo-Hoo and their friends 
participated. The Twin City Hoo-Hoo Orches- 
tra furnished music and there were vocal num- 
bers. 


wana aaaaaaanaee 


Ladies’ Day at Hoo-Hoo Club 


SPOKANE, WASH., March 21.—The Spokane 
Hoo-Hoo Club yesterday wired $150 to H. R. 
Isherwood, of St. Louis, Mo., secretary-treasurer 
of Hoo-Hoo, to help the sufferers from the 
recent tornado disaster. A telegram from Mr. 
Isherwood expressing the need for help was 
received during the luncheon of the club. 

It was ladies’ day at the meeting of the club 
yesterday with an attendance of about thirty 
of the fair sex, which brought the number 
present to more than one hundred. Each lady 
was presented with a small corsage bouquet of 
violets. The program comprised musical and 
vocal selections. 


New Michigan Wholesaler 


KALAMAZOO, MicHu., March 23.—The Claude 
G. Wirick Lumber Co. has been organized here 
by Mr. Wirick, who has been for a number of 
years with the Corlett-Stone Lumber Co., of this 
city, in charge of the wholesale department. The 
new concern will handle all kinds of lumber on 
a commission basis, specializing in the indus- 
trials, but also serving the retail trade in all 
lines. 








Hardwoods 


OAK feats 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 





MADE RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 
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pe 
FACTORY BUYERS 
Investigate our well machined, 

& band sawn hardwoods. 
< Grades guaranteed under 


& rules of National 
your inquiries. O 
% 
Bonita 4% 
Lumber Company, inc. 
BONITA, (Morehouse Parish) LA. 


Hardwood Lum- 
ber Asso- 


“or ciation. 
We solicit 

















If It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA 
We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


Ceneral Sales Office, 1234 Commercial! Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative Representative Representative 
James N. Woodbury, J. J. Bertholet, Wm. Dings, 


11S. La Salle St., 
Chicago, Ill. 
Phone, State 9022. 


. The largest Poplar Mill in the World. J 


30 Hemming St. 
Boston, Mass. 


Railway Exchange, 
St. Louis, Mo. 








Ours is the Trade 


that Service made 
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UMBER LUMBER CoO. 


yacint yp Natural Bridge at Goodfellow 
~~ ST. LOUIS, MO. 
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‘*L_arite” 
Flooring 


The fine sales record of ‘“Larite” 
flooring in retail lumber yards 
where it is being sold should recom- 
mend it to you. Its close grain, 
good assortment of lengths and 
accurate manufacture appeal to 
builders everywhere. Buy ‘‘Larite” 
in mixed cars with our 


Southern Pine 


YARD AND SHED STOCK 


You'll find “‘Larite’’ a 
money-maker. 


Carter-Kelley LumberCo. 


MANNING, TEXAS 


| | 


Texas Hardwoods 
and Pine Lumber 


OAK, GUM, ELM 
ASH, HICKORY 
CYPRESS 
PINE 
Dimension Stock 
a Specialty. 
































Tell us your needs today. 


Boynton Lumber Co. 
Manufacturers LUFKIN, TEXAS 


Wholesalers 


























SAP GUM 
Exacting buyers say this MAG- 
is also a symbol of satis- st - 
factory service. Tryus | cypress 
on your next order. TUPELO 








Keith Lumber Co. 


547-551 Keith Bldg., Beaumont, Texxs 
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Duty On Imported Shingles and Boards 


Assistant Secretary of the Treasury Moss is 
sending a communication to the collector of 
customs at New York, calling attention to Ab- 
stract Decision 4811 of the United States board 
of general appraisers in which the board held 
that imported shingles and flooring boards must 
be marked individually to show the country of 
origin. The practice of the Treasury Depart- 
ment in the past has been to require only that 
each bunch of shingles or bundle of flooring 
boards coming into the country be marked. The 
board of general appraisers ruled, however, that 
the bunch or bundle is not the article contem- 
plated in Section 304 (a) of the Tariff Act, 
but that each shingle and board must be marked, 
since this can be done without injury to the 
article. The decision grew out of a protest 
against the assessment of a 10 percent additional 
marking duty on shingles and flooring boards. 
Judge Moss in his communication to the New 
York collector says in part: 

Inasmuch as the manner of marking, whether on 
the bunch or bundle or on the individual shingle or 
board, was not an issue in the case decided, the 
opinion of the general appraisers, as quoted above, 
may be regarded as merely obiter dictum, and not 
a controlling decision. 

The Department, however, feels constrained to 
follow the opinion of the general appraisers as ex- 
pressed in the decision, and you are therefore 
hereby instructed to require shingles and flooring 
boards to be individually marked in future to indi- 
cate the country of origin. 

This being a change in practice, any shipments 
of shingles or flooring boards now in port or arriv- 
ing within thirty days of publication of this ruling 
in the weekly Treasury Decisions should be ad- 
mitted with marking on the bunches or bundles in 
accordance with the former practice. 


Sign of Efficiency in Organization 

Secretary of Commerce Hoover last week 
told the Clay Products Institute at its meet- 
ing here that an increase of 19 percent in the 
American standard of living between 1919 and 
1923 is shown in newly completed census figures. 
He said: 

While the actual amount of labor employed in- 
creased in this period by but a small percentage 
because of the small growth in population, the 
number of people in direction and administration 
of American industry decreased very materially. 
In other words, we have had a decrease of white 
collared men as against the working group. This 
is a sign of efficiency in administration and organ- 
ization. 

We found in the census bureau also that while 
the gross product, the gross value in dollars of 
production as between 1919 and 1923 was about 
the same, yet the actual commodities produced had 
increased by 19 percent. I think that was the 
most profound step in increase in national ef- 
ficiency in our history. 

In other words, for the same monetary outlay 
the public was receiving 19 percent more goods, 
and we had absorbed therefore an addition of 19 
percent in the standard of living of the people as 
u whole. I believe a large part of this accomplish- 
ment was due to the much better organization of 
commerce and industry throughout the country, 
and the very large amount of codperative and 
collective action that has been going on. 


SPaAGBEBBBEBaEa: 


Production of Cooperage Stock 

According to preliminary statistics compiled 
by the census bureau in codperation with the 
Forest Service, tight cooperage stock amount- 
ing to 222,507,000 staves and 19,342,000 sets 
of heading was produced in the United States 
in 1923. The figures represent a decrease of 
12.8 percent in the quantity of staves produced 
and 5.6 percent in the quantity of heading as 
compared with 1921, 

The output of slack ecooperage stock in 1923 
totaled 893,682,000 staves, 80,477,000 sets of 
heading, and 153,954,000 hoops, the production 
of staves having increased less than one-tenth 
of 1 percent compared with 1921, while the 
output of heading increased 20.6 percent and 
hoops 12.1 percent. 

White and red oak, the principal species 
used in the manufacture of tight cooperage 
stock, contributed 64.6 percent of the total 
production of staves and 54.5 percent of the 
output of heading in 1923. Gum, pine, ash, 
elm and tupelo were the principal woods used 


in the manufacture of slack staves and heading, 
while nearly all the hoops were of elm. 

The statistics were compiled from data re. 
ported chiefly by establishments classified in the 
‘¢Lumber and Timber Products’’ industry, but 
the 1923 figures include small quantities of 
cooperage stock made by plants engaged pri- 
marily in the manufacture of boxes, carriage 
and wagon materials, barrels and kegs, food 
products and miscellaneous wooden goods. In. 
cidental production of cooperage stock for con- 
sumption by the same establishments may not 
have been reported in all cases, a fact that 
should be taken into consideration in studying 
the figures. 

Data for establishments with products valued 
at less than $5,000 were included for 1921 and 
earlier years but not for 1923. 

In 1919 the production of tight cooperage 
staves totaled 353,825,000 and heading 24,274,. 
000 sets. In 1909 the figures were 379,231,000 
staves and 20,691,000 sets of tight heading. 

Slack staves manufactured in 1919 totaled 
1,121,324,000, with 87,381,000 sets of heading 
and 140,772,000 hoops. For 1909 the production 
of slack staves was 2,029,548,000, with 140, 
234,000 sets of heading and 375,793,000 hoops. 


Key Industries in Sound Condition 


Secretary of the Treasury Mellon and Secre- 
tary of Labor Davis Tuesday informed Presi- 
dent Coolidge and their fellow cabinet members 
that business generally is in good shape. Sece- 
retary Davis stated that there was some unem- 
ployment here and there throughout the country, 
but it was mostly of a seasonal character. The 
key industries, which are accepted as a barom- 
eter of the business situation, appear to be in 
sound condition. 


Patent Office Transferred 


The transfer of the patent office from the De- 
partment of the Interior to the Department of 
Commerce by executive order was made by 
President Coolidge with the full approval of 
Secretary Work, who lost it, and Secretary 
Hoover, who gained it. This branch of the 
Federal Government properly belongs in the 
Department of Commerce and the transfer is 
regarded as the first of several such changes 
contemplated by the President and his advisers 
in the interest of greater efficiency in govern- 
ment. 


a Car and Truck Production 


According to the Department of Commerce, 
252,785 passenger automobiles and 34,234 
trucks were produced in the United States and 
Canada during February this year. Of this 
total the United States produced 242,006 pas- 
senger cars and 32,566 trucks, and Canada 10,- 
779 passenger cars and 1,665 trucks. 

The total production in January was 212,909 
passenger cars and 28,041 trucks, of which the 
United States turned out 204,608 and 26,501, 
respectively. 

In February of last year the United States 
produced 331,372 passenger cars and Canada 
12,072. Our production of trucks was 31,150 
and Canada’s 1,665, the same as last month. 


Skilled Labor Scarce in England 


The exodus of skilled labor from England 
is a matter of grave concern to British ob- 
servers, according to T. R. Wilson, of the Eu- 
ropean division, Department of Commerce. fort 
example, it is asserted that the building trades 
can not execute the existing plans to relieve the 
housing shortage because so many of the skilled 
carpenters, masons etc. have emigrated to the 
United States. Even to execute the limited pro)- 
ects of the initial years under these plans, it 
is estimated that an additional 11,700 brick- 
layers, 7,800 carpenters and joiners, 7,800 slat- 
ers, roofers and plasterers, 6,800 masons, paint- 
ers, plumbers and gas fitters and 25,000 un- 
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skilled Jaborers are needed. In 1923 a total of 
256,284 British subjects left the United King- 
dom to take up permanent residence in non- 
European countries. Of this total 93,076 de- 
parted for the United States, the number in- 
eluding thousands of skilled workers. 


Buys Additional Forest Acreage 


The national Forest Reservation Commission 
has purchased 21,000 acres as an addition to 
the White Mountain national forest in New 
Hampshire, increasing the Government-owned 
area Within the forest to 462,200 acres. This 


represents an aggregate investment of $3,370,- 
000. Plans for future acquisitions contem- 
plate expanding this forest to 960,600 acres. 

It is estimated that the 21,000 acres included 
in the recent purchase added to the Government 
timber holdings about 33,000,000 feet of soft- 
wood and more than 35,000,000 feet of hard- 
wood. The area is expected to produce annu- 
ally 7,000 cords of softwood and 2,000,000 feet 
of hardwood. The total stand of timber in the 
White Mountain national forest is estimated at 
close to a billion feet of merchantable timber, 
of which more than half is softwood suitable 
for the manufacture of print paper. 











HENRY A. BOECKELER, vice-president of 
Boeckeler Lumber Co., St. Louis, Mo., died sud- 
denly at his home in the St. Regis Apartments 
there March 22, following an attack of acute 
indigestion. Mr. Boeckeler was the son_ of 
Adolphus Boeckeler, a pioneer St. Louis lumber- 
man, whose firm, Schulenburg & Boeckeler, was 
founded in 1848. He was 54 years old. Mr. 
Boeckeler was born in Berlin, Germany, Oct. 25, 
1871, while his parents were on a trip abroad. 
He was educated in Smith Academy and Wash- 
ington University and entered the lumber busi- 
ness aS a Clerk for his father in 1889. In 1895 
he and his brothers, William L. and Adolphus 
Boeckeler, organized the Boeckeler Lumber Co., 
which has become one of the largest wholesale 
and retail lumber firms in the Southwest. Mr. 
Boeckeler enlisted in Light Battery A of Mis- 
souri in 1896 and took part in the Porto Rican 
campaign in 1898, attaining the rank of lieu- 
tenant in 1899. He resigned from the military 
service in 1901. Mr. Boeckeler was also vice- 
president of Evans & Howard Fire Brick Co. 
He was a member of the St. Louis Country Club, 
Racquet and City clubs, and the Chamber of 
Commerce. Mr. Boeckeler was married April 
24, 1901, to Elizabeth H. Clark, daughter of the 
late Benjamin Clark, who survives him. He 
also leaves two sons, Clark and Henry Boeckeler. 
Jr., and one daughter, Mrs. Elizabeth McDonald, 
wife of Godfrey McDonald of Atlanta, Ga., and 
his brothers. The funeral took place on March 
24 from Christ Church Cathedral, Dean Scarlett 
officiating. Interment was in _ Bellefontaine 
Cemetery. The active and honorary pallbearers 
were all leading St. Louis citizens. 


MISS OLIVE ESTHER HAMAR, daughter of 
Mr. and Mrs. Edward A. Hamar, of Chassell, 
Mich., a student at Lawrence College, died at 
Appleton, Wis., on Sunday, March 22, after hav- 
ing been ill for a week with spinal meningitis. 
Miss Hamar was one of the most popular stu- 
dents at Lawrence. She was president of the 
Lawrence chapter of the Phi Mu national social 
college sorority and recently was elected presi- 
dent of the college Y. W. C. A., being the first 
sorority woman ever to achieve that honor. 
Before entering Lawrence College Miss Hamar 
attended Milwaukee-Downer Seminary at Mil- 
waukee, Wis., where she was chosen May Queen 
and took a leading part in the graduation exer- 
cises in June, 1921. Her father is a very prom- 
inent lumberman of the Upper Peninsula. He is 
secretary and general manager of the C. H. 
Worcester Lumber Co., of Chassell, and an 
active member and former president of the 
Northern Hemlock & Hardwood Manufacturers 
Association. Besides her parents Miss Hamar 
left two brothers, Kenneth and John. 








P. W. GARDINER, head of the firm of P. W. 
Gardiner & Son, sash and door manufacturers 
at Galt, Ont., died on March 18 after a lengthy 
illness. He was born in Perthshire, Scotland, in 
1857, and moved to Canada in 1887. Except for 
five years spent in Kansas he had lived in Galt 
ever since. In 1900 he bought the sawmill of 
the late Robert Gilholm and developed it into 
one of the largest and most modern mills in 
Canada. He was well known in the lumber 
trade of the Dominion. Besides his wife he 
leaves four children: Mayor James E., Gladstone 
W., and Harold M., of Galt, and Mrs. Elwood 
Hull, of Hamilton. 





JAMES A. HEWITT, for many years engaged 
in the planing mill and building business at 
Beamsville, Ont., died on March 14, aged 72. 
He was identified with the political and business 
affairs of Grimsby, Ont., while a resident there. 
Serving on the council. He was the builder of 
the famous ‘Pantheon” at Grimsby Beach, 
which was recently dismantled. He was a 
member of the public library board of Beams- 
ville, chairman of the board of education and a 
strong worker in the temperance cause and the 
Methodist church. He leaves a wife, a son and 
three daughters. - 





CHRIST HORST, superintendent_of the An- 
Son-Gilkey & Hurd Company of Merrill from 
1919 to December, 1923, died in Milwaukee on the 
afternoon of March 24. Mr. Horst was born in 
Pennsylvania and for several years was with 
he Morgan Co. of Oshkosh and later superin- 
tendent of the Foster-Lothman Co. of that city. 


IECROLOGICAL RE 








His resignation as superintendent of the Merrill 
plant was due to ill health and he had since 
lived in Milwaukee. He was a member of the 
Oshkosh Lodge of Elks. Mr. Horst is survived 
by his widow and a daughter, Miss Ann. 

JOSEPH WINTERBOTHAM, one of _ the 
pioneer cooperage men of Chicago, and president 
of J. H. Winterbotham & Sons, one of the 
largest tight barrel manufacturing concerns in 
the middle West, died suddenly in a sanitarium 
in Battle Creek, Mich., on Thursday, March 19. 
Mr. Winterbotham had gone to Battle Creek 
about a week previously for a rest. He had 
seemed to be in good health up to that time. 
He was 73 years old and had been active in 
business up to the last. Mr. Winterbotham was 
also head of the J. C. Penoyer Co., large dis- 
tributer of tight and slack cooperage stock and 
cooperage machinery and supplies. He was in- 
terested in other enterprises and was owner of 
the Bear Brand Hosiery Co. A resident of Chi- 
cago since 1892, Mr. Winterbotham had made 
his home at the Virginia Hotel. Two sons, John 
H. and Joseph, and a daughter, Mrs. John Alden 
Carpenter, survive. 





OSCAR L. HUEY, president of the Capitol 
Lumber Co., of Indianapolis, Ind., died at his 
winter home in Biloxi, Miss., on Sunday even- 
ing, March 15. Mr. Huey was 63 years old. At 
the time of the organization of the Capitol Lum- 
ber Co. in 1881, Mr. Huey became president and 
remained in that office until his death. Prior to 
that time he spent ten years in the real estate 
and banking business in Oklahoma. Mr. Huey 
had been a resident of Indianapolis practically 
all of his life, having been educated in the 
city’s public schools. He was a member of the 
Chamber of Commerce of that city. A widow 
and two sons, L. C., and Horace Huey, survive. 
His body was taken back to Indianapolis, where 
funeral services were held. 





VERL HUNT, a lumberman of Muncie, Ind., 
was instantly killed and another man was seri- 
ously hurt when an automobile in which they 
were riding skidded, struck another car and 
rolled over several times. The accident oc- 
curred nine miles east of Muncie, at night. It 
is understood that the machine skidded on the 
wet road after having passed a truck, and it 
was turned across the road when it struck the 
other automobile. Mr. Hunt was 45 years old. 


FRED L. ROESLEIN, manager of the Slidell, 
La., plant of the Gulf Creosoting Co., was 
drowned in Lake Pontchartrain, his body being 
found after several days search. Mr. Roeslein 
went out on the lake with an employee of the 
company on Saturday, March 14, for a few 
hours’ fishing. Their motor-boat evidently 
encountered a squall and was wrecked. Search 
for the missing men began on Sunday, but the 
bodies were not found until Thursday. Funeral 
services were held in Slidell on Friday after- 
noon. 








MRS. JENNIE TAYLOR SPRY, wife of 
George E. Spry, lumberman and real estate 
operator of Chicago, died at her apartment in 
the Virginia Hotel on Thursday, March 19. Be- 
sides her husband she is survived by four chil- 
dren, William T. Spry, Mrs. J. B. Fiske, Mrs. 
George G. Foster, of Lansing, Mich., and Mrs. 
James Buck, of Wichita, Kan. Funeral serv- 
ices were held in the chapel at Rosehill, Satur- 
day, March 21. 





CHARLES E. RUSSELL, 65 years old, op- 
erator of a shingle mill near Tenino, Wash., 
died at a hospital in Centralia, March 17, as the 
result of injuries received when his automobile 
was wrecked by a Great Northern train at a 
grade crossing north of Tenino. The body was 
sent to Everett, Wash., where the funeral was 
held. Mr. Russell was in the shingle manufac- 
turing business in Everett for 30 years before 
moving to Tenino. He is survived by his wife 
and five children. 





MRS. MARY LOUISE ROBINSON, wife of 
James Temple Robinson, manufacturer, died at 
the family residence, Seattle, Wash., March 30. 
The husband, a son, J. T. Robinson, Jr., and 
three daughters survive. 
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Business Changes 
Camden—-W. W. 


ARKANSAS. 3rown has sold the 
property of the Kear State Handle Co. to Arthur 
Delapiere (Inc.), of New York City. 


Jonesboro—Southern Lumber Co. succeeded by East 
Arkansas Lumber Co. 
CALIFORNIA. Carlsbad—Bauer-Geib Lumber Co., 


Ios Angeles, purchased Coffin lumber yard here and 
will continue the business. 

Exeter—C, IL. Surnett succeeded’ by surnett-Carr 
Lumber Co. which also recently took over the Exeter 
Lumber Co. 

San Francisco—-Herbert A. 
name of Inlay Hardwood Co. 

COLORADO. Sterling—-Schillig Lumber Co. 
name to Logan County Lumber Co. 

FLORIDA. Auburndale—Gateway Lumber & Supply 
Co. sold to E. WB. Crackel Lumber Co.; new sheds will 
be erected. 

GEORGIA. Fort Valley—Georgia Crate & Basket Co. 
succeeded by Georgia Basket & Lumber Co. (Inc.). 

INDIANA. Rochester—O. M. Hendrickson Co. and 
Rochester Lumber & Coal Co. consolidated under name 
of H. & H. Lumber & Coal Co. 

Rochester—A. J. Barrett has taken his son, John 
sarrett, into his lumber and hardware business. 

MICHIGAN. Bessemer—Bessemer Lumber Co. sold to 
Contratto, Michela & Co. 

Detroit—Ground & Sutton succeeded by L. A. 
rison Co, 

MISSISSIPPI. Amory—Gilmore Puckett Lumber Co, 
succeeded by L. EB, Puckett. 

MISSOURI. Jackson—Jackson Lumber Co. 
by Southeastern Missouri Lumber Co. 


MONTANA. Stanford—Stanford Mercantile Co. sold 
to Montana Lumber & Hardware Co. 

NEBRASKA. Gothenburg—Back 
ceeded by George Back. 

Loma—aAlbers Commission Co. 
Lumber & Grain Co. 

Pawnee City—Osecar Vanier has sold the yard re- 
cently purchased from M. H. Lum & Co, to Busboom 
sros., of Fairbury. 

NEW JERSEY. 
to A. J. Bartlett. 

NORTH CAROLINA. Waynesville—Suncrest Lumber 
Co., of Philadelphia, reported to have purchased the 
local plant of the Champion Fibre Co. and to move 
the mill to Suncrest and build a railroad to develop 
hardwood timber tract in the Catalooche district. 

NORTH DAKOTA. Fargo—West Side Sash & Door 
Co. succeeded by Northwestern Sash & Door Co. 

OHIO. Canton—Tombaugh Lumber Co. moving to 
Third St., N. W. 

Cincinnati—Chas, W. Short succeeded by Short Mill 
& umber Co., incorporated; capital, $50,000. 

OKLAHOMA, Tipton—W. W. Graham Lumber Co. 
succeeded by H. W. Mitchell Lumber Co. 

OREGON. Joseph—Mount Joseph Lumber Co, suc- 
ceeded by MeKinley & Hampson Lumber Co. 

Noti—Knudsen Bros. have sold their sawmill to Henry 
Fischer. 


Itrich will operate under 


changed 


Har- 


succeeded 


& Williams  suc- 


succeeded by Loma 


Collingswood— Robert C. Taylor sold 


Sandy—Burns Lumber Co. sold plant to Bittner Plug 
& Lumber Co, 
TEXAS. Austin—Brydson Lumber & Construction Co. 


succeeded by Brydson Lumber Co. 
Fort Worth—W. W. Graham Lumber Co. succeeded 
by Hl. A. Mitchell Lumber Co, 
Weslaco—Weslaco Planing Mill Co. 
Texas Building & Supply Co. 
WASHINGTON. Lrownsville—Sawmill of the 
Brownsville Shingle Co. has been taken over by Peter- 
son & Johnson Bros, 
Newport—Perry & Munson purchased sawmill of Fred 


succeeded by 


Johnson, 


WISCONSIN. West De Pere-—Standard Lumber & 
Millwork Co., of Green Bay, Wis., has purchased the 
A. B. MeEachron Co. John Vercauteren continues as 
manager. 

WYOMING. Laramie—W. IH. 
Overland Lumber Co. 


Holliday Co, sold to 


Incorporations 


ALABAMA. Mobile—Bear Creek Mill Co., 
porated. 

Tuscaloosa—M, C, 
capital, $100,000. 

FLORIDA. Hlollywood—Hollywood Millwork Co., in- 
corporated; capital, $10,000. 

Jacksonville—Coard Lumber Co., 
tal. $50,000. 

St. Augustine—W. E. Montgomery Lumber Co., in- 
corporated; capital, $10,000. 

ILLINOIS. Belleville—Riemann Lumber Co., 
porated; capital, $15,000. 

Chicago—Rubenstein Lumber Co. 
from $75,000 to $100,000. 

Chicago—F. G. Baumgart & Co., incorporated; capi- 
tal, $250,000; to manufacture furniture. 

Chicago—B. R. Ringwald & Sons Co., incorporated; 
capital, $25,000. 

Chicago—Lumber Service Corporation, incorporated. 

Chicago—Boulevard Bridge Co., incorporated; to man- 
ufacture and deal in lumber. 

INDIANA. Anderson—Wiese, Bable & Reynolds 
Lumber Co., incorporated; capital, $75,000; to deal in 
lumber, hardware and paints. 

Greenfield—Wood Specialty Corporation, incorporated; 
capital, $10,000. 

Seymour—Seymour Planing Mill Co., 
eapital, $30,000; to deal in 
supplies. 

LOUISIANA. New Orleans—Southern Handle Mfg. 
Co., increasing capital to $30,000. 

MISSOURI. St. Louis—Ourrent River Lumber Co., 
incorporated; capital, $300,000. 


incor- 


Rumley Lumber Co., incorporated; 


incorporated; capi- 


incor- 


increasing capital 


incorporated; 
lumber and _ builders’ 





NEW JERSEY. East Orange—N. B. 
ber Co., incorporated; capital, $50,000. 

NEW YORK. Brooklyn—Bath Beach Lumber Co., ip. 
corporated; capital, $20,000. 

srooklyn—Newton Creek Lumber Co., incorporated: 
capital, $200,000. : 

Brooklyn—Willett Lumber Co., incorporated; capita] 
$20,000; address, 133 Riverdale Ave. ‘ 

Northville—Northville Land & Lumber Co., 
porated; capital, $50,000. 

OHIO. Cincinnati—Buskirk Lumber & Mill Co., ip. 
corporated; capital, $100,000; general retail and whole. 
sale lumber business and to operate mill. 

Jamestown—Peterson Planing Mill Co., incorporated, 

OKLAHOMA. Pawnee—Rounds & Porter Lumber Co, 
incorporated; capital, $1,000,000. ‘ 

OREGON. Elgin—Pondosa Lumber Co., incorporated: 
capital, $12,000. ; 

North Bend—Krause & Banks Ship Building Co., in- 
corporated, 

Portland—Modoc Pine Co., 
$100,000. 

Portland—Pacifie Ocean 
capital, $5,000. 

PENNSYLVANIA. Eddington—Eddington Lumber & 
we cn incorporated. 

awley—-Phillips Lumber & Supply Co., incorporated: 
capital, $25,000. = Ms 

Philadelphia—Woodland Lumber Co., incorporated, 

SOUTH DAKOTA. Wildrose—J. A. Peterson Lumber 
Co., incorporated; capital, $25,000. 

: TENNESSEE. Nashville—Hollis-Johnson Lumber Co., 
incorporated; capital, $50,000. 

TEXAS. Austin—Reinhardt 


Conover Lum. 


incor. 


incorporated; capital, 


Rafting Co., incorporated; 


Lumber Co., 


: t incorpo- 
— capital, $30,000. 

talls—Debolt Lumber Co., incorporated; capital 
$25,000. - = 

VIRGINIA. St. Paul—Russell Lumber Co.,_ incor- 
porated, 

WASHINGTON. Seattle—Orting Mill Co., incorpo- 


rated; capital, $10,000; sawmill and logging. 
WISCONSIN. Hudson—Joesting & Schilling Co. of 
Delaware, incorporated; licensed to do business in Wis- 
consin with KE. H. Joesting as agent; headquarters, 
Hudson; capital to be used in Wisconsin, $25,000. 
Mayville—Doyon & Rayne Lumber Co., incorporated: 
capital, $50,000. 
Rhinelander—Crosby 
porated; capital, $5,000. 
Sheboygan—Ebenreiter Lumber Co., incorporated; cap- 
ital, $250,000. 


Hardwood Lumber Co.,  incor- 


New Mills and Equipment 


ARKANSAS. Marshall—Vess Coke and Eli Me- 
Cracken have installed a new sawmill on the Me- 
Cracken farm at Newton Flat. 

Wrightsville—P. A. Bird will rebuild the sawmill, 
shingle mill and planing mill which were recently 
destroyed by fire; sawmill to have capacity of 20,000 
ft., shingle mill, 30,000 cypress shingles, and planing 
mill, 15,000 ft. 

CALIFORNIA. Stockton—Bruce Martin 
$12,000 planing mill at 731 S. Sutter St. 

FLORIDA. Palatka—East Carolina Lumber & Mfg. 
Co., of Syracuse, N. Y., has decided on Palatka as the 
site of its proposed mill. It is stated that the com- 
pany also plans for mills at Hampton and Jacksonville, 
but that the headquarters will be in Palatka. 

St. Petersburg—Grounds Bros. will erect $100,000 
sash and door factory at 24th Ave. and 8th St. 

GEORGIA. Dublin—W. A. Capshaw, of Elba, Ala., 
is planning erection of plant here for the manufacture 
of cotton mill shuttles. 

KENTUCKY. Paducah—Langstorf-Orm Lumber Co., 
which recently lost its sawmill by fire, will erect a 
temporary mill immediately. 

MISSISSIPPI. Centerville—-Reed Lumber Co. will 
erect two sawmills with capacity of 25,000 ft. each per 
ten-hour day. Will put in steam dry kiln, planing 
machine, blower, lumber buggies ete, 

MISSOURI. Salem—S. L. Caller 
mill. 

OKLAHOMA. 
planing mill. 

SOUTH CAROLINA. 
ber Co. erecting factory. 

VIRGINIA. Roanoke 
erecting brick warehouse, 

WASHINGTON. Orting—Orting Lumber Mill, which 
was destroyed by fire, being rebuilt. 

WISCONSIN. Burlington—Holmquist Curtain Streteh- 
er Co. installing machinery; will begin manufacture 1D 
June. 

Oshkosh—R. MeMillen Co., sash and door manufac- 
turer, will erect three-story addition; cost, $12,000. 


building 


erecting planing 


Pauls Valley—E. P. Duffy erecting 


Florence—Ashcroft-Griffin Lum- 





Virginia Lumber Mfg. Co. 


New Ventures 


ARKANSAS. Blytheville—Sam Grimes, who has been 
with the Blytheville branch of the East Arkansas Lum- 
ber Co., will open a retail yard on West Ash St. 

IDAHO. Clearwater—Clearwater Lumber & Supply 
Co. recently began; retail. 

Kamiah—L. I. Thomas & W. J. Harlow, of the 
Clearwater Lumber & Supply Co., recently organized at 
Orofino, will open yard here. P 

Soda Springs—Horsley Bros. will open lumber, puild- 
ing supply and coal business. 

ILLINOIS. Austin—G. A. Gibbons, 1124 S. ae ag 
Oak Park, will open coal and lumber yard on ©. M. 
St. P. railroad. 

IOWA. Des Moines—Cohen Bros. Co., new lumber 
concern. 

KENTUCKY. Morganfield—Ed. Culver will open # 
lumber yard and is building sheds. 
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LOUISIANA. New Orleans—Pradas Lumber Co. has 
opened new lumber yard at Press and Burgundy Sts. 
MICHIGAN. Kalamazoo—Claude G. Wirick Lumber 
Co. opening commission lumber business. 
Kalamazoo—Vosler & DeLoof recently 
lumber business, 
Quinnesec—Fuller-Goodman 
pranch yard. 
MISSOURI. 


began retail 


Lumber Co. opening 


Springfield—Grant-Davis Lumber Co., of 


Cabool, opening general lumber and building supply 
yard. Building, 150x53 ft. being erected, and coal and 


iumber sheds projected. 

NEW YORK. Buffalo—cC. C. 
recently began; wholesale. 

NORTH DAKOTA. Fargo—Northwestern 
Door Co. recently began. 

OKLAHOMA. Altus—Dascomb-Daniels 
will open here. 


Slaght Lumber Co. re- 
Sash & 


Lumber Co. 


OREGON. John Day—Frank Lumber Co. will open 
mill here. 
Newberg—Newberg Box Co. recently began; manu- 


facturers box shooks. 

SOUTH DAKOTA. 
cently began; retail. 

TENNESSEE. Memphis—C. W. Parham Lumber Co. 
recently began; wholesale hardwood. 

TEXAS. Kerrville—Kerrville Builders’ Sales & Serv- 
ice Co. opening retail yard. 

WISCONSIN. Fort Atkinson—Citizens have raised 
$50,000 with which to obtain the plant of the North- 
western Mfg. Co., now in the hands of receivers, for 
the Bower City Millwork @o., of Janesville, Wis., which 
is in need of a new plant for expansion. 


New Sheds and Yard Improvements 


CALIFORNIA. 


Humboldt—Kieni & Maehl re- 


Oakland—Chicago Lumber Co. will 
make improvements to cost about $4,000. 

INDIANA. Evansville—Reel-Blue Lumber Co.. of 
Petersburg. Ind., has begun erection of office building 
adjoining the yards on North Main street. 


Mishawaka—North Liberty Lumber & Coal Co. will 
build branch office and yards at East Marion and Locust 
streets. Will build sheds and coal yards. 

— 

MISSOURI. Jefferson City—Scruggs-Guhleman Lum- 
ber Co. will erect additional shed, 60x125 feet. 

NEW YORK. Ravena—Ravena 
erect addition to lumber shed. 

OHIO. Columbus—J. H. 
a store building to house’a 
department, 

TEXAS. Greenville—Clem Lumber Co. building new 
lumber yard here to cost $12,000. 


Casualties 


ARKANSAS. Higginson—Sawmill of Fred Roetzel 
destroyed by fire. 


FLORIDA. Inverness—Planing mill of the Hanbury 
Lumber Co. destroyed by fire with loss of about $100,000. 


LOUISIANA. Lumber Co.’s_ lumber 


Lumber Co. will 


will erect 
hardware 


Zinn Lumber Co. 
new paint and 


Garyville—Lyon 


yards and practically the entire stock of between 
10,000,000 and 12,000,000 feet destroyed by fire; loss, 
$350,000. 

Transylvania—Mark H. Brown Lumber Co., loss by 
fire in hardwood sawmill. 

MISSISSIPPI. Hickory Flat—Bymun Lumber Co., 


loss by fire; about 100,000 feet of lumber and part of 
yards destroyed. 

Natchez—Wilson & Co., loss by fire, $50,000. 

MISSOURI. St. Clair—Wills 
by St. Clair Lumber Co. 

OHIO. Monroeville—Yards of Schneider Bros. 
ber Co. destroyed by fire; loss, $100,000. 

PENNSYLVANIA. Olyphant—Peck’s Lumber 
destroyed by fire. 

WASHINGTON. 
loss by fire, $10,000. 


Lumber Co. succeeded 
Lum- 
Yard 
Mill, 


Vancouver—Central Planing 


To Promote Southern Forest Research 


New ORLEANS, LaA., March 23.—The South- 
ern Forest Research Advisory Committee held 
its first meeting at the St. Charles Hotel today 
and effected organization by electing Henry 
K. Hardener, of the Urania Lumber Co., Urania, 
La., chairman, and R. D. Forbes. director of 
the Southern Forest Research and Experiment 
Station, secretary. The: commitee’s function 
is to promote forest research throughout the 
South not only by the established Federal agen- 
cies but by the States, the railroads and pri- 
vate enterprises. It will strive to coordinate 
the various activities. Creation of the com- 
mittee was approved by former Secretary of Ag- 
riculture Gore, who began the appointment of 
the members. Other appointments have since 
been made by his successor, Secretary Jardine, 
who will complete the committee. 

Col. W. B. Greeley, United States forester, 
was the first speaker called by Chairman Hardt- 
ner. He outlined the work being conducted by 
the Forest Service’s research and experiment 
stations, reviewing the problems to be attacked 
and presenting suggestions for the coordination 
of the various agencies interested in the work. 

Mr. Forbes then explained in detail the work 
being done by the Southern forestry station, its 
methods and plans. 

V. H. Sonderegger, chief of the forestry divi- 
sion, Louisiana conservation department; E. O. 
Siecke, State forester of Texas, and H. W. 
Barre, director of the South Carolina agricul- 
tural experiment station, described the work 
under way in their respective States. 

Roundtable discussion of the present program 
of the Southern forest station followed. Thus 
far it has confined its work largely to pine. To 
the question whether its program should be ex- 
panded and varied at once, the committee re- 
plied that the existing program should be con- 
tinued until Sept. 1, next. 

Adopts Program for Research Work 


Outlining a general program of forestry and 
research work for the South, the committee con- 
curred in the adoption of the following lines: 
Fire, growth, natural reforestation, naval stores, 
artificial reforestation, and grazing in relation 
to forestry. 

Resolutions were adopted commending the 
work already done and authorizing Chairman 
Hardtner to name two committees, one on co- 
ordination of forest research in the South, and 
the other on publie relations and finance. It 
was decided to hold the next meeting in mid- 
September, when a program for the year be- 
simning that month will be considered. 

Features of the informal discussion that 
Proved especially interesting were a review of 


the forest fire damage in Louisiana last year 
by V. H. Sonderegger, secretary Louisiana For- 
estry Association, and suggestions for the utiliza- 
tion of small timber growth ‘‘thinned out?’’ 
from time to time in reforested tracts. The 
Great Southern Lumber Co., at Bogalusa, has 
solved this problem on its own operation by its 
byproduct plants for utilization of practically 
all ‘‘waste,’’? but methods adapted to general 
use are sought. One of the suggested means is 
the cresoting of the small ‘‘thinnings’’ for use 
as poles, fence posts ete. It was stated that the 
Long-Bell Lumber Co.’s tentative forestry pro- 
gram includes the provision of facilities for 
creosoting small material. 

Among those present at the meeting were: 


Col. C. A. Goodyear, of Buffalo, N. Y., president 
of the Great Southern Lumber Co., Bogalusa; Col. 
W. B. Greeley, United States forester; Dr. Hermann 
von Schrenk, of St. Louis, Mo.; Maj. J. G. Lee, 
Louisiana State University’s School of Forestry ; 
Prof. H. W. Barre, of Clemson College, S. C.; E. O 
Siecke, College Station, Tex.; V. H. Sonderegger, 
superintendent forestry division, Louisiana; E. W. 
McKay, secretary-manager of the Southern Cypress 
Manufacturers’ Association; Henry E. Hardtner, 
chairman, and R. D. Forbes, secretary. 


Personnel of Forest Advisory Committee 


A list of those who have accepted appointment 
to the committee follows: 


E. O. Siecke, State forester, College Station, 
Tex.; Page S. Bunker, State forester, Montgomery, 
Ala.; V. H. Sonderegger, State forester, New Or- 
leans, La.; Maj. J. G. Lee, Louisiana State Univer- 
sity, Baton Rouge, La.; Prof. Thomas D. Burleigh, 
Georgia Agricultural College, Athens, Ga.; Prof. 
H. W. Barre, Clemson Agricultural College, Clem- 
son College, S. C.; Dr. Wilson Newell, director, 
Agricultural Experiment Station, Gainesville, Fla. ; 
Dr. A. C. Moore, University of South Carolina, Co- 
lumbia, S. C.; H. E. Hardtner, president, Urania 
Lumber Co., Urania, La.; A. Triesechmann, general 
manager, Crossett Lumber Co., Crossett, Ark. ; R. W. 
Wier, president, R. W. Wier Lumber Co., Houston, 
Tex.; H. L. Tilghman, president, Tilghman Lumber 
Corporation, Sellers, S. C.; George T. Houston, 
president, George T. Houston Lumber Co., Mem- 
phis, Tenn.; J. W. Tucker, vice president, Ever- 
glades Cypress Co., Loughman, Fla.: J. C. Pace, 
president, Pace Lumber Co., Pensacola, Fla.; Col. 
A. C. Goodyear, president, Great Southern Lumber 
Co., Buffalo, N. Y.; L. Warrington Baldwin, presi- 
dent, Missouri Pacific Railroad Co., St. Louis, Mo. ; 
W. M. Spencer, Gallion, Ala.; William L. Hall, 
Hall, Kellogg & Co., Chicago; James Boyd, New Or- 
leans; O. T. McIntosh, president, Southern States 
Naval Stores Co., Savannah, Ga.; R. D. Forbes, 
director, Southern Forest Experiment Station, New 
Orleans. 

CRABB BRBEBEBEBEBEBAAEABS 

A TOTAL OF 320 municipalities throughout the 
United States, with aggregate population of 
more than twenty-four millions, had zoning ordi- 
nances in effect on Jan. 1, 1925, according to 
information obtained by the division of building 
and housing of the Department of Commerce. 
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This Letter 
Proves Our 
Stock Satisfies 


Creek Lumber Co., 
Demopolis, Ala. 
Gentlemen: 

Our recent order for 4/4 oak 
with you has been completed and 
if you have any more No, | and 
No. 2 common oak ready for 
shipment at this time we will be 
pleased ‘to have you quote us on 
it and trust that we may have the 
pleasure of doing some more 
business with you. We are glad 
to say that the stock you have 
shipped us has been very satis- 
factory and if you can continue 
to ship us the same high class of 
lumber we will be glad to handle 
some of your stock right along. 

Yours truly, 
American Hardwood Flg. Co. 
Glen Mary, Tenn. 


CREEK LUMBER CO. 


Demopolis, Ala. 
ALL SOUTHERN HARDWOODS 


One Shipment makes 
a permanent customer 


DIMENSION 


At the present time we have 
good stocks of it in 


No. 1 and 2 Shortleaf 


Replenish your stocks by order- 
ing it in Mixed Cars with 
Shortleaf 


FINISH, FLOORING, 
SIDING and MOULDING 


Tell us your needs. 


Laturop Lumser Co. 


j LATHROP, ALABAMA 
Tri loileny Specialist 


34" and %”" CEILING. 
4" and ” BEVEL SIDING. 


STOVER LUMBER CO. / 


MOBILE, ALABAMA. 






































Lumber Co. 
WETUMPKA, ALABAMA 
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| ROUGH OR DRESSED 
ifm MOULDINGS, LATH, 
i= SHINGLES 


Flag, Pm Sales Agent for the Following Mills:— 
| 7 THE HEBARD CYPRESS COMPANY, 
ie Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY 


Perry, Fla. 
SAVANNAH RIVER LUMBER 
COMPANY 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Kraetzer & G 
Cured ap ulmi 
is preferred by exacting buyers because it is 
brighter in appearance and seldom warps. 


We manufacture large quantities of this 
lumber, as well as 


OAK ASH PINE 


CYPRESS 


Our modern milling facilities 
and large timber holdings in- 
sure you a steady supply 
of high quality lumber 
for the next 10 years. 
Try us. 








s| Massee- 
Felton 
Lumber 
Company 
MACON, GA, 














Resawed Fables 


is a collection of the funniest 
prosewritings of ‘‘the lumber- 
man poet.”* 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 


Douglas 
Maitoch 


















COLUMBUS, OHIO 


March 23.—Hardwood trade is rather quiet, 
buying not being as active as earlier in the year. 
Retail stocks are pretty good, and dealers do not 
care to increase them, as bad weather has pre- 
vented deliveries. Concerns making boxes, furni- 
ture and musical instruments are buying fairly 
well. Automobile concerns also show signs of 
coming into the market. Dry stocks are not large, 
but are zradually increasing because of the lull in 
demand. Prices are being cut by the smaller con- 
cerns, while the larger factories are holding firm. 

Southern pine trade is rather quiet and irregu- 
lar. Buying is reduced, as dealers are stocked up 
and many are refusing to buy because of a weak- 
ness in quotations. Retail stocks are rather good, 
however. Prices are somewhat irregular, with a 
large number of transit cars on the market. 

T. A. Jones, general manager Doddington Co., 
which controls four retail yards and mills in 
Columbus, reports active estimating by all Colum- 
bus retailers. J. E. McNally, head of the J. E. 
McNally Lumber Co., reports a good deal of figur- 
ing on new work. ‘There is pretty close competi- 
tion, and prices have been cut to a large extent. 
The Grandview Lumber Co. is busy estimating new 
work. This company is doing more figuring than 
usual at this time of year. 


DETROIT, MICH. 


March 23.—Hardwood purchases by automobile 
and body plants have not improved to any extent, 
although a strong tendency toward increased pro- 
duction schedules is reported. Larger body plants 
tend to substitute southern elm and quartered sap 
gum for northern maple. Practically no present 
demand for sound and wormy oak is reported. 

There is more disposition on the part of re- 
tailers in this section to purchase softwoods, be- 
cause of heavier deliveries. An upward trend is 
indicated for the most part, even in the face of the 
present general demand for bargain offerings. 
Transit car supplies have fallen off to a consider- 
able extent in this territory. 

Judge Ormond F. Hunt, of the Wayne County 
Cireuit Court, will address the regular meeting of 
the Detroit Suburban Lumber Dealers’ Association 
on Friday, March 27. 

L. H. Clemett, general manager Lowrie, Robin- 
son Lumber Co., accompanied by Mrs. Clemett, is 
on a tour of southern mills. 


MILWAUKEE, WIS. 


March 24.—Movement from the retail yards to 
the jobs has become brisk in Milwaukee territory. 
Consequently inquiries are being received in volume. 
Hemlock items are prominently featured. Inquiry 
among Wisconsin retailers meeting in this city last 
week revealed that practically all of them are fig- 
uring on several jobs, many of large size, and the 
booking of rush orders would be an important fac- 
tor in the market within the fortnight. Business 
with the industrial wood users continues “spotty.” 
Business seems good one day and poor the next. 
Northern hardwoods are holding firm in price, and 
reports from mills indicate that stocks of staple 
items are such that the possibilities of any decline 


are remote. 
MERRILL, WIS. 


March 24.—Some improvement in demand for 
hardwoods and hemlock is reported by manufac- 
turers. Prices are unchanged. Woods operations 
are drawing to a close. Prices to contractors 
ranged from $7.50 to $12 according to haul and 
other conditions. Ed. Scheu broke camp Saturday 
on Trunkline 64, west of Merrill, where he put in 
3,100,000 feet of logs for the Rib Lake Lumber Co. 
A week ago he finished operations at a camp nine 
miles east of Rib Lake, where he put in 2,335,000 
feet for the same concern. The two camps put in 
over 2,000 cords of hemlock bark. 

The M. Raymond Lumber Co., of Tomahawk, will 
rebuild its planing mill this spring. Machinery is 
now being purchased and the mill, which will be 
located closer to the company’s yards than the 
plant destroyed by fire last fall, will be operated by 
electricity, with individual motors attached to each 
machine. 

Otto C. Lemke, president and general manager 
Underwood Veneer Co., Wausau, has been nomi- 
nated a member of the board of directors of the 
Chamber of Commerce of the United States to rep- 
resent the sixth district, comprising Ohio, Michi- 
gan, Indiana, Illinois and Wisconsin. Heads of 
many prominent Wisconsin manufactories and busi- 
ness organizations have signed the petition propos- 
ing Mr. Lemke for director. 

Joseph, Davis ‘has resigned as mandger of the 


Roddis Lumber Co. interests at Park Falls, Wis., 
and will be associated with J. D. Twomey in the 
operation of the Soo Lumber Co., of Glidden, an 
enterprise in the process of incorporation. 

The L. N. Anson family, of Miami, Fla., includ- 
ing George M. Anson, senior member of the Anson- 
Gilkey & Hurd Co., of Merrill, sash and door man. 
ufacturer, has contributed $30,000 toward the erec. 
tion of the new Holy Cross Hospital at Merrill, to 
be built this summer. H. M. Hurd and George L. 
Gilkey, other members in the firm, have each do- 
nated $5,000. 


LOUISVILLE, KY. 


March 23.—Demand for hardwoods has contin- 
ued quite active with the Louisville hardwood op- 
erators and jobbers, who report numerous small 
orders, with a few for fair lots of material. Gen- 
eral consumers of hardwoods are buying material, 
and the building trades are active. With general 
demand good, more inquiries than usual are being 
received on jobbers’ requirements. Taken as a 
whole, business is good, and the general outlook is 
quite promising. Prices have been well main- 
tained. Louisville quotations, inch stocks: Ken- 
tucky and Indiana quartered white oak, FAS, $145; 
common, $90; quartered red, $120 and $75; plain 
white, $105 and $65; plain red, $95 and $60. 
Southern quartered white oak, FAS, $130; com- 
mon, $76; quartered red, $100 and $65; plain 
white, $90 and $62; plain red, $87 and $60. Pop- 
lar, FAS, $110; saps and selects, $75; common, 
$55. Quartered gum, FAS, $85; common, $62: 
plain red, $82 and $60; quartered sap, $61 and 
$51; plain sap, $56 and $36. Walnut, FAS, $220; 
selects, $150; common, $110. Chestnut, FAS, 
$105; common, $57. Ash, $95 and $55. Basswood, 
$90 and $60. 

Paul Dysart, Louisville manager for the J. D. 
Hollingshead Co., reported that plans had been 
drawn for a new plant in Louisville to replace one 
burned some weeks ago, but that nothing would be 
done until L. C. Hollingshead, head of the com- 
pany, returns to Chicago from his winter vacation 
in Cuba and Florida. 


JACKSONVILLE, FLA. 


March 23.—There has been considerable price 
cutting in the hardwood market this week, and it 
has tended to unsettle quotations to some extent. 
There is a lack of active demand, and a consider 


able accumulation of all except the better grades of 


red gum. Failure of demand from the automobile 
trade to come up to expectations is said to be in a 
measure responsible for the present situation. The 
furniture people are buying from day to day, but 
not in large volume. So are the interior trim 
plants and other woodworking establishments. The 
demand from flooring manufacturers also continues 


light. Stocks on hand are heavy, but the mills are 
still operating full time. The overseas demand is 
good. 


BUFFALO, N. Y. 


March 23.—The first lumber vessels to start out 
this season are expected to leave about the middle 
of April for upper-lake ports. Several boats began 
fitting out this week, and weather conditions seem 
favorable to an early opening of navigation. 

The firm of White, Gratwick & Mitchell is pre- 
paring to open the lake season early, as it has 
about 12,000,000 feet of white pine lumber waiting 
for it at Nesterville, on Lake Superior. The ice is 
about out of Lake Erie, but nothing has moved in 
this vicinity. 

The steamer Shirley G. Taylor, named for a mem- 
ber of Taylor & Crate, was successfully launched at 
Hull, England, on March 21. The vessel is owned 
by the Eastern Steamship Co. 

Red cedar shingle dealers report that they have 
notices from the Pacific coast mills of billing shin- 
gles through on the lake-and-rail rate, which re- 
duces the cost 6 to 8 cents here. Competition is so 
close on shingles that any advantage obtained is of 
special account in these days. 

A booklet containing a list of past presidents of 
the Buffalo Lumber Exchange, also the new consti- 
tution and a brief history of the organization, has 
lately been prepared and distributed to members. 

George J. Zimmermann, head of the Zimmermann 
lumber business, will retire as a member of the 
Buffalo school board when his term expires on May 
1. At that time he will have served eight years. 
He is president of the Buffalo Lumber Dealers’ As- 
sociation. 

The State conservation commission announces 
that, with the spring planting season still a month 
away, orders have been received for more than 
7,000,000 young forest trees. 

The Elmwood Lumber & Shingle Co. has a per- 
mit for a frame addition to its lumber storage 
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puilding at the yard, 1939 Elmwood Avenue, and 
also a permit for enlarging its office building. 
Purcell & Gladding, who have been in the lumber 
trade at Lakeville, Livingston County, for some 
years, have sold their yard to Annis & Densmore. 


Rogers & Tenbrook have lately opened a new 
lumber yard at Wayland, Steuben County. Both 
are associated with the First National Bank of that 
town. 

Application has been made to the Batavia 
(N. Y.) common council by the Batavia Lumber & 
Coal Co. for permission to build a 40x60-foot, 
2-story sash and door factory in the rear of the 
company’s office. 

Eugene Nostrand, a well known member of the 
local lumber trade, who was connected with the 
lumber business of Anthony Miller some years ago, 
and has lately been with Palburn (Inc.), has taken 
a sales position with C. W. Bodge & Co., and will 
travel in the central part of the State. 

Frank M. Hendricks, vice president Hendricks- 
Caskey Co., went to Toronto last week on a trip 
with a Canadian lumberman to the northern mill 
district, and will look over the white pine situation. 

Two out-of-town lumbermen visiting here last 
week were: T. E. Griffin, president Colonial Lum- 
ber Co., Columbus, Ga., and S. O. Ashby, of the 
Wilson Lumber Co., Elkins, W. Va. 


G. H. H. Hills, treasurer Montgomery Bros. & 
Co., has left for a vacation in the South. 


JACKSON, MISS. 


March 24.—-Local manufacturers of hardwood 
say there was very little change in the market situ- 
ation last week. The market is still depressed. 
Prices remained firm, and it is the consensus of 
lumbermen that the bottom has been reached. The 
furniture manufacturers are buying in good quanti- 
ties. Demand from the building trades is begin- 
ning to show up. There is no increase in demand 
from automobile factories, nor in export trade. Red 
and sap gum continue to lead in demand. 


GRAND RAPIDS, MICH. 


March 23.—The lumber market continued slow 
this week, according to local dealers. Aside from 
a spurt in construction due to fine spring weather, 
there is little demand. The auto body and furni- 
ture factories are working part time, and their 
stocks are not depleted. ‘The result is a continued 
softening of the market, with southern lumber 
available at almost any price. Hardwood is hold- 
ing up a bit better, but also is threatened with a 
slump. Flooring is moving very slowly. Stocks 
for shoe heels are in demand. 


EVANSVILLE, IND. 


March 23.—Reports from some points in south- 
ern Indiana say that there has been more or less 
of price cutting on hardwoods. The demand is 
not brisk, buyers sending in small orders for ship- 
ment at once. It is said that some lumber manu- 
facturers have not been financially able to hold 
their lumber. The larger manufacturers, however, 
are holding firm. The automobile plants have been 
in the market for some lumber. Manufacturers of 
musical instruments and box manufacturers report 
a steady trade and have been in the market for 
considerable raw material. Some local plow plants 
are running full time. The furniture manufactur- 
ers continue to buy, but not in large quantities. 
Some local factories are working on orders re- 
ceived at the mid-winter markets, but manufactur- 
ers are uncertain of new business. Many hard- 
wood mills are being operated steadily. Logs from 
many southern Indiana points continue to come 
in quite liberally, and prices are rather high. Plan- 
ing mills are getting a good deal of repair business. 


MEMPHIS, TENN. 


March 23.—The hardwood market continues ex- 
ceedingly quiet. Demand is very slow, and low 
prices prevail. Some stock list showed a further 
reduction last week, and it is estimated that 
Prices have been reduced $1 to $10 a thousand 
on most items. Stocks are heavy, and there is no 
shortage of any items. Red gum, which has been 
in good demand, is plentiful and prices on it have 
started to drop. Demand continues to be from 
the furniture trade, but buying is hand to mouth. 
There is some demand from the interior trim and 
agricultural implement plants, but it is small as 
compared with the same period one year ago. 
Flooring plants are still out of the market, and 
orders from them are scarce. The automobile peo- 
ple are still out of the market. ‘here is a little 
activity in demand from the building trades, but 
not enough to make a great deal of difference in 
the market. It is thought, however, that this de- 
mand will increase from day to day. Other con- 
Sumers will also be in the market for considerable 
more lumber in a short time. The export demand 


is slightly off. Shipments for March are good, but 
the outlook for April is not so encouraging. There 
are a number of inquiries but they are not result- 
ing in orders. 

Mills are still operating full time because of the 
heavy supply of logs on hand, and will continue to 
operate for another thirty days. ‘There is some 
talk of shutting down until prices are stabilized, 
but no reports of shutdowns have been received 
in Memphis. Weather conditions are good, but 
no logs are being pulled from the forests, and will 
not for another sixty days. 


VANCOUVER, B. C. 


March 21.—Curtailment of production, in log- 
ging operations and in the sawmills, is proceeding 
steadily. The mills have been observing the 5-day 
week very generally. In some cases, mills have 
voluntarily cut down to four days, taking the 
ground that even further restriction of output is 
in sight and that they might as well meet it rather 
than have it forced on them. 

A large gathering of lumber manufacturers and 
logging operators today canvassed the whole situ- 
ation very fully. Improvement of the market is 
expected before many weeks, and already the At- 
lantiec coast trade is looking much better than it 
has for some time. Reports on the log situation 
were that a reduction of fully 25 percent had been 
reached, and that further restrictions would soon 
bring the cut down to the necessary 50 percent. 
Log prices are steady; there is no surplus of cedar, 
but fir and hemlock are overstocked at the booming 
grounds. A number of lumbermen from Washing- 
ton and Oregon attended, and commended the 
course taken by the industry. Shingle men an- 
nounced that the arranged shutdown of practically 
every shingle mill west of the Cascades was ef- 
fective now. Almost every mill in the association 
was represented. It is likely the mills will stay 
down for at least thirty days. 

“The most striking finding of our travels is the 
abundance of timber in British Columbia, Oregon 
and Washington in contrast with shortage else- 
where,” said T. Nagase, secretary Japanese Depart- 
ment of Agriculture, who with K. Nishima, forestry 
expert, has left for Japan following an extended 
tour of the world, to study timber conditions. “On 
our return to Japan,” said Mr. Nagase, ‘“‘we will 
impress on buyers there the necessity of under- 
standing the situation here, so that they may place 
their orders in proper manner.” 

A new box factory is to go up on the Fraser 
River at New Westminster at once. The K. & L. 
Box Co., of Niles, Alameda County, Calif., has just 
concluded a deal with New Westminster to lease 
five acres of waterfront. The concern makes boxes 
for the Kraft Cheese Cu., of Chicago, Ill., a fifteen 
million dollar corporation with worldwide trade 
connection. Chas. H. Craft and H. E. Leash, the 
former one of the principals in the cheese company, 
and the latter manager of the K. & L. Box Co., at 
Niles, personally visited British Columbia this 
week to close the deal. The output will go to Mon- 
treal and the United Kingdom. 


Adds to White Mountain Forest 


ConcorD, N. H., March 24.—The addition 
of 21,000 acres to the White Mountain Na- 
tional Forest in New Hampshire is announced 
by the National Forest Reservation Commission. 
It was only thirteen years ago that the com- 
mission recommended the purchase of about 
75,000 acres in New Hampshire as the first 
national forest in that State under the Weeks 
Act. Other large purchases made since then, 
including the latest just announced, bring the 
total acreage of the national forest in New 
Hampshire and Maine to 462,200 acres. Coupled 
with the possibility that the State may now buy 
the famous Franconia Notch with the Old Man 
of the Mountains and the Flume, this consti- 
tutes an effective change from the apathy of 
twenty-five years ago toward forest conserva- 
tion. The United States’ total investment in 
this one forest is now $3,370,000, and by later 
acquisitions it is planned to expand the forest 
here to 960,000 acres. 

Purchase of this last 21,000 acres added to 
the Government timber reserve 33,000,000 feet 
of softwoods and more than 35,000,000 feet of 
hardwoods. The area is expected to produce 
annually 7,000 cords of softwood and 2,000,000 
feet of hardwoods. The total stand of timber 
in the New Hampshire forest is now estimated 
to be about 1,000,000,000 board feet of mer- 
chantable stock, of which more than one-half 
is softwood suitable for making print paper. 
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Mills: Jacksonville and Sumner, Fla. 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN “7 UMBERMAN, 481 8. 
Dearborn St., Chicago, Ill. 
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offer your customers the 
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Oak Beech 
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POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 
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Member Hardwood Manufacturer’s Institute. 
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a i e 
HEAVY PITCH Pine 


For Export and Interior Trade 











We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L.N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 





Daily Capacity 
400,000 Feet 











MILLS AT 
| Moss Point 


Howison Ten Mile Cedar ee” 








TACOMA, WASH. 


March 21.—Tacoma lumbermen are much encour- 
aged over the market prospects, according to the 
consensus of the regular meeting of the Tacoma 
umbermen’s Club last Wednesday. Manufactur- 
ers reported a considerable increase in business, 
particularly rail trade. While little or no change 
was reported in the export and California markets, 
the feeling in each case is better and inquiries are 
increasing, it was stated. No club business was 
taken up at the meeting, the entire session being 
devoted to the discussion of market conditions. 

The Tacoma Lumbermen’s Club has approved a 
plan to unite all Tacoma clubs with the Tacoma 
Chamber of Commerce in a campaign for general 
civic improvement. At a meeting of officers and 
trustees of all the clubs Wednesday evening, Ev- 
erett G. Griggs, president St. Paul & Tacoma Lum- 
ber Co. and vice president Chamber of Commerce, 
presided. Appointment of a committee was au- 
thorized; Mr. Griggs is chairman and James G. 
Newbegin, president Tacoma Lumbermen’s Club, is 
a member. 

Tacoma members of the Northwest Lumber Buy- 
ers’ Club who attended the monthly meeting of the 
organization in Seattle last Friday, report that the 
buyers were almost a unit in their estimate of the 
present outlook for the lumber market. The buyers 
believe that the demand is almost certain to im- 
prove before the end of the present month, and 
that the market is now on the up grade. 

The Olympia local of the Loyal Legion of Log- 
gers & Lumbermen held a clam bake and open 
meeting at Eagles hall in Olympia last Friday. 
More than 150 members and their friends at- 
tended. R. W. Eatson and H. E. Van Ess, of Ta- 
coma, were on the program of speakers and gave 
interesting talks. A musical program was also 
given. 

To stimulate building in Tacoma, the Tacoma 
Better Buildings Bureau has been organized to 
give free advice to any person contemplating any 
form of construction work. 

Arbor week has been generally observed in the 
Tacoma schools this week. ‘acoma lumbermen 
have taken an interest in the work and have fur- 
nished speakers. 

Lumber carriers at the Tacoma docks during the 
present week included: St. Paul & Tacoma Lumber 
Co., Orinoco, Atlantic coast, 850,000 feet (part 
eargo) ; Arabia Maru, Japan, 300,000 feet (part 
cargo) ; Dorothy Wintermote, California, 250,000 
feet (part cargo) ; West Niveria, Australia, 600,000 
feet (part cargo), and Lancaster, Atlantic coast, 
750,000 feet (part cargo). Milwaukee dock, Arabia 
Maru, Japan, 250,000 feet (part cargo). Tidewater 
Mill Co., Silverado, California, 150,000 feet (part 
cargo), and Dorothy Wintermote, California, 300,- 
600 feet (part cargo). Puget Sound Lumber Co., 
Maine, west coast South America, 650,000 feet 
(part cargo); Dorothy Wintermote, California, 
700,000 feet (completing), and Orcus, west coast 
South America, 325,000 feet (part cargo). Ter- 
minal dock, Silverado, California, 100,000 feet 
(part cargo). Baker dock, Caddopeak, California, 
200,000 feet (part cargo), and Virginian, Atlantic 
coast, 3,600 doors, 85,000 shingles and 60,000 feet 
cross arms (part cargo). Dickman Lumber Co., 
Hverett, California, 250,000 feet (part cargo). 
Portacoma docks, Davenport, California, 800,000 
feet (part cargo) ; Pacific Commerce, Europe, 9,000 
doors (part cargo) ; Talthybias, Japan and China, 
1,255,000 feet and 155 tons box shook (part cargo) ; 
J. I. Luckenbach, Atlantic coast, 2,000,000 feet 
(completing) ; Orinoco, Atlantic coast, 200,000 feet 
(part cargo); Dorothy Wintermote, California, 
275,000 feet (part cargo), and City of Spokane, 
Japan, 1,500,000 feet (part cargo). Wheeler Os- 
good Co., Brookdale, California, 600,000 feet (part 
cargo), and Northland, California, 300,000 feet 
(part cargo). Defiance Lumber Co., Stanwood, 
California, 275,000 feet (part cargo). 

A new Tacoma made forest product has ap- 
peared in the shipping reports of the local docks— 
ironing boards. 

E. J. Barry, Tacoma electrical engineer, has com- 
pleted the work of installing a new 750 k.w. tur- 
bine in the Pacific States Lumber Co.’s plant at 
Selleck. The new turbine gives the company suffi- 
cient additional power to electrify the shingle and 
planing mills. The other units have been operated 
by electricity for several years. 

A new pulp mill, to cost $400,000, will be con- 
structed by the Cascade Paper Co., of Tacoma. The 
company now operates a large paper mill at Cham- 
bers Creek. Pulp has hitherto been obtained from 
eastern and Canadian mills. 

A holding company to handle the different in- 
vestments in local industries made by John Buffe- 
len, president Buffelen Lumber & Manufacturing 


Co., was organized this week. Capital is $50,000, 
and incorporators are Mr. Buffelen, J. P. Simpson 
and Frank C. Neal. 

The Royal Broom Co., of Tacoma, has announced 
plans for the construction of a new 2-story $8,000 
factory. 

The Olympia Veneer Co., a codperative concer., 
has increased its capital stock from $125,000 to 
$300,000. M. C. Kennedy, president, states that 
the new issue will be a stock dividend of two 
shares each to the ninety-two stockholders. 

The Mason County Logging Co.’s round house at 
Bordeaux was destroyed by fire recently. The loss 
is estimated at $50,000, covered by insurance. 

John Dower, president John Dower Lumber Co., 
left yesterday on a motor trip into eastern Wash- 
ington, Idaho and western Montana. He was ac- 
companied by Mrs. Dower and Miss Helen Dower. 

Mary E. Von Boecklin, daughter of August Von 
Boecklin, president Wasi ington Manufacturing Co., 
was struck by an automobile last Tuesday. She 
was painfully though not seriously injured. 


LOS ANGELES, CALIF. 


March 21.—More activity in demand and firm- 
ness in prices has resulted from curtailment of fir 
production. Wholesalers declare that there is a 
marked increase in inquiry. The orders that have 
been booked during the last ten days prove be- 
yond a doubt, wholesalers state, that the dealers 
are in need of stocks. Both cargo and rail orders 
have improved. One difficulty that the Los Angeles 
market has had in righting itself, has been the 
accumulation of unsold cargoes that were being of- 
fered at reductions. It is estimated that there is 
now less than ten million feet of stock piled on 
the local docks, and this amount, it is pointed out, 
is not excessive. Local building figures seem to 
bear out the statements of the retailers, for the 
building permits, which have hovered around the 
$10,000,000 mark, for the first two months of this 
year, will probably reach $15,000,000 for March. 
Taking everything into consideration it can be 
truthfully said that the lumber market in Los 
Angeles and environs is in a much healthier con- 
dition today than any time since last December. 

The Los Angeles harbormaster’s report for coast- 
wise cargoes for January shows receipt of 63,- 


‘711,090 feet of lumber, 3,398,724 lath, 1,491,030 


shingles, 20,017 shakes, 508,230 lineal feet poles 
and piles, 9,720 ties and 2,115,663 feet of box 
shook, a total equivalent to 73,524,554 board feet. 


SACRAMENTO, CALIF. 


March 21.—Most of the large sawmills in this 
section of California have started their season’s 
cut, but the tendency among the manufacturers 
seems to be to proceed cautiously until the market 
reaches a more certain position. Some of the 
larger mills have announced that they expect to 
make record cuts this year, but will run only one 
shift for a few weeks and thereafter will relate 
their output to demand. A number of small mills 
are planning to operate this year and are waiting 
only for the market to become more brisk. Lum- 
bermen say the demand for uppers at present is 
good, and box lumber demand is poor. A number 
of sawmills in the northern California and Klamath 
Falls section have started operations on the same 
seale as in past years. These include the Pelican 
3ay Lumber Co., Modoc Lumber Co., Chiloquin 
Lumber Co., and the Wheeler-Olmstead Lumber Co. 

Lumbermen of Modoc County received news this 
week that the narrow gage Nevada-California-Ore- 
gon railway had reduced freight rates on lumber 
so that the district would not be at a disadvantage 
as compared with shipping points in other parts of 
the State. 

W. B. Dean, manager of the California opera- 
tions of the Diamond Match Co., states that his 
company is prepared to cut 50,000,000 feet this sea- 
son at the Stirling City mill, provided the market 
justifies such a cut. For the present, however, the 
mill will run but one shift and cut about 150,000 
feet a day. 

John Laing, president Hutchinson Lumber Co., 
is out from the East visiting the company’s plant 
at Oroville. Among recent improvements are a 
new mill pond, fourteen new dry kilns and new re- 
saw machinery. 

The Swayne Lumber Co. has begun operations 
and expects to run on a slightly increased scale. 
This mill has a capacity of about 150,000 a shift. 

Harry Horr, of Glenburn, will use a reservoir for 
a mill pond and now has 3,000,000 feet of logs 
floating ready for the construction of a new 60,000- 
foot mill. 

The F. S. Murphy Co., operating in the Feather 
River country, plans to open up a virgin tract of 
timber this year in the Quincy district. This com- 
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pany has sawmills at Sloat and Quincy and both 
will begin operations on Monday. A new incline 
will be put into operation this year. 

The California Door Co., at Diamond Springs, is 
constructing five additional dry kilns to handle an 
increased output. 


SEATTLE, WASH. 


March 21.—In the fir export trade, there is a no- 
ticeable increase in the volume of inquiry from 


Japan. The disturbing factor in that quarter is 
an excess of distress freights. It is stated that as 


soon as buyers feel confident that a stable market 
has been reached, there will be good business with 
the Orient. 

An outline of the plan of the Southwestern Retail 
Lumbermen’s Association sets forth that the party, 
traveling by special train, will leave Kansas City 
May 15, during the evening. The lumbermen will 
travel to San Francisco by way of Denver, Colorado 
Springs and Salt Lake City, and will then journey 
to Portland and Seattle. The roster indicates that 
the party will number at least a hundred. 

H. I. Zimet, assistant manager Douglas Fir Ex- 
ploitation & Export Co., has reached this city as 
the advance guard in the removal of the head- 
quarters of the company from San Francisco to 
Seattle, and has been assigned to offices adjoining 
those of Manager Lee E. Force, in the White Build- 
ing. Other members of the staff will reach this 
city April 1. The office in San Francisco will be 
continued under George C, Thompson. 

Fred W. Alexander, secretary-manager Pacific 
Lumber Inspection Bureau, has moved his head- 
quarters to 5556 White-Henry-Stuart Building, the 





This is the Ford Motor Co.’s first ship, the “Oneida,” unloading at New 
York a cargo of lumber brought from Houston, Ter., after a speedy voyage 


suite formerly occupied by the Douglas Fir Exploi- 
tation & Export Co. 

L. M. Noll, who is president of the Noll-Welty 
Lumber Co., Kansas City, was in Seattle this week 
conferring with E. W. Wood, of the BE. W. Wood 
Lumber Co., which has charge of Noll-Welty af- 
fairs in this territory. Mr. Noll gives an interest 
ing resume of the factors at present affecting the 
lumber business, expressing the opinion that urban 
building activity will exceed the rural. “We won't 
hear a great deal from the farmer until another 
crop is assured,” said Mr. Noll. “Meanwhile, it 
is my judgment that we will have to be satisfied 
with whatever business the cities will have to offer. 
While the lumber industry is now marking time, so 
to speak, it will probably brace up sometime in 
the near future.” Mr. Noll will return to Kansas 
City during the next few days. 

Harry Mauk, of Toledo, Ohio, was in Seattle 
during the week, and attended Thursday’s luncheon 
of the Hoo-Hoo Club. 

Karl P. Aschbacher, secretary Swan Creek Lum 
ber & Supply Co., Toledo, Ohio, accompanied by 
J. W. Faulkner, is in Seattle on a tour of the west 
Coast country. They have been on the road since 
Feb. 21, and are familiarizing themselves with 
various aspects of the industry. In addition to 
Speaking before the Hoo-Hoo Club of Seattle, Mr. 
Aschbacher has been enabled to visit his mother, 
65 years old, now a resident of South Bend, Wash., 
whom he had not seen for six years. He found 
her in the enjoyment of excellent health. 

; Neil Cooney, manager Grays Harbor Commercial 
Co., with mills at Cosmopolis, Wash., returned 


Wednesday by the steamship President McKinley 


from the Orient, and left Thursday for his home. 


Mr. Cooney, having in mind the requirements of 


Japan, urges the fir industry to use greater care 


in the grading of lumber for export. 

E. V. Babcock, formerly mayor of Pittsburgh, 
Pa., president of the Babcock Lumber Co. and 
president of the Babcock-Angell Lumber Co., is 
motoring along the west Coast, and is, expected to 
reach Seattle in the immediate future. 

G. W. Alexander, of the United States Weather 
Bureau, will soon reach Seattle, to take charge of 
the frost weather work of the bureau in this city, 
and also handle the work of fire weather forecast- 
ing. The last named activity will be started 
sooner this season than in 1924. Similar work for 
Oregon will be handled by Charles I. Dague, from 
the Weather Bureau headquarters in Portland. 


BELLINGHAM, WASH. 


March 21.—The cargo movement this week has 
been light. The record follows: Puget Sound 
Sawmills & Shingle Co., Daisy Gray (due), 350,000 
feet, California; Mahukona (due), 500,000 feet, 
Ilawaii; Kagle (due), 700,000 feet, Atlantic coast. 
Ek. K. Wood Lumber Co., Hl Capitan (due), part 
cargo for San Pedro; she is now lifting lumber 
at the company’s Anacortes dock. Bloedel Dono- 
van Lumber Mills, Peter Kerr (loading), 3,150,000 
feet, Atlantic coast; Kaimo Maru (due), 500,000 
feet, Japan; schooner Ella A (loading), 800,000 
feet, Australia, Morrison Mill Co., Queen, 200,000 
feet box shook, Alaska; Susan Maersk (Blaine 
plant), 1,000 tons, Mexico. 

Activity in the logging industry increased this 
week, and next week will] 
see still more activity. 
This week the Hoff & 
Pinkey Logging Co. be- 
gan shipping, and next 
week the Buffelen camp 
will resume _ operations. 
The Falls Logging Co. 
has again become a ship- 
per. Receipts by water 
have been heavy, logs 
coming from all direc- 
tions. There also has 
been considerable export 
movement, chiefly to Ta- 
coma and Anacortes, 
Shipments from the 
Sekiu camp of the Bloe- 
del Donovan Lumber 
Mills are regular. The 
Warnick Lumber Co., re- 
cently organized here, will 
make its first log ship- 
ments about April 15. It 
plans to average ten cars 
daily. The company has 
a large tract of timber in 
the Glacier district, to 
which it has been build- 
ing a railroad. In the 
near future it will build 
a sawmill, The E. K. 
Wood Lumber Co.’s Bell- 
ingham sawmill closed 
tonight for five or six 
weeks for the installation 
of electrical equipment. 
While the docks are well 
stocked with lumber, most of the company’s cargo 
shipments during the closedown will be from the 
Anacortes mill. The box factory of the Bloedel 
Donovan Lumber Mills will be operating about 
April 15. The company is still operating a night 
shift at the cargo mill. 

One hundred employees of the Chinn Timber Co. 
this week subscribed for a %3,000 endowment 
policy for the Seattle Children’s Orthopedic Hos- 
pital. Subscriptions by lumber employees in the 
Bellingham area now total almost $50,000. 

The Bloedel Donovan Lumber Mills have decided 
to enter a float in Bellingham’s sixth annual tulip 
festival, which will be held on May 7, 8 and 9. 


PORTLAND, ORE. 


March 21.—The Swayne & Hoyt Steamer West 
Votus cleared here yesterday for South American 
east coast ports with 1,700,000 feet of lumber. The 
Hallgyn will begin loading lumber next week at 
Vancouver, Wash., for Oriental ports. 

Much interest was taken here today in the press 
report from Mexico City to the effect that the Mex- 
ican Light & Power Co., which owns a large system 
of street railways, had announced that it would 
spend $20,000,000 more in the development of its 
plants throughout the nation. Improvements on 
such a large scale, it is figured, will probably open 
a new market for considerable lumber from the 
Pacific Northwest. 

That lumber buying in rail territory is improv- 
ing was indicated by many wholesalers here this 
week. In fact one wholesaler said his company was 
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We're cutting some of the 
finest longleaf railroad and car 
material to be found anywhere. 
We have a brand new mill, and 
we have had long experience in 
catering to R.R. and car material 
buyers. In addition to our own, 
we sell the output of the South- 
ern Lumber & Timber Co., also 


manufacturing virgin longleaf. 





Our output includes all 
yard and shed items. 
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Cypress We have proved to 
Hasale many other buyers 
Sis that it is to their ad- 
Oak vantage to buy from 
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Poplar opportunity to prove 
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livery. Order in straight 
or mixed Cars. 


WHITE 

OAK 

anes OAK, GUM 
OAK HICKORY 
RED 6 Cars 4/4 No. | Com. Plain 8. Gum 
GUM 2 Cars 4/4 No. 3 Com. Plain S. Gum 


10 Cars 4/4 No. 2 Com. Plain 8. Gum 
2 Cars 6/4 No. 3 Com. Plain S. Gum 
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2 Cars 4/4 No. 2 C Ash 
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ASH 2 Cars 4/4 No. | Com. Plain R. Gum 


Write for prices today. 
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Band SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 
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Also SOUTHERN HARDWOODS 


DAVIS BROS. 
LUMBER CO., Ltd. 


ANSLEY, LA. 














Lucas E. Moore Stave Co. Inc. 
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EXPORT DOMESTIC 


gon’ Southern Hardwoods 


Kiln Drying a Specialty 
Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 
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iat: Leaf Pine and er 


booking a lot of business, coming from the rail- 
roads, retail yards and industrial concerns. A lot 
of lumber is being ordered, he said, but production 
is too heavy. 

The Wind River Timber Co. will resume opera- 
tions at its plant at Cascade, Ore., March 30, it is 


announced. D. C. Eccles is owner and general 
manager. 
W. E. Potter, for many years engaged in the 


lumber business but now devoting his time largely 
to timber sales, stated today that a great deal of 
interest is being shown in timber, and that he looks 
for considerable activity during the coming sum- 
mer. Mr. Potter has just returned from Los An- 
geles, where he found general conditions rather dis- 


appointing. 
ie OOS BAY, ORE. 


March 21.—The Japanese steamer Gyokoh Maru 
has been in port for the last five days, and at the 
port dock is taking on lumber shipped by rail for 
other points, and loading white cedar logs from 
rafts. The Gyokoh Maru will take about 1,300,000 
feet from here. The Coos Bay Lumber Co. this 
week cleared its steamers Coos Bay and F. A. 
Warner. with about 3,000,000 feet. destined to 
San Pedro and Bay Point. The Stout Lumber Co. 
this week sent the steamer Martha Buehner to San 
Pedro with 00,000 feet of fir lumber. On sailing 
south yesterday, the steamer Nome City, coastwise 
to San Francisco, took out a line of lumber, load- 
ing which cccupied two days of her time while 
in port. 

The Western White Cedar Lumber Co. reports a 
call for telephone poles again this week, for Japan, 
and a fair demand for logs. Sales Manager Clark 
sees an improvement to top that of the last few 
months, due to the increased value of Japanese 
exchange. 

The Pacific Veneer Co., of Marshfield, opened 
its $50,000 plant on March 16 with a force of 
twenty hands, and will continue developing the 
machinery for a week or ten days. 

A new white cedar mill for Coos Bay is a cer- 
tainty. Darling & Singer, owning a 20,000- to 
25,000-foot mill at Myrtle Point, will move the 
plant to North Bend. Logs coming from the 
streams above the Myrtle Point mill are carried 
past, and the plant is expensive to operate. 

The Coos Bay Lumber Co. has not curtailed 
operations to a 4-day basis, report that it would 
being based on an incorrect rumor. 

R. Saito, Japanese representing three or four 
lumber importing firms of Tokyo, has located in 
Marshfield and will remain a resident for a period 
of six years. 

R. T. Bourns was installed as manager of the 
Stout Lumber Co. business on Coos Bay this week, 
succeeding Carl G. Bock, who resigned. 


EVERETT, WASH. 


March 21.—The logging industry in Snohomish 
County has curtailed from 25 to 33%% percent. The 
Sultan River & Timber Co. is idle; also the Lamson 
Logging Co. and the Eagle Falls Logging Co. The 
Monroe Logging Co., which ordinarily runs three 
sides, has curtailed to two. Log prices are steady. 

The Mitsui liner Yogin Maru is loading part of 
an order of 2,000,000 feet of lumber for the Orient, 
and will retyrn March 29 for complete cargo. The 
Arabia Maru, of the Osaka Shosen Kaisha, is at 
pier 3 to load 800,000 feet of lumber. The Ginryo, 
of the Yamashita line, is at Weyerhaeuser mill A. 
The Hverett, of the McCormick Steamship Co., has 
loaded 777,219 feet of lumber at the Weyerhaeuser 
mill. 

Snohomish County litigation of interest to west 
Coast loggers generally has been written into the 
record through the decision of the State supreme 
court affirming the decision of the superior court of 
Snohomish County, in having refused to invalidate 
a contract entered into between Mary E. Axtell, 
appellant, with H. F. McRae, respondent, for the 
logging of timber. The original contract was re- 
executed Feb. 27, 1922, to correct error in descrip- 
tion. Appellant later brought suit to include a 
provision alleged to have been omitted by mutual 
mistake, requiring defendant to begin logging 
within six months after execution of the contract 
and continue to completion. The higher court has 
held with the superior court on all points. 

Articles of incorporation of the Pilehuck Lum- 
ber Co., with F. A. Wheelihan and A. J. Westland, 
incorporators, and capital stock at $15,000, have 
been filed with the county auditor. The trustees 
are Mr. Wheelihan and Guy A. Buck. The company 
has taken over a plant near Machias. 

The seventeenth band mill manufactured by the 
Sumner Iron Works is now “‘on the floor’ receiving 
its finishing touches. It is a 10-foot band, with 
roller bearings top and bottom. Delivery will be 
made to the E. K. Wood Lumber Co., Bellingham, 
in about ten days. 

T. B. Sumner, vice president and general man- 
ager Sumner Iron Works, and Frank Sumner, sec- 
retary, left by automobile during the week for Cali- 
fornia. 


*Central Pennsylvania Lumber Co., 


R. Hambidge, general manager Canyon Lumber 
Co., will not return from California for some time, 
and in the meanwhile the duties of manager have 
been taken over by J. A. Theurer, president. 

W. I. Carpenter, of the W. I. Carpenter Lumber 
Co., Minneapolis and Everett, arrived here yester- 
day, uccompanied by Mrs. Carpenter, for a visit 
with their sons. Mr. and Mrs. Carpenter came to 
the west Coast by way of Havana and the Panama 


Canal. 
MARSHFIELD, ORE. 


March 21.—One of the largest log outputs in 
many years is expected. Special log trains have 
been running night and day in some sections. 

R. G. Brownell, of Williamsport, Pa., president 
of the Central Pennsylvania Lumber Co. and the 
Rib Lake Lumber Co., visited at Wells, Mich., this 
week as the guest of George N. Harder. Mr. 
Harder formerly served with Mr. Brownell in the 
and later di- 
rected the operations of the Rib Lake Lumber Co., 
at Rib Lake, Wis., before going to Wells to become 
general manager of the I. Stephenson Co. Trustees. 


DENVER, COLO. 


March 23.—Open weather has caused building 
activities to increase by leaps and bounds. Never 
before has Denver witnessed such an extensive pro- 
gram, with an outlook for further developments. 
Despite this pronounced increase in business, and 
the popular cry that building now costs more than 
ever before, lumber prices are from 5 to 10 percent 
lower than they were just one year ago. 

Wm. McPhee, president McPhee & McGinnity 
Co., returned today from an extended business trip 
in California. 

Thomas J. Vincent, of Chippewa Falls, Wis., has 
been appointed secretary of the Mountain States 
Lumber Dealers’ Association to succeed R. D. Mun- 
dell. Mr. Vincent will take up his duties April 1. 


ABERDEEN-HOQUIAM, WASH. 


March 21.—The mills on Grays Harbor have re- 
cently adopted a new basis for quotations on cargo 
shipments to the Atlantic coast. It has been cus- 
tomary for some time to make a flat price on east 
coast schedules, but a base price has been adopted 
with differentials for the various lengths furnished. 
Atlantic Coast List No. 1, as given out, quotes a 
base price of $18.50 on fir, with the following dif- 
ferentials: 2x3- and 3x4-inch 8-foot, $2 over, 12- 
and 14-foot, $1 over; 10-, 16- and 20-foot, $4 over; 
9- and 18-foot, $6 over, and 22- and 24-foot, $8 
over. This reverts to the basis of Domestic List 7, 
which has been used in selling California. 

Vessels loading in the Harbor today are: J. B. 
Stetson, Wilson Bros. Lumber Co., William Dono- 
van and Ernest H. Meyers, at Donovan Mill No. 2; 
Cricket, A. J. West Lumber Co.; Raymond, Ameri- 
can Mill; Lassen, at the E. K. Wood Lumber Co. ; 
Edna Christensen, Hulbert Mill Co.; Covena, Aber- 
deen Lumber & Shingle Co.; Idaho, Grays Harbor 
Lumber Co., Carlos and Katherine Donovan, Dono- 
van Mill No. 1—all, loading for California. Load- 
ing for Japan are: Woyo Maru, Port terminal; 
Erie Maru, Eureka Cedar Lumber & Shingle Co.; 
Choyo Maru, B. K. Wood Lumber Co. The William 
Perkins is loading at the Port terminal for the east 
coast; the Alvena, E. K. Wood Lumber Co., for 
Honolulu. 

The Clemons Logging Co., of Melbourne, a sub- 
sidiary of the Weyerhaeuser Timber Co., recently 
loaded seventy cars of logs in one day working one 
side. Rafted in the river, the logs scaled 500,000 
feet. 

P. F. H. Morley and R. C. Morley, of Saginaw, 
Mich., are visiting their brother, A. J. Morley, 
president Saginaw Timber Co., Aberdeen. 

H. E. Kerry, of Seattle, lumber exporter, spent 
some time on the Harbor this week. 


DULUTH, MINN. 


March 23.—Demand for the lower grades of lum- 
ber from the agricultural districts is accounting for 
a large proportion of the current bookings, many 
orders coming from western Minnesota and North 
Dakota grain elevator companies that are carrying 
lumber as a sideline. That is a class of business 
that had not been received for more than four 
years. The market is steady in all items of north- 
ern pine lumber, with a disposition in all quarters 
to hold prices stabilized. Sawmill operators are 
feeling sanguine regarding the disposition of their 
lumber stocks and they are all counting upon their 
plants being in full operation till the late fall. 
Practically all woods operations over northern 
Minnesota will be wound up during the coming 
week. As a rule, cuts of saw logs, pulpwood and 
ties have exceeded earlier expectations, and it is 
figured that costs of production averaged lower 
than in several seasons, largely owing to good labor 
conditions. 

The Scott-Graff Lumber Co. is receiving train- 
loads of logs daily from contractors, and it now 
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has more than 7,000,000 feet stored in its yards at 
Duluth. The company is assured of sufficient sup- 
plies to operate its sawmill till late fall. 

The title of the Bemidji Manufacturing Co. has 
been changed to Bemiji Electric & Manufacturing 
Co. As a result of the floating of a bond issue for 
$125,000, the company has been enabled to clean 
up its liabilities and has been provided with suffi- 
ecient working capital to carry on upon a larger 
scale. It has entered into a contract with the 
Minnesota Electric & Power Co. to take over its 
waste products and surplus electric energy. 


OMAHA, NEB. 


March 23.—Prices in general are the same as 
they were a week ago. Business has shown con- 
siderable improvement. Orders are mostly small, 
and many of them from dealers who have put off 
buying to the last moment and are trying to rush 
shipment. Building has opened up considerably, 
especially residence building in cities and smaller 
towns, and repair work on farms, but so far not 
many new farm buildings are being erected. There 
seems to be a tendency of the line yard firms to 
reduce stocks systematically, some cutting down as 
much as 33% percent in comparison with the 
amount usually carried, and indicating that they 
intend to operate in this way permanently. Yards 
will have to get below the stock figure. One live 
concern made a total reduction of $85,000 in 
stocks. Many independent yards are following the 
same plan, although not so generally. The gen- 
eral feeling is now that 1924 will be a reasonably 
good business year, especially for Nebraska, al- 
though the outlook for Iowa is not quite so good. 
There is a mighty big competition for the money 
of all spenders. Everything is getting to be bought 
on the installment plan. 

Miss Evelyn Ledwick, daughter of D. H. Led- 
wick, proprietor Ledwick Lumber Co., will sail 
early in June with the Anna Ross party for 


abroad. 
KANSAS CITY, MO. 


March 24.—Demand shows a little improvement, 
but orders must be fought for, and prices have 
weakened under the stress of competition. Gen- 
erally, the weather is credited with having the 
greatest influence on the market, as bad roads hold 
up the delivery of orders, and the yards are now 
carrying better stocks than has been the rule for 
several years. The big line yard companies here, 
representing some three hundred or more yards 
scattered through Missouri, Arkansas, Oklahoma, 
Kansas, Texas, Colorado, Wyoming and Nebraska, 
are doing very little buying. Locally the building 
situation is fine, but generally the retail lumber 
business is not reported good. 

D. E. Chapin, of the post and pole department 
of the Long-Bell Lumber Co., was operated on at 
Research Hospital last week and for a time his 
condition was dangerous, but he was reported to- 
day to be much improved and on the way to rapid 


MINNEAPOLIS, MINN. 


March 23.—Hand to mouth buying must give 
way to orders in volume if the forecasts of better 
business are to be redeemed. Manufacturers of 
lumber have predicated all their activities since 
last fall on the basis of the forecasts that 1925 
in the Northwest will see the return of prosperity. 
sut the Northwest has gone through a period of 
depression. Lumbermen, in the manufacturing, 
wholesale and retail divisions, have learned that 
credit is one thing and collection is another. Most 
of the lumber concerns are not ready to suffer 
further losses. If a smaller business must be 
done, it will be done on a pay as you go basis. The 
great volume of inquiries which are coming in 
are encouraging, and are giving the lumber trade 
some satisfaction. Prices of all grades and species 
of lumber are holding firm. Northern pine manu- 
facturers and wholesalers reported little new ac- 
tivity in the week. Hardwood manufacturers are 
unworried over a lull in business. Industries are 
not taking their normal amount. Retailers are 
coming into the market slowly. But there are a 
great many inquiries and these are coming from 
widely scattered points. ‘There is little surplus 
of lumber. Manufacturers of red cedar shingles 
have held down their production to meet needs, and 
today there is little or no surplus. When the build- 
ing season begins, the demand is certain to grow. 
Distributers of northern white cedar posts and 
poles are enjoying a fair volume of business, al- 
though there is no great demand for the longer 
lengths of poles. 

Iowa, Wisconsin and Minnesota lumber users are 
continuing their cautious buying and will forego 
this policy only when actual orders are placed for 
their manufactured products, in the opinion of 
W. H. Kemper, of the W. H. Kemper Lumber Co., 
wholesaler, said when he returned from a trip 
through those States. 

B. C. Finnegan, of the B. C. Finnegan & Sons 


Co., of Grand Rapids, Mich., where it operates the 
Itasca Forests Products Co., was in Minneapolis 
and St. Paul in the last week conferring with dis- 
tributers of cedar products. 

After a trip through the West, where he ob- 
served the operations of the H. B. Waite Lumber 
Co,, Harry B. Waite has returned to Minneapolis. 
Mr. Waite has been absent for nearly two months, 
having made a six weeks’ cruise in southern waters 
before he made the Pacific coast trip. 

Sawmills in the South are operating at full 
capacity, and there is a liberal supply of lumber 
on hand, said R. L. Duncan, of the Robert Duncan 
Lumber Co., Minneapolis, who has just returned 
from a two weeks’ business tour in Tennessee, Ala- 
bama and Georgia. 

In the last week a number of retail lumber deal- 
ers from the Northwest States visited the distrib- 
uters here, and all expressed satisfaction with the 
outlook in their respective territories. Among 
them were S. R. Glader, of the Andrews, Carlson, 
Glader Co., Lindstrom, Minn.; P. E. Canfield, Can- 
field Lumber Co., Des Moines, Iowa; A. E. Whit- 
ting, Black Duck, Minn., representing the Northern 
Cedar & Lumber Co.; C. L. Merrick, Merrick Lum- 
ber Co., Napoleon, N. D. 

The Shevlin, Carpenter & Clarke Lumber Co.’s 
retail activities this week are being centered at 
Fargo, N. D. John A. McDonald, general retail 
manager, is shipping the records from Minneapolis 
to Fargo, where the retail offices of the Fargo Lum- 
ber Co. are enlarged to accommodate the St. 
Ililaire Retail Lumber Co. 


LAKE CHARLES, LA. 


March 23.—The weather has favored production, 
and most large mills in this territory are operating 
full time, while practically all the smaller plants 
are running, so that stocks are generally in better 
shape than they have been in several months. Log- 
ging conditions have also been ideal, the woods 
being very dry. Demand has not been especially 
active. While most mills have fair order files, new 
business has shrunk perceptibly since early in 
March. There has been no improvement in the 
wholesale demand. Southern retail yards are still 
buying in small lots for immediate needs, and 
most southern States are enjoying a good volume 
of building. The railroads are buying sparingly. 
The most active item on the list is timbers. The 
export demand continues fair. Oil field demand 
in this territory is fairly active. Inquiries are 
numerous, but there is a greater tendency to shop 
for prices than is customary at this season. As a 
whole, prices are soft and there is a greater tend- 
ency to cut them than was expected. Transit cars 
are a little too plentiful and are often sacrificed. 
The extremely dry weather this winter has occa- 
sioned some uneasiness, and farming operations 
have been delayed because of salt water. ‘This con- 
dition has affected the trade of smaller retail yards. 


NORFOLK, VA. 


March 23.—The demand for North Carolina pine, 
rough and dressed, has been only fair. Most yards 
seem to be pretty well covered with stock. The 
large band mills are in good position to maintain 
present prices as they have some old orders. The 
smaller mills are not in so good position. Whole- 
salers are proceeding cautiously. The weather 
continues fair and much stock is being offered. 

The demand for 4/4 edge No. 2 and better has 
been a little better, but far from large. Circular 
sawn is more plentiful. Edge 4/4 No. 3 has been 
very quiet. No. 2 and better 4/4 stock widths 
are not very active. Some 3-, 5- and 6-inch widths 
are being sold, and wholesalers are holding orders 
for mixed cars of dressed stock for lower prices. 
Prices of band sawn are firm. No. 3 4/4 stock 
widths have been moving a little better, except 
6-inch. The 5- and 8-inch have shown more life 
than the other widths. Edge No. 2 and better, 
5/4 and 8/4, has been quiet, but 6/4 is showing 
more life. Nos. 1 and 2 bark strips, rough, are 
quiet. 

Sales of 4/4 edge No. 1 box, rough, have been 
very light. Box makers here are still jammed with 
stock coming in. Edge 4/4 No. 2 box has been 
moving a little better rough, but dressed is not very 
active. Some mills are a little eager to sell some 
No. 2 box dressed into sheathing, but will not cut 
prices. No. 1 4/4 stock box has been very quiet, 
but few mills have any to offer. No. 2 4/4 stock 
box has been inquired for more freely, but orders 
are developing rather slowly. Edge box, 5/4 and 
6/4, kiln dried, continues very quiet. but 5/4 air 
dried edge box can be sold at a fair price. Box 
bark strips, 4/4, have been very quiet, rough and 
dressed. 

Sales of flooring, thin ceiling, partition ete. 
were much lighter, except in No. 2 and .better 
flooring. The demand for 2%-inch face No. 2 
and better seems to keep up very well. A small 
surplus of dressed stock has been accumulated, but 
mills are not offering concessions. Kiln dried roof- 
ers have been very quiet. Air dried roofers have 
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Next Time You Need 


Oak Flooring 


order some of our fine quality 
Red and White Oak Flooring 
mixed with our Southern Pine 
lumber, Oak and Gum Trim and 
Aromatic Red Cedar Clothes 
Closet Lining. Our mixed cars 
will save you money on freight, 
reduce your stock investment 
and help you increase your turn- 
over. Try a mixed car of our 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


We manufacture everything we sell. 


Hodge-Hunt 


LUiBER CO., Inc. 


HopceE, LA. 


Members So. Pine Assn. and 
Oak Flooring Mfrs. Assn. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-~ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 

















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 

and Shingles 


4 A, Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & BrownCypressCo. Ltd- 


PONNER, LOUISIANA 





Manufacturers 

















| Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The ‘delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6 page 
Ato Zindex. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman “*! 39;,Deerbare St 
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Co PACIFIC COAST Co 





Any Quantity 


Anywhere 





Before you place your next order get 

our list of big value items which are 

ready to ship. You'll like our service in 
YARD STOCK, 


FI SHED STOCK, 


BRIDGE TIMBERS AND 
CAR MATERIAL. 


We can also make prompt deliveries on 
orders for Spruce and Western Hemlock 


Newbegin Lumber Co. 


Duluth-Lyceum Bldg., 1052 Pacific Avenue, 
H. S. ROBB, Mgr. TACOMA, WASH. 





We Offer Long Term 
FINANCING 


to lumbermen and loggers in the 
Pacific States and British Columbia, 
and are prepared to purchase out- 
right, timber bond issues in amounts 
of $150,000 and upward. 


Write our nearest office. 


CARSTENS&E ARLES, 
| NCORPORATED 
Investment Securities 


LOS ANGELES SAN FRANCISCO 
Established 1891 








SEATTLE 
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Dunn Lumber Company 


SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 














= 





Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3!4x6 inches, 
with cut-in indexes. 


fn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 
FOR SALE BY 


American Lumberman 
431 So. Dearborn St, Chicago, Il. 














been moving very well. A few sales have been 
noticed at lower prices, but most mills are holding 
firm. Framing has been a little more active, with 
prices a little weak. Lath are in better demand. 

Below is a statement of January exports through 
Norfolk and Newport News, Va.: 


Item—Destination Feet Value 
Lumber— 
Oak, United Kingdom........ 2,201,000 $139,835 
ADR, OMUMNEND 5. done 4 wis 6 a'aarbie 47,000 2,587 
Oa CL ee ee 42,000 3,001 
Oak, Argentine Republic..... 1,500,000 140,587 
Hickory, United Kingdom.... 43,000 8,430 
Poplar, United Kingdom..... 922,000 76,167 
Maple, United Kingdom...... 58,000 7,018 
LE ee ree 34,000 2,656 
Walnut, United Kingdom..... 54,000 5,785 
Walnut, Germany .......... 30,000 3,920 
Basswood, United Kingdom... 111,000 8,710 
Hardwood, United Kingdom... 15,000 465 
Ash, United Kingdom........ 50,000 2,824 
Spruce, Argentine Republic... 31,000 1,600 
Spruce, United Kingdom..... 17,000 1,325 
Sram, SENOEMEUNA yin 06.58.0258 8-0 6.08 55,000 3,664 
Rene) APORTRIAY, 6 6\6.6.6-4.0: 4062 00's 72,000 4,763 
Pine, United Kingdom....... 15,000 1,079 
Chestnut, Germany ......... 15,000 829 
Chestnut, United Kingdom.... 53,000 2,992 
Maple flooring, United Kingdom 31,000 3,396 
Logs— 
Hickory, United Kingdom.... 8,000 625 
Hickory, Germany .......... 4,000 200 
Wainut, Germany ..... 6.22%. 9,000 2,440 
OF a 9,000 2,500 
Mantifactures Of W00G....656 ssucawe 61,052 
MEO. 55-8 dis bo bis wa ORE wae NE $488,450 
The average value per thousand feet during 
January was $78.77. January, 1924, exports 
totaled 4,220,000 feet ; average value, $70.41. The 


figures for December, 1924, were 4,561,000 feet ; 
average value, $76.87. 


BEAUMONT, TEX. 


March 23.—Buying of southern pine last week 
was slightly more active than during the previous 
week, but orders are still slightly under production. 


There has been no further softening of prices. 
Assortments at the mills are not so good. Buying 


is slow, due primarily to cold weather in the north- 
ern sections and lack of rain in the South. Seat- 
tered rains in Texas relieved the situation some- 
what last week, but there have been no general 
rains as yet. While the hardwood market was 
quiet, there appears a slight increase in volume of 
sales. Upper grade gum continues to move slowly, 
while there is a little more activity in No. 2. Oak 
was quiet, while ash showed some improvement. 


SHREVEPORT, LA. 


March 28.—Conditions surrounding the manu- 
facture and shipment of lumber have been almost 
ideal. The recent drouth has been broken by a 
good rain. Southern pine prices have not sagged 
very appreciably during the lull in demand, re- 
maining on about the same level as last week. 
Demand has barely kept pace with shipments, which 
continue fairly heavy. Fair business is being 
booked, but competition has been keen, and there 
has been some price cutting on orders especially 


large and desirable, as a good many mills have 
had rather low order files. Manufacturers with 
facilities to handle them have been turning to 


mixed orders for retail yards. The yards are still 
buying in fairly satisfactory volume, -likewise 
manufacturing consumers, and oil field demand for 
timbers continues very steady. Eastern trade 
seems to be opening up, and mills report consider- 
able business coming from towns in New York, 
northern Ohio and Indiana, and indications of fur- 
ther increase in this. The pine market is fairly 
steady, with indications of slightly increasing de- 
mand. Hardwood demand has been quiet but fairly 
steady, and prices are unchanged. 


WARREN, ARK. 


March 23.—Demand for Arkansas soft pine has 
been practically of the same volume as last week, 
and prices have remained on about the same levels, 
some concessions being made on No. 2 boards. Up- 
pers, in finish and floorings, have remained strong. 
No. 2 12-inch boards are very scarce and are 
strong. Inquiries are reasonably heavy. Dealers 
want mostly mixed ears. Industrial buying is of 
about the same volume as last week. Car siding 
is in somewhat stronger demand, prices holding 
firm at recent levels. Production this week has 
been slightly above normal, as mills wish to reduce 
their log supply in the woods because of unusually 
warm winter weather, as they fear worms might 
get into the logs. Shipments this week have been 
less than production. There is an ample car sup- 
ply and plenty of labor. Small mills this week 
have been running to capacity. 

Upper grades of hardwood are in best demand, 
with common grades dragging. Gum items are 
moving, and there is some demand for common 
oak for flooring. Hardwood flooring and trim are 
moving easily at fair prices. The hickory market 


is weak and prices have recently been reduced, 
Hardwood production and shipments are normal. 
Prices remain on practically the same level as last 


week, 
TUSCALOOSA, ALA. 


March 23.—The market in southern pine is still 
dragging somewhat, demand not being equal to the 
supply except at concessions. However the mills 
as a rule have sufficient old business to last a while 
yet, and there is no great rush to cut prices in order 
to book new business. ‘Transit cars are not quite so 
plentiful, and reports from the consuming markets 
indicate that stock is moving from yards to jobs in 
fairly satisfactory volume. The yards as a rule 
have sufficient stock to last two or three weeks. 
Railroads and car shops seem to be buying very 


little. 
| HOUSTON, TEX. 


March 24.—A hopeful sign of better business is 
seen in the fact that when a buyer places an order 
he almost invariably follows it up quickly with a 
wire for car number. ‘The indications are that 
stocks are low in most sections of the country, for 
inquiries are coming from everywhere. One inch 
No. 2 common declined a little last week, and a few 
other items softened a bit, but the price slump is 
not general. A few light rains last week brought 
high hopes for the lumbermen, but the precipita- 
tion was not heavy enough nor general enough to 
do much good. The weather is still cloudy and the 
prospects for rain good. A questionnaire sent out 
a few days ago by the hardwood men of Houston 
to the men on the road has brought many replies 
indicating a general depletion in hardwood stocks. 
They are hoping for a period of good buying before 








Absence of draft animals in Japan does not cause 
any great concern, as native labor is cheap and 


plentiful. The picture shows coolies 


hauling piece of a halved tree 


Japanese 





The 
remains un- 


the seasonable dullness of the summer months. 
situation as to shingles and lath 
changed. 

KE. F. Horan, head of the hardwood department 
of the Kirby Lumber Co., is on a three weeks tour 
of the North. He expects to return here about the 
middle of April. 


NEW ORLEANS, LA. 


March 23.—Southern pine bookings registered a 
moderate decline last week as compared with the 
preceding week, and prices continued a little soft 
on some items. The cypress folk report their busi- 
ness practically unchanged in volume and charac- 
ter, with prices steady as they were. Relative quiet 
in demand for the southern hardwoods was also in- 
dicated by the local comment, with prices weak on 
some items. Inquiry continues brisk, but current 
hardwood buying seems to be limited generally to 
immediate requirements. 

The Prados Lumber Co., operating a retail yard 
at North Villere and Gov. Nichols streets, this 
city, has opened a second yard at Press and Bur- 
gundy streets. The new yard has been equipped 
with three huge lumber sheds, 300x60 feet, with 
roofs high enough to permit the double-decking of 
lumber. 

The recently organized Acme Veneer Co., Patter- 
son, La., has completed its plant and machinery in- 
stallation, and last week began its machinery tests. 
The company will manufacture veneer from tupelo 
gum, and is said to have the first plant of its kind 
in the Patterson district. 

A. F. Dantzler, of Moss Point. Miss., and Col. 
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w. H. Sullivan, of Bogalusa, were in New Orleans 
last Wednesday to attend a dinner given in honor 
of L. N. Pool, president Marine Bank & Trust Co., 
and in celebration of the bank’s seventh anniver- 
gary. Messrs. Dantzler and Sullivan are members 
of the institution’s directorate. 


JACKSON, MISS. 


March 24.—Local manufacturers report an im- 
provement in demand for southern pine. The mar- 
ket seems to have more life to it. The volume of 
new business is only a few points below production, 
and mills in this section are well satisfied, as they 
have an opportunity to get their stocks in better 
shape. Prices are holding their own. There is no 
pargaining over those quoted on mixed cars for 
quick shipment. The export market is inclined to 
be spotted, although plenty of business seems to be 
available for all mills catering to foreign trade. A 
number of orders for car material have been placed 
during the week, some prices being equal to Janu- 
ary figures, and others lower. Car stock is not 
plentiful at the mills. The demand for low grade 
lumber is more active, this item going into rapid 
consumption as sheathing and sub-flooring. South- 
ern demand holds up very well, some cities exceed- 
ing all records with new construction. 

It is understood that the Gulledge Lumber Co., 
which has been operating a fine sawmill plant at 
Mendenhall, Miss., thirty miles below here, for 
years, has just about cut out. It has bought a 
large tract of timber in Florida, and has already 
started moving its organization. 


LAUREL, MISS. 


March 25.—Southern pine orders are coming in 
rapidly from the North and East, and all seem to 
call for prompt shipment. There have been many 
northern buyers here of late, and they have given 
substantial orders. Mill stocks are still very much 
below normal, and shipments continue heavy. The 
hardwood market has become somewhat stronger. 
Numerous inquiries are coming in from consumers. 
The demand for interior trim is good and also that 
for oak and poplar. Stocks seem about normal, 
with no overproduction. 

H. H. Giesy, chairman of the board, H. H. Giesy 
& Bros. Co., Columbus, Ohio, spent the last few 
days in Laurel, en route to New Orleans for the 
Southern Pine Association annual. William Smith, 
president of the Giesy company, was a recent vis- 
itor. 

Among other recent visitors here were J. H. Luce, 
and Henry Hall, jr., of the Bay City Export Co., 
Mobile, Ala. ; Tudor G. Jones, of the Mayfield Plan- 
ing Mills, Mayfield, Ky., and A. J. Phillips, of the 
Steel City Lumber Co., Birmingham, Ala. 

J. R. Buckwalter, of Union, Miss., spent last week 
end in Laurel, en route to the Southern Pine Asso- 
ciation meeting. 


BALTIMORE, MD. 


March 23.—Dwight D. Hartlove, of Price & 
Heald, hardwood exporters, and former president of 
the National Lumber Exporters’ Association, has 
returned from a trip to southwestern Virginia and 
eastern Tennessee, undertaken to see some of the 
mills with which his firm does business. He found 
the sentiment among these producers in the main 
hopeful, even though they had to admit that the 
volume of business done in recent months had not 


been large. 
BOSTON, MASS. 


March 25.—The recent stiffening of eastern 
spruce frame prices has been the most important 
development in the New England lumber market 
during the last few weeks. Of the large spruce 
manufacturing companies with offices in Boston, 
and selling direct to the retail yards, one only is 
now accepting new orders for dimension. The 
Woodstock Lumber Co. stopped sawing at its Van 
Buren mills last week, and the Blanchard Lumber 
Co.’s sawmills have been closed for some time. The 
production of spruce frames is now very light. At 
the same time the much firmer prices being quoted 
on Pacific coast fir for mill shipment have a tend- 
eney to turn the attention of some yardmen to 
eastern spruce. The net result is an all around 
firming up of eastern spruce, and the prospect of a 
$3 advance on frames being effective within an- 
other week or so. Narrow random from the Prov- 
inces,also is growing firmer. The bulk of the busi- 
ness the last few days has been at $35. The scan- 
tling available at $34 is claimed to be mostly short 
lengths. The market for southern pine flooring 
continues to be dull and prices are unsettled. Hard- 
wood flooring is hardly so firm, and some sellers 
have reduced prices on oak. The next two weeks 
should witness some improvement in demand if the 
weather continues to be favorable, as lumber will 
then be moving out of the retail yards in substan- 
tial volume, 

The Cathlamet has arrived with 150 mahogany 
logs for Palmer & Parker Co. The Steel Scientist 


and Robin Hood and the Capto brought in 6,881 
pieces of fir, 6,487 bundles of cedar shingles and 
2,000,000 feet gf fir and hemlock to be distributed 
in the local market by Cutler & Co. (Inc.), Daven- 
port-Evans Co. and Wendell F. Brown & Co. The 
Pacific coast lumber was loaded at Vancouver, New 
Westminster, Victoria, Nanoose and Port Alberni. 

J. A. Rooney of 50 Pleasant Street, Waltham, 
Mass., is now representing the Frost & Davis Lum- 
ber Co. in New England, sharing the territory with 
S. E. Bradford of West Springfield, Mass. This 
company has New York offices and a southern office 
at Montgomery, Ala. 

Otis Allen & Son Co. are operating two kyanizing 
plants for lumber, one at Lowell, where the firm 
has headquarters offices, and one at Portsmouth, 


N. H 
PITTSBURGH, PA. 


March 24.—Improved weather conditions have 
stimulated buying in the Pittsburgh lumber mar- 
ket, largely by retail yards, which have been able 
to move out considerable stock already sold. The 
recent softening in prices has apparently made 
buyers more cautious. Prices are now being fairly 
well maintained. The railroads are handling ship- 
ments in good shape, but at the source of supply 
there are either shortages or shipments are being 
held up. Although there are more orders for 
southern pine than there were recently, they do not 
measure up to what they should at this season. 
Idaho white pine remains unchanged, while west- 
ern pine shows a tendency to soften, especially in 
No. 3 common. Fir is much weaker than in a long 
while. Hardwoods are showing some activity, 
especially in the lower grades. There is said to 
be no surplus stock in hardwoods. 

J. H. Henderson, who was connected with the 
Kendall Lumber Co. for a number of years as secre- 
tary and sales manager, is again discharging the 
duties of that position temporarily in place of 
J. W. Kendall, who is absent for a couple of 
months on a tour of Europe. Mr. Henderson left 
last night for Detroit on business for the company. 


PHILADELPHIA, PA. 


March 25.—The volume of sales last week has 
been gratifying to both wholesalers and retailers. 
Improved weather has given impetus to construc- 
tion work, and brought a fair amount of business 
to the building supply yards. The hardwood mar- 
ket continues fairly strong. Most lumbermen say 
that conditions are as good as they were expected 
to be at this season. Every week brings new 
building or industrial construction to this city, 
which is now undertaking a strong expansion pro- 
gram. Prices show but little fluctuation, with con- 
tinued strength. Jersey dealers are finding plenty 
of activity, though the hardwood field continues 
generally dull. 


WINNIPEG, MAN. 


March 23.—It is reported in Winnipeg that a 
complete shutdown of every shingle mill in Brit- 
ish Columbia west of the Cascades would go into 
effect at once, as there is no business coming in 
except at unprofitable prices. The local wholesale 
lumber market situation seems to be unchanged 
from a week ago. Retailers are still being offered 
common yard stock at very attractive prices. One 
of the large mill owners in northern Manitoba is 
very much inclined to believe that spruce prices 
will be slightly lower than those of a year ago. 
One of the large logging operators in the Thunder 
Bay district believes that winter output in that 
district will be larger this year than for several 
seasons ; operations will be officially closed March 
25, but hauling will be continued until the roads 


break up. 
TORONTO, ONT. 


March 23.—A. C. Manbert, of the Canadian Gen- 
eral Lumber Co., Toronto, recently delivered an ad- 
dress before the Forests Club of the University of 
Toronto on the development of the lumber industry 
in Canada. Mr. Manbert dealt with the expansion 
of the markets, and changes in the industry from 
its early days. 

A. E. Roberts, formerly eastern manager Edge- 
cumbe-Newham Co., Vancouver, B. C., will leave 
shortly for the Coast, where he has been appointed 
general sales manager for the company. 

W. J. Stewart, manager Canadian Lumber Co. 
(Ltd.), Toronto, left recently to resume his duties 
on behalf of the company at Liverpool, England. 

H. J. Terry, of Terry-Nicholson-Cates (Ltd.), 
has left on a trip to Wardner, B. C., and expects to 
be back in Toronto about April 4. 

H. L. Bravo, of the Berry-Bravo Lumber Co., To- 
ledo, Ohio, was in Toronto recently calling upon 
the trade. 

George T. Reid, president Toronto branch On- 
tario Retail Lumber Dealers’ Association, and Mrs. 
Reid are spending a few days at St. Petersburg, 
Fla., where they were recently called on account of 
the illness of Mrs. Reid’s mother. 

J. C. Seofield, of the Windsor Lumber Co., Wind- 


Co PACIFIC COAST Co 





Hemlock 
Bevel 
Siding 
Quick shipments of 4x4 and %x6 
No. 2 Clear and Better West Coast 


Hemlock Bevel Siding in straight 
cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, : : WASHINGTON 














Branch Offices and Salesmen: 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
G.A. Jones, 706LumberExchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N.Topeka St., Wichita, Kansas 














Pacific Coast 
Lumber 





Fir . Idaho 
Spruce White 


Cedar Pine 
Western White Pine 


California White and Sugar Pine 
Redwood—Factory Plank 


For Prices, address, 






W:-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


i. General Offices, QUINCY, ILL. 











Warland Lumber 
Company 


Manufacturers and 
Merchants of 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 
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Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 











5530 White Bldg, SEATTLE, WASH. 














82. 


AMERICAN LUMBERMAN 


MarcwH 28, 1925 








PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 

















Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Old 
Growth 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
- RAYMOND, WASH. 
ond Sales Office: PORTLAND, ORE, 


Chicago Representative 


L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 














DOUGLAS FIR 


TIMBERS 


All sizes, cut from finest 
Douglas Fir trees and val- 
ues you can’t surpass. Put 
us to the test. 


Surfaced PLANK 


Bridge Material 
and Yard Stock 


P.S. McKENZIE 


LumberCompany 


Gasco Building, 





/ 


Watch for PORTLAND, ORE. 
the Green 
Fir Tree. Commission Salesmen Wanted. 














H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 
Red 








cedar POLES Fir PILING 


RAIL OR CARGO 


301-338 Northwestern 
Bank Building 


Portland, Ore. 








Every Lumberman 
Should Have This Book 


2. “Tote -road and 
Trail,’ the new vol- 
ume of verse by Mr. 
Malloch now ready 








TOTE-ROAD 
AN D Licenin L 


for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 


No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clotn, gola stamped. and witk gilt top. 
The illustrations are in full color, ag Ra 
series of oil paintings by Oliver Kemp, 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S, Dearborn St., CHICAGO, ILL. 
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DOUCLAS MALLUCH 























sor, Ont., Mrs. Scofield and their daughter, Faith 
Scofield, are expected back in Windsor about April 
4 after spending several months in Florida. 

A. N. Dudley, wholesale lumber dealer, Toronto, 
and Mrs. Dudley are on a short visit to Florida, 
Mr. Dudley having been advised to go South for a 
short time for the benefit of his health. 

C. W. Wilkinson, managing director Union Lum- 
ber Co. (Ltd.), and Mrs. Wilkinson have returned 
from a visit to Cuba. 

Duncan McLaren, of the Union Lumber Co. 
(Ltd.), Toronto, and Mrs. McLaren are spending a 
holiday at Pinehurst, N. C. 


SPOKANE, WASH. 


March 21.—Fair business at steady prices con- 
tinues among Inland Empire lumber mills. Quo- 
tations remain unchanged for the week. The 
weather is excellent for drying, though there have 
been a number of storms and occasional frosty 
mornings. The big mills of the Humbird Lumber 
Co., Sandpoint and Kootenai, Idaho, on Lake Pende 
Oreille, both started cutting this week, as the ice 
is out of the lake earlier than usual. The mill of 
the Panhandle Lumber Co., Ione, started this week 
with one shift, and the company’s mill at Spirit 
Lake will probably be in operation in another 
couple of weeks. 

The Winton Lumber Co. has just purchased a 
60-ton 3-truck Shay locomotive to be used in its 
logging operation at Pritchard, Idaho. 


JACKSONVILLE, FLA. 


March 23.—Demand for southern pine has been 
rather slow. The regular spring trade from the 
North and East has not yet developed. Florida 
and other southern yards are purchasing spar- 
ingly. The mills are nearly all running full time, 
and mill stocks are much larger in all grades. 
Wholesale dealers are finding it much easier to 
buy at reductions. Car supply is ample, but ship- 
ments are not being delivered promptly. 


Orders for shed stock from the wholesale trade 
were light and were mostly for one car. Sales 
made direct and to the retail trade were also less 
than last week. Most orders are for mixed cars, 
and quick shipment is wanted. Some of the 
planing mills report large stocks. Sales of flooring 
fell off. B&better 4-inch declined $1 to $46; No. 
1 is steady at $44; No. 2 sells at $20 to $22; No. 
3 sells at $11 to $11.75. Average price obtained 
for 3-inch B&better is $59.50; No. 1 declined to 
$44@45; No. 2 sells at $17.50@18; No. 3 is $9.75 
@10.50. Demand for 6-inch is light; prices firm. 

Demand for %-inch ceiling from the Florida 
trade has fallen off, and prices are not as strong: 
B&better, $48; No. 1, $45; No. 2, $21 to $22. 
Sales of j-inch and Y,-inch ceiling are extremely 
light. Each grade has declined $1. Stocks are 
large in the lower grades. Now and then a sale of 
partition is made on a mixed order; prices are: 
B&better, $48; No. 1, $44; No. 2, $21 to $22. 

Henderson bond siding is being sold by the 
Florida mills at: B&better, $49 to $50; No. 1, 
$46 to $47; No. 2, $29 to $30. Mills in other 
sections are selling for $1 less. Demand is light. 
Novelty is selling only in No. 2 grade at $25 to $26. 
Prices on B&better and No. 1 are firm. Bevel and 
square edge are both slow sellers even at conces- 
sions. 

Sales of shortleaf air dried roofers are unusually 
light for this season. Western lumber has made 
serious inroads on pine in northern and eastern 
centers. Weather conditions are ideal, but pro- 
duction is light. Prices have declined to $19.50 
to $20 for 6-inch, and $20.50 to $21 for the wider 
widths. Longleaf kiln dried stock is also moving 
slowly, but prices are steady; 6-inch No. 2 sells 
at $27 to $28 to Florida trade. 


Orders for rough finish are light, but there was 
a slight improvement in those for dressed finish 
in both 1-inch and 5/4-inch, from 3- to 12-inch 
wide, on orders calling for specified amounts of 
each width. Prices are holding up well. No. 1 
boards are not selling fast ; prices are steady. No.2 
boards were in a little stronger demand from the 
Florida trade; prices are not as strong, 1x6-inch 
selling at $26@27. No. 3 boards are selling at $13 
for 4-inch, and $19@20 for the wider. 

All dimension and timber orders continue to be 
for small lots of random sizes and lengths. The 
only call that amounts to much is that for plank. 
Small framing fs the most active, but volume of 
sales is not as large as it was thirty days ago. 
Prices on longleaf No. 2 common and better are: 
— $25; 6-inch, $24; 10-inch, $31; 12-inch, 

ov. 

The railroads are buying considerable stock in 
both pine and cypress. A large order has just 
been placed by the Seaboard Air Line for stringers 
at a fair price. The car companies are purchasing 
framing, and are accepting shipments of green 
decking, as stocks of kiln dried are hard to find. 
Kiln dried, 2-inch, dressed, is bringing $36, and 


2%4-inch, $37. One large order for prime switch 
ties was placed at $30.50, cars, mill. 

The export movement to Cuba, the West Indies 
and Latin American countries is very good. Little 
stock is to be had for early loading. Prices are 
firm. 

No. 1, 4x18-inch pine shingles sell at $5 to 
$5.50; No. 2, $2.60 to $2.75. 

No. 1 kiln dried lath sell at $3.80 to $4; green, 
$3 to $3.25. 

There has been an increase in the buying of cy- 
press this week, which came principally from the 
East. The industrial trade is making heavy de- 
mands for thick stock, and the millwork plants are 
also buying better. Inquiries, too, have increased. 
Prices are firm on all grades; no changes have been 
noted this week. 

A report from St. Petersburg, Fla., states a petri- 
fied forest bclieved to be thousands of years old 
has been discovered at Shore Acres in the mouth of 
Edgewater basin. The forest of a bygone day was 
found under water buried beneath a layer of nearly 
five feet of sand. 

Following the recent sale of the South Jackson- 
ville Lumber Co. to the McCormick and Patterson 
interests, the Patterson Lumber Co. has_ been 
formed to take over the business. J. Will McCor- 
mick is president; B. F. McCormick, vice presi- 
dent; Will McCormick, secretary, and T. E. Pat- 
terson, treasurer. The corporation was organized 
with a $100,000 limit of indebtedness and a cap- 
italization of $10,000. 

The 50,000-foot capacity planing mill of the 
Hamburg Lumber Co. at Inverness, Fla., was de- 
stroyed by fire March 18. Loss is estimated at 
$100,000, which includes several thousand feet of 
dressed lumber, and is mostly covered by insurance, 
The company plang to start immediately construc- 
tion of a modern planing mill. 

With the deepening of the approaches to Santa 
Rosa County points from Pensacola, it generally is 
believed that Bagdad will soon become an active 
shipping point for lumber to Cuba and the West 
Indies. There are large sawmills at Bagdad and 
Milton. 

The latest addition to the Jacksonville whole- 
sale lumber dealers is that of the Florida State 
Lumber Co., recently incorporated with a capital 
stock $25,000. Andrew A. DuPre is president; 
W. V. Hoffman, vice president, and N. C. Richard- 
son, secretary and treasurer. 

E. A. Gragg, president Gragg Lumber Corpora- 
tion, Dublin, Ga., was a Jacksonville visitor today 
and also his brother, John T. Gragg, of Gragg 
Lumber Co., Toomsboro, Ga. 

Earl Heath, president Heath Lumber Co., mill- 
work manufacturer, Marinette, Wis., was a Miami 
visitor a few days ago. Mr. Heath is so favorably 
impressed with the business outlook in Florida that 
he is considering establishing himself in some line 
of the lumber business at Miami. 


SAN FRANCISCO, CALIF. 


March 21.—Fine spring weather is facilitating 
building operations and retail dealers are doing a 
fair volume of business and are buying a little lum- 
ber. Many steam schooners are still tied up, and 
fir shipments to California ports are not excessive. 
Japan and Australia are taking some fir. Parcel 
shipments of redwood are moving to Australia, and 
offerings of new business are being considered. 

The Red River Lumber Co. continues to make a 
good output of white pine at Westwood. There is 
a moderate assortment on hand. The new veneer 
factory is making a good output. Logging is pro- 
gressing favorably. 

The Standard Lumber Co. will make a good cut 
of California white and sugar pine at Standard 
this year. D. H. Steinmetz, general manager, has 
been conferring with W. A. Pickering, head of the 
W. R. Pickering Lumber Co., about plans for op- 
erations. A good output of sash and doors is being 
made. 

J. W. Rodgers, vice president Lassen Lumber & 
Box Co., found the trade quite optimistic during 
his recent eastern trip and took a number of good 
orders. Dry stocks of California white pine at Su- 
sanville are running low, and assortments are 
broken. The mill will start up for the season early 
in April. Although pine box shook contracts have 
been taken, the box factory is still on short time. 

The Sugar Pine Lumber Co., of Fresno, is pre- 
paring to start up the big mill at Pinedale in April 
as soon as logs are ready. There is a moderate as- 
sortment on hand. The box factory and planing 
mill are in operation. John P. Hemphill, vice pres- 
ident and general manager, who has been looking 
over the eastern market, went to Atlantic City, 
March 18, as the guest of Fred S. Palmer, of San 
Francisco, eastern sales agent and west Coast di- 
rector of the National-American Wholesale Lumber 
Association. 

E. V. Babcock, ex-mayor of Pittsburgh, Pa., and 
president of the Babcock Lumber Co., of that city, 
has been spending a few days here accompanied by 
his wife and daughter. 


(Continued on page 97) 
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In the Realm of Building 


Northwest Builders’ Show 


MINNEAPOLIS, MINN., March 24.—The North- 
west Builders’ Show which is to open in the 
Minneapolis Armory March 30 will be the fourth 
largest building exposition to be conducted in 
the United States this year. It will comprise 
185 booths, displaying and demonstrating 1,324 
different materials and appliances entering into 
home building. 

Northwest lumber companies will be repre- 
sented in the showing. 

Significant figures have been brought out in 
connection with the show. In the last two years 
33,722 building permits have been issued in the 
Twin Cities. Minneapolis is credited with 20,- 
663 of these permits, a little less than two- 
thirds. 

Approximately 3,400 new homes, costing a 
total of $12,000,000 will be erected in Minne- 
apolis this year, according to a survey made by 
the Builders’ Exchange. Last year 3,038 homes 
were built in Minneapolis at a cost of $11,274,- 
890. 

The space for the exposition is 100 percent 
sold. More than 150 national manufacturers of 
building materials are to show their products. 
Officials of the show characterize it as ‘‘the 
greatest building exposition and clinic ever con- 
ducted in this section of the country.’’ 

With Minnesota building at the rate of more 
than $100,000,000 a year, according to a survey 
by the exchange, officers of the show predicted 
today that not less than 100,000 will be better 
educated in the essentials of building construc- 
tion by the show. 

No building is to be neglected by the show. 
Lectures, afternoon and night, will be given by 
national authorities on architecture, interior 
decorating, and other details of home construc- 
tion and planning. 

According to F. S. Keating, president of tne 
Builders’ Exchange, 1925 will be one of. the 
outstanding years in Northwest building. 


Canadian Building Permits Gain 

WINNIPEG, MAN., March 23.—According to 
reports tabulated by the Dominion Bureau of 
Statistics, the value of the building permits 
issued in 60 cities increased from $5,433,204 in 
January to $5,781,842 in February, a gain of 
$348,204, or 6.4 percent. 

In February, 1924, building authorized was 
valued at $4,027,780; there was therefore an 
increase in the month under review of $1,753,862 
or 43.5 percent in this more significant com- 
parison. 

The aggregate value of estimated building in 
60 cities during the first two months of this 
year was $11,214,846, as compared with $8,481,- 
899, and $9,813,909 in the same two months of 
1924 and 1923 respectively; there was, there- 
fore, an increase of 32.2 percent in the former, 
and of 14.3 percent in the latter comparison. 


Features of ‘““Own-a-Home”’ Exposition 

PITTSBURGH, Pa., March 24.—Applications 
for space at the complete building show and 
‘fown-a-home’’ exposition to be held at Motor 
Square Garden, May 6 to 16, inclusive, are com- 
ing in rapidly to the Builders’ Exchange. 

A house of four fronts will be featured. It 
will be laid out as a model bungalow inside 
and will be completely furnished. Each exte- 
rior side of the house will appear as a front, 
one of brick, one of stone, one of stucco, and 
one of wood. This will give those about to 
build a good idea as to what material to use, and 
as to the appearance of the exterior when fin- 
ished. Roofs of material in keeping with the 
respective fronts will also be exhibited. 

The Carnegie Institute of Technology con- 
templates taking four spaces to exhibit samples 
of work done in the department of building con- 
struction. Building employers’ associations 
have committees arranging for space and de- 
signing of exhibits. Many previous exhibitors 
have already reserved space. 

Lumber dealers, brick manufacturers and 
stucco material and stone companies are co- 


operating with the Builders’ Exchange in ar- 
ranging the show. ‘The Pittsburgh Lumber- 
men’s Club has appointed a committee to ar- 
range plans for representation at the show. 
Walter E. Hatch is chairman of the committee. 


Ohio City Reports Building Lively 

CANTON, OHIO, March 23.—This city is facing 
one of the busiest building periods in its history, 
according to W. D. Jenkins, secretary of the 
Canton Builders’ Exchange. The members of the 
exchange are finding it difficult to take care of 
all the business coming to them, and there is 
every indication that the state of affairs will 
continue for some time. 


To Erect “Budget Built Home” 


INDIANAPOLIS, IND., March 23.—Final instrue- 
tions have been mailed to the 146 exhibitors at 
the fourth annual Indianapolis Home Complete 
Exposition, April 6 to 11, J. Frank Cantwell, 
general manager of the show, announced at a 
dinner given recently to members and officials 
of the exposition committee at the Indianapolis 
Athletic Club. These instructions include an- 
nouncement that a ‘‘budget built home’’ is 
being erected in the manufacturers’ building, 
which will house the exposition. Mr. Cantwell, 
in outlining the exposition’s program, said 
that already the exhibits are being placed in the 
manufacturers’ building and that all would 
be in readiness for the biggest show in the 
history of home complete exhibitions. 


Construction Course for High School 


Los ANGELES, CALIF., March 21.—The first 
building construction course to be adopted as a 
regular four-year high school course has been 
established in the Roosevelt high school, Los An- 
geles, under the direction of Thomas Fellows, 
who expects that one hundred students will be 
enrolled within a few weeks. 

Those sponsoring the course are of the opinion 
that it will be adopted by other schools here and 
possibly in other cities. The movement has met 
the approval of the lumber and material deal- 
ers’ association as well as the Southern Cali- 
fornia chapter of the Associated General Con- 
tractors, who see a possibility of securing 
through it young men practically trained for 
the building industry. 


Good Teamwork Boosts Home Building 


SEATTLE, WASH., March 21.—Sounding a eall 
for an accelerated home-building campaign in 
Seattle, the Standard Furniture Co., through its 
president, Berman Schoenfeld, Monday night 
was host to 150 guests, representing realtors, 
architects, bankers, contractors and other inter- 
ests. ‘‘We just wanted to get you together 
and talk over the biggest industry, the building 
of homes,’’ said Mr. Schoenfeld. ‘‘A great 
many tourists are tentative home-seekers. Let’s 
try to sell the Seattle home idea to them. In 
all my travels I have never seen so much home- 
building as there is now in Seattle. That is 
one of the best indications that we are growing; 
and we should do everything possible to promote 
this great industry of home-building, for it is 
the very foundation of our city.’’ 

Raymond R. Frazier, president of the Wash- 
ington Mutual Savings Bank, declared that the 
biggest job in the State of Washington is to 
promote an adequate savings bank law, since 
accumulation of earnings is one of the surest 
ways of promoting home-building. He said that 
such a law in California has brought out nearly 
$700,000,000 in seven years, and had increased 
deposits in State savings banks alone to about 
$1,400,000,000. 

Gale S. Robinson, advertising manager of the 
Standard Furniture Co., told of a home-build- 
ers’ service bureau. During the first week there 
was an average of one prospective home-builder 
per day; but during the third week, following 
the publication in the Seattle Times of an arti- 
cle describing the service, there was a total of 
more than $500,000 in home-building prospects. 
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Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 
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Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 


Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - + New York 
London Guarantee Building, , 

360 North Michigan Avenue Chicago 
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H. B. Hewes, C.D. Terwilliger 
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W. T. Virgin, Gen. Mer. 
Vice-President F. E. Walker. 
R.H. Downman Asst. Sec. 


J.H.McWilliams © Treas. 
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' ALBION LUMBER CO. 
General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisce 


Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo; 
transportation or harvesting tan bark an 
turpentine economically? “Logging’’ will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

431 So. Dearborn St. 


American Lumberman ™ Chicago. IL 
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( ~ 
California 


White and 
_ Sugar Pine 


Get in touch with us on your | 
future requirements in Cali- | 
fornia White and Sugar Pine. 
Our values will interest you. 





Also large manufacturers Redwood, 


White Fir, Douglas Fir and Hemlock. 


- Hammond Lumber Co., Inc. 
SALES OFFICE: 
360 No. Michigen Ave, CHICAGO. 


Mills at: 


Telephone 
Dearborn 5711 


Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 

















Wanted to Buy Lumber 
for Window and Door Frames 


mouldings, etc., West Coast or 
Southern products. What have 
you for immediate delivery? 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, Ill. 








Lumber and i 
HUTCHIN Storage Co. Yellen Dae 
Saw Mill, Band Resaw and Planing Mill White Pine, 
pruce, Norway. 
CHICAGO OFFICE: YARDS and MILL: Railroad and 
402 ot erie _~ . a 7 Car Material. 
ilding. , Ill. 
Phone, Harrison 2517 Phone, Blue Island 800 | ORDERS SOLICITED 








OSGOOD -SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 








Don’t Tie Up 
Your Capital 


—in accounts that cannot be 
collected. 


It is much safer and less costly 
to sell on the carefully revised 
ratings and reports of Clancy’s 
Red Book Service. 


Write for rates and pamhlet No. 49-S 


Our Collection Department specializes 
on lumber collections 


LumBermen’s Crepit AssociaTION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 

















If. C. Schneider, of the Schneider & Brown Lum- 
ber Co., Marquette, Mich., called on the local trade 
during the week, 

A. B. Claney, of the Lord & Bushnell Co., and 
Mrs. Claney, returned this week from a pleasant 
vacation spent in California. 

I. Coburn, president of the City Service Lumber 
Co., has gone to California taking along his golf 
sticks with an evident purpose. 

A. W. Lammers, of the A. W. Lammers Co., and 
wife, returned a few days ago from Florida, where 


they have been spending several weeks. 

Morris Joseph, president of the Joseph Bros. 
Lumber Co., is again at his desk, following a 
month and a half vacation spent in southern 
California. 

J. A. Dick, of the Dick Traeger Co., accom- 
panied by Mrs. Dick, returned a few days ago 
from California, where they have been vacation- 


ing for six weeks. 

Rk. C. Biddle, Chicago sales manager for the 
Kirby Lumber Co., Houston, Tex., this week at- 
tended the Southern Pine Association annual, at 
New Orleans, La. 


The Chicago sales office of the Kirby Lumber Co., 
llouston, Tex., has been moved from Room 225 of 
the Railway Exchange Building to Suite 1306-08 
of the same building, 

J. N. Fisher, secretary of the G. W. Jones Lum- 
ber Co., Appleton, Wis., was in Chicago this week, 
conferring with A. H. Ruth, manager of the com- 
pany’s local sales office. 


J. I. Phillips, treasurer and general manager of 
the Diamond Lumber Co., Green Bay, Wis, was 
among the northern lumbermen who called on the 
local lumber trade during the week. 


Herbert Vanlandingham, buyer for the Edward 
Hines Lumber Co., left early in the week for New 
Orleans, La., where he was going to attend the an- 
nual convention of the Southern Pine Association. 

The F. T. Dooley Lumber Co., hardwood manu- 
facturer, with headquarters at Memphis, Tenn., 
and operations at Brinkley, Ark., has recently 
opened Chicago sales offices at 108 South LaSalle 
Street. 

Charles D. Bull, secretary-treasurer of the 
Metropolitan Lumber Co., and Mrs, Bull, left a few 
days ago for Los Angeles, Calif., where they will 


remain for several weeks, visiting a married 
daughter. 
W. F. Kay, formerly of the BE. L. McClatchie 


Lumber Co., is now associated with the Lake In- 
dependence Lumber Co. Ife will cover Chicago and 
part of Wisconsin from the company’s Chicago 
sales office. 

W. FE. Krueger has severed his connection with 
the Vanlandingham-Cook Lumber Co., and has 
joined the sales staff of the Frank Porter Lumber 
Co. We will call on the factory trade in the Chi- 
cago territory for this concern. 


F. W. Hutcheson, of the Muskoke Wood Manu- 
facturing Co. (Ltd.), Huntsville, Ont., called on the 
local trade this week. The Muskoke company is a 
large producer of hardwood flooring, marketed 
under the name of ‘‘Red Deer’ brand. 


The T. J. Moss Tie Co., of St. Louis, Mo., has 
opened a Chicago sales office at 1142 Straus Build- 
ing, under the management of George C. Hanna- 
way. Mr. Hannaway previously was associated 
with the National Refining Co., and is well known 
to the railroad trade. 


C. H. Worcester, president of the C. H. Worcester 
Co., returned recently from an extended stay in 
Florida. Karly this week he left for Chassel, Mich., 
to be present at the funeral of Miss Olive Hamar, 
daughter of E. A. Hamar, secretary and general 
manager of the company, who died last Sunday. 


F. A. Good, vice president of the Oconto Co., 
Oconto, Wis., returned to his Chicago office a few 
days ago from the northern woods, where he had 
been inspecting the company’s logging operations. 
He reported that this winter has been ideal for 
woodswork, despite its mildness, and that many 
logging contractors have had the best input for 
many a year, 

Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., this week spent a few days in De- 
troit, Mich., conferring with R. G. Swartz, man- 
ager of the company’s branch sales office in that 
territory. Mr. Baxter found current’ business 
rather slow in Detroit, but said that excellent 
weather was stimulating building, and the pros- 





A weenie ean ss 


pects are considered by the local trade to be among 
the best. 

A. J. Barker, president of the Acme Lumber & 
Shingle Co., returned on Wednesday of this week 
from a six weeks’ tour of the Pacific coast and the 
South. Mr. Barker visited all the important lum- 
ber producing centers from British Columbia to 
California, and also several of the large mills in 
the South. Before coming to Chicago, he also 
spent a short time in Florida. 

The Chicago Wood Products is the name of a new 
concern which has just been incorporated for 
$15,000, to deal in sawdust, shavings, wood flour, 
hardwood flooring, fuel wood, charcoal and other 
forest products. The headquarters are located at 
110 South Dearborn Street. M. A. Springer is 
president ; M. H. Martin vice president, and L. M, 
Springer secretary and treasurer. 

Pete Smith, manager of the southern pine de- 
partment of the Hilgard Lumber Co., this week 
spent several days in Detroit and other Michigan 
consuming centers, calling on old friends and cus- 
tomers, and making a general survey of current 
and prospective trade conditions in that territory. 
Mr. Smith formerly represented the Hilgard con- 
cern in Michigan for many years, and has a wide 
acquaintance in that State. 


May Be Named for Rotary Director 


JACKSON, MISS., March 23.—Among delegates 
who will attend the annual convention of the 
Rotary International at Cleveland, Ohio, on June 
15, it is rumored that a resolution will be adopted 
at the final session of the district conference pro- 
posing the name of Carl L. Faust, of the Jackson 
club, for membership on 
the board of governors of 
Rotary. Mr. Faust is 
president of the Faust 
Bros. Lumber Co. here, 
and for several years has 
taken an active interest 
in Rotary affairs. It is 
said that he is in line for 





Cc. L. FAUST, 
Jackson, Miss. ; 
In Line for Rotary 
Iionor 





the honor as a director of 
Rotary International, be- 
ing at present chairman 
of the international com- 
mittee on Rotary educa- 
tion, and has’ devoted 
himself heart and soul to 
the work of that com- 
mittee. He is a former 
president of the Jackson Rotary Club, and as a 
member of the present board of governors of this 
club is taking active interest in Rotary affairs. 
tgaag@aaaanaaaaa 

The Lumbermen’s Association of Chicago will be 
closed on April 1, to permit packing up prepara- 
tory to moving its headquarters from the Roanoke 
Building to 30 North Dearborn Street. The actual 
moving will be accomplished on Saturday, April 4, 
but it will not be before Wednesday, April 8, that 
the association will reopen its doors and resume its 
normal functions. The association will occupy the 
entire third floor of the building. 

F. E. Holland, of Grand Rapids, Mich., manager 
of the flooring department of the Nichols & Cox 
Lumber Co., of that city, was a welcome caller at 
the offices of the AMERICAN LUMBERMAN Thursday 
of this week. Mr. Holland, after transacting some 
business in Chicago, will make a trip among hard- 
wood mills of the South In his view trade is on 
the mend and he is quite optimistic regarding the 
outlook 

L. J. Marshall, Chicago sales representative of 
the Exchange Saw Mills Sales Co., Kansas City, 
Mo., went South early this week to attend the 
annual convention of the Southern Pine Associa- 
tion, held at New Orleans, La., on Tuesday, 
Wednesday and Thursday. Afterward, he expected 
to spend a couple of weeks visiting his company’s 
various lumber operations. 

The name of the Continental Lumber Co. has 
been changed to Staats & Staats, and the office has 
been transferred from 624 South Michigan Avenue 
to 5510 Cornell Avenue. Staats & Staats are 
direct mill representatives, handling a number of 
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important accounts. Among these is that of the 
Ww. P. Brown & Sons Lumber Co., Louisville, Ky., 
operating nine mills in Arkansas, Alabama and 
Mississippi with a total daily output of 350,000 
feet of hardwoods and 150,000 feet of southern 
pine. The concern also represents Leland G. Ban- 
ning, of Cincinnati, Ohio, manufacturer of Ameri- 
ean black walnut. 


Removes Office to Cleveland 


The Chicago office of the John H Brooks Lumber 
Co. was closed this week, and all effects moved to 
Cleveland, Ohio, where the company will make its 
headquarters in the future, at 2867 Mayfield Road, 
Cleveland Heights. Mr. Brooks, the president, ex- 
plained that the company for some time past has 
been inactive in the Chicago territory and has con- 
fined its operations largely to Cleveland and 
suburbs. It is operating two retail building ma- 
terial yards there. These yards are located at 
Lorraine and West 145th Street, Cleveland, and at 
Green and Ammon Road, South Euclid. sesides 
carrying building materials of all kinds, the com- 
pany will make a specialty of plastering lath, 
which will be handled also on a wholesale basis. 


Makes Warehousing Arrangements 


The Charles L. Baxter Lumber Co. announces 
that it has neg@tiated a contract with the Lord & 
Bushnell Co. (Hermosa Branch), under which the 
latter company will warehouse for it a large supply 
of ‘‘Neverot Brand” creosoted and stained red 
cedar shingles, of which it is the exclusive dis- 
tributer in a wide territory surrounding Chicago. 
The “Neverot Brand” is produced by the United 
Mills (Ltd.) of New Westminster, B. C. The sales 
agreement with the Charles L. Baxter Lumber Co. 
stipulates that it must at all times carry an ade- 
quate stock of all sizes and colors. Under the 
warehousing arrangement with Lord & Bushnell 
Co., the Charles L. Baxter Lumber Co. will be in 
position to give prompt shipment on all orders for 
these shingles. 

In order to promote the sale of ‘Neverot” 
shingles, the Baxter concern has employed W. Leigh- 
ton Matas, who will cover the entire territory out 
of the Chicago office. The territory covered by the 
agreement with the United Mills runs north of a 
line from Indianapolis, Ind., to Springfield, IIL, 
and south of a line from Milwaukee to Madison, 
Wis., and including a section of lower Michigan. 
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Commission Suspends Schedules 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., March 25.—The Interstate 

Commerce Commission has suspended until July 
23 the operation of certain schedules as published 
in supplement No. 12 to Agent J. H. Glenn’s Tariff 
I. C. C. No. A-471, which propose to revise the 
rates on lumber and forest products in carloads 
from Suffolk and Franklin, Va., and adjacent 
points in Virginia and North Carolina to Wash- 
ington, D. C., Baltimore, Md., and related points in 
purported compliance with the commission’s order 
in Docket No, 13,449. The proposed revision would 
result generally in increases ranging from 1 to 8 
cents per 100 pounds. 

The commission has likewise suspended until 
July 28 schedules published in Norfolk & Western 
Railway Tariff I. €C. C. No. 7,855 and supplement 
No. 2 thereto, which propose to cancel commodity 
rates and routes on lumber from various points in 
North Carolina, Virginia and West Virginia to 
destinations in trunk line and New England terri- 
tories and points in Canada, applicable via Kenova, 
W. Va., or Scioto Valley division junctions, and 
would result in the application of higher combina- 
tion rates via the canceled routes. 


. . 

Increase in January Freight Traffic 

WASHINGTON, D. C., March 27.—Freight traffic 
in January was the greatest for any January on 
record with the exception of January, 1923, which 
exceeded it by 1.8 percent, according to tabulations 
of reports just filed by the carriers. Measured in 
net ton miles, it amounted to 37,035,162,000 net 
ton miles. In January, 1923, the volume of freight 
traffic amounted to 37,706,628,000 net ton miles. 
Freight traffic in January, 1925, was an increase 
of 7.3 percent over that for the same month last 
year, and an increase of 5.9 percent over 1920. 

The decrease of 1.8 percent in the volume of 
freight traffic handled by the railroads in January 
this year compared with two years ago took place 
despite the fact that the number of cars loaded 
with revenue freight in January this year was the 
greatest on record for that season of the year, 
exceeding by 5 percent the same month in 1923 
and January last year by 3.6 percent. All districts 
reported increase, computed on the basis of net ton 
miles, in the amount of freight traffic handled 
compared with January last year, the eastern dis- 
trict showing an increase of 6.5 per cent; the 
southern, 4.2 percent, and the western district, an 
increase of 9.9 percent. 

Daily Average Movement Per Freight Car 

The railroads of the country handled the freight 
traffic offered them in January more expeditiously 
than in any January on record, according to re- 
ports filed today by the carriers. The daily aver- 
age movement per freight car in January was 26.5 
miles. This exceeded by seven-tenths of a mile 
the best previous average for that month, which 
was attained in January, 1923. It also exceeded 
by one and one-half miles the daily average for 
January last year and exceeded by nine-tenths of 
i mile the daily average for December, 1924. 

In computing the average movement per day, 
account is taken of all freight cars in service, in- 
cluding cars in transit, cars in process of being 
loaded and unloaded, cars undergoing or awaiting 
repairs and also cars on side tracks for which no 
load is immediately available. The average load 


per car in January was 28 tons, three-tenths of 
a ton greater than the average for the same month 
last year, but one ton less than in January, 1923. 


Hardwood Traffic Activities 


MEMPHIS, TENN., March 24.—The Southern 
Hardwood Traffic Association announces the pub- 
lication of reduced rates on veneer and plywood 
from New Albany, Ind., and other points on the 
Chicago, Indianapolis & Louisville Railroad in In- 
diana to Toronto, Ont., and points thereon, effec- 
tive April 15, 1925. 

J. HH. Townshend, secretary-manager, advises 
that a brief will be filed prior to May 15 by the 
association with the Interstate Commerce Commis- 
sion setting forth the views of its members look- 
ing toward lower rates on forest products. This 
brief is the result of the investigation which will 
soon be under way of all rates in line with the 
Hoch-Smith rate resolution recently passed by 
Congress. 

The Southern Hardwood Traffic Association an- 
nounces further that through an intermediate ap- 
plication in the Westbound Transcontinental 
tariffs and establishment of a rate of 40 cents per 
100 pounds from El Paso, Tex., via the Southern 
Pacific Railroad only, reduced through rates are 
now available from all southwestern points to 
points on the Southern Pacific in southern Cali- 
fornia. The reduction approximates 14% to 3% 
cents per 100 pounds from practically all south- 


western points. 
Seaaa@anaanaae 


Rates on Naval Stores 


WASHINGTON, D. C., March 23.—On further 
hearing in Investigation & Suspension Docket No. 
1900—Naval Stores from Southern Producing 
Points ‘to Various Destinations—Division 4 of the 
Interstate Commerce Commission authorizes the 
carriers interested to maintain on naval stores to 
destinations covered by the original report, from 
stations on the Alabama, Tennessee & Northern 
Railroad, rates reflecting the same arbitraries over 
the trunk-line basis as authorized in that report 
from stations on the short lines described therein. 
Relief from the Fourth Section is granted to the 
Alabama, Tennessee & Northern to the extent of 
authorizing the maintenance over that line of the 
trunk-line rate basis from Calvert, Ala., and higher 
rates from intermediate points. The arbitraries 
over the trunk-line basis may not exceed 3 cents on 
rosin and 6 cents on turpentine. 

In its original report the commission found not 
justified the proposed revision of rates on naval 
stores from all producing points in the Southeast 
and Mississippi Valley territory to destinations on 
and beyond the Ohio and Mississippi rivers and to 
Nashville, Tenn., and prescribed reasonable rates 
to representative destinations from the Jackson- 
ville and New Orleans groups. This finding did not 
apply to the Alabama, Tennessee & Northern. 


New Jersey Case Assigned for Hearing 


WASHINGTON, D. C., March 23.—The Interstate 
Commerce Commission has assigned for hearing 
April 22 in the Merchants’ Association Rooms, 235 
Broadway, New York City, Docket No. 16,457— 
New Jersey Lumbermen’s Committee vs. Atlantic 
Coast Line Railroad Co., et al. Examiner Griffin 
will preside. 
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“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 
3101 So. Western Ave., CHICAGO, ILL. 





A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS ‘Svecialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. Msgs Ruiltive, “CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





GEO. D. GRIFFI1H Cc. C. HUBBARD 


Geo. D. Griffith X Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“1.F.C.O.” Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 


Manufacturers and Wholesalers 


FIR and YELLOW PINE 


Mill at Chicago Office, 
North Portland, Ore. 30 N. LaSalle St. 








PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Sts., : : CHICAGO 
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Competition 
Worrying You? 


You can stay with your toughest 
competition— and beat it — with 
this machine. 





Atlas—IMPROVED PHILLIPS —Invented 


Window Frame Machine 
Pulley Mortiser—Pocket Cutter—Variety Saw Table 


Get the solid facts from our 
Bulletin G-45. Write TODAY. 


Atlas Manufacturing Co. 
Orlando, Florida 





SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog } 


THE ENTERPRISE ©o. 


Columbiana, Ohio. 


FIRS" CEDAR 


Siding 
and Finish, Long Bevel Siding, 
Finish and 


Timbers, Joists, 
Shingles. 


Dimension, etc. 
WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 












































DAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 
Pickrel Walnut Co. 
Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address: **Pickwood,”’ St. Louis 














WRIGHT, GRAHAM & CO., Wood Brokers 
incen - asgow, Scotland, 3 Eastchea “ - 
don, E. C. Cable Address: ‘‘Brackridge,’”’ — Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of. all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 

















Minneapolis and St. Paul (Minn.) sash and door 
mills are operating on a satisfactory basis, al- 
though the revival of business did not continue 
through the last week, due probably to the con- 


tinuance of cold weather. Inquiries continue to 
pour in, and the mills are busy on the orders which 
have developed since the first of the year. City 
business still is below normal, but heavy demand 
is in immediate prospect. Retailers in the outlying 
districts have been purchasing in fair volume. The 
new price schedule, announced several weeks ago, 
still is being maintained without apparent effect 
upon the business being enjoyed by the mills. 

Sash and door and interior finish plants at 
Duluth, Minn., are being operated at their ca- 
pacities. Their officials reported success in book- 
ing some large outside contracts for interior finish, 
and they regard the outlook for the season as 
promising. Quotations are firm and unchanged in 
all lines. 

Millwork plants in the Kansas City (Mo.) dis- 
trict report that city orders for specials and yard 
stock are very satisfactory and that prices are a 
little better. Country demand is very light. 


Bright, warm weather has caused a marked in- 
crease in orders for millwork, including doors and 
sash, in Columbus and central Ohio territory. In- 
dications point to a very active building season, 
and as a result mills have booked considerable 
business. Door and sash factories have been busy 
on stock for the spring rush. Skilled labor is 
plentiful, and most of the mills are being operated 
to about 80 percent of capacity. 
work are steady at former levels. 


Omaha (Neb.) trade in sash and doors has 
looked considerably better in the last week. 
Prices are firm and orders are coming from both 
large towns and country dealers. Residence build- 
ing has started in earnest, and the planing mills 
are actually getting busy. The weather has been 


Prices on mill- 


mild and most of the time the roads have been 
in better shape than for the last two months, giv- 
ing some chance to haul supplies to the country. 


The Baltimore (Md.) members of the sash and 
door trade report that inquiry has picked up and 
that builders’ requirements show signs of increase. 
The favorable weather of recent weeks has stim- 
ulated the start of building operations which for 
a time were held in abeyance, and the belief is 
entertained that prices are likely to go higher. 

The door and millwork trade at Buffalo, N. Y., 
has been slow of late, this being a rather new ex- 
perience for some of the mills, which have had 
good business for some time. Orders are not com- 
ing in voluntarily as has been the case, and it is 
necessary to go out and hunt for the business. 


Pittsburgh Millwork Estimators Meet 


PITTSBUBGH, PA., March 26.—The Pittsburgh 
Millwork Estimators’ Club, comprising in its mem- 
bership retail lumber dealers in the city and 
vicinity, held a rally in the Blue room of the Wil- 
liam Penn Hotel tonight, which was attended by 
about a hundred members of the club and repre- 
sentatives of planing mills in the vicinity. Ad- 
dresses were made by William H,. Williams, of the 
May Lumber Co., president of the Pittsburgh Lum- 
bermen’s Club; J. D. P. Kennedy, director of the 
Millwork Cost Bureau; R. M. Hamlin, of the 
Higgins Lumber Co., and O. L. Appleton, technica) 
director of the Millwork Cost Bureau, of Chicago. 
J. L. Broido, president of the Pittsburgh SEsti- 
mators’ Club, served as toastmaster. A number of 
invited guests from nearby towns were also 
present. 

The correspondence course and installation of 
cost finding systems in planing mills by the Mill- 
work .Cost Bureau were discussed in detail. 
Diplomas were presented members of the club who 
have completed the correspondence course. 


News of Forestry Activities 


Plans for Observance of Forest Week 


SEATTLE, WASH., March 21.—Apparently the 
entire State of Washington is being aroused 
to an adequate response to the proclamation of 
President Coolidge, calling for an observance 
of American Forest Week, from April 27 to 
May 3. Hugo Winkenwerder, chairman of the 
State forestry conference of the Seattle Cham- 
ber of Commerce, called a meeting of interested 
organizations Tuesday afternoon, and worked 
out the preliminaries of an observance in which 
practically every civic body in Washington will 
take part. 

Under the tentative plan, there will be in each 
center of population a chairman who will sur- 
round himself with committees to take charge of 
affairs in that center—as, for example, Seattle, 
where the general chairman will be William G. 
Weigle, supervisor of the Snoqualmie national 
forest. 

There will be work for the State Chamber of 
Commerce, and for each of the various commer- 
cial bodies; for each of the various clubs; for 
the Boy Scouts and Girl Scouts; for each of the 
forest protective agencies; and most important 
of all, for alJ of the school children in the State. 
Included in the plans is a system, to be ap- 
proved by Mrs. Josephine Preston, State su- 
perintendent of public instruction, whereby 
literature will be circulated among the schools, 
speakers will be commissioned to deliver talks 
before school children, and lantern slides will 
be exhibited—all with the central idea of en- 
couraging the children to recognize the impor- 
tance of Forest Week, and particularly to stir 
up in them the feeling of ‘‘fire consciousness. ’’ 

Among the members of Dean Winkenwerder’s 
committee, attending Tuesday’s meeting were: 

R. L. Fromme, supervisor Olympic national for- 
est; Rev. Ralph McGee, pastor First Methodist 
Episcopal Church, representing the Seattle Minis- 
terial Association; Clinton Rowley, secretary Rod 
& Gun Club; Charles W. Saunders, member Wash- 
ington legislature; Robert M. Laing, chief Seattle 
fire department; Capt. S. E. Sanislo, member of 
the Seattle fire department, who works exclusively 
on the mission of arousing the people to be “fire 





conscious” ; George J. Joy, chief fire warden Wash- 
ington Forest Fire Association ; William G. Weigle, 
supervisor Snoqualmie national forest ; Asahel Cur- 
tis, photographer, representing the State Develop- 
ment League; Miss Meagan, representing Mrs. 
Preston, from the State department of education: 
Miss Bennett, executive secretary of the Gir) 
Scouts; Miss Jean Caithness, Federation, of Wom- 
en’s Clubs, Everett; Mrs. John G. Matthews, presi- 
dent Parent Teachers’ Association, 


Plan to Check Timber Cutting 


MINNEAPOLIS, MINN., Mareh 24.—The Minne- 
sota senate public domain committee has ap- 
proved a plan to check drastically the cutting 
of timber from State lands. The committee 
altered a bill introduced by Senator J. F. 
Diesen, of Cloquet, Minn., increasing slightly 
the amount of spruce which might be cut. 


The bill provides that the State timber board 
or the conservation department under a reor- 
ganization plan of State government now be- 
fore the legislature shall make a thoroughgoing 
investigation to determine the amount of timber 
now remaining on State lands. 


Sales of pine from State land dwindled from 
the maximum in 1916-1917, which was 38,656,- 
000 feet, to 5,994,000 feet in 1923-24. The 
spruce cut last year, 76,223 cords, was the 
largest amount yet taken from State land. The 
State got $810,761 for timber last year, com- 
pared with $454,786 in 1914, ten years before 
when the lumber industry was at its heyday. 
Higher prices account for the increased value 
but the figures show that the cutting of State 
timber is progressing rapidly without regard to 
its production. 


The State timber board in 1924 made a new 
rule and will not allow any timber sold to be 
cut clean. The State law, a relic of boom 
logging days, still says land shall be cut clean, 
a practice which has made waste and fire hazards 
out of vast areas in northern Minnesota. The 
attorney general holds that this practice can be 
stopped by a form of permit which allows only 
mature trees to be cut. 
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L Latest Reports on Lumber Prices 


MICHIGAN HARDWOODS 


Prices f.o.b. Michigan mills remain unchangel for the week: 








No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
FAS Selects com. com. com. FAS Selects com. com. com. 
BaSs WOOD— ‘ ; Sort ELM— 
4/4 $70@ 75 $ 60@ 65 $ 45@ 50 $32@34 $24@26 12/4 $115@120 $100@105 $ 90@ 95 $50@55 ..@.. 
5/4 75@ 80 65@ 70 50@ 55 35@37 26@28 | 16/4 130@135 115@120 105@110 55@60 ..@.. 
6/4 80@ 8 70@ 75 55@ 60 38040 27@29 | agp MaPLE— 
8/4 90@ 95 =80@ 85 = 65@ 10 43@45 ..@.. | “aig “85@ 90 170@ 75 60@ 65 38@40 17@19 
cll - 95@100  85@ 90 70@ 75 45@50 ..@-- | 574 3495@110 90@ 95 75@ 80 43@45 19@21 
oe C ThY7 Fe 6 
5/8 No. 2 common & better 33@36 13@15 og 1isi20 100O105 ssa co aso 0028 
4/4 65@ 70 55@ 60 40@ 45 26@28 20@22 | 494 428@130 110@115 95@100 55@60 23@25 
5/4 100 75 60@ 65 45@ 50 30@32 21@23 | 4544 t35@140 120@125 105@110 60@65 26@28 
6/4 75@ 80 65@ 70 50@ 53 35@37 22024 14/4 1453@150 1300138 115@120 60@63 ye 
ph is 85@ 90 75@ 80 GOW 65 40@42 22@24 | 46/4 160@165 145@150 130@135 60@65 °.@.. 
I —_— 
9 ) r 9 5 MAPLE FLOORING STOCK— 
4/4 115@120 95@100 55@ 58 35@37 20@22 | Harp ; 
e/a 120@125 100@105 65@ 68 38@40 21@23 | 4/4 -@. ie nh 4 = pth, Ps bo 
6/4 120@125 100@105 70@ 75 40@45 oe Pte ee ames @ 65 42@45 28@30 
4 125@130 105@110 80@ 85 O50 ..@.. | Sorr Mapie— 
10/4 130@135 110@115 90@ 95 S05 “a. 4/4 170@ 75 60@ 65 45@ 50 28@31 20@22 
12/4 135@140 115@120 95@100 50@55 ..@. oe oe po Es M4 ry = ry oy ry So 
4. 135@160 135@140 120@125 ..@.. ..@. @ 9 5@ 5 88: 
dh Fl 6@ @ G @ 8/4 100@105 90@ 95 75@ 80 40@45 22@24 
4/4 70@ 75 60@ 65 45@ 50 28@30 21@23 END DriepD WHITE MAPLE— 
5/4 80@ 85 65@ 70 55@ 60 30@32 23@25 4/4. 120@130 ...@... 95@105 ..@.. ..@.. 
6/4 85@ 90 %7@ 80 65@ 70 33@35 23@25 5/4 125@135 ...@... 100@110 ..@.. ..@.. 
8/4 95@100 85@ 90 75@ 80 40@45 ..@.. 6/4. 125@135 ...@... 100@110 ..@.. ..@.. 
10/4 110@115 95@100 85@ 90 50@55 ..@.. 8/4 135@145 ...@... 110@120 ..@.. ..@.. 
Following are prices of hardwoods f.o.b. Wisconsin mill points: 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
FAS Selects com. com. com. FAS Selects com. com. com. 
ASH— Rock E:.m— 
4/4 $105@110 § 90@ 95 $ 63@ 67 $35@37 $21@22 Las P 25 @2s 
5/4 115@120 100@105  70@ 75 42@45 23@24| §/4 Kom ke LO... Bap Be D832 DOr 
6/4 120@125 105@110 75@ 80 48@50 23@24 | 674 85@ 88 |::@... 55@ 60 32@35 20@22 
8/4 125@130 110@115 85@ 90 52@55 23@24 i 85 90 ...@... so 70 35@40 21@23 
Bass woop— 0/4 90@ 9% ...@... 0@ 75 45@50 ..@.. 
4/4 70@ 72 60@ 62 50@ 52 28@31 23@24 | 12/4 95@100 ...@... 75@ 80 45@50 ..@.. 
5/4 76@ 78 64@ 66 55@ 57 390034 25@26 HARD MAPLE— 
6/4 83@ 85 =72@ 74 =63@ 65 34@36 26@27 | 4/4 82@ 85 72@ 75 62@ 65 38@40 18@20 
8/4 93@ 95 82@ 8 73@ 75 40@42 ..@.. 5/4 98@100 88@ 90 eS i 42@45 30633 
BircH— 3@ 92@ 95 786 43@45 21@23 
4/4 112@116 90@ 95 53@ 55 33@35 21@23 | 8/4 108@110 98@100 83@ 85 48@50 20@21 
5/4 117@120 95@100 62@ 65 40@42 23@24 | 10/4 118@120 100@105 95@100 58@60 ..@.. 
6/4 122@126 100@105 68@ 70 4045 24@25 | 12/4 123@125 105@110 100@105 63@65 ..@.. 
8/4 126@128 105@110 88@ 90 50@5 21@22 Sort MAPLE— 
10/4 131@135 110@115 90@ 95 B60 .@. 4/4. 68@ 73 58@ 62 40@ 44 25@28 20@22 
12/4 ...@... ..-@... 100@105 ..@.. ..@.. 5/4 800 85 63@ 70 55@ 60 35@38 21@23 
Sorr ELM— 95@ @ 85 65@ 70 40 21@23 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 102@105 85@ 90 75@ 80 45@50 21@23 
5/4 783@ 80 68@ 70 50@ 55 30@35 23@25 | Oakx— 
6/4 90@ 95 82@ 8 68@ 70 38@40 23@25 4/4 115@120  90@ 95 60@ 65 35@38 20@22 
8/4 95@100 85@ 90 70@ 75 40@45 23@25 5/4 120@125 95@100 65@ 70 37@40 22@24 
10/4 100@115 95@100 85@ 90 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 
12/4 115@120 100@105 90@ 95 55@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 23@25 











POPLAR 


Cincinnati, Ohio, March 23.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on “soft texture” poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 
on Mississippi Valley poplar: 


Sorr TaexTuRE— 


4/4 5/4&6/4 8/4 

We aawsncaed hae 115 $110@120 $115@125 
Saps & select. 80@ 85 85@ 90 90@ 95 
Nes 2 G@iis< ses 50@ 55 65 70 70@ 75 
No. 2 com. A.. 38@ 40 42@ 45 45@ 48 
No. 2 com. B.. 26@ 28 28 30 30@ 32 

VALLEY— 

B/S Eee -$ 90@ 95 $ 95@100 $100@105 
a, & selects. 70 75 80 85 85 90 
No. 1 com..... 45 50 55 60 60 65 


No. D com. A.. 34@ 36 40@ 45 40@ 45 
No. 2 com. B.. 26@ 28 28@ 30 30@ 32 


POPLAR BEVEL SIDING 


Cincinnati, Ohio, March 23.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 





No. 1 No. 2 

Clear Select com. com. 

Oo scntansdavdeded $60.00 $50.00 $30.00 $20.00 
We. vdetaucecencues 60.00 50.00 30.00 20.00 
GO coccutagadadae 55.00 48.00 25.00 19.00 





Louisville, Ky., March 23.—Poplar siding prices 
are steady, while demand continues quite good. 
Local quotations read: 


Clear Selects No.1com. No. 2 com. 


6-inch ....$60 $48 $34 $24 
5-inch .... 58 43 32 22 
4-inch .... 50 . 42 24 18 





HARDWOOD DIMENSIONS 


Chicago, March 23.—Actual sales of clear short 
hardwood dimension, maple and birch selling at 
the same price as oak, were made f.o.b. Chicago 
this week at the following prices: 





Furniture stock— Plain oak Gum 
SURGE G revesdkacddescecuceeuted : =< 
2144x24%4x19” .00 L 
het edacekeucauwa a bay 2 
244x214x30” ’ s 
iced WevGuadaddacindacdaavewads : 75.00 

Chair stock— 
po et OB oe 2) ee 55.00 55.00 
RiGee” and WIGS BID". cccccence 60.00 60.00 
SE” GG WIG & BF oc ccdccuscs 65.00 65.00 
PRD EWM cicdcéiccdaaccccddvaeuna 70.00 70.00 





WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOcK Boarps, S1S— 
8° 10-14’ 16’ 18-20’ 8-16’ 

Ix 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 
1x 6” 28.50@30.50 29.50@31.50  31.00@33.00  33.50@35.50  30.00@32.00 
i 3” 30.50@32.50 31.50@33.50 33.00@35.00 35.50@37.50  32.00@35.00 
1x10” 31.50@33.50 32.50@34.50 34.00@36.00 36.50@38.50  33.00@35.00 
1x12” 32.50@34.50  33.50@35.50  35.00@37.00  37.50@39.50  34.00@36.00 

For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. 

For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


2x 4 
2x 6 
2x 8 
2x10 





” 
” 
” 


” 


2x12” 


8’ 22-24" 
$31.00@33.00 $30.00@32.00 $31.00@33.00 $34.00@36.00 $38.50@40.50 
26.50@28.50 
30.00@32.00 


30.00@32.00 


31.00@33.00 


HEMLOCK, No. 1, SiS1E— 


10-14’ 16’ 18-20’ 


27.50@29.50 30.00@32.00  33.00@35.00  37.50@39.50 
30.00@32.00 31.00@33.00 33.50@35.50  37.50@39.50 
32.00@34.00  33.00@35.00  35.00@37.00 37.50@39.50 
33.00@35.00  34.00@36.00  36.00@38.00 38.50@40.50 


No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
wider, $18@20. 





SOUTHERN HARDWOODS 


St. Louis, Mo., March 24.—Current quotations on southern hardwoods, f.o.b. St. Louis. 


Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Cte. red: QUARTERED RED OAK— 
FAS ....... $ 86@ 88 $ 86@ 88 $ 86@ 88 FAS ... $105 @110 $120@125 $130@135 
No. 1 com... 58@ 60 65@ 67 68@ 70 No. 1 con..... 65 72 15@ 77 
PP 2com... 34@ 36 36@ 38 40@ 42 No. 2 com..... 46 50 53 57@ 60 
trd. red. S.N.D.: 7 
ne Pa x a ‘i PLAIN WHITE ld 
ners. Fr Tee Se FAS... , 82@ 83 108@110 118@120 
| ne 42@ 43 45@ 46 45@ 46 0 com. an ” = 
No.2 com... 25@ 26 31@ 32 31@ 32 Bene see aes Ses 
Plain red: No. 3 com..... 20 oe ., 24@ 26 2G 26 
ica: oF ae Pe Be Sound wormy.. 31@ 32 48@ 49 55@ 57 
No. 2com... 32@ 33 34@ 35 38@ 40 Prain Rep Oax— 
Plain a: FAS | PRONE 4 80@ 82 98@100 108@110 
ie 52@ 53 55 6 ¢ Oo. + com. an 
gi ‘* Bet wea ona oto css 56@ 57 60@ 62 65@ 68 
No. 2com... 23@... 25@... 25@... No. 2 com..... 37@ 38 38@ 40 2@ 44 
Corronwoop— ‘ PoPLAR— 
eee 52@ 53 55@ Ge od @bee: jo ER CCRT 90@ 95 100@105 105@110 
MO; ? Cole... 387@ 38 Se ec G@. Saps and sel... 68@ 70 72@ 75 78@ 80 
Pres 2 com..... 33@ 34 38 39 eh _ z ergs + pi = bn b+ ia b 
UARTERED WHITE OAK— 0. 2 Com. A.. ; : 
WOM os coccces 125@128 135@140 150@155 No. 2 com. B.. 27@ 28 380@ 31 81@ 82 
No. : com. and Sorr MaPLe— 
OR. ecotue ns 75@ 78 80@ 8 90@ 95 Log run ...... 40@... 60@ 65 70@ 75 





HARDWOOD LOGS 


Memphis, Tenn.,; March 23.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

Red & white oak. 3 00 to $32.50 $24.00 to $27.50 
CRs dadakaancaca 00 to 28.00 21.00to 25.00 
WUE cweweseeuas 37.00 to 40.00 32.00to 35.00 
MD Wilden cadwacaws 25.00 to 30.00 17.00to 21.00 


Ash (12” and up). 45.00to 50.00 35.00 to 40.00 
Hickory (12” & up) 35.00 to 40.00 25.00to 30.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
— to cover the average prices paid for 

oth. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of 
the timber. Oak, ash and hickory are drawn 
from wider distances; while gum, poplar and elm 
can be profitably drawn into Memphis only from 
nearby points. 
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_—s ’ , ? 3 i € Ss hard Ss t 

h Mar h 23 Avera e wholesaler s prices carlots Cincinnati base on Virginia W es 1 £1n1 1 Cc 

: : : 

Cincinnati, ° lo, Cc . £ t V I a ar l Tennes ee wood (s] 


























4/4 5/4&6/4 8/4 
Sg te ae It 65@ 70 $ 70@ 75 $ 75@ 80 
Hickory— —s - 95@105 $ 47@ 50 
4/4 5/4&6/4 8/4 aaa .2+@... $9 83 . $ : 70 iu. 42 45 47 50 s7@ 0 
QuarTeRED WHITE OAK— anh op ens 40 33 giles a 10&12/4 16/4 
$135@145 $145@155 $155@165 No. 2 com..... _ "ee 6/4 4) gidhl2/4, 164 
ee 105 110@115 115@120 yan $35@ 90 $008 $o8¢1 1o@115 
Helects ..cscss 90@ 95 95@100 a a eee enn ere 55@ 60 70@ 75 75@ 80 48@ 53 
No. 1 com..... 54@ 59 55 a Set Be tte tt neta sexsaien 38@ 43 40@ 45 48 
he Nyro 52@ 57 355 0 Cr OONh icc do cwaawsen ee : sitiiineus omen 
Son —— Ss $ 95@100 $110 115 +B a0 100@105 3100 
Quartreep Rep Osk— or FAS ....... Peiiraetsaxcnacs 55@ 60 =. as 40@ 45 45@ 50 = 
gg AL ae age Be ie hg ~ipgaeeupebaemeareiiet 30@ 35 35@ 40 
No. 1 com..... ; er eee - 2 COM.........- 
He, Zeom..... OG 4 VALLEY HARDWOODS 
ee ae ee eee ; ississippi lley woods, Cincinnati: 
— 115 aas $130@140 yerage wholesalers’ prices, carlots, Mississippi Valley 
BAS ...cccces "ne 7 $ 85@ 90 Cincinnati, March 23.—Average “8/4 CoTTONWwoop— 4/4 5/4&6/4 8/4 
Selects. - coees 60 65 75 be ae Gum— 4/4 5/4&6/4 PAR, @7h-war.t £20 65% 6 58 caailex. 
No. 2 com...) 40 38 28 25@ 28 | Qtrd rea: $ 83@ 88 $ 85@ 20 $ 90@ 95 | Noo} com.ns.. oa 44° 44 @.n. 
No. 3 com..... ro 48 60 55@ 60 No. 1 com... @ No. 3 com..... 
ae eee Se oo red, sap no defect: 70 QUARTERED WHITE OAK 
woop— - 7 eae 60 52 $120 25 $125 130 $130@135 
een $ 75 80 $ 80 + § 7 ro No. lcom... 44 46 9 a eeeececrce 100 190 196 
; Salta 55 57 Plain red: 92 Sele eecesccee = 80 
No. 1 com..... aa - oe Ie) Rss ....... 78@ 82 86@ 88 88 No. 1 com..... a. & 
No. 2 com..... 30@ 33 35 Not ots aaa 57 «=5B57@ 62 60@ 65 cage Bo diana 45 BG 
CHESTNUT— 0 $125@130 Sap , MDs acc aae oars QUARTERED RED OaAk— 
agg a $e tO 70 ' T75@ 80 Bras, 18-12” vaseline 7 1 Oe $110@115 a ne 
No. 1 com..... ps 21 21 21@ 22 = ue... 55 4 ee re 4G No. 1 com..... $6 70 on - 
0 com..... . 3 4 ‘ ‘ “ees ee. ae 
Sd. wormy and 31@ 33 33@ 35 33@ 35 3a : com. . 8a 25 | 27 «27@ 29 No. 2 co 
er ge tO - _ PLAIN WHITE AND Rep OaK— — s119 
Sd. rm >LE— 
wey ey 39 39@ 40 — iiaiiide et ae $ 80@ 85 $100@110 100 13 
better ...... es oe . Eu aja kk wpa | Reese asses 50@ 55 55@ 60 
.L.M— 4/4 5/4 | 3 oom... . 35@ 38 40@ 45 43 
BigcH— 5 | Sorr ELM ‘ 15 No. 2 com..... 
BOR wc saxnets $118@122 $122@125 $130@13 ee $43 $70 $70 $75 | §=— No. 2 com... 20@ 22 2@ 25 25@ 30 
No. 1 com. and 15 75@ 80 %75@ 80 ie oS eer 4 34 27 27 Sound wormy.. 33 
e eel. gosreres 4 38 38@ 43 40@ 42 No, 2:G0M: «5.6... = 
o. 2 COM..... 
L ING ic Cincinnati, Ohio, March 23.—The following are 
HARDWOOD OOR ™ The following are current f.o.b. Chicago prices sesean Whalsaslers’ carlot prices today f.o.b. 
Sales by Michigan and Wisconsin poy ae on cypress: Tesiameie 
of gover birch and beech ee Pah GULF COAST RED CYPRESS— RED CYPRESS ws 
, » Flooring | See h 
nese Ron penne an Soleus; f.0.b. —_— New Grades Factory, Rough — Galea. ee Rng 3 
ney ~. i , jeCK € : March “metry | wee Bactory | Factory Sale 
mill basis, during the week ended Mi nacabaisten Tank FAS case ee Box Peck V4 eaopetee ror hnnneeneriie™ a 428 
iad ‘n> ben, Lae ce ees FE BS se pcscctanccneneeatussuseasen a io 
sD ner pre Me AR ie Be ns. ae ia 
bye IIT si 4s T1490 _— o/4.... 185.25 (124.25 97.86 74.50 35.25 35.86 | Cpmmion, Movelhs and leneeta. 7363.26 8 540% 
+ Paani “6200 45.00 12/420.) 44128 19028 108-28 80.28 10) 122. | Finish, S18 or S2s— 
36 x1 i aa 60.90 a oe ae saree Heged 108.25 85.25 |... 47/50 fiear “ ” c D, 
‘ _ Boards, Rough 14 019". csi $107.50 $102.50 “ee Ga eke. 
——— 67.25 ose No. 1 No.2 No. 3 For 5/4, add $5; 6/4, add $8; 8/4, a _ 
Qx2I"” cece eens ceeee 1x4 to 12”, random length...$55.50 $44.50 $36.50 | Ver) OW Cvprese_. x 2 Rand. widths 
G Finish, S2S, Random une”) ‘i Factory Rough— . — ss ae 
emer Da ae go@es $37@42 $83 $28 
OAK FLOORIN ind to 1x,,--$108.00 $104.00 § 94.00 $84.00 $74.00 | 474... 915085 $6005 ssgas a 2 
, Lrawe car j 28, Mem- 11”, eecce 80@85 57@ 
The g are average carload prices ‘ 1x2 to 4.00 84.00 74.00 tienen 90@95 
Rm aaa sg Ht flooring during the week ended spec, -wdths, bee re} ety b+ one 00 93°00 81:00 +l ane eae 2.com. 
M. : 7, as reported by the Oak Flooring Manu- ag ee $5 to above prices; for 6/4 add | 1y"g and 8”........cc..eee,0, $40. 00 $33.00 
iachaneer” Association : $8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, PaO ARNE 12". cicsicsesee seeeeees . 
de i il aaa lla aealart salina oe a Siding St. Louis, Mo., March 24.—The following <a 
eS Ss. ee ee ae 7 ‘ A B Cc D current quotations on cypress, f.0.b. St. Louis: 
Cir. qtd. red..... 0.4... grr "76.00 $77.00 | nx4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 C.F CaaeT RED OvEREO 
Sel. qtd. pel os 79 i0 96.90 57.71 66.15 Bungalow Siding New Grades 
Cir. pin. red... 7160-8532 56074 61.51 A B_ C&btr, ; Factory ane Rox 
Cir. a = ell 64.50 81.32 49.23 51.80 8” from: 1° Rte oio:s0.0:0i0% $53.75 $45.75 $43.75 Tank ae. AY P. $32.75 
Sel. pln. te - "58.15 47.15 48.95 49.55 Wx — 134” StOCK... <6 71.25 62.25 60.25 DA Grt es et ee $115.75 $ 68. asc 34°76 
No.l common... 4464 5480 2618 16.50 | “For to-inch¢ add $5. mee Sth eanea nies 13.78 BTS OTS ATS 
oo oo 2405 C401... 3.5 ea ee eats ; ' 33,60 
No. 2 common YyxX1Yy"” Yox2” fex1Ih” fex2” Lath No.1 No. 2 a Soe ek 5 east rete ey san or paces 
cai duliee  cocioesd oe | 625 2 f . Seeeneeratiem ms in Une 
be 4 onve «4088 60 28» a. - Se 8 6 és eee 12 4 ERE Ons : 5 ‘ 
oo eee “cig | RED oveRESS— A ica jen, WE 
Clr, pln. =e. ons, 6 6616 7290 2... 66.10 | Old Grades Factory, Rough _ Peck random ie eralet sie: tieca mg ee 
Sel. pln. oe coe ae 69. GB noes 65.75 No. 1 No. 1 No. Common Roug $52.75 $43.75 $31.75 
No. L commen... Oi ame “200l oe FAS Selects shop. omen eens ae ee ee 
— wa — ' oe. 00 : 70.00 50.00 pepe Add $2 ‘for specified lengths on common grades. 
RING STRIPS 6/4.... 107.00 95.00 70.00 50.00 40.00 | ee gos 
naps vic ew ie ge ee Ber A, « wPo «ake ab 
: coos 136. . 4 i ate hes ear 
ee ee eee a ae ee a 1x4-"10” ....$107.00 $102.00 $ 92.00 $ 82.00 $72.00 
ee, Soe. See: OF eee ee ee | i ee le ie REM vcncons fas Gee ess ce 
oak strips, weight estimated at 1,250 pounds a Boards, eae eo. 127.00 122.00 ye og ihe 
thousand feet: White—— Red : No. 1 com. 5. eee Peck iOS rr nig os . B C&btr. 
— a | — i lsatacsletaiepimecs hd | ee eae oe s$T4.15 $65.75 $63.28 
9734-59 $8700 $116.00 $84.00 | 1x12” on eeeeeeeeeeeees 60.50 62, oe ad | Seameeertey a tee 
Clear TS alan a Gy 5 = Ce ee eee ae te TOOBIN” ic cceaie "Salita A B fo! D 
ee sone weet 77.00 98.00 72.00 | VELLOW ie iis eh Siding ...+ $48.50 $45.00 $41.00 $28.00 
a No. 1 ac Seecccereeee 
iis . $49.00 "No.1 No.1 No.2 Tew CrPnae— No.1 No.1 No.2 
NON. 0h 5.6055 d 000540 sn ede ONO sS0d 44S — No. : 
4/4.....$ 90-00 $69.00 $42 o0 “°gaa00 “ae oD, | Factory Select “shop com, com, 
ae } 00 36.00 ON evsnscce ai 
B/ 4.5006 100.00 74.00 56.00 41.0 80 70 55 39 3 
U I -00 56.00 41.00 36.00 Te 31 
BLACK WALN 8/4000 105-00 79:00 66:00 42.00 37.00 1, re 80 79 os m 33 
Cincinnati, Ohio, March 24.—The following are Boards, Rough 10/4 oot dene 110 82 14 
today’ s pric es on American black walnut, f.o.b. No. 1 No. 2 a Me teem. Ma teen. + en 
ati Selects com. com. Peck | Boards $42.50 NO 00 Siew’ 
ee a ae ce ee "0 “dann Stoo "SE O0 | ae ge cece ARR eens 
FAS $215.00 $225.00 $280.00 $240.00 | ix 8” 1222202 75.00 44.00 arte S200 | 12S. ...--roeeeeee eed asad 
Sel. ....2.2211"150.00 155.00 "160.00 170.00 1x10" eee eeeeee 11.00 44.00 eS Ee | aie’ upon 53.00 4000 xin 
ete 105.00 115. 20. OO 1 BRIE? nn. nsec t . — ee lO 
2 penaaer 50.00 52.50 52.50 ee EN: eiseeccee = skeen 29.00 ec 
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Jacksonville, Fla., March 23.—Following is a recapitulation of f.d.b. mill prices obtained in this territory during the two weeks ended March 21: 









































feek ended— Mar. 21 Mar. 14 Week ended— Mar. 21 Mar. 14 Week ended— Mar. 21 Mar. 14 Week ended— Mar. 21 Mar. 14 
Wee 
Flooring Siding Boards Boards 
1x4 B&better .........$46.38 $47.37 Bond, 1x6”— B&better— No. 3 common— 
No. 1 com......... 46.34 43.14 INOe 2 COMca co ceciccices - 45.60 48.00 bo ee ere See ‘sees ESR BP Secdusccsccade , 8 eer 
No. 2 COM.....+++- 22.01 21.57 No. 2 com.........+++ 29.00 29.50" 1x5 DAS .. sWatkeensuns (a sakes Ts 6 and WP DM occ sns vce 20.00 
ING. © COMM. 6:60-0:06 6: 12.15 12.13 Novelty, 1x6”— >t 1 Se re yo |: are Ceiling 
ix3 B&btr. heart rift.. 95.00 ..... SI cnautunten nas 45.00 42.94 | 1X6 to 12 D4S.... 2... sceeee 52.00 | 1x4 B&better ......... 8.57 50.25 
B&btr. rift ....... 84.75 72.78 No. 1 .com.. Be rae 37.50 No. 1 common— ING@e. B COMMivsd cicsuxecdeuads 45.87 
No. 2 com. rift.......... 25.00 =  geerorent 25.94 26.20 | 1x6 DAS 87.75 ae eee 22.00 23.02 
B&btr. flat ........ 59.43 61.20 No. 3 com......... ne mahi ae... fous B&btr. ........- 37.35 40.00 
No. 1 com. flat.... 49.69 47.40 Square edge, 44x6”— gp Dn ee 38.36 
No. 2 com. flat.... 18.11 18.63 B&btr “a 30.94 No. 2 common— A a I eee 20.00 
No. 3 com. flat.... 12.20 11.06 7 RES SAEEASS Se 8 nek 26.00 1x 4 DAS ............ ..-e 23.50 No. 3 com....... ROS Vixens 
1x6 No. 2 com......... 28.00 ..00 as..." Se eee Ix 6 D4S ......---65- 26.80 28.00 fete e NG. 1 COM 6665s sees 25.00 
Lath, Std. 4-Foot UB ccdccccteiscece asia SE dae : io 2 No. 2 com....... .++.. 14.42 
. p “pe ys ' ( S cccceceeecee cones 29. 
Ci Ie Oe Partition Dapper ecm ia 30.00 | 1x6 No. 1 coms.ncn ns eae. 37.50 
" : TEA BRS ceccecccuss sacs 46.00 | No. 3 common— ING, (2 COM. cs caes 27.92 27.96 
ns Pine Shingles No. 1 Com........+ sees 45.00 1x 4 DAS ......- eee 13.00 2.0: No. 3 com....... -- 19.50 17.00 
4x18 No. 1 ET LOCC ET tn 0.04 No. 2 COM.....--.. -.4.. 4.50 1x 6 D4S aah hae Redes 20.25 19.00 No. 2 com. Georgia. ..... 22.50 
AIS NOs Becicccscsacece B00 .60 No. 3 com.... ic AA aacdes BS EMG ceca Sievian ae aces 1x8 No. 2 com. Georgia. ..... 24.50 
The following f. 0. b. mill prices are taken from sales made during the week ended March 21 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming-  ties- sas Alex- ming-_ ties- sas Alex- ming-  ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. Ia. Alu. Miss. Mo 
Flooring Fencing, S818 Plaster Lath 
1x3” EG B&better Keecedee, yeeke. saees = 70.33 | No. 1, 126", 10° ccsescccens OE “sexes seen, Peer CIE EM, a REPEC CTC CTS 3.81 3.85 4.12 3.89 
D Pinvisuceeee eens r 70.5 ca as ois bya lgts ie ws : 40.00 36.20 Oe Be Tg | vewccesaa andee” (anxas a. oer 2.07 
Coccccccccccccce ssess J5,Ue MGT, 16o .ccctcceses FSG 4 125 eugae deans 
Oe cecrswanaves LITT) 85.63 34.00 Other ints. Se ae 30163 387i Byrkit Lath 
FG bavetter <sconeewa 54.00 55.03 54.93 No. 2 ar? , lengths): gk EEC OC Lore Se ae'sas? —aeuka 13.58 
a +. eeeenien Soe 45.26 7 vee eeees cesses : en bg ne fp SAMO e ssc icavscacksces WOR iiss “ieee 14.01 
Ne. 2... ONS. a@e seas SE 1 we 8 Gn eee mnie oe Pee nr eT nae SALA LET ESS. ne Set OEMS 7 
1x4” EG B&better ......... 73.00 e 72.03 ts MTCC CCCTTTTCCL 13.50 14.00 ..... 13.76 Car Material 
gerne ape . 73.25 ite DO” cessgandexvindn qvane 17.50 17.44 16.43 | (All 1x4 and 6”): 
Peceiadcnane canes ane *) woues 4. better, 8’ .ccccccce See, 0eun_aedeer xenon 2.00 
No, or da catiesils RA pee Boards, 81S or S28 ry ot as 7 Se i deca adbe. suaeiisieee 31. 46 
FG _ eee 48.67 49.68 47.16 = . Ne. 3; 3a". a mong oa See axiws ee sooes = Oe ee oeeeud eedee eadec 4B. cc ccs 45.00 
Vides enc aeneecese vider ghene saees TE wed. names 5.00 36.00 Dee ag SOO idaddadedeudei- eked sexe dacee eee 
NGG Mi vonsacwenss 40.00 41.75 39.14 1x10, 14 and 16°.... 36.00 ..... aeeaen gH . 
NOs Bute cwennae’s 24.00 21.59 21.45 25. 00 CREE ec6 Canna «ncar 48.10 37.69 Car Decking 
Nie. Oars vecucaaws .». 18.382 13.50 - 1x12”, 14 and 16’ SOe 2.52 aiaae cums Nee 3, Sy 0.16) ee axes WOO is ca seans 
1x6” No. 2, ©. M.......--- 22.00 21.24 Other Igts. ... 2.2... wees 50.00 54.05 Car Bill 
No. 8, @.. Bisecescom ctone OREO 79, 2 ‘ ar Sills 
he 3.75 No. 2 (all 10 to 20°): aa S48, SqE&s: 
amine hed to D2" eee cece cece ee ceeee 5.00 op CN Gadddb cone te. -cdace Se “idsec \eauxs 
Vyx4" Ké&be otter oo. sees eee ..-. 40.00 35.43 39.03 aig Ss See SRR AES S SOE SS 5>' 00 Up to 0", 84 tO BW lecccee coeee cases coves 42.00 
RS AE ROS ‘) 20.00 38.89 20.48 Pere Ree eteecceevere: aasag, ie cece redaaenit:  mcaes 43.32 
5x4” Babe a BE vucticecesssic 39.00 98.00 ...0¢ FE No. 3 (all. lengths): mere p ete See 38 CR Aineddseue: “isdeds-ceaee) vent 46.00 
34.00 35.00 32.79 31.2 avers 4 ; ys 35 
Br 9 sertersnseenss GE Be ew ED RR MO rncawncystens: axes a Up to 10”, 34 to 36’....... WGP 2.0. 20s. 
Set" PAbetter ............ pier (| gene IXB" ce eeceeeeteeeeseeeee cence sees 19.40 18.11 a ee wena Seeeee ceeee scene cease 42.00 
SR SR Sree see = 38.00 42.50 BEG, déeicaemeresaneeeeu. acaad — comus 19.82 18.20 T D te 32", _ Wee eke. anne eee téae, ee 
See era ae a * iia ” F ‘ ~~ * wes ae gaeeus r ‘ aes 19.00 a at 20.06 Up te 14", Oh to OO sccccc Steen andue ences 54.00 
artition NO, 4, a widths and Igts.... ..... ) ° coe . 
Ixt & 6” B&better ........ ... 47.60 49.18 49.90 Risters Stringers 
NOG. cucconseatees . 45.00 45.00 51.00 =e Wowk ‘Sedge SO Ces IB risa diac Aeiden ees 60.5 
1x6” B&better .......0.005. GHOO cic. nee GROG E NO FO ooo oii acc. eges 37.25 32.75 
Ses ee Oe 24.75 ieee PO Se ka seeenceanceue. canes 23.43 23.90 ..<-. 
BEG" Jcclucacevdcien “<éass | ee > ee 
Bevel Siding CROSS TIES 
6x6" B&better ........e00. — 31.11 Shiplap “ee 
rey 50°00 gavieg No. 1, 1x8”, other lgts.... ..cce acces 36.51 _St. Louis, Mo., March 24.—The following cross 
%x6” B&better ..........6. Sees 41.75 PUIG, GUNN IER cs se deans deka, nneed 39.66 | tie prices prevail, f.o.b. St. Louis: 
No. 2 (10 to 20’): 
Drop Siding ew ce serdeeih bisa 23.92 22.85 25.14 23.75 wastes tou 
1x4 or 6” B&better ........ 46.53 ..... 46.57 45.56 WEI ccinccccsnemes 24.50 23.77 22.80 23.92 ja: ae 
he ketene Kens 41.59 44.25 39.58 40.25 No. 3 (all lengths): ae ee eT ee iy 
a, sstaveciees 27.07 26.28 24.95 29.72 8 gore 17.75 18.04 18.93 18.64 | No. 5, 7x9”, oe 9-inch face..... $1.45 $1.30 
NOD fe ccrueees oes once. See ea WHO os cescenscsieas (ee 19.00 17.56 | No. 4, 7x8”, 8’, 8-inch face..... 1.40 1.15 
aes iii eaahid No. 3, 6x8°, . 8-inch face..... 1.25 1.05 
inish : - . oO. 2, 6x7”, inch face..... 1.15 -90 
“sé to 1° a No. 1, 1x10", other Igts. ©. see.+ cesses seen 44.20 | No. 1, 6x6”, 8’, 6-inch face..... 1.05 80 
XO O Le cocccceesecveces . 4at.° erece : * 
PE ee ie ee Te ae ie Dimension, SISIE ted oak and heart cypress ties, 15 cents less 
MN PN if Se eres ate eee me Was 3D SA Se ricncds 30.57 30.56 than white oak; sap cypress, 20 cents less than 
1x8” ..... tt ence eee seeee ss ceeee cece 55,14 12’ Peer ere 30.06 29.76 white oak. 
1x5 and NOES Saas wiecsiics iy e* = ro ae a aoe a a Bridge 
2 a ee ape eee eesecsccece oe oe 19.90 € wx a ae ee >a, oo. ies Plank 
Los Sala 47.83... “ae wean ree S WUE OHI 506. nes. aciesemaaed $45.00 $44.00 
Ree se, MILD 75128 ne cece ae 54.80 | Red Oak .......000. wee eeeeeeees 42.00 40.00 
1% and 2<4 to 127.)..... waicn MORO «ean SRS vas ccue as 28.40 
Oe Ge EO okecdsnceaen 68.00 Sa ees 18 & 20’.. BELG senda 27. ‘02 
6/4 & 8/ 1x8” eayccway aaa 51.00 10’ to 20°. 31.00 
iis B/ax8" vem, Me e RED CEDAR SHINGLES 
cae MORa dE eae he Atos a 2 oo i cc wknan, ae cay 36 Seattle, Wash., March 21,—Eastern prices f.0.b. 
Oe ee eee ee 56.75 58.80 Pe nhiahd eateeee tones sei —— 
ixh, and 10°.../..2222222! 61.00 62.50 S811 65.52 PURE BE, Kees se Saes esune wade: net es Per square Per M 
gel ee CP CRETE COTE 65.07 65.00 66.50 69.54 a ee ao 4 bunches 4 or 5 bunches 
x Oe oo are ik oe ale 68.00 ae : Piet , ESCA SKE SHEE BETES pienso > 
en pci aaa amen 66.28 pon 18 -& | ae 28.56 33. . First Grades, Standard Stock 
eS A 80.32 ae sh cick aceai baa waaay a 26 93 oy Dettva stare; 6/2) 22 .06caecs 1. 96@2. 00 $2.45@2.50 
liix4 to 12 weet eee ences eens cee ceees 50.03 :\ 1 idle ndk Ghee Ge Lb Eee ames °7 6 36.69 ly, a! |), a Y, See 2.12 2.65 
rf : ps ee 70.08 aaa est -7'49 3774 | Extra clears ............. 2.28 2.85 
»/ MEU vir vacncens 67.58 No, 9 9% 4”. 10° °1.43 °G 88 Perrects, G/2 20s eer e erry 3.65 
( pats: : ss PGR a0 50 ||. 24.83 WOME ea wudacdvneenaetus 2.59@2.63 3.55@3.60 
x6 ‘ ow 4” > — ecvecese 4) ee at Oe ati 6 € _ 
+ gag ies SCLRISARE FGA “Gabe “aise 2 bs ere rt Saaie mene 24.47 22.00 2034 2710 | Perfections ............... & 3.43 4.65 
OE I SA . . oreo 2 - oye 20 on » oe ¢ 27 
Fe wis vurenennnideness rt a 39.22 1.11 > Sie gg a a ee ee First Grades, Rite-Grade Inspected Stock 
ru = = — WF «eee e «68 ee «se owe 
ana wali teas rr esensnstn ses PT ae 41.44 47.50 a Tes (Lene ee cane 28.74 | Eomtra stare, 6/2.....0020. 2.00@2.04 2.50@2.5 
1c eee ell cand 4 Ride ieee cea eae 55.00 ae 1 ae 21.83 20.68 22.83 | Extra stars, 5/2........... 2.20 2.75 
idea Gea any eee a ane ee rae 23.09 20.75 23.88 | Extra clears ........ceee0- 2.48 3.10 
PCO Sea ns Ree eae gia eat li 18 & 20’..... 24.37 23.00 21.07 24.00 DOUICCIG, OfE  sadicciosazace Mee 3. 70 
B Casing and Base qn 1OF to 20°.... 24.33 ..... seees ceece | BUTEKAS ...+.scceccccreces 2.66@ 2.7 3.65 @3.70 
Too a sali cama ne x 8”, bl ence cece ne eal ) pogo POHICCUIORS ) ccdacucencans 3.43@3.47 4.65@4. 76 
‘ PiGiéiiecanreccanwebe ome 59.00 4.65 14.66 ae SSSR S Seen Ss “ aU).'Red 
Sai NO. cy 67.00... 6500 72.78 IG’ won wceeeee oe Ch 24.36 Second Grades, Standard Stock 
Senile — > a 20%. .0-. 26.09 ..... so 47 | Common stars, 6/2........ -88@1.00 1.10@1.25 
B&better: ; ‘ eer, cae 1800 25.33 Common stars, Ty Serer -92@1.08 1.15@1.35 
1G. 156 @ ee & Ooo) ee ave es 74.00 18 & 20..... °1.97 95.17 | Common Clears ........... 1.40@1.48  1.75@1.85 
”» ”” 0’ on 3 . . 
Longleaf Timbers 2x1 Hi SURTRRANNS “SGN Gem aaa pap British Columbia Stock, Seattle Market 
No. 1 Sq.E&S $48, 20’ and under: NO? ie pedeus aa 9515. S120 | Dee CCOMAGIODD. ccsccccte ceasccace 3.40@3.55 
Ro StelG aoe Ooi eta aioe. siete: <Paaias 98 43 16 20 2% aes 4 S278 | AARAR (U.S. ec cccsccces 1.25 4.05 
Be, Mischa veneer isamiane: Jaeakh /oeaes eS | ee 14.00 ..... 14.17 14.07 | Eurekas ............ reese 3.60 4.95 
Mee (UTTTT Seta teceeeeeten weeee aeons eoees 41.57 OR W ctdcadigt aitacter “aca Mace a ....- 13.46 | Perfections ............... 3.79 5.15 
lge TTT EEE T ete e teens cneee eee | eeeee 45.00 GES icivancaceeedua, case senna 15.10 | XX 6/2 16” a. errr 1.45@1.70 
RE KURT CRS Moree MEHR MAS eee Gee Kee lemmas 59.25 WOE 5s5ccecsauqnaat awaen 3.76 XX 5/2 16” (U. S.). ined Geen 1.80 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended March 20: | 
Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards a 
edge (grain— ix3” 126” No. 1 No. 2 4,” 5B” 34” 4” No.2 No.3 tod 
B (abdeESe bee enneD $97 ‘ “eae - i a  . Clg. Clg. Cig. Part. ge $14.25 
&be CERT ox5 00 seecee 9.75 50 i ( 5 3 > 0 2.25 17.25 
TE svisheeewsonein apes 68.00 | $29.25 $31.00 2x 4” $26.00 $28.25 ge aed -$40.50 $46. 00 $46.00 $53.00 25.25 18.75 
Ee” dessnbonkisenins osene: ‘ante 25.75 27.50 2x 6” 21.00 22.50 | No 2.1.0.) (71°: ne” Ka 25.50 19.00 
, ~~ 28.75 30.00 2x 8” 23.50 26.50 Fema) ten, eae Poets ‘ 28.00 20.00 
Flat grain— 29.00 30.50 2x10" 25.75 27.75 = 1x! 
B&better ........... 60.00 51.50 | 29.75 31.50 2x12” 26.50 29:00 Fiennes Casing 206 Base 
PE © sagiskovernkeul 46.00 41.00 Babetter “Cc” | ix4-6 8” B&better 
NID, 2 o.. oc-0kewaeise en 25.00 24.50 S2S&CM—Shiplap 1x4” $63.50 $53 50 saath ’ 8 er ee $75.00 
‘ ; coc tt teste eeeeees 33.50 OF GeeG Oe axenentacenenncasacede 80.00 Ix! 
Lath a ees No.1 No.2 No. 3 1x6 eae ck cia patawaie OO:20 0.8.06 Moldi 
Se isekeos see $36.50 $24.50 $17.75 DED, MO, Do 0606s aco ews apo 57.00 oldings 1x 
No, 1 Os 6. SER. co cvcene sad: «5058 25.50 19.00 14%, 1%, 2”x4 to 8”. 73.50 60.00 1%” and under..23 percent discount 
sl Lares PEO OPED TANIO” s.csnsscsae: rernsis 26.75 19.00 | 114, 11%, 2”x5, 10, 12”.. 76.50 ..... 1%” and over...19 percent discount 
ORTH CAR . 
Norfolk, Va., March 23.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: a 
Edge, rough— Ne. . e eats r $32 Jo. 4 00 $26 es. So sei so@oe es No. 2 & better 
BE gsGreneees eon 52.00@54.00 32.00@34. 26.00 @ 26.5 21.50@22.50 ” ” - 
DD send cenvayscnee 57.000 60.00. $8.00040.00 27.00037.50 .....@..... | “Ot HS. 1-4 O28 CR) Rooters, © eee, Oe. Fee % 
Se sites enen sso eae 60. 00@63. 00 40.00@ 42.00 edehe ‘weebee ia ate Factory, or: 30. poe Bey 00 a 30.50@31.50 10”... 58.00@66.00 j 
u «tel _ Werertirre. |. 63.00@66.00 44.00@46.00 ccce eo Deosee sg G s san Sizes, Be 21.00@26.00 12”. 32. 00@33. 00 12”.. 64.00@72.00 1 
ae 1 — qe. 8 P 
bMedide kduseanaee 56.00@58.00 39.00@41.00 28.00@29.00 24.00@25.00 Finished widths— No. 2 & better No. 3 No. 4 
10” eB ibe sys. skip keene ate 58.00@60.00 42.00@45.00 29.00@30.00 25.00@ 26.00 Fl %« ” Re Ate a (Nae 
Be? ccs acancancoat 64.00@66.00  46.00@48.00 30.50@31.50 25.50@26.50 eines =e oS fe "See $38'0043.66 $3150.30 1 
Bark strips, te 1 & 2.$33.50@35.00 Bark strip partition, COU BOG so sia solace. 05 6 RE aw arewin we 31.00@32.00 24.50@25.50 15.00@16.50 
0. ar 15.50@16.50 NOR: BES Oss hsv conto $40.00@ 43.00 ; WE Coe cies cas bie e Aste aE nS 32.00@34.50 25.00@28.00 17.50@18.50 
Cull red nuns enw eineares 10.50@11.50 Partition, "33" Penne ar reer ee 47.00@56.00 39.00@44.50 25.00@29.00 1x 
NORTHERN PINE ; 
Duluth, Minn., March 24.—Northern pine is being firmly held. Dealers are disposed to buy more freely, as they regard the market as well 3x 
stabilized. Prices f.o.b. Duluth follow: 
CoMMON, Boarps, RouGgH— FENCING, RouGH— 63 
4 8’ 10’ 12’ 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
NO: 35) B vscenneede $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 a get Pe A. $52.00 $55.00 #6 rye $62.00 $61.00 
DD seossaset 61.00 63.00 69.00 71.00 66.00 71.00 71.00 MOO isswsenreseew 37.00 41.00 2.00 44.00 44.00 S 
[es sasaneeee 65.00 68.00 75.00 75.00 70.00 75.00 75.00 BM Oc HB wise aiswieesueron .. 26.00 28.00 39. 00 30.00 30.00 
fe eee 38.00 40.00 47.00 49.00 47.00 53.00 55.00 OY RO si tiosccectaaeuace 50.00 53.00 55.00 61.00 63.00 
| Ee 41.00 43.00 50.00 50.00 47.00 53.00 55.00 Se ee een 32.00 38.00 39.00 45.00 47.00 
i 7 ane ne eae eyes oye] eed = et apes oe NO Or sensscciceses .- 27.00 27.00 29.00 30.00 29.00 1 
0. 8, 8B ..cceeeeee . . : . . . ; ” — 
RES 29.00 31.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $29. 
| a eee 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”, 
For all white pine. —. 1 ane 2, +." die No. 6, $22. All white pine, Nos. 1 and 2, add $1. g 
Boards, 6 to 20’ 10 an ”, No 0. S1 or 2S, add 75 cents; S1S1E, add $1 
For S1 or 28, add 75 cents; g1S1B, aaa ‘$1; for resawed, add $1. ‘ ‘ 4 : 
Drop siding, grooved roofing and O. G. _shiplap, ‘and up, add $1. 50. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Piece Sturs, S1S1E— Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 12’ 14’ 16’ 18° 20° g - \ 
ax 4”...... $27.00 $29.00 $31.00 $31.00 $30.00 $82.00 $34.00 $34.00 | StpiNo, 4 AnD 6”, 470 20— o @ 
| ae 27.00 28.0 : d 
x 3”... 28.00 30.00 31.00 33.00 32:00 32.00 35.00 35.00 ee casi neeeue ae syed $44.00 ene ere ere amare $20.00 $22.00 
2x10”... ... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 | C cececcccsccccreccecs 33.00 38.00 Norway, C&better ... 34.00 36.00 b 
ST ee 33.00 34.00 36.00 38.00 36.00 3. 6.00 38.00 38.00 D tee eeeeeeeeeees ++++ 28.00 31.00 
2x14”...... 38.00 | 39 0 Siding may contain not to exceed 20 percent of 4- and 9-foot . 
; h, : . 1 
or SiS. oy gaa a than ‘No. ane ee aeduct oe eS eee Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 1 
CALIFORNIA PINES WESTERN PINES 
[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., March 21.—The following 1 
s a ee ee Portland, Ore., March 24.—The following are prices are effective at most Inland Empire mills: 
ge Nae ate eal ae a a Paints f.o.b. mill, and f.o.b. Chicago shop, prices: PONDOSA OR WESTERN WHITH PINE, 16-Fr., INCH— 
are average prices, a 1 9) ) Zi, ve , t Boards, $28 No. 2 No. 3 No. 4 No. 5 1 
pines, f.o.b. mills, those on common being 1-inch No. 3 $36.00 $20.50 .ccce cevve 
stock only: r com. iG “BRO gevnw. swans 
ei 2 . ‘ 10 to - $18.00 = Po pes wOss -eweee I 
California White Pine Mixed Pines ERE BC neeteannasestane "29:00 20:00 $1.00 2250 iit) 0.2: 
rey a. ae 1x12”, 4 8 pemeoperenening: 68a Shee | © OME WERE. 6.6..  ceces cece $18.00 $10.50 ' 
Ss alot ...+5,. 83.00 Se Bn gl ¢ 49.90 | 1x18” and wider, . Bag WESTERN PiNE SHop, S2S— 
D select ....... 56.00 \ he eae 31.50 . Factory 
No. 3 clear..... 67.00 <hr 25.50 . om. com. 
Inch shop ...... 37.25 No, 1 dimen. 21.00 | 1x4” and wider.............se0. ----$15.00 $ 9.00 5/4 & 6/4.. 988 50 ay PA 5o8'84 a 323 Com. 
No. 1 shop...... 55.50 No, 2 dimen. 18.00 Selects, S2S oeccvecece 50 53.50 38.50 18.50 ..... 1 
No. 2 shop....-. 32.50 Timbers .....+. 29.25 B&btr.” “Cc” “Dp” 4/4 Chhoti aee wale, a $26.25 
I . BS BNOD.. ccs 23. . if ” af : oe aie eee ee Rae, KEE. BES Teens le 
Nee aw GEIS Beveled siding- 1x 0, 6 and 8", 10 to 20".-.978-00" $88.00 $46.00 | Toano Wane Pram, 16 Foor 
D&btr., std..... 64.50 abt. cnennee’ Jee ae Oo oe 9:00 88.00 67.00 ™ No.1 No.2 No.3 No.4 No.5 I 
Mo. Beir. Std... BRO 6 necscccneses 33.00 | 1x13” and wider............. 98.00 93.00 72.00 a avieawersant $59.50 $44.00 $23.00 ..... ..... 1 
Shop, 32.75 e seal nh Gates 24.30 5/4, 6/4x4” & ot 10 to 20’ 96.00 91.00 74.00 a, 1eieite ore'eie -- 60.50 45.00 Se caw.  eiaveare 
. . csapiantains 13.25 | 8/4’ and wider............006 98.00 93.00 76.00 | 18, ssrrse+e: -he we we ft ote : 
Sugar Pine a easnenaes Ce eS. Berens } 
: ‘ ‘ : Shop, S2S, f.o.b. Chicago Ee seoisncieca pave 75.00 42.00 28.00 
Nos. 1 & 2 clr. .$100.50 Douglas Fir No. 1 No. 2 No. 3 | 4” and wider. $20.00 $10.50 
Cc se ect .....6. 91.5 sae : . . eeeee seeee 8 eeeee . . 
D select 22... 75.35 Cabtr. | :.--..--# 60.50 5/4 and 6/4........+++000+00+ $60. 0.00 $45. 5.00 $35.00 | Warre Fir, 6- ro, 0-2oer, Inca— 
No, 3 elr........4: ).50 Asleoinai Ske dein yaa ie ime eee ag 8&10” 12” 4”&war. 
se That <o ilalaa 41.25  Com., 5/4 & up. 22.75 Above prices are for sien - No. 3 and 
No. 1 shop iaeedy 60.25 Dimension ..... 15.00 | better, shop, For straight cars of specified Ne 1 & 2....$26.00 : a vg seeee ( 
No. 2 shop...... 38.75 grades, add $5. i eiaiac dices enue. gsane 1. $17.00 
No. 3 shop...... 23.50 <i (ieee ee a me ea See ew eevee Se | ATR niin NRL ed os cages ge OR Oa as ‘ . 
wes i a 2 Cie: a2 Mix. pine— 
BGs. seek esnns~ .20 i. : ” 
D&btr., “std... 72.25 ih voamaanina es WEST COAST LOGS 
No. 3 clr., std... 47.75 in TR tg ad lad 
Shop, std....... 30.75 oe nt on ere Pas [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., March 21.—Log quotations fol- ‘ 
ioe: “eee Portiand, Ore., March 24.—Present log quota- | low: ' 
Miscellaneous ..$ 15.50 White Fir tions are: Fir: Seattle, No. 1, $27; No. 2, $19; No. 3, $14. 
ios i $ 46.50 Cedar: $15 to $17. Grays Harbor, No. 1, $28; No. 2, $20; No. 3, $14. 
No. 3 & btr., Yellow fir: $24.50, $18.50 and $12.50. r ; f 
Mix. pine— — 20.35 Red fir: $18, $17 and $16 Cedar: Rafts of shingle logs only, $18 base; 25 ( 
| SP ae $ 20.75 No. 4 com. asst. 18.00 i : ye - cents added for each one percent of lumber logs. 
wit & 6/4. ++: 21.50 No. 1 dimen.... 20.75 Spruce: $32, $24 and $14. Hemlock: No. 2, $16; No. 3, $12. 
i: | ore 18.50 No. 2 dimen.... 16.75 Hemlock: $12 to $15. Spruce: $1 higher than fir. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., March 24.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 


Pre- 
High Low vailing 
prices prices’ prices 
Vertical Grain Flooring 
tel” NO. 2 ClEOY ccccccecc $47.00 $42.00 ..... 
INOG S deccincisvaqcee 31.00 29.00 cedee 
Slash Grain Flooring 
1x4” No. 2 and better..... 31.00 29.00 $29.00 
) OS ener 25.00 23.00 oeaee 
1x6” No. 2 and better..... 38.00 A rrr 
THON. Gicencocnesewees VC : ee 
Stepping 
No. 2 clear and better.... 5.00 = cece. = ssenee 
Finish, No. 2 and Better 
et, OE. EO as wae s'oarae eelecin 56.50 BUG saacs 
Casing and base.......... GEOG  ste<cs  eeeae 
i en 
&x4” No. 2 clr. & btr.... 31.00 28.00 28.00 
INOs © kcecccasicweues 22.50 a ee 
1x4” No. 2 clr. & btr.... 29.00 (fOr 
INO. @-ccrcxencceewecs 26.00 YM.) ee 
Drop Siding 
1x6” No. 2 clr. & btr..... 36.00 33.50 34.00 
es 3 CIC i sknes ss 27.00 2000 weace 
No. 1 Common Boards and Shiplap 
Ee BO EO 6 heen coenenees 18.50 1 (US 
Dimension, No. 1 Common S4S 
eh". 12 ONG Be oc cccvedvecs 18.50 17.00 17.50 
Plank and Small Timbers, No. 1 Common 
x12”, 12 to 16° S4S.....: 20.00 EGG caeus 
Timbers, 32’ and Under, No. 1 Common 
WA SAE sma visiave cieweanae 23.00 SGCR knee 
Shop 
$28, kiln dried— 
MIA NCUMINOW: 6 cnbv cc cedsccoeeseeccdocecdoel $25.00 
Bie NOs Beccciccevencccsoenencsuceduaatecse 32.00 
CIE TRO Bichiccccecckccnntencteccetiseuaes 34.00 
15% Door stock, vertical grain, rough— 
DOAHE GR DAREEE. 6 5.005 ccnesecdasccesacens 43.50 
IO  Absic cic cia win cclset cede PERU Ca COeE OE MCESS 30.00 
NO D. dceeweWedvsahes van canes 64 6eeseKGuaae 20.00 
8/4 S2S, dry— 
Wg CUE. WRULOP is 6 sdiecannsceacesduacacs 45.00 
ereee. ONG WEltOls.. . <cccccccccuscsedeesess 39.00 
BME Seo de PeReseeaadaneweneenaduunenueen 32.00 
WRC chat neelenncecsutenewe wateewamaneewes 25.00 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 24.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 








1x4” No. 1 Cle@r ..ccccccccccccccccccccccece $50.00 
No. : CHOBE cccccesctsscees aeoewe undoes 45.00 
No. 2 or fey dace 4 Ss 
1x3 and 14%” No. clear an etter. .cccee . 
. M No. 8 clear ..cccce Riaedwennes 35.00 
Slash Grain Flooring 
1x4” No. 2 clear and better ...cccccscceeee 28.00 
WO; Si GIGRE cccvcvicccscddvcvcacvescee .. 25.00 
1x6” No. 2 clear and better 
NO. S GIOBE cccccccccsvcccccoces “hadenes 29.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better...... 64.00 
Finish 
No. 2 clear and better..... uwndceebdectawes 53.00 
Celling 
%x4” No. 2 clear and better 
NO: & GIOAE ceccscecsece ee 
1x4” No. 2 clear and better 
INO. & GIGRE ccceccvccs wile 
Drop Siding and Rustic 
1x6” No. 2 and better....... jeaeewceadweenss 34.00 
IN SB CMe cccsacwces peeeeeneanaawen 28.00 
Boards 
Or Pe rncceatees Kktnveaseueseneguuces $16.00@ pe 
IE Kcncewadeccuacsnucsascaveseesacccuuces 
Dimension—2x4- Inch, $48 
No. 1, 12 -_ Te ccmuccencverdeecveuce maciars 16.50 
BOGE Gisisawcvcniddaccnvosscdcessevs uadnneeee 14.00 
Timbers 
BEN siecsnecescue ee Red eevsenwencwne scence BOO 
6x6” GRE: TOSSES. Kociccccuccues aadads hacen 19.00 
Miscellaneous Items 
CCAR. PANMININD. - 6 icacacnescesecadvanncns 16.00 
Fir, lath, dry......- Rik peas re ree ey 3.25 








CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, March 23.—The following are 


average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 
3” Best Primes Economies 
eee $5.70 3. na 
gu ttttteees dsveeccccnne Ghee 4.85 $3.90 
ge cirsees wena etn eale coe C25 5.45 4.20 
eT er ere 6.95 5.45 4.30 
NB Lath, 4- “7 4x1 + Some 
hentence wuts -90 Bevcckavsdecuenue 





REDWOOD 


The following are the prevailing redwood 
prices f.0.b. Chicago (72-cent freight allowance): 
Bevel Siding, Yea-Inch, S1iS1E 


Clear. sta" 4s? 
3’-7’ 8'-20’ 3’-7' 8'-20’ 3’-20’ 


, Cee ooee $24.25 $34.25 $20.25 $30.25 $23.25 
Gr wtacacees -- 29.25 39.25 25.25 35.25 27.25 
O” sauuancuses 26.25 36.25 22.25 32.25 26.25 
Random Shop, Rough or S28, 5” & up, 8° * 4 


” od 2 “< 
$43.50 $57.50 $57.50 $58.50 $75.00 $73.00 $77. 00 sr 50 
Finish—Rough, S2S or S4S 
4“é 9”. 


r-——Clear——— -— ~ 
l-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 65-7’ 8-20’ 





ee Keudiae $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
4” .....+- 50.50 60.50 84.50 42.50 62.50 74.50 
5” ......- 59.50 69.50 86.50 51.50 61.50 78.50 
wanna 0 62.50 84.50 44.50 54.50 74.50 
3 to 6”... 50.50 60.50 ..... 4206 GREG cccee 
acadas 0 74.50 86.50 64.50 69.50 78.50 
Te sades -- 80.50 85.50 88.50 75.50 80.50 80.50 
ae déceee -. 82.50 87.50 90.50 77.50 82.50 82.50 
CW Be ccccdes Senco Ge cdede, Kauen 78.50 
1% & sive eer) 
waeanas 0 $67.50 $85.50 $49.50 $59.50 $78.50 
ri anedad ere 67.50 91.50 49.50 59.50 84.50 
5” .....+- 66.50 76.50 93.50 63.50 73.50 90.50 
 swaneue 69.50 91.50 51.50 61.50 84.50 
3 to 6” 57.50 67.50 ..... 49.50 69.50 ..... 
C wxewdes 1.50 81.50 93.50 76.50 76.50 90.50 
Oe ccsseus 92.50 92.50 95.50 87.50 87.50 92.50 
Ue . acaes 94.50 94.50 97.50 89.50 89.50 94.50 
Oe as caus xease | errr 89.50 
2-inch— 
3” 4.6056 $55.50 $65.50 $86.50 $47.50 $57.50 $79.50 
& éumeads 5.5 65.50 -50 47.50 75.50 85.50 
Oe sceewas 4.60 74.50 94.50 58.50 68.50 91.50 
| gee 50 67.50 92.50 49.50 59.50 85.50 
3 to 6” 55.50 65.50 ..... 47.50 657.50 ..... 
S  diuwene 79.50 94.50 71.50 76.50 91.50 
We vacnawe 85.50 90.50 96.50 82.50 87.50 93.50 
We sca -. 87.50 92.50 98.50 84.5 9.50 95.50 
© Ue Toso iekm. dacs TL ee ae ne 90.50 


Bungalow Siding, S1S1E, 4 to 20-Foot 
%x8 %x8 %x10 %x8 %x10 %x12 
COOP cscs $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
“A” oceeee 40.25 47.25 51.25 64.75 66.75 68.75 


Wide Clear goer’ ‘ or S2s, Random, 8- 20’ 
D ag a 
-+$112.50 ‘tis. i $117. 50 $127.00 $131.00 $134.50 
eee 117.50 124 122.50 132.00 136.00 
18”... 122.50 129. Hh 127.50 137.00 141.00 144.50 
20”... 127.50 134.50 132.50 142.00 146.00 149.50 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
24”... 137.50 144.50 142.50 152.00 156.00 159.50 
26”... 142.50 149.50 147.50 167.00 161.00 164.50 


28”... 147.50 154.50 152.50 162.00 166.00 169.50 
30”... 162.50 159.50 157.50 167.00 171.00 174.50 


Add for S4S, $2. Add for specified rg $2. 
ual and Tank, — £ a) dg: 


Width— 12” 6-12” 
Thickness— 

Oe  édédcadendieawingue $107 $107 $108 $109 $107 
© \dsercusweesecusens ph ee | eS ee ee 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 24.—The following are 
prices for mixed cars prevailing here today: 


WN) a hadadesaeceudsesnacieveds eee $78.00 
1x4 to _ OCU E CCC OC CTC OCI CC 67.00 
evel siding, - Cagedoncuacueweasceguana 5 
B 1 sidi vic 4. 32.00 
uP EI. .couecnahannananaennnaesit awe ae 
MOM cakes cu cannewcdedaxdwccdedadadecudaane t 
MaGtre GGG a oe re divkccaccacdaca eedcdecce SOO 
Teac eiacddennded Gnawa waua 33.00 
12 ee atwuseckaeas oece Gee 
Se cc icecadandugsedodasaes 38.00 
oh, aca a aare IS 41.09 
Ratee TOMB NGRs GROG dich ceciccdacdccécdacee 19.00 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


CHICAGO, March 25.—The northern pine mar- 
ket is weaker, reflecting the dullness evident in 
this week’s business. Stocks are broken. Re- 
ductions are being made on some items, al- 
though the lower grades are holding their own. 
The strongest items on the list are Nos. 2, 3 
and 4, which are in demand by box and crating 
manufacturers, 

BOSTON, MASS., March 24.—Some very at- 
tractive lots of northern pine have lately been 
received by New England dealers. Scarcity of 
No. 2 common in Idaho pine has stimulated in- 
terest. Some sellers have stiffened up $1 to $3 
on the most wanted grades and sizes, but log 
run, culls out, is steady at $45. Carefully graded 
barnboards are now quoted here as follows: 
No. 1, 1x5 to 1x9, $85; 1x10, $90; No. 2, 1x5 to 
1x8, $58@59; 1x10, $60; 1x12, $62@65; No. 3, 1x5 
to 1x8, $46; 1x10, $48@49; 1x12, $52@55. 


NORTH TONAWANDA. N. Y., March 24.— 
Wholesalers have not been selling as much stock 








Advertising 


in a National Publica- 
tion reaches all Markets 


Seldom are all sections of 
the U. S. similarly affected 
at the same time. When 
building operations are slow 
in certain localities because 
of crop failures or the slow- 
ing down of public demand 
for certain lines of merchan- 
dise, other sections will be 
carrying on normally or 
maybe even a little ahead of 
the average. 


This is true right now in 
the building field and you 
can prove it for yourself if 
you will watch the building 
permits. One outstanding 
instance is the city of Chi- 
cago. However, the coun- 
try over you will find other 
localities where building or 
remodeling is going on at 
good speed. 


Maybe what you need is 
more advertising or adver- 
tising of wider scope or 
more attractive “get up.” 


Why not let our Adver- 
tising Service Department 
study your business, facili- 
ties and organization and 
then prepare an outline of 
how we think you could suc- 
cessfully use space regularly 
in the pages of the 


Published in Chicago, IIl. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 
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Garland | 


“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 


Equi d with Solid Steel Axles 
"Caaweieel for One Year. 








» j 





The Only Eight Wheel Trailer 


Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write tor Catalog ““G”’. 


Garland Wagon Co. 
Mow Gteann, La., U. be A. | 




















All Lumbermen 
maketheirhead- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 





OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$2.00 per day. 
With Toilet 
J $2.75 per day. 
m) With Bath and Toilet, 
, $3.00 and up. 














Coupon Books 


Labor and Money 


. 


Qurfacilities enable 
USLO Vive Excention- 
alfyprompt service. 


SOR SAMPLES AND PRICES 
WRITE TO 


BIRMINGHAM. ALA. 
P.O. BOX 346 





as expected and the backward market has 
tended to softer prices on stocks that have 
accumulated in the yards through rail receipts 
during the winter. While sales have been slow 
for spring deliveries, dealers are optimistic over 
prospects. 

Y., March 24.—The northern 
pine market is steady and some items are 
strong, especially No. 1 barn, which has been 
advanced $2 during the last week or two by 
some wholesalers, with the exception of 6-inch 
stock. Demand has not been picking up lately 
to any large extent. 


BUFFALO, N. 


NEW YORK, March 23.—Northern pine con- 
tinues to act in unison with competitive woods, 
wavering as they waver and firming up when 
there is corresponding improvement. Good 
shipments of lumber are coming in and stocks 
in the hands of wholesalers are well assorted. 


MINNEAPOLIS, MINN., March 24.—While 
northern pine prices continue firm, there is little 
new activity either from industrial users or re- 
tailers. Crate and box manufacturers are taking 
a good supply of low grade lumber. Production 
is being brought to a close. The new supply will 
be ready for distribution within two or three 


months. 
EASTERN SPRUCE 


BOSTON, MASS., March 24.—Although the 
eastern spruce market is not yet showing the 
activity expected, production is now compara- 
tively light. Prices, particularly on frames and 
Provincial random, are distinctly stronger. One 
large manufacturing company selling direct has 
announced an advance of $3 on frames. Boards 
are moving slowly and prices are no more than 
steady. Quotations: Dimension, rail shipments, 
f.o.b. Boston, 8- to 20-foot, 8-inch and under, 


$45@48; 9-inch, $46@49; 10-inch, $47@50; 12- 
inch, $49@52. Provincial random, 2x8 to 2x7, 


$34@35; 2x8, $38@39; 10-inch, $39@40. Covering 
boards, 5-inch and up, 8-foot and up, D1S, $34@ 
35; matched, clipped, 10- to 16-foot, $38@40. 
Furring, 1x2, $35@36; 1x3, $32@35. 


NEW YORK, March 23. — Little Canadian 
lumber is reaching the market, the manufac- 
turers beyond the border showing little inclina- 
tion to get business here. Prices have not 
changed for many weeks and only a sharp up- 
turn would put any degree of life into the 


market. 
WHITE CEDAR 


MINNEAPOLIS, MINN., March 24.—Northern 
white cedar poles and posts went from the 
Minneapolis-St. Paul distributing center in the 
last week in volume greater than in any week 
so far this year, according to distributers. Vir- 
tually the whole demand is centered in posts 
and the shorter lengths of poles. Inquiries also 
showed a sharp increase. Prices hold firm. 


HARDWOODS 


CHICAGO, March 25.--The hardwood market 
continues quiet, with little prospect for immedi- 
ate improvement. Southern mills have large 
stocks on hand and competition is keen, which 
tends to depress prices. The lower grades of 
northern hardwoods show some continued 
strength, due to a scarcity arising out of the 
recent considerable production of ties. The 
automobile industry is taking some maple, al- 
though its buying is poor and confined largely 
to southern hardwoods. Maple flooring manu- 
facturers are finding business dull and do not 
expect improvement until late spring, when the 
building movement gets into full swing. They 
have fair-sized stocks on hand and in some in- 
stances have closed down until these are re- 
duced. Low order files are reported in the fur- 
niture industry. There is not much eall for 
basswood or elm. On the southern hardwood 
list, red gum remains the strongest item, al- 
though this, too, has felt a decline in demand 
and price. 


HOUSTON, TEX., March 24.—Houston hard- 
wood men sent out questionnaires recently to 
the men on the road to get a line on the general 
situation. Replies indicate depleted stocks at 
every point touched by the inquiry. Flooring 
plants and box factories are buying, but not 
heavily. The furniture shows failed to produce 
the business expected. 


NORTH TONAWANDA, N. Y., March 24.— 
The hardwood market continues in a somewhat 
dormant state. Consumers are taking supplies 
only as needed and then there is some haggling 
over prices before sales are made, resulting fre- 
quently in some cutting to meet competition. 





BUFFALO, N. Y., March 24.—The hardwood 
trade is only fair at present. Buyers have only 
small stocks on hand as a rule, but they claim 
that their business is not showing as much ac. 
tivity as hoped for, and they plan to buy only jp 
small lots in the near future. Prices are not 
much changed, but are called easy. 


CINCINNATI, OHIO, March 24.— The last 
week has shown some improvement in hard- 
wood trade. Inquiries are larger, but prospec- 
tive buyers are slow to place orders. Prices 
nominally are being held at list quotations, but 
concessions are obtainable. Buyers usually ex- 
pect quick shipments. 

NEW ORLEANS, LA., March 23.—Hardwoods 
continue in rather quiet demand. Prices are 
weak on some items. One or two sizable saleg 
are reported, but the general run of orders fs 
for relatively small lots. 


ST. LOUIS, MO., March 24.—Southern hard- 
woods during the last week have been inactive 
Some orders have been placed by molding con- 
cerns in the East, but these have not been very 
extensive. Some reductions have been made. 


NEW YORK, March 23.—Hardwoods have 
failed to rally to the extent expected, but the 
week opened with an encouraging list of orders 
and some firms report an improvement over 
earlier in the month. Some items, especially in 
chestnut, are scarce. Flooring items are mov- 
ing more freely than others. Prices generally 
hold firm. _ 


COLUMBUS, OHIO, March 238.—Factory de- 
mand is the best feature of the hardwood mar- 
ket, with concerns making furniture, automobiles, 
boxes and musical instruments in the lead 
Railroad busines is fair. Retail trade is slow, 
as dealers have not been able to move stocks 
already sold. Shipments are coming in promptly. 
Dry stocks are not large but are gradually in- 


creasing. Flooring is the strongest item on the 
list. Oak prices at the Ohio River: 

No. 1 No.2 No.2 

FAS com, com. com 

Quartered ......¢. $155 $90 $55 can 

BNE ino ccna areterataraiers 105 75 52 $20 


INDIANAPOLIS, IND., March 23.—Demand 
for hardwoods remains quiet, but a continuation 
of the favorable weather of the last few days 
will see a big increase within the next two weeks 
During the last week the volume of inquiries re- 
ceived from dealers has increased greatly and 
local jobbers are convinced that busines is due 
for a better era. The flooring factories have 
begun production for spring stocks and are buy- 
ing steadily, but not in large quantities. There 
is no effort to build up raw material stocks in 
spite of the comparatively low level of prices. 
The automobile business remains quiet, but 
body plants continue making purchases and ap- 
parently are busy. Buying by furniture factories 
continues cautious. Business is not as good as 
promised earlier in the year, but most factories 
are working at nearly normal production. 


KANSAS CITY, MO., March 24.—The smaller 
buyers are the most active factor at present. The 
larger consumers seem to be buying only fill-in 
stock and inquiry from that source is not brisk. 
Mills have been running after buyers of late 
and prices show the effect of that policy. Quota- 
tions on some items show a wide difference. De 
mand for hardwood finish is light and flooring 
is slow. 


BALTIMORE, MD., March 23.—There are in- 
dications that requirements of users of hard- 
woods will expand with open weather, and the 
range of prices is decidedly firm. Export trade 
is gradually increasing. 


MINNEAPOLIS, MINN., March 24.—Northern 
hardwood manufacturers and wholesalers this 
week saw a slight improvement in trade, 4l- 
though there continues the policy of conserv 
atism among buyers. A small surplus of birch 
has been carried over from last year, but it is 
insufficient to affect the prevailing price. Prices 
hold firm in all grades. 


OMAHA, NEB., March 23.—General conditions 
in hardwood are much better, with orders pickiné 
up and prices fairly firm. On }%x2%4-inch clear 
and select oak flooring prices have been strong 
with a good demand. Maple is just about hold- 
ing its own, most of the demand coming from 
country trade. Industries are taking good quan 
tities of elm, white and red oak and ash. 


BOSTON, MASS., March 24.—Hardwood buy 
ers are more cautious and conservative than they 
were around the first of the year, and most of 
them refuse to believe that any general advance 
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of quotations is at all likely. There has been no 
change in quotations on FAS and No. 1 common 
during the last week, but the tone of flooring 
prices is easier. Concessions are being given 
particularly on oak flooring. Quotations on floor- 
ing, }x2% clear: Beech, $85@88; birch, $84@90; 
maple, $103.50@108.50; oak, white, plain, $102@ 
109.50; selects, $87@90. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 25.—The Douglas fir mar- 
ket remains quiet, not much activity being 
noted during the past week. However, business 
is expected to pick up as spring opens up and 
weather conditions improve, permitting retailers 
to deliver lumber already sold and necessitating 
replenishment of stocks. Coast mills are hold- 
ing prices firm and no material advance in price 
is anticipated, as production has been curtailed 
and no surplus stocks accumulated. 


BOSTON, MASS., March 24.— The higher 
prices lately quoted for direct mill shipments 
of fir are being firmly maintained. Few retailers 
appear willing to buy on this basis, however. 
Lowest for mill shipment of dressed fir dimen- 
sion is $37, ship’s tackle, Boston; transits are 
being sold here at less. Lots of No. 1 common 
fir boards have been offered recently at $30 on 
the Boston pier, whereas $33, ship’s tackle, is 
quoted as lowest for direct mill shipment. 


NEW YORK, March 23.—Demand for fir has 
shown quite an increase since the month opened, 
offsetting any setback the market may have 
suffered from the arrival of substantial cargoes. 
The best insight into fir may be had from a 
comparison of the transit situation this year 
and last. There is nothing like so great an 
accumulation of surplus stocks, and prices hold 
well, 


INDIANAPOLIS, IND., March 23.—Increased 
inquiries are being received for Douglas fir, most 
of the inquiry coming from cities in the indus- 
trial zones of the State. However, farm demand 
is expected to awaken shortly. Prices are firm, 
with a little stronger tendency. 


KANSAS CITY, MO., March 24.—Demand for 
fir and hemlock is light and is mostly for mixed 
cars, with uppers getting the preference from 
buyers. Some mill representatives here report 
lower grades scarcer than uppers and look for a 
strengthening on that side of the list. 


OMAHA, NEB., March 23.—Fir is quiet, and 
prices are steady. Most of the orders received 
are from city dealers, who put off ordering until 
the last minute. Country dealers are coming 
into the market. The outlook is better in 
Nebraska than in Iowa. 


SAN FRANCISCO, CALIF., March 21.—There 
is fair demand for fir in San Francisco and 
around the Bay with good stocks on hand and 
water shipments from the Northwest not exces- 
sive. With curtailment at most mills and many 
steam schooners tied up, the market is holding 
pretty well and prices are not declining. With 
good crop prospects in California an increased 
demand for fir for building is expected. 


CYPRESS 


ST. LOUIS, MO., March 24.—Business done in 
yellow cypress during the last week was slight. 
In red cypress a good general demand is re- 
ported in seasonable items. There have been no 
price changes in either market. 


BUFFALO, N. Y., March 24.—Trade in cypress 
is light, with scarcely any inquiry for large lots. 
Prices are about steady. 


CINCINNATI, OHIO, March 24.—The cypress 
market remains quiet. There are more in- 
quiries in the market, but actual orders are 
small. Prices are steady. 


NEW ORLEANS, LA., March 23.—Cypress 
prices continue firm, with orders last week up 
to the volume of the preceding week. Inquiry 
is a little more active. Production approximates 
normal volume and car supply is satisfactory. 


NEW YORK, March 23.—Good cargoes of 
cypress have reached this port during the last 
two weeks, and while demand seems to be hold- 
ing off, price lists are well maintained. Good 
en of stocks are in the hands of whole- 
Salers, 


; INDIANAPOLIS, IND., March 23.—A few more 
inquiries concerning prices and shipment dates 
are being received here by cypress jobbers, but 
8enerally speaking business is not what it should 
be. Dealers in the tornado district in the south- 


western part of the State are making inquiries 
preparatory to the general rebuilding program in 
the cities recently destroyed. Prices are un- 
changed. 


KANSAS CITY, MO., March 24.—While inquiry 
for cypress is in good volume, the inquirers are 
hard to pin down to orders. Country demand 
has been slow, the bulk of the business at pres- 
ent coming from city yards and industrial con- 
sumers. 

BALTIMORE, MD., March 23.—Cypress con- 
sumers are placing orders only to take care of 
immediate requirements. The stocks held here are 
small. Competition of other woods appears to be 
less active, and prices show a firmer tone. 


lumber is restricted by offers of competitive 
woods on a lower basis of prices than most cy- 
press mills will accept. Retailers also are doing 
some substituting in various yard items. Red 
cypress quotations are fairly steady, the present 
weakness being confined almost exclusively to 


yellow cypress. 
HEMLOCK 


CHICAGO, March 25.—No particular strength 
is noted in the hemlock market, which has not 
changed much this week. Dry stocks at the 
mills are badly broken, but green stocks are 
relatively heavy. Manufacturers are depending 
largely on Michigan and Wisconsin territory to 
consume the year’s output. Demand in the Chi- 
cago market is almost entirely confined to lower 
grades for box and crating purposes. 

NEW YORK, March 23.—Demand has been 
slow in picking up, although wholesalers in 
some instances have been offering inducements. 
The market is not quite as firm as last week. 
Cargo arrivals from the Pacific coast have been 
heavy of late. Shipments of eastern lumber 
have been light. 

BOSTON, MASS., March 24.—Hemlock buyers 
are cautious and keep requisitions down to im- 
mediate requirements. The marked discrepancy 
between present firm mill quotations on western 
hemlock and the modest prices accepted for 
some transit shipments add to the spirit of 
conservatism. Eastern clipped boards are of- 
fered at $34 to $35. and northern at $33 to $34. 
Random boards can be had at $31 to $32. The 
sharp decline of roofers has made it harder to 
move hemlock boards at present prices. 

NORTH TONAWANDA, N. Y., March 24.— 
Market conditions are still somewhat unsettled 
and buyers are cautious in making purchasea 
only as stock is required for immediate con- 
sumption. Dealers are finding sales slightly on 
the increase. The softening of prices reported a 
week ago has been supplanted by steadier quo- 
tations during the last few days. 


WESTERN PINES 


NEW YORK, March 23.—A normal supply of 
lumber is coming from the Inland Empire and 
now there are fairly good stocks of certain 
grades of Idaho pine. Wholesalers have re- 
ceived word that mills are not over long on 
stocks and that a let-up in shipments is im- 
pending. Prices have held firm for two months. 

KANSAS CITY, MO., March 24.—Retailers 
have not shown much interest in western pines 
the last two weeks, but there still is a good 
volume of business coming from industrial con- 
sumers and this has kept factory stock prices 
on a firmer basis than other items. 


OMAHA, NEB., March 23.—Western pine 
prices are a little weak, although demand has 
picked up in the last few days and looks as if it 
soon would be strong again. Inquiries indicate 
there will be considerable improvement within 
thirty days. Pine lath are still scarce and firm. 


BOSTON, MASS., March 24.—While western 
pines are generally quiet, prices are well held. 
There is more call for No. 2 common Idaho pine 
than any other item on the list, but business is 
not active because the supply is so limited whole- 
salers say they are rarely able to secure a full 
carload for immediate shipment. Quotations on 


Idaho pine: 

No. 1 com. No. 2 com. No. 3 com. 
1x 6 ....$76.00@77.50 $60.25@61.50 $41.00@42.50 
1x 8 .... 75.00@76.50 57.00@58.00 41.50@44.00 
Yx10 .... 78.00@79.50 57.00@58.00  41.50@44.00 
1x12 .... 91.50@93.00 59.25@60.50  43.50@45.00 


SAN FRANCISCO, CALIF., March 21.—Al- 
though demand for California white pine has not 
been heavy during March, there are continued 














Every Home 
Owner Needs 


Babcock 


Spruce 
Ladder 


We make a ladder for 
every purpose. 


Extension Ladders 
Single Ladders 

Fruit Ladders 

Painter Ladders 

Mason Ladders 

Paper Hanger Ladders 
Household Step Ladders 
Extension Trestles 
Painter Trestles 

Window Cleaner Ladders 











We pay the freight. 


W. W.BABCOCK 
Company, 
BATH, N. Y. 
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TIMBER PROPERTIES BOUGHT AND SOLD 











The Value of Expert 
Engineering Experience 


Changing conditions in the lumber and paper industries 
make it essential for corporations to secure sound, depend- 
able information and advice, before planning definite 
policies with regard to standing timber. 

The services of an experienced, nationwide organization 
are at your call, Our facilities cover the complete field 
of standing timber—forest engineering, consultation, the 
purchase and sale of properties, and the financing of 
sound manufacturing enterprises. 


Established 1880 


James D. LA C E Y & Co. 


Timber Land Factors 


332 So. Michigan Ave., Chicago 
626 Henry Building, Seattle 350 Madison Ave., New York 
Drummond Building, Montreal 
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Fleet of Ross Gasoline Carriers at Grays Harbor 
Lumber Co., Hoquiam, Wash. 


G Ross Carriers 
Save $269.23 Daily 


The most convincing argument of the econ- 
omy of any lumber handling equipment is actual 
figures on operating the same. 

By accurate check on the operating cost of 6 
Ross Lumber Carriers, the Grays Harbor 
Lumber Co., of Hoquiam, Wash., has found 
their saving to be as follows: 
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Total daily operating cost with 36 horses, with thirty- 


500 trucks and 60 men-.-.-..-.-------------- $388.03 and sixt . six horses 
Total daily operating cost with 6 Ross y men in the yards.” 
Carriers, 6 drivers and transfers. ----------- 118.80 Grays Harbor Stalin tie 
Net daily saving $269.23 By Frank Dineen rota 
’ ot. 





Ross electric or gasoline carriers will 
solve your lumber handling problem. 
Write for complete data on their costs. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, : : 


MURRY JACOBS COMPANY 
- Seattle 
San Francisco 
546 Maison Blanche Annex, New Orleans, La. 


69 Columbia Street, - - - - = = 
249 Monadnock Building, - - 


Michigan 


inquiries and prices are steady. There are in- 
quiries for shop, and sash and door manufac- 
turers will undoubtedly need considerably more 
when the eastern building season opens up. With 
mild weather in the mountains, mills are start- 
ing up. Prices are being pretty well maintained 
on most grades of California white and sugar 
pine with assortments broken at most mills, 


REDWOOD 


NEW YORK, March 23.—Industrial demand 
continues fairly active, with building items stil] 
a bit slow. Stocks in the hands of wholesalers 
have been considerably replenished. There has 
been no sagging of prices. 

BOSTON, MASS., March 24.—Redwood dis- 
tributers report fair industrial demand in east- 
ern territory, but say that only a moderate vol- 
ume of orders is being received from retail 
yards. They are advised that while the mills 
are curtailing production, stocks in first hands 
are not excessive and that no downward re- 
vision of prices is in prospect. Eastern whole- 
sale yards have been doing a little buying to 
round out assortments. 


INDIANAPOLIS, IND., March 23.—Orders for 
redwood have picked up somewhat during the 
last week, retailers being considerably more in- 
terested than for some time. A fair demand 
and little buying for the last three months have 
reduced stocks so that dealers want to replenish, 
Prices are steady. 


KANSAS CITY, MO., March 24.—Redwood 
continues in light demand, with orders from re- 
tailers constituting the greater part of the busi- 
ness. 





SAN FRANCISCO, CALIF., March 21.—The 
redwood market holds its own, with fair Califor- 
nia orders and light eastern sales, and with pros- 
pects for a seasonal demand in the spring build- 
ing campaign. Shipments have about kept pace 
with orders so far this year. Prices are low and 
an advance is looked for. Commons are moving 
and there is some demand for clears with mod- 
erate exports to Australia. 


NORTH CAROLINA PINE 


BUFFALO, N. Y., March 24.—The market in 
North Carolina pine is weaker in most items, 
though ceiling and partition hold up well, the 
latter showing an advance. Flooring is lower 
and demand has not been as large as expected. 
Offerings of roofers are large. Building is pick- 
ing up.’ 


NEW YORK, March 23.—Some transit lumber 
has come into the market of late, but despite 
this, buyers, none too plentiful just now, find it 
— to get concessions. Most mills hold 

rm. 


BALTIMORE, MD., March 23.—North Carolina 
pine buyers are still cautious, but they are plac- 
ing orders with greater freedom. Prices are 
steady. 


BOSTON, MASS., March 24.—Prices for North 
Carolina pine rough edge are being pretty well 
maintained notwithstanding the moderate de- 
mand. Band sawed narrow edge is offered at $62 
to $64. Shortleaf roofers are easier, the top price 
for 8-inch air dried being $33 and plenty offered 
at $32.50. Shortleaf flooring is still moving slowly 
and prices continue unsettled; fair makes of 1x4 
are offered down to $78 for B & better rift, $60 
for C rift and $58 for B & better flat. B & better 
partition has lately sold down to $56.26. 


SOUTHERN PINE 


CHICAGO, March 25.—Local distributers of 
southern pine this week reported a slight in- 
crease in demand, due to continued mild and 
generally favorable weather conditions having 
further stimulated building. The market, how- 
ever, can not be called active. Another week or 
two of good weather should bring out some good 
business. Prices meanwhile are well main- 
tained by the majority of the mills. Transit 
cars are less numerous, and there is compara- 
tively little pressure for new business at this 
time. 


ST. LOUIS, MO., March 24.—Southern pine 
prices remain weuk and little buying was done 
last week. Considerable concessions by some 
mills are reported. There has been @ good 
transit car business during the week, at some- 
what reduced prices. 


HOUSTON, TEX., March 24.—One-inch No. 2 
common weakened during the last few days, but 
in the main prices still hold up in spite of the 
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general dullness. A hopeful sign for sales man- 
agers is the fact that buyers wire for car num- 
bers almost immediately after placing orders. 


BUFFALO, N. Y., March 24.—Retailers show 
unwillingness to lay in stock for future needs. 
Prices have been declining in the last week or 
two. Quite a number of items are affected, the 
decline amounting to as much as $1 to $2 in 
some cases, while roofers and dimension are off 
about 50 cents. 


CINCINNATI, OHIO, March 24. — Southern 
pine demand is only fair. There are orders to 
be had, but it takes a salesman to get them. 
Prices generally are fairly steady. 





NEW ORLEANS, LA., March 23.—Mill reports 
indicate a decline of bookings for the week, with 
slight increases of production and shipments. 
Production ranked first, shipments second and 
orders third. Local reports describe inquiry as 
brisk, but there is continued talk of softened 
prices on some items. 


NEW YORK, March 23.—Timbers are leading 
in demand, with roofers close behind. The en- 
tire market displays a better tone and prices 
are considerably steadier than two weeks ago. 
Retail yards show a desire to buy, but are balk- 
ing at prices, which are unwavering. 


INDIANAPOLIS, IND., March 23.—Some in- 
crease in demand is reported in southern pine 
here. The increase is coming from retailers who 
are getting ready for spring business. Prices 
are firm with every indication of advances on 
several items, particularly dimension and boards. 


KANSAS CITY, MO., March 24.—Southern pine 
sales managers reported a poor volume of busi- 
ness last week. Mills are seeking orders and 
prices have weakened further. Stocks at the 
big mills have been increasing and the smaller 
mills are selling lumber almost at the buyer’s 
figure, it reported. No. 2 flooring, dimension and 
boards have shown the greatest weakness. Very 
little of the business is coming from country 
yards, the South being the best customer at the 
present time. 


BOSTON, MASS., March 24.—Southern pine 
buyers are very conservative and cautious, and 
are disposed to wait until stock now on hand is 
moved into consumption before ordering for later 
spring requirements. Flooring is dull and prices 
unsettled. High range on longleaf flooring, 
1x4, $88 for B & better rift; $66 for C rift, and 
$62.50 for B & better flat. B & better partition 
has sold up to $60. Roofer prices have declined 
$1 to $2 since the first of the month. 


SHINGLES AND LATH 


BOSTON, MASS., March 24.—Retailers refuse 
to buy shingles ahead or to commit themselves 
at present prices until they have disposed of 
their present moderate stocks to builders. Quo- 
tations: White cedar extras, $4.75 to $5.25; 
clears, $4.25 to $4.75. Red cedars, best British 
Columbia XXXXX, rail shipments, $5.86. Deal- 
ers also are averse to stocking up on lath. 
Prices: $7 for 1%-inch and $8 for 1%-inch 
Spruce lath, but recent business is reported at 
10 to 25 cents less. Western hemlock lath, 1%- 
inch, are $7, ship’s tackle. 


ST. LOUIS, MO., March 24.—Shingle prices 
remain at $2.80 for clears and $2.50 for stars, Pa- 
cific coast base. There is practically no activity 
at present. Lath prices are: $5.25 for No. 1 
and $3.50 for No. 2, f. o. b. St. Louis. 





experiencing the usual dullness. Both stars 
and clears are quoted at the same figure as last 
week. Lath are being sold at about the same 
rate as produced. Prices on shingles and lath 
are unchanged. 

BUFFALO, N. Y., March 24.—The shingle 
market is fairly steady and extra clears are 5 
cents higher on all-rail delivery, or $4.56, while 
Stars are unchanged at $3.96. Retailers are 
holding off in most cases. Some inquiry is 
being made on lake-and-rail shingles for later 
delivery. 

NEW YORK, March 23.—An increased de- 
mand for fir lath has given rise to predictions 
that they will enjoy their best season in 1925. 
The lack of large stocks of spruce lath has been 
reflected in-an improvement in the call for fir. 
Prices have held firm for two weeks. Shingles 


are moving well into suburban yards. Prices 
hold firm. 


COLUMBUS, OHIO, March 23.—Retailers are 
ie orders to replenish shingle stocks. 
ransit cars are not numerous. Receipts from 
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Craig Mountain Quality 


Mouldings, 
Finish, 
Bevel 
Siding, 


Base, etc. 





Shop and 
Factory 
Lumber 


PONDOSA PINE 


Light—Soft— White 
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Sales 
Representatives: 


J. C. Lackey, 
5832 McGee St., 
Kansas City, Mo. 
G. S. Patterson, 
Oconomowoc, Wis. 
R. D. Hunting Lumber 
Co., American Trust 
Bldg., Cedar Rapids, 
Iowa. 
Colorado Continental 
Lumber Co., Chamber 
of Commerce Bldg., 
enver, Colo, 
G. A. Jones, 
Lumber Exch. Bldg., 
Minneapolis, Minn. 


Build Trade With This Lumber 


Craig Mountain Quality Pondosa Pine has fully demon- 
strated its ability to build and hold trade in scores of retail yards 
throughout the country. Its softness, light weight, brightness, 
freedom from brashness and good manufacture appeal to build- 
ers, contractors, carpenters. If you have a competitor who is 
crowding you close for business,try selling Craig Mountain stock. 


Cars mixed to suit your needs. 


Craig Mountain Lumber Co. 


E H. VAN OSTRAND, Pres. 


WINCHESTER, IDAHO 


W.c. GEDDES, V-Pres. & Gen. Mér. 
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Timbers, Dimension, Boards, Shed Stocks 


If You Buy 









































ty 


Where You Get 
the Most Value 


you will be interested in 
our offerings in timbers, 
dimension, boards, shed 


stock, crating, boxes. 


Capacity 100,000, Daily 


Crating, Boxes 


Quick Shipments in Straight or Mixed Cars 


Write us before you 
place orders elsewhere. 


H. D. Foote Lumber Co., Inc. 


Alexandria, La. 


the Coast are adequate for current needs. Prices 
are steady with red cedar extra clears quoted 
at $4.65 to $4.70, and extra stars at $4.10. British 
Columbia XXXXX sell well. Other varieties are 
quiet. Lath business is steady and prices con- 
tinue firm. 


INDIANAPOLIS, IND., March 23.—While de- 
mand for shingles continues dull, there are in- 
dications of a revival of rural yard business. 
Unlike other items, stocks of shingles carried 
over the winter have been light and the least 
increase in business reacts almost immediately. 
Prices have firmed up a little and considerably 
more business is expected in the next two weeks. 


KANSAS CITY, MO., March 24.—Shingle prices 
have been doing a little sliding in the last week 
and clears now are offered as low as $2.65 and 
stars at $2.35. Demand has been light. Siding 
is slow and prices here have been weakening. 
Lath demand also has slumped and prices on 
southern pine are weak. Western pines and 
cypress are steady. 


MINNEAPOLIS, MINN., March 24.—With 
virtually no movement of red cedar shingles in 
this district in the last week and with retail 
stocks nearly exhausted, predictions are made 
by distributers that an advance of 10 to 25 per- 
cent is inevitable when demand opens up. There 
are few transit cars. 


MAHOGANY 


BOSTON, MASS., March 24.—The eastern 
market for mahogany remains strong and fairly 
active. Substantial takings by manufacturers 
of radio sets, who are calling especially for the 
better grades in %- to 1-inch stock, are a fea- 
ture. Demand from furniture factories is hardly 
sO active as hoped, but piano and talking ma- 
chine manufacturers are calling for both solid 
mahogany and veneers in fair volume. Quota- 
tions are firmly held. 


BOXBOARDS 


BOSTON, MASS., March 24.—Demand_ for 
boxboards is fairly seasonable. Desirable box- 
boards, round edge, inch, are quoted at $30@32 
for white pine, $27@29 for spruce, and $24@26 
for hemlock. 


To Co-operate in Building Loan 


Assury Park, N. J., March 23.—Retail lumber 
dealers of Monmouth and Ocean counties have 
long realized the need for a codperative move- 
ment in-connection with the operation of build- 
ing and loan associations which would secure 
the latter more investors and consequently pro- 
vide more funds for building operations. In 
order to get the movement started, a dinner 
was held here on March 19, to which all execu- 
tives of building and loan associations were 
invited as guests. 

Forty-four representatives were present and 
were addressed by Harry W. Smock, of Asbury 
Park, president of the New Jersey Lumber- 
men’s Association. Mr. Smock, in explaining 
the purpose of the meeting, stated that the 
building and loan associations and the lumber 
merchants had the same service to perform— 
that of helping the worthy home builder. He 
read statistics showing the rapid growth of loan 
associations. Through the latter, he declared, 
90 percent of home building has to be financed, 
and at present all of the loan associations are 
oversold, some of them three or four months 
ahead, and very few now loan more than 60 
percent of the value of the property. Thus, he 
stated, it is evident there is need for new build- 
ing and loan association investors and that co- 
Operation is necessary to attain this end. Edu- 
cational advertising and school campaigns were 
suggested. 

A thorough discussion of the matter was then 
held, participated in by most of those present. 
Howard Ewart, of Toms River, thought that 
local codperation in each town might be bene 
ficial, and William E. MacDonald, of Bradley 
Beach, suggested that a building and loan 
week be held, during which time new members 
could be recruited from the two counties and 
the school in particular. He declared that too 
much money is diverted into expense channels 
rather than savings accounts, and that once the 
savings habit was formed it was easy to follow. 
8S. 8. Gaylord told of the remarkable results 
being obtained in the Lakewood schools through 
his teaching the building and loan idea and 
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through the special savings accounts in- 
augurated by these schools for the students. He 
declared that there seemed to be a wide misun- 
derstanding of loan associations, their purpose, 
operation and results. Nearly one-sixth of the 
subscribers to his association were out-of-town 
residents, indicating an unexpected interest of 
outsiders in the future of Lakewood. 

Other speakers were enthusiastic in the co- 
éperative possibilities if everyone worked hard 
and solicited membership from employees, fac- 
tories, schools, clubs, civic organizations ete. 
It was also suggested that the building and 
loan idea be included as a part of the road- 
side advertising boards of the A. A. Brant 
Lumber Co., which probably will be done. 

Joseph McDermott, of Freehold, told of his 
active and intimate experience with building 
and loan associations, and declared there was 
little possibility of associations having more 
money than they could place on safe mortgages. 
William G. Couse, of Asbury Park, believed 
the lumber dealers could depend upon 100 per- 
cent cooperation of the building and loan asso- 
ciations. A motion made by Jacob R. Leffarts, 
of Matawan, that a joint committee of the lum- 
bermen and building and loan executives be ap- 
pointed for planning an advertising campaign, 
was unanimously carried. 

C. A. Brant, of Lakewood, urged the necessity 
for immediate action by this committee if re- 
sults were to be secured in the schools this 
year. He proposed that the committees have 
full power to proceed at once in a joint and 
coéperative advertising campaign along educa- 
tional lines, to be followed by prize essay con- 
tests in the schools and perhaps a final prize 
membership contest. The expenses of these 
campaigns are to be divided between the lum- 
bermen and the loan associations. 


News Letters 


(Continued from page 82) 
HATTIESBURG, MISS. 


March 24.—Weather conditions have been favor- 
able. Yard stocks are drying well. The many little 
mills are able to haul their lumber, and to some 
extent catch up with orders. The car material 
market is hardly as strong as it was a few weeks 
ago, although there is still a good demand. Shed 
stocks and heart cutting are strong, and the larger 
sizes of timbers have shown no tendency to decline. 

Ainsworth & Windham have recently completed 
and placed in operation a small mill near Bay 
Springs, Miss. 

The Dempsey Lumber Co. has completed its 
planing mill at Bay Springs and placed it in op- 
eration. 

Finch & Mangum, Mize, Miss., recently started 
4 small mill. 


NEW YORK, N. Y. 


March 23.-—Only in the outlying sections, West- 
chester Jersey and Long Island, is business brisk, 
and there, it is not as good as it was shortly before 
the first of the month. All over the city and 
suburbs there seems to be decided building activity, 
but lumber certainly is not moving to the extent 
that it should. In the face of slow business, 
prices in softwoods and hardwoods are holding firm. 
Only here and there has there been evidence of 
weakness of late. Wholesalers still insist they 
will not cut prices, and mills generally are back- 
ing them up in this respect. The peculiar part of 
the situation is that there is not a great accumu- 
lation of lumber on hand here. 

The Manchuria is due to dock in New York to- 
morrow with a big contingent of excursionists of 
the Northeastern Retail Lumbermen’s Association, 
who returned via the Panama Canal. Those who 
took the route through the southern States have 
already reached New York. + 

W. J. Cadley has opened an office in Sutphin 
Boulevard, Jamaica, and started business as a 
lumber wholesaler. 

Frank Snyder of Ross and Snyder, Brooklyn 
retailers, has returned after a trip to Bermuda. 

_ Thomas I. Parks, head of Thomas L. Parks & 
€o., also has returned from the west Coast. He 
announced that he had opened a buying office in 
the Dexter Horton Building, Seattle. 

Among recent visitors were C. L. Lindner, of 
Portland, Ore.; 8. Austin Hurlburt, of the Albany 
Lumber & Planing Mill Co., and W. W. Wood, of 
Birmingham, Ala., Mr. Wood attended the last 
bi-weekly luncheon of retailers and wholesalers 
conducted under the auspices of the New York 
Lumber Trade Association. 








—_—§‘‘Buy a Moore and Get the Best’’ 














Eastman-Gardiner Hardwood Company 


Laurel, Miss., again give evidence of their faith in 
Moore Kilns. Increased demand for their stock, 


dried the MOORE WAY, has made it necessary 
to install FOUR ADDITIONAL 


Moore Moist Air Kilns 


Ask to have representative call; no obligation. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Jacksonville, Fla. © 2Fally Equipped Plants. ~~ North Portland, Ore. 




















Speed Deliveries 
CUT COSTS 


THERE is no idle time in this lumber yard. Ten 
214-ton Fruehauf Semi-Trailers — with five Ford trucks 
—keep deliveries “on the go.” 


How many actual “haulage hours” do you get each day out of your 
present delivery system? Do you want more productive hauling ? 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS !N ALL PRINCIPAL CITIES 
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von MANUFACTURERS 
300,060 OF 
Feet. 
Douglas Fir and 
Western Hemlock Lumber 
and Fir Lath 
CAR OR CARGO 
J. A. THEURER, 
gwen | T mber Company 
meee EVERETT, WASH. 
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e 6“ ” 
Remember This Brand KILMOTH 
The next time you are in the market for hardwood flooring Closet Lining 
a eee bse hp maga and satisfy your customers, just make should be stocked by 


all lumber dealers. It 
“Quality” OAK. FLOORING is manufactured in ¥% 


w 2, 2% and 3% inch 
Order any quantity you desire—carlots or L.C.L. Better . 


: : widths from Tenn. 
include some “Kilmoth” Cedar Closet Lining. Write for stock Aromatic Red Cedar. 
list and prices today. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. | 

















FOREIGN 


Europe Wants Short Lengths 


WASHINGTON, D. C., March 23.—Axel H. Oxholm, 
chief of the lumber division, Department of Com. 
merce, calls attention to the receipt of a copy of 
the following circular from a Continental European 
broker: Besides the usual American standard 
lengths of softwoods, we are particularly interested 
in short lengths in the folowing groups: 3 feet 
6 inches to 7 feet, 7 feet 3 inches to 9 feet 9 
inches.” 

“The lumber division,” says Mr. Oxholm, “hag 
often emphasized that there exists in Europe a 
potential market for short lengths of American 
softwoods, but our exporters have not catered to 
this trade as a general rule. The matter of short 
lengths has now come to the foreground in the 
domestic market, and it would be of material help 
to our mills to develop these new markets for 
short lengths along with a similar foreign market.” 

Although the lengths quoted in the circular 
above may not appeal in its present form, Mr, 
Oxholm adds, “the matter should not be dropped, 
but a counter proposition should be made to fur. 
nish other dimensions of short lengths, say 3 or 
4 feet and up to 10 feet.” 

In most cases where there exists a specific de- 
mand for short lengths, he finds that the importer 
is usually willing to pay the same prices as for 
long lengths. 











mangaktaaaaaae 


British Trade Picks Up 


WASHINGTON, D. C., March 23.—Mowatt M. 
Mitchell, American trade commissioner in London, 
reports to the Department of Commerce that princi- 
pals in housing schemes, industrial activities, rail- 
way work, and the motor car and furniture trades 
in England are all negotiating for and placing 
substantial orders, and that the result has been a 
distinctly brighter tone in the lumber trade. He 
says: 

“One of the largest London importers reports 
more business and inquiries for American hard- 
woods at present than at any other time for the 
last two or three years, and he believes it to be 
the beginning of a real volume of business. 

“While working class housing schemes do not 
mean much in the way of direct consumption of 
American lumber, the progress of such extended 
building schemes can not do other than favorably 
affect the entire lumber market, and evidence is 
constantly at hand of the real progress being made 
with these buildings. The last few days have 
brought the news of plans of the municipality of 
Plymouth for more than a thousand of these dwell- 
ings, for four hundred of which contracts are 
definitely placed, and dozens of other cities all 
over the country have placed or are negotiating 
for much larger contracts. 

“Douglas fir and southern pine are not quite as 
active at the moment as the hardwoods, but there 
is no suggestion of weakness in their present con- 
sumption or price.” 


American Woods Succeed In Spain 


WASHINSTON, D. C., March 23.—A cablegram 
from Commercial Attaché Cunningham, Madrid, 
and report from Assistant Trade Commissioner 
Noél, Barcelona, state that the year 1924 was a 
good one on the whole in so far as concerns the 
sale of American lumber in Spain. Imports were 
about the same as in 1923, despite the fact that 
the Spanish Government classified red gum as & 
“fine” wood, heavily increasing customs duties on 
that species, and thus reduced its sale from 3,821, 
000 feet in 1923 to 2,250,000 feet last year. 

Southern pine normally is imported to the extent 
of about 30,000,000 feet a year. About half of it 
is landed at Valencia. The demand for southern 
pine was good throughout 1924 and continues good 
at present. Consumption has been regular and 
stocks not excessive, so that the market is in a 
healthy condition, with prices firm. 

The reclassification of American red gum as 4 
“fine” wood resulted in many representatives of 
American exporters abandoning their efforts to sell 
it. However, it is stated that those who have con- 
tinued to push this wood have made bigger sales 
and more money than before because competition 
was reduced. Prices are firm and the demand, 
especially around Barcelona, one of the largest 
consuming centers, is good. The principal com- 
petitor of red gum is Czechoslovakian and Slavon- 
ian beech, which is selling today at about 70 per- 
cent of the price of the American wood. 

Some difficulty has been experienced in introduc- 
ing Douglas fir in the Spanish market, partly 
because importers have required an excessive profit 
to protect themselves against anticipated losses 
by rejection and complaints of their customers. 
This is said to be the usual experience of un- 
known woods in new markets. Importations of 
Douglas fir have also been handicapped somewhat 
by American exporters demanding a confirmed 
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eredit with order, and the long lapse of time be- 
tween purchase and arrival. From recent develop- 
ments, however, it would seem that this situation 
has undergone a change and that imports of Amer- 
jean fir should increase. 


American Hardwoods in Britain 


Reporting on conditions in the British market 
for American hardwoods, as of Feb. 28, C. Leary 
& Co., prominent wood brokers in London, England, 
have the following to say in their latest circular : 


A fair volume of business has been done during 
the month, but prices have kept moderate. Ar- 
rivals have been rather heavy. 

MAHOGANY LUMBER—Sales have been restricted 
py the shortage of supplies, and by the fact that 
puyers do not respond readily to the higher quota- 
tions put forward by shippers. Quotations are 
still about 1s. per foot super for 1-inch FAS, about 
gd. upward for No. 1 common, and about 614d. for 
No. 2 common. 

AMERICAN BLACK WALNUT—Logs: Not wanted. 
Lumber: Recent arrivals have satisfied require- 
ments for the time being, and sale consequently 
have been restricted. Quotations are about 1s. per 
foot super for 1-inch FAS, 614d. to 7d. for No. 1 
common. 

AMERICAN OAK—Quartered: Inquiry has been 
restricted to very occasional carloads. Values for 
l-inch are about 734d. per foot super in FAS, and 
5d. in No. 1 common. Plain: ‘There has_ been 
more business during the month in sill oak planks, 
with a tendency to rather higher values. We call 
the price today 4s. 4%4d. per cubic foot. Moder- 
ate sales in Liverpool of northern wagon oak 
planks have been effected, but southern oak has 
been neglected. The value is about 4s. 6d. upward 
per cubic foot, ex quay, for the northern variety 
only. Graded Lumber: Merchants still hold heavy 
stocks, and the volume of business is consequently 
kept upon a low scale. Quotations for 1-inch thick- 
ness in FAS are 5%4d. per foot upward, No. 
common, 344d. upward; northern No. 1 common 
and selects, 4%,d. upward; No. 2 common, 214d. 
upward per foot super, according to texture. 

AMERICAN WHITEWOoop—Lumber: Only a mod- 
erate volume of business has been possible; there 
has been some revival in demand for No. 1 common 
and selects %x10-inch and up. We quote 84d. up- 
ward per foot super for panel and No. 1 northern, 
about 614d. to 7d. per foot super for FAS, about 
314d. for No. 1 common, with %x10-inch and up No. 
1 common and selects at about 3%d., and about 2d. 
upward for No. 2 common. Logs: A limited de- 
mand from Liverpool and Manchester. We quote 
about 3s. 6d. upward per cubic foot according to 
specification. 


AMERICAN GuM—Lumber: On account of ship- 
pers’ firm quotations, business has not been so large 
as inquiry had led us to expect. Quotations are 
about 4%,d. per foot super for 1-inch FAS red gum, 
about 344d. for 1-inch No. 1 common red gum, 
about 314d. for 1-inch FAS sap gum, with 1x13-inch 
and up at about 354d., and No. 1 common at about 
23d. 

AMERICAN ASH—Lumber: Demand has been but 
small and fitful. Quotations are about 514d. up- 
ward for FAS, 314d. upward for No. 1 common, 
2d. upward for No. 2 common. Logs: Arrivals 
during the coming months of really prime tough 
wood might be expected to meet with a satisfac- 
tory reception. Values are about 3s. upward per 
cubie foot on string measure. 

AMERICAN Hickory—Logs: Arrivals have been 
far in excess of demand, and consignments at pres- 
ent are unsalable except at a sacrifice. Quotations 
are from 3s. 6d. per cubic foot on string measure- 
ment. 


Export Trade Still Disappointing 

BALTIMORE, Mp., March 23.—An interesting re- 
view of the hardwood export trade was made last 
Saturday by Harvey M. Dickson, secretary of the 
National Lumber Exporters’ Association, who also 
took occasion to supplement the information as to 
the adoption of standardized bundles of stock at 
the annual meeting of the organization last Jan- 
uary. Mr. Dickson said: 


“American hardwood exporters are disappointed 
in the volume of export business they are able to 
obtain at anything like reasonable prices. It was 
predicted by buyers and brokers in the United 
Kingdom that the hardwood trade would take on 
new life with the coming of spring, but apparently 
these predictions have gone wrong, as they have 
80 often before. True, considerable quantities of 
hardwoods are going forward, but in nothing like 
the volume which American exporters believed they 
would enjoy at this time. 

Market reports from the various United King- 
dom import ports are not bad, but they are cer- 
tainly not good. Conditions have changed mate- 
rially from what they were in pre-war days. Mer- 
chants no longer carry the large stocks they once 
— 2nd follow the practice of buying for 
mmediate requirements instead of speculating now 
and then. This fact explains the fluctuation in 
ates for Americans woods during 1924 and dur- 
ng the first months of 1925. 

Business conditions undobtedly are slowly im- 
a in the United Kingdom and demand for 
aa coe hardwoods will likely increase as gen- 

easiness conditions improve, but American ex- 
a have rightly concluded that there is not 
g on to be an abnormal demand this spring. 
kn here has probably never been a time since 

erican woods were first exported when foreign 


buyers were more technical than they are now. 
Many unreasonable claims are filed, with the result 
that exporters are paying out thousands of dollars 
on claims. These claims, as a rule, are not on 
account of quality of the lumber, but on account of 
some inherent defect. Many contracts for red gum, 
sap gum, guartered oak and plain sawn oak stipu- 
late that the lumber is to be ‘dry,’ ‘flat’ or 
‘reasonably flat. Each one of these stipulations 
pave the way for the filing of unreasonable claims. 
Practically all export lumber is sold either under 
the National Hardwood Lumber Association or the 
Hardwood Manufacturers’ Institute rules of in- 
specion and it should be sufficient to state in the 
contract that the lumber is to be inspected under 
these rules. Every lumber manufacturer knows 
that warping is an inherent defect in such woods 
as gum and oak and that even though the boards 
may be flat when loaded at the mill, they are liable 
to be more or less warped or twisted when they 
arrive at the buyer’s yard in a foreign country. 

“In order to minimize claims filed against short- 
age of pieces in bundled lumber the National Lum- 
ber Exporters’ Association has adopted what is 
known as a ‘standard’ bundle. At the associa- 
tion’s last annual meeting the matter of properly 
bundling lumber for export was thoroughly dis- 
cussed. A committee consisting of F. T. Turner, 
of the Turner-Farber-Love Co., Memphis, Tenn. ; 
M. Christie, of the James Kennedy & Co., Cincin- 
nati, Ohio, and J. W. Mayhew, of W. M. Ritter 
Lumber Co., Columbus, Ohio, was appointed and 
reported back that the bundling of lumber be 
standardized through each member agreeing to the 
following table, which specifies the number of 
pieces of each thickness, width and length which 
shall constitute a standard bundle: 


Oak, Gum and Other Poplar, Basswood, 


Heavy Woods Chestnut and Other 
y Lighter Woods 


Size Per bundle’ Size Per bundle 
y . mae ae maaer oO DiCCCR FEE eevee ones 10 pieces 
yee eee 7 pieces bo ae ee 9 pieces 
D9 eee 6 pieces Tat ania daareie 8 pieces 
56” Pelee awe SEN UR wwcseaded 7 pieces 
U.S Ns | ee 5 pieces 
%” . a ate ealaats SCE A an awccs 5 pieces 
re eT ey ee) oo 4 pieces 


“The bundling of %-inch, 4/4-inch and thicker 
lumber is optional with the shipper. 

“The members present voted unanimously to 
adopt the above table as the National Lumber Ex- 
porters’ Association’s standard for bundling lum- 


ber.” 
HYMENEAL 


AUERSWALD-HABIGHORST. An announce- 
ment of interest in lumber circles is that of the 
engagement of Miss Martha Habighorst, daugh- 
ter of Mr. and Mrs. August Habighorst, of Mari- 
nette, Wis., to Edgar H. Auerswald, son of 
Rev. and Mrs. Edgar H. Auerswald, of Coch- 
rane, Wis. /The prospective groom is connected 
with the city schocls of Marinette. The father 
of the bride-to-be is secretary-treasurer of the 
Green Bay-Marinette Mfg. Co., which operates 
excelsior mills in several cities. The nuptials 
will be solemnized on April 18 in the St. James 
Lutheran Church, of which Rev. W. P. Gerber- 
ding, brother-in-law of the bride, is pastor. It 
is expected to be one of the brilliant social 
events of the season. Shortly after the wedding 
Mr. and Mrs. Habighorst, parents of the bride, 
will leave for an extended tour of Europe, the 
young couple meanwhile keeping house in the 
family residence in Marinette. 





_ BULLOCK-TUCKER. A wedding of lumber 
interest took place recently in Jackson, Tenn., 
when Joseph H. Bullock, formerly of Laurel, 
Miss., and Miss Margaret Rhondelle Tucker, 
daughter of Mr. and Mrs. Guy Tucker, were 
married in the home of the bride in that city. 
After a honeymoon spent in touring Tennessee 
the young couple will make their home in Jack- 
son. The groom is the Tennessee and Kentucky 
representative for the Wausau Southern Lum- 
ber Co., of Laurel. 


SAMUELS-KLEIN. Mr. and Mrs. Henry 
Klein, of Chicago, this week announced that 
their daughter Ethel will be married to Joseph 
Louis Samuels, of the Douglas Lumber Co., 
April 5, at the Webster Hotel. Mr. Samuels is 
the eldest son of E. Samuels, president of the 
Douglas Lumber Co., retail concern in this city, 
and is associated with his father in the business. 


Indiana Retailers Consolidate 


ROCHESTER, IND., March 24.—Announcement 
is made of the consolidation of the Rochester 
Lumber & Coal Co. and the O. M. Hendrickson 
Co., of this city. The combined business will 
be operated under the firm name of H. & H. 
Lumber & Coal Co., under the ownership and 
management of O. M. Hendrickson and J. A. 
Herbster, who have purchased the interests of 
the Rochester Lumber & Coal Co., of which Mr. 
Herbster was formerly manager. Mr. Hendrick- 
son was formerly owner and mdnager of the 
O. M. Hendrickson Co. Another lumber note of 
interest in this place is to the effect that A. J. 
Barrett has taken his son, John Barrett, into 
his lumber and hardware business, giving him 
a half interest. 








Advertisements will be. inserted in this de- 
partment at the following rates: 
25 cents a line for one week. J 
45 cents a line for two consecutive weeks. - 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive wee 
ht words of ordinary length make one 
e. Count in signature. 
Head counts as two lines. 
No display except the heading can be ad- 
mitted. ( 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
‘under heading Too Late to Classify. 











WANTED—TO BUY 
In carload lots baled shavings, wood flour, dry soft- 
wood sawdust, mixed sawdust and hardwood sawdust. 
Address “DPD. 127,”’ care American Lumberman. 








MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department” of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 














‘ WANTED 
Man with practical experience in sash and door factory 
as assistant superintendent and one capable of billing 
and making details. 
Address P. O. BOX 463, Duluth, Minn. 





ANTED 
sy Southern Yellow Pine Wholesaler. A strictly first 
class man, capable of handling both the buying and 
selling end of business. Must be well recommended, 
and a live wire. 


Address “D. 109,’ care American Lumberman. 


DRAFTSMAN WANTED 
Man experienced to take measurements at building and 
bill work into mill. Chicago experience necessary. 
Give details of past record and references. Confidential. 
Address “DP. 101,’’ care American Lumberman. 


WANTED—WALNUT LOG BUYER 
Want responsible party of experience who is competent 
to take charge of the buying of plain and figured wal- 
nut logs and stumps, to be manufactured into lumber 
and veneer. Party would have to make arrangements 
for manufacturing, as we have no plant of our own, 
Would finance operation, pay reasonable salary and give 
percentage of profit to right party. Unless you are 
thoroughly familiar with work and can give best cre- 
dentials, do not apply. 
Address “PD. 114,”’ care American Lumberman. 


WANTED—COMPETENT AND EFFICIENT 
Hardwood Lumber Inspector for hardwood yard at 
Rochester, N. Y. 

JOHN J. SOBLE LUMBER CO., INO., 
Rochester, N. Y. 


WANTED—ASSISTANT MANAGER 
For large retail yard in Northwest city of 100,000. Must 
be able to handle business during manager’s absence, 
Millwork experience necessary. Must be A-1 salesman 
and a business getter against keen competition. Mar- 
ried man preferred who is not afraid of work. Give 
age, nationality, experience, references and salary 
wanted in first letter. 
Address “C, 110,”’ care American Lumberman. 


WANTED—MAN FOR GENERAL OFFICE WORK 
In Saw Mill Office Northeastern Wisconsin. Some book- 
keeping experience necessary. City of 5,000. Oppor- 
tunity for advancement. 

Address “C. 108,’’ care American Lumberman. 


COMBINATION BOOKKEEPER AND 
Office man wanted by wholesaler located at Cleveland, 
Ohio, handling northern softwoods largely, bookkeeper 
and office man thoroughly experienced in office detail 
and competent stenographer. State previous affiliations, 
age, salary expected and how soon can make change. 
Replies treated confidentially. 
Address “C, 109,"’ care American Lumberman. 


HIGH GRADE MANAGER 
Wanted for large yard in suburb of Los Angeles. Must 
have exceptional ability in getting and holding trade, 
together with good general executive ability. Position 
involves assuming entire charge of sales, buying, col- 
lections and yard operation. Give full particulars and 
references in first letter. 
Address “C. 106," care American Lumberman. 


ESTIMATOR—SALESMAN 
For special millwork. Must be capable of listing and 
estimating large jobs from plans. Making shop working 
details and following job through to completion. Give 
reference and salary wanted. (Location, Grand Rapids, 
Mich.) 
Address 


























“C, 102,’ care American Lumberman. 
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AN ASSISTANT YARD MANAGER 
Wanted for a yard doing approximately $250,000 worth 
of business a year, in Southern Michigan. Advise age, 
experience and salary wanted, together with references 
in firat letter. 
Address “DPD. 138,’’ care American Lumberman. 


WANTED—A MANAGER FOR A SMALL YARD | 
In Wisconsin. Stute salury wanted and when you can 
come. 

‘sation “©, 121,” care American Lumberman. 


DRAFTSMAN WANTED 
Young man to work on high-class millwork. Must be 
capable of taking own measurements and making shop 
detailx and billing for the factory. Address replies Mr. 
Gardner, superintendent. State age, experience and sal- 
ary wanted. J. L. GILBERT & BROTHER LUMBER 
COMPANY. Baltimore, Md. 


WANTED 
Assistant estimator for millwork factory in Wiscon- 
sin, Opening to be filled at the earliest moment. Must 
be familiar with plan work for all kinds of buildings 
and be able to apply Cost Book A principles, 
Address “$8. 24,"’ cure Americau Lumberman, 
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POSITION WANTED 
By young married man as hardwood lumber inspector 
and yard foreman. 


Address **A, 105,’’ care American Lumberman. 
LOGGING RAILROAD SUPERINTENDENT 


Wants position, well experienced in modern logging and 
railroad equipment, pine or hardwood; can make invest- 
ment if agreeable. A-1 reference. 

Address “Pp, 25,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of small city yard or as estimator or second man in 
large yard; 25 yeurs’ experience—10 with one firm and 
15 with another; can come April 1st; salary $175; best 
of recommendations. 
Address “B, 114,’’ care American Lumberman. 


A YOUNG MAN DESIRES POSITION 
With Lumber Company. I have had six years’ ex- 
perience as Timber Testing Engineer with Forest Prod- 
ucts Laboratories, also good technical knowledge of 
reforestation, Dry-Kiln operating, Mechanical and 
Physical properties of wood, Open to commence duties 
one month from date of appointment, 
Address “DP, 134,’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of small yard or second man in large yard. Six years’ 
experience as munager of one yard, handling lumber, 
hardware and implements. Best of references. Write 
fully. y, R. MOON, Oconee, Illinois. 

















ALABAMA MANUFACTURER AND 
Wholesaler yellow pine desires to get in touch com- 
mission men represent us middle west and south. 

Addross “DP. 137.’’ care American Lumberman. 


WANTED—BY SOUTHERN WHOLESALE FIRM 
Experienced yellow pine salesmen for Western and 
Southern Ohio, South Indiana, and Ill. territories. Give 
age, references, salary expected, and say when could 
begin work. If have established trade in other terri- 
tories stute where. 

Address “DPD. 135,’’ care American Lumberman. 


WANTED—COMPETENT MILLWORK SALESMAN 








Indiana territory. Must be able to handle average 
plan work. 
Add: ess “1D, 126,”’ esre American Lumberman. 





RESPONSIBLE WESTERN WHOLESALER 
Derires to get in touch with dependable and efficient 
commixsion mun, Address ‘‘PACIFIC,’’ care American 
Lumberman. 





WANTED: 
A young married man of good personality with experi- 
ence In lumber and mill work, to act as City salesman 
and alxo collector for well established retail concern. 
Must be a hustler and ambitions to get results. State 
age, give references, salary expected and when avail- 
able, in first letter. 
AYERS-WITMER LUMBER CO., 
Niagara Falls, N. Y. 





WEST COAST WHOLESALER WANTS TO 
Arrange with responsible salesman to solicit railroad 
and car material business, Address ‘‘WESTERN 
WHOLEFSALER,”” care American Lumberman. 


WANTED—SALESMEN 
Calling on the wholesale and retail trade to introduce 
and sell our very litest type of equipment for loading 
onto and unlouding from auto trucks, Liberal commis- 
sion, Write for further informetton, 
LAKESIDE BRIDGE & STEEL COMPANY, 
North Milwaukee, Wisconsin. 


WANTED—COMMISSION MEN 
West coast wholesaler wants go-getting sulesmen in the 
different consuming sections. Exclusive territory on 
straight commisxsion or split. profits, 
Adidrexs “ER. 142.°° care American Lumberman. 


WANTED—TWO ENERGETIC SALESMEN 
By wholesaler and manufacturer of southern pine, In 
land Empire and West Coast woods—one for Western 
Michigan, the other for Central and Western Ohio. 
Want only men of proven ability. Salary and profit 











sharing tusis. State age, experience, references and 
salary expected. 
Address “R, 131,"’ care American Lumberman. 





WANTED—AN EXPERIENCED SALESMAN 
To travel in Southeastern Ohio and Northwestern West 
Virginia by large yellow pine manufacturer. Only sales- 
man familiar with this territory wanted. Goud salary 
to the right man. 

Address “*A, 135,"° care American Lumberman. 


WEST COAST MANUFACTURER & WHOLESALER 
Highest rating, many years established, wunts reliable 
commission sales representatives. 

Address “*A. 124."" care American Luombherman. 


WANTED—SALESMAN 
For Chicago hardwood yard, state experience and sal- 
ary expected. 
Address 








**S. 14,"" care American Lumberman. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission hasis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


WANTED—COMMISSION SALESMEN 
To sell white pine mouldings as a side line. Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK CO., 
Nashotah, Wis. 











THE BEST WAY TO GET EMPLOYEES 


Is to send an advertisement to the American Lumber- 


man, a8 the ads are read each week by 
employment. AMERICAN LUMBERMA 
born St., Chicago, Ill. 


eople wanting 
, 4381 S. Dear- 





HARDWOOD SALESMAN 
Tireless, hardworking live wire, with established trade 
in the Metropolitan district, wants to represent re- 
liable mill. Basis: Drawing account against commission, 
Address “DP. 131.’ eave American Lumbhermin, 
EXPERIENCED ROAD—OFFICE SALESMAN— 
suyer wants position. Accountant, executive mill and 
wholesale, Moderate salary, best references. 
Address “DPD. 132.’’ ev re American Lumberman, 








WHY I WANT A POSITION 

As assistant manager or assistant sales manager with 
manufacturer or wholesaler. I desire more of such 
experience and to demonstrate my value to you for new 
responsibilities. Am 34 years old, good education, 12 
years’ lumber experience with large operations in Wis- 
consin and West. Am familiar with work of all de- 
portments, Can come on short notice. 

Addiess “T). 130,’’ care American 


SALESMAN 
Lumberman with experience at the mill and as travel- 
ing salesman solicits correspondence from Yellow Pine 
Manufacturers interested in. specialized representation 
in West Tenn. and Kentucky on commission basis. 
A-1 references. 
Address “DPD. 129,’’ eare American Lumberman. 


DO YOU NEED A FOREST ENGINEER 


With training and experience in the lumber industry? 


Lumberman, 








Would like to tackle your reforestation or adminis- 
trative problems. Married. Will go anywhere. 
Addiess “D. 124,’’ care American Lumberman.,. 





SALES MANAGER AND CHIEF ESTIMATOR 
Young man, 35, employed as Sales-Manager with large 
stock and special millwork concern desires change. 
Familiar with mill and cabinet styles work, any size 
job. Cost Book A. Excellent references. 

* Address “DPD. 108,’’ care American Lumberman. 


BOOKKEEPER AND STENOGRAPHER 
Young man, with three years’ experience as both and 
the past two vears in 1st class retail yard, capable of 
handling double entry set of books or taking dictation 
desires connection with reputable concern. A-1 refer- 
ences furnished. 

Address “DPD. 107,’’ care American Lumberman. 


LIVE SALESMAN (BUSINESS GETTER) 
With established trade, Phila., Pa., district, 16 year 
f llowing, wants to sell fer Large Mfrs. or Whole- 
salers, Hardwoods and White Pine, People who really 
have resources in Lumber. Prefer drawing account and 
profit sharing arrangement. Available May 1st. 

Address “1, 102,’’ care American Lumberman, 


WANTED—POSITION WITH RELIABLE CONCERN 
As yard foreman; eight years’ experience; now em- 
ployed but desires change. Married. References, 
Address “TD. 120."? care Ameriean Lumberman, 
EXPERIENCED DETAILER AND BILLER 
Taking measures, etc. Knows construction, including 
stair work. 
Address 

















“TP, 121,’’ care American Lumberman, 


POSITION WANTED 
As sales manager or salesman, by first-class hardwood 
man, with good southern manufacturer producing hard- 
woods; 25 years’ experience. Can furnish the best of 
references, 
Address 





“1. 122.’’ care American Lumberman, 






































YOUNG MAN, 8 YEARS’ EXPERIENCE 


Lumber office, wants position. 
port for work at once. 
Address “PD. 136,’’ care American Lumberman, 


MAN AT PRESENT HOLDING AN EXECUTIVE 
Position with a Chicago sash and door concern, is seek- 
ing connection with a cabinet or high-grade millwork 
company, where his experience and capabilities are 
yvanted, and are willing to pay remuneration accord- 
ingly. Experience has been from the ground up cover. 
ing a period of thirty years. If interested, I only ask 
for an interview. 
Address “T), 117.’ care American Lumberman, 


PLANING MILL FOREMAN 
Experienced in operating modein planing mills, man- 
ufacturing moulding and trim, interior finish. 

Address “—D. 110,’ care American Lumberman, 


CAR AND RAILROAD TRADE SALESMAN 
Attention Wholesalers: If you are looking for s:lesman 
with fifteen years’ experience buying and selling Fir, 
Yellow Pine and Oak, extensive acquaintance and 
thorough knowledge producers and consumers, capable, 
producing profitable results, write me. Your reply will 
receive immediate attention with full information. 

Address “C. 135,"’ care American Lumberman., 


AN EXPERIENCED LUMBERMAN 
With proven ability wants position as Buyer, Sales- 
man or Manager. Have had several years’ experience 
at the manufacturing end and about eight years as 
buyer for large wholesaler and ten years selling on the 
road. Am an expert grader and am thoroughly fa- 
miliar with all grades, both in factory and yard stock: 
also familiar with all West Coast products. Am at 
present employed but am desirous of a change. Am 
not afraid to work. Can furnish best reference, 
Address “©, 134,’" care American Lumberman, 


WANTED—POSITION 
As band resaw filer box shop or planing mill, open for 
position at once. Reference on application, 
M. L. DEMOREST, 810 E. 15th St., Kansas City, Mo 


EXPERIENCED PLAN AND SERVICE MAN 
32 years of age, married, capable of estimating from 
plans or lists, graduate architectural drafting course 
Chicago Technical College, 6 yeurs’ experience large 
retail yard, 7 years accounting and advertising expe- 
rience, capable of assuming full charge of service de- 
partment as I have made a special study of this line 

Address C,. 120." care American Lumberman, 


WANTED—POSITION AS LOGGING SUPT. 
On account of high altitude, which is 7000 feet, 1 must 
give up my present connections. Would like to get in 
touch with a company that needs a first-class logging 
m:n, Have been connected with a company having 
large holdings and a considerable output of logs, and 
could furnish excellent references, 

Address “C, 116,’’ care American Tumberman, 


WANTED—POSITION AS MANAGER 
Of a good retail lumber yard, Fifteen years’ actual 
experience, twelve years as manager, can handle any 
size yard. Married, age 38, now employed, 
Address “C, 180."’ care American Lumberman. 


_ POSITION AS MANAGER 
Of retail yard or superintendent of line of yards. Age 
38, married, over 15 years’ experience in sash and door 
and retail lumber business in city of 100,000 population. 
Thoroughly familiar with buying, selling and sales 
promction work. 
Address “C, 129,’’ care American Lumberman. 


Prefer Chicago. Can re- 
































WHEN YOU WANT EMPLOYEES 


Advertise in the Wanted—Employees column of the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 





YOUNG MAN AGE 25 
Open for position with live retail yard; 6 years’ ex- 
perience in office and yard so have thorough knowledge 
of business; hard worker, reliable, rapid and accurate 
in figuring. Protestant. A-1 references; moderate start- 
ing salary. Can come at once, 
Address “C, 128,’’ care American Lumberman. 


SALESMAN & EXECUTIVE 
Fifteen years’ experience in Northern and Southern 
Hardwoods and Softwoods in Wisconsin and Northera 
Illinois, now employed, desires new connection. Age 
35, married. Will go anywhere gvod opportunity 
exists. Address “C, 131,’’ care American Lumberman. 


WANTED—TO BUY ON SALARY OR COMMISSION 
Or both for Eastern concern, as I am opening buying 
oftice. For years have been buying and selling for good 
lumber firms. Highest references. Address 

1005 WHITE BLDG., Seattle, Wash. 











SUPERINTENDENT. 
Of special millwork factory wants position, 20 years’ 
experience, can estimate, detail and bill into mill, fa- 
Address “DPD. 118.’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of a good retail yard. Seven years’ actual experience, 
four as manager. Can handle any size yard. Mar- 
ried, age 33, now employed. Prefer Kansas or Nebraska. 
Address “D. 119,"" care American Lumberman, 


PLANING MILL FOREMAN OR SUPT. 
Western states preferred. Thoroughly competent man. 
Address “DP. 112.’’ care American Lumberman, 


BAND SAWYER WANTS POSITION 
In hard or soft wood, either right or left hand mill; 17 
years’ experience; best reference given; can come at 
once. 
Address “©. 138,’’ care American Lumberman, 











ESTABLISHED SALESMAN WANTS 
Connection with a wholesale concern selling Shortleaf. 
Yellow Pine and Roofers. Have established trade in 
New York and Long Island. Commission basis. 
Address “C, 105,’’ care American Lumberman. 


POSITION AS MANAGER 
Or general superintendent of large mill operations, ex- 
perienced in both hardwood and pine; an_ up-to-date 
lumberman that can get results anywhere under any 
conditions. Would consider building an entire new OP- 
eration. References first-class; now employed. 
Address “B. 149,”’ care American Lumberman. — 


BOOKKEEPER—ACCOUNTANT AND ALL ROUND 
Office man desires position. Familiar with all phases 
of the lumber business. Long experience and can han- 
dle large volume of work. Moderate salary at start. 
Can come at once. Reference. 

Address “B. 147,”’ care American Lumberman 











WANTED—POSITION IN CHICAGO 
By man thoroughly experienced in lumber business; can 
read plans. Am well qualified for general office work. 
Salary moderate, 
Address “OC. 137.’ care American Lumberman. 
or telephone Sheldrake 6749. 





WANTED—POSITION IN 
Wholesale or retail lumber business in the southwest or 
California. Have been supervisor of southwestern for- 
est for past five years. Knowledge of bookkeeping. 
Thirty-three years old. Married. 
Address “B. 140,"" care American Lumberman. 
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